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Iustratit ing the wonderfully beautiful effect obtained by use of knotty oak in finishing 
fine interiors. See story on page 39. 
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The Successful Business 


Requires 


1. Adequate capital 


2. Preservation of a_ well-bal- 
anced capital structure 


3. Use of foresight in planning 


financial operations. 


Our organization has had years of 
experience in the solution of finan- 
cial problems for the Forest In- 
dustries and has been the means 
of aiding many large corporations 
to attain greater financial success 
by interesting new capital at the 


opportune time. 
service to you. 


We can be of 


LACEY 


Securities Corporation 
Illinois Merchants Bank Bldg., 


231 So. LaSalle St., 


Chicago 
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A Real 
Opportunity 


That is what you'll say 
after you have _investi- 
gated the items below, for 
each is included because 
of the special value it 
offers. 





150M’ 6/4” No. | Com. & Btr. Soft Elm 
50M’ 6/4” No. 2 Com. Soft Elm 

100M’ 4/4” No. 2 Com. & Btr. Soft Elm 
15M’ 5/4” No. | Com. & Btr. Soft Elm 
40M’ 5/4” No. 3 Com. Soft Elm 

50M’ 5/4” No. | & Btr. Hard Maple 
10M’ 6/4” No. | & Btr. Hard Maple 
25M’ 10/4” Select & Btr. Birch 

50M’ 4/4” No. | Com. Basswood 

100M’ 4/4” No. 2 Com. Basswood 

200M’ 4/4” No. 3 & Btr. Spruce 

100M’ 4/4” No. | Com. & Btr. Birch in 










for delivered prices. 


NEELAND-M'LURG 
LUMBER COMPANY 


Mills at: MorseWis-PhillipsWis.—- Sa/es Office: PHILLIPS, WIS. 
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WISCONSIN 
HARDWOODS 
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Flooring 
For Sale: 


If you need floor- 
ing here is your 
chance to buy it. 
Good manufacture, 
big value. 

MAPLE FLOORING 
50M’ 13/16x2%4” Clear 
25M’ 13/16x2%4” Factory 


25M’ 13/16x1'%2” Clear 
35M’ 13/16xt'%2” No. 1 


BIRCH FLOORING 
20M’ 13/16x1'2” Clear 
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HEMLOCK 
PINE 


- KORRECT MAKE: 
ga MAPLE AND BIRCH 


FLOORING 
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17/16 


—___ 


Maple 
Flooring 


Buyers who want an unsually sturdy 
floor for use in warehouses, factory 
buildings, stores, etc., should inves- 
tigate our 17/16 Hard Maple Floor- 
ing. All widths and grades. Made 
from carefully selected 5/4 stock. 


Finest manufacture. 


Shipped with 


3/8” or 13/16” Maple or Birch Floor- 
ing if desired. A mighty good buy 


at our price. 


Let us have your inquiries. 


ROBBINS FLOORING CO., 


RHINELANDER, WIS, 
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ye You always like to know that ship- 


911 Grand Rapids 
Savings Bank Bldg., 
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oe” Risht Now 


ments of lumber are in accordance with 
your orders—that you get what you 
pay for. Our special lumber sales serv- 
ice gives you this assurance on all or- 


ders for 


Northern Hardwood 
and Hemlock Lumber 


We handle the entire outputs of the 
Weidman Lumber Co., Trout Creek, 
Mich., and Bergland Lumber Co., 
Bergland, Mich. Your invoice comes 
directly from the mill making ship- 
ment. This affords you an absolute 


check on grades. 


Weidman -Vogelsang 
Lumber Co. 


GRAND RAPIDS, MICH. 
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UCH IN THE CUSTOMS and practices of peoples of other 
countries warrants the belief that they hold wood in higher 
esteem than do Americans. An illustration of this fact is 
ifforded by the experience of the representative of an American 
umber concern in Japan, as related on page 56. There can be 
t denying that Americans have the handsomest, most convenient 
aid most comfortable homes in the world, but there are little touches 
if artistry peculiar to other peoples that Americans might profit- 
ably emulate if they can. However patriotic and home loving an 
‘ étican may be, he will likely confess a little envy toward the 
po of the Japanese bungalow, or the American bungalow in 

‘pan, described in the article referred to. 
a example showing decorative possibilities of wood that 
of “at always or even often realized is afforded by the use made 
wi _ oak for the interior finish of the Hotel Shelton, as de- 
on page 39 of this paper. It is an interesting fact 








Bringing Out the Beauties of Wood 


that this is not a new use, but merely a renaissance of a custom 
or practice long ago prevalent in the finishing of the manor houses 
of England. A knot is as natural a feature of tree growth as is 
grain or figure, and for beauty in line some knots may challenge 
comparison with the choicest figure in the most beautiful of woods. 
The use of knotty lumber in the New York hotel should serve as 
an object lesson for builders as well as for the general public. 

Cheapness and speed have been the watchwords of American lum- 
ber manufacture, and nowhere else have machines done so much to 
make beautiful products of wood available to the people of the most 
modest means. Nowhere else is wood put to so many splendid 
uses and to such good purposes. A little finer appreciation of the 
artistic possibilities of wood, however, would stimulate the develop- 
ment of greater skill among artisans and result in adding to the 
beauty of American homes while improving the tastes of the people 
and giving to each home more of distinction and individuality. 
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Functions of Association Executive 


XECUTIVES OF TRADE ASSOCIATIONS who have won dis- 
tinction in their chosen field owe their success to their having 
“delivered the goods,” exactly as they must have done in an- 

other calling in order to win like success. While most trade con- 
vention programs contain social and recreational as well as strictly 
business features, the dominant note of the best of them is instruc- 
tional or at least inspirational. But the convention is not a measure 
of the success nor the acme of achievement of the association execu- 
tive; it is not his function primarily to entertain the members of his 
organization or to instruct them. Just what he is and is not is tell- 
ingly described in an address by Ernest H. Gaunt, secretary of the 
Optical Manufacturers’ Association, made at the twelfth annual Na- 
tional Business Conference, held at Babson Park, Mass. From this 
address, which appears in the “Hardwood News,” an association 
bulletin published by the Hardwood Manufacturers’ Institute, is 
extracted the following: 


The trade association executive of today is not a back-slapper, 
a politician, a sociable, jolly, good fellow, who gives members 
a good time at their conventions or meetings and who takes 
care of the members personally if and when they are under the 
influence of too much spiritous enthusiasm. The trade association 
executive of today may be a gentleman of parts, of sociability 
and personality—but his chief assets are his understanding of 
the fundamental principles governing human relations and eco- 
nomics, and enough practicality to carry on the proper kind of 
work which meets the current needs of his industry; and a 
man of sufficient imagination and vision to foresee and prepare 
for lines of work which the industry should take up. Like the 
preacher or college president, he must have an unusual and 
almost impossible combination of qualities. He must be an 
educator, an administrator, a professional man, and an econo- 
mist, a practical office and business man, and have a knowledge 
of human nature, tact and personality. He must be able to 
raise money as well as to spend it wisely. He must be the liaison 
officer between the theoretical economists who have some good 
ideas but do not know how to make them work, and the busi- 
ness man who can make ideas work if he can get the ideas. 
There are many trade association executives successful in their 
work, who would be successful in any line of ‘business; and 
there are many successful business men who would make suc- 
cessful trade association executives. It is these men who are 
the bone and sinew of any trade association. 


It is true of associations themselves, as it is of their executives, 
that they must perform a definite service in order to justify the 
expenditures of time and money involved in their conduct. As Mr. 
Gaunt said, “trade associations must give more service by making 
the service more definite. For the time being the field of service is 
well defined and needs no enlarging. It is not a question of greater 
opportunities but rather of making better use of the opportunities 
we have.” 


Teaching Carefulness Reduces Accidents 


ROBABLY MOST AVOIDABLE accidents are due more to 
thoughtlessness than to actual carelessness. It is not boldness, 
bravery or indifference to pain, but, rather, lack of imagina- 
tion to foresee the probable results of negligence that leads to 
most of the accidents in industry as well as in everyday life. If 
every person could be made to see in advance that his method of 
performing his work involves unnecessary risks to himself, and 
that if he persists in it he may expect to bring injury or death to 
himself and hardship to those dependent upon him, he will become 
careful. He will realize the folly of carelessness; he may, indeed, 
become thoughtful. For carefulness can be taught exactly as 
mathematics can be taught, and the results of carefulness as op- 
posed to carelessness can be demonstrated as readily as two plus two. 
For example: The Dierks Lumber & Coal Co., of Kansas City, Mo., 
having conducted a safety first campaign for ten months, finds that 
the number of accidents has been reduced from an average of about 
fifteen at each mill each month to fourteen at one mill during the 
entire ten months’ period, and to nineteen at another mill during 
that period. During one month two mills hadn’t a single accident. 
This result was achieved through instruction in accident prevention 
and by offering prizes in a contest among the mills for first place in 
accident prevention. 
The few figures presented in the foregoing paragraph are more 
significant than may at first appear. Take another example, this 





out in British Columbia, and in shingle mills: Last July the Shingle 
Manufacturers’ Association employed a director of safety. At 
beginning he found the accidents for the preceding month—July— 
numbered 72. During the first month of his administration they 
dropped to 66; in August, to 56; in September, to 44; in October, to 


ata, 
32. It certainly was something more than an “accident” that the 
number of accidents was reduced in four months from 72 to 39. 
and it is ventured that the actual saving to members o¢ the asso. 
ciation ‘repaid them many times the cost of the services of the 
director of safety. The savings to the men unquestionably Were 
great in money value, but they were infinitely greater in values that 
cannot be measured in money. 

The point to be stressed is that carefulness can be taught in 
lumber mills as well as elsewhere, and lumbermen who have trie 
the experiment will no doubt assert that they can spend the same 
amount of money to no better advantage than in conducting safety 
campaigns. If the choice were between paying for instruction in 
accident prevention and for damage claims arising from preventabj. 
accidents, there would be reason enough for choosing the forme 
But when it is realized that permanent injuries and deaths dye ty 
accidents can not be paid for, the wisdom of choosing the former js 
fortified a thousand fold. Accident prevention instruction pays both 
— and employee the biggest dividends they can hope ty 
realize. 


No “Saturation Point” in Building 


HE AMAZING REGULARITY and rapidity with which ney 
records for monthly volume of building have been set up dur. 
ing the last year, only to be in turn superseded by still larger 

totals, should serve to put the brakes on any rash predictions 
that the peak in home building or any other branch of construction 
has been or soon will be reached. Possibly it has been—or will be 
but the statistics give no indication of any such trend. 

Let’s review a little history. Early in January last an authority 
on building statistics whose findings command respectful attention 
everywhere, commenting upon the record-breaking building pro. 
gram of the year that had just ended, said: “It seems unlikely that 
the building program of 1925 can again break all previous records, 
or eyen equal the enormous volume of 1924.” Nevertheless it did— 
and that without needing the last two months of the year. In other 
words, ten months of this year have rolled up a larger volume of 
contracts actually awarded than did the whole of 1924. Moreover, 
October, 1925, recorded more building contracts placed than has 
the same month of any previous year. 

Emphatically, the saturation point in building has not been 
reached, and, barring temporary depressions, and calamities such as 
war, it never will be reached in the United States of America. I- 
deed, as regards any real necessity of a prosperous and expanding 
people, such as suitable homes, the “saturation point” is a sort of 
economic chimera, frequently talked about but never seen. 








Picturing Lumber Production and Use 


ICTURES PRECEDED LETTERS as a means of conveying in- 
telligence, and they still go hand in hand with text in dis- 
seminating news and information of every kind. The still 

picture long has been indispensable to the elucidation of descriptive 
text, and the skill and imagination of the artist have combined to 
carry to the reader the sentiment as well as the sense of the author. 
The moving picture is but an extension of the utility of the stil 
picture as a means of education; and though the movie is now used 
chiefly as a form of entertainment, and always will be used largely 
for that purpose, its adaptability to more serious purposes is being 
recognized and taken advantage of. 

Lumber manufacturers were among the first to utilize the movie 
to bring to other branches of the industry and to the public at large 
the real life of the woods. Many thousands of laymen now know 
how trees are felled, how logs are cut, skidded, loaded, unloaded 
and sawn, who but for the cinema would have remained in ignorance 
of the magnitude of a lumber manufacturing operation and would 
have continued unsympathetic with respect to the difficulties cor 
nected with the conversion of the forests into materials of construt: 
tion and further manufacture. 

It is to be assumed as a matter of course that persons engaged 
in the lumber business will know something more about all its 
branches than would the outsider; but it is becoming increasingly 
apparent that the more the lumberman, whether he be manufat- 
turer, mill salesman, wholesaler or retail distributer, will under 
average conditions be more efficient and successful in his under: 
takings as he increases and improves his knowledge of the industry 
and the business of marketing lumber. That lumber executives 
others realize this fact is demonstrated by the meetings, conferent® 
and mill pilgrimages that occur throughout the industry. The rangé 
of the movie’s adaptability is being extended by its use at these gath- 
erings. A late example of such use is that of the Long-Bell Lun 
ber Co., in showing to its salesmen in Chicago and adjacent territory 
a film portraying its operations at Longview, Wash. Almost col” 
cident with this showing was the completion of a photoplay wi 
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, furniture manufacturing setting, designed to acquaint furniture 
sore employees and salesmen as well as the public with furniture 


nanufacturing methods. 


Nowadays the movie picture is given a place on the program of 
many trade conventions, and as the convention season of the lumber 
industry is about to open, makers of programs will no doubt give 


careful consideration to the choice of films in order that the pur- 
poses of the conventions may be furthered at the same time that 
the necessary variety is provided for the programs. 
decades the lumber industry has developed the materials for making 
good convention programs and each year brings valuable additions 
that should be availed of to the largest possible extent. 


During several 











Production and Shipments Show Gain 
[Special telegram to AMERICAN LUMBERMAN] 
WasHineton, D. C., Nov. 12.—Incomplete 

telegraphic reports received today by the Na- 
tional Lumber Manufacturers’ Association from 
the larger softwood mills of the country, in- 
dicate that the national lumber movement was 
approximately of the same volume for the week 
ended Nov. 7 as for the week before. Delays 
in transmission of reports made it necessary 
to omit the mills of the California Redwood 

Association and the California White & Sugar 

Pine Manufacturers’ Association, reducing the 
total number of reporting mills to 336. Despite 
the incomplete returns, it is significant that 
they register increases in production and ship- 
ments, and show only a slight decrease in new 
business aS compared with the same period a 
year ago. 

The unfilled orders of 227 southern pine and 
West Coast mills at the end of last week 
amounted to 547,449,923 feet, as against 546,- 
977,279 feet for 228 mills the previous week. 
The 123 identical southern pine mills in the 
group showed unfilled orders of 263,188,326 feet 
st week, as against 259,567,836 feet for the 
week before. For the 104 West Coast mills, 
the unfilled orders were 284,261,597 feet, as 
against 287,409,443 feet for 105 mills a week 
earlier. 

Altogether the 336 comparable reporting mills 
had shipments 97 percent and orders 93 percent 
of actual production. For the southern pine 
mills, these percentages were respectively 103 
and 108, and for the West Coast mills, 96 and 
%. Of the reporting mills, the 325 with an 
etablished normal production for the week of 
203,928,254 feet, gave actual production 107 
percent, shipments 102 percent, and orders 99 
pereent thereof. 


The figures for last week, the week before, 
with 346 mills reporting, and the same week 
last year, when 354 mills reported, follow: Pro- 
duetion—218,373,262 feet, against 228,279,328 
feet the week before, and 212,687,901 feet last 
year, Shipments—211,582,865 feet, against 
233,783,419 feet the week before, and 198,596,- 
49 feet last year. Orders—202,878,052 feet, 
against 216,043,779 feet the week before, and 
221,797,680 feet last year. 


A comparison of the reported lumber move- 
nent for the first forty-five weeks of 1925 with 
the same period last year follows: Production 
—10,885,910,126 feet, against 10,427,935,770 
feet; 1925 increase, 457,974,356 feet. Ship- 
ments—10,773,231,227 feet, against 10,357,- 
089,077 feet; increase, 416,142,150 feet. Or- 
ders—10,544,715,495 feet, against 10,063,929,- 
°03 feet; increase, 480,786,292 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 104 mills re- 
porting for the week ended Nov. 7 was 10 per- 
tent below production, and shipments were 6 
Percent above new business. Of all new busi- 
legs taken during the week, 49 percent was for 
future water delivery, amounting to 44,849,348 
feet, of which 23,295,737 feet was for domestic 
‘tgo delivery, and 21,553,611 feet export. New 
business by rail amounted to 1,366 ears (ap- 
Moximately 40,980,000 feet). Forty-eight per- 
“nt of the week’s shipments moved by water, 
te to 46,732,564 feet, of which 31,662,- 
pa moved coastwise and intercoastal, and 
ya feet export. Rail shipments totaled 
f 1 cars (approximately 44,730,000 feet), and 
oeal deliveries, 5,234,083 feet. Unshipped 





dmestic cargo orders’ total 86,092,254 feet; 
a” 111,019,343 feet, and rail trade, 2,905 





Fir Logging Operations Brisk 
There has been no slowing down of either log- 
ging or sawmilling operations in the fir dis- 
tricts, and outdoor construction work is being 
pushed to take advantage of the unusally good 
weather and ground conditions, according to 


the Four L Bulletin. Truck logging, due to 
exceptionally good roads, is holding at a high 
peint. 

Nearly every logging ‘‘side’’ in the Grays 
Harbor country is running. Sawmill operation 
is at full single shift capacity at all plants, 
with seven plants on two shift basis and one 
running three shifts. Little labor turnover is 
in evidence. Night shifts at Inland Empire 
sawmills and planers are being laid off in 
gradually increasing numbers. Summer woods 


BIGGEST 


OCTOBER BUILDING 


ON RECORD 


Entire 1924 Building Ex- 
ceeded in Ten Months 
This Year 


Last month rolled up the largest 
volume of building contracts 
awarded in 36 eastern States 
(comprising about 7/8 of total 
construction volume of country) 
of any October on record, accord- 
ing to F. W. Dodge Corporation 
statement just issued. 


The total, of $519,528,200, was 
27 percent more than in October 
of last year. 


Of that total $262,725,500, or 51 
percent of all construction, was 
for residential buildings. 














operations are cleaning up for the season. Win- 
ter camps are not yet taking on many men. It 
is becoming increasingly difficult for men to 
secure work in the pine districts. 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, showed some 
increase in production, shipments about the 
same, and a nominal decrease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with reports from eight more mills, indi- 
cated considerable increases in production and 
shipments, and a big gain in new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed a 
heavy decrease in production, while shipments 
and new business were somewhat below those 
reported for the week earlier. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported from 18 mills production as 1,030,000 
feet; shipments, 3,534,000 feet, and orders, 
3,176,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports, from 82 units, production as 10,460,539 
feet; shipments, 13,120,892 feet, and orders, 
15,100,127 feet. The normal production of these 
units is 15,146,000 feet. 








For the last 20 weeks all hardwood mills re- 
porting to the National Lumber Manufacturers’ 
Association give production 322,268,610 feet; 
shipments, 371,855,034 feet, and orders, 403,- 
512,647 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 49.— EDITor. | 

{Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., Nov. 12.—For the week ended 
Nov. 7, forty-four mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,326,000 feet, manufac- 
tured 10,920,798 feet, shipped 11,264,053 feet, 
and booked orders for 8,566,570 feet. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 12.—Following are 
f.o.b. mill prices Nov. 1 to 7 of a varying num- 
ber of southern pine mills, being weighted aver- 
= of reported actual sales at latest available 
ates: 


Sap Flooring Common Boards, S2S 
Edge grain— or S4S 
1x3” B&better...$80.49 1x 8” No. 2...... 23.27 
Flat grain— £8" Ne 9.45. 17.85 
1x4” B&better... 48.02 1) a i ie 46.00 
1x4” No. 2 com.. 19.19 ERIS” NG. 2. 62<s« Mee 


1x6” No. 2 com.. 21.27 


1x6” No. 3 com.. 15.50 Longleaf Timbers, S4S, 


Dimension, 2x4”, 16’ 20’ and Under 
ps eee 28.50 8” and under.... 30.50 
INGE DS oe cedccucdivas See BE dv baeduceadede 41.23 


Buy Tract of Yellow Fir Timber 


GRAND Rapips, Micu., Nov. 11.—The pur- 
chase by the Blodgett interests from the Tilla- 
mook Yellow Fir Co.-of 8,700 acres of timber 
land in Tillamook and Washington counties, 
Oregon, has been confirmed by John W. Bled- 
gett, chairman Blodgett Co. (Ltd.), of this city. 
The timber in this purchase adjoins the present 
holdings of the Blodgett interests and is tribu- 
tary to the same outlet. The Tillamook Yel- 
low Fir Co. has owned this tract for about nine- 
teen years, and this is said to be one of the best 
bodies of yellow fir in the Wilson River water- 
shed. 


"S9REBAZBZEAZEe: 


Waste Prevention Contest Plans 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 11.—The commit- 
tee handling the national waste prevention con- 
test, conducted annually by the National Lum- 
ber Manufacturers’ Association, announces that 
large display cards for posting on the bulletin 
boards in the logging camp and sawmill com- 
missaries and offices have just been furnished 
all members of the subscribing associations of 
the National association. Within a few weeks 
a slip will be inserted in the pay envelopes of 
the employees of such camps, and mills soliciting 
the entry in the contest of original devices or 
practical suggestions which save material or 
reduce costs in sawmills and woods operations 
or plans for equipment or machinery which will 
do so. At the same time the committee urges 
that timber operators and sawmill owners and 
Managers give every opportunity to their em- 
ployees to develop devices and ideas suitable for 
entry in the contest. By this means it is hoped 
that every latent idea among those closest to 
the work and from whom the most important 
and most practical suggestions can be expected 
will be brought out. In the opinion of the com- 
mittee, the waste prevention contest is of mutual 
benefit to employer and employee, and to the 
lumber industry generally. 
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Makers of Court House Furniture 

We are desirous of getting the names of parties 
who can make or who specialize in the manufac- 
ture of court house furniture, and when we say 
court house furniture we mean particularly judges’ 
benches and the like.—INQuiRy No. 1,637. 

[This inquiry comes from a New York con- 
struction concern. The names of a number of 
manufacturing concerns that specialize in seat- 
ing of various kinds, have been supplied to this 
inquirer and the inquiry is published in order 
to give readers an opportunity to supply addi- 
tional information if they can.—EpITor. ] 


Rafters for Flat Garage Roof 

We would like to learn if it would be safe to 
use 3x14—42 fir as rafters on a flat roofed garage 
of that width, space between walls 40 feet and 
length of building 100 feet, without further sup- 
port than what three rows of bridging would af- 
ford. No load except roof boards and prepared 
roofing would be carried.—INQuUIRY No. 1,635. 

{This inquiry comes from a Michigan retail 
lumber company. The question proposed really 
presents an engineering problem, as there are 
several factors involved in determining the ad- 
visability of a certain form of construction. In 
the first place the three rows of bridging would 
not add to the strength of the roof other than 
in lessening the vibration. Of course, in a meas- 
ure bridging serves to distribute the weight, 
aiding a stronger joist in supporting an adjoin- 
ing weaker one. 

While the inquirer states that no load other 
than the roof boards and prepared roofing will 
be carried by the joists, the fact is that a con- 
siderable allowance must be made, especially 
in Michigan, for snow weight, for example. 
Under certain conditions, as the inquirer of 
eourse knows, the snow load on a flat roof 
42 x 100 feet would be tremendous. 

Under the circumstances, it is suggested that 
probably the truss form of construction is to be 
preferred to the rafter form which the inquirer 
proposes. The matter has been preferred to 
a competent engineer who will supply the in- 
quirer the information desired.—EDITor. | 





Poultry Shipping Crates or Coops 

We would like to know what kind of material 
poultry shipping coops are made of, and where 
we can buy a few hundred feet of such material. 
We would consider buying k.d. coops, if you could 
put us in touch with some manufacturers who 
make them.—INQUIRY No. 1,636. 

[This inquiry which comes from an Illinois 
retail lumber concern is published for the bene- 
fit of readers who can supply either the crating 
material or the knocked down coops or crates. 
The name of the inquirer will be furnished on 
request.— EDITOR. | 


Migrations of Lumber Manufacturers 


Can you inform me whether there are any hooks 
or other articles written telling of the migration 
or movement of lumber manufacturers from the 
East to the Lake States, from the Lake States to 
the South, and from the Lake States and the South 
to the West? 

Do you know of anyone who might have the 
names of the prominent men who have moved or 
are moving from the South to the Northwest, and 
from the Lake region to the Northwest? 

If there is no possibility of getting a complete 
list it would be a great convenience to get the 
names of a number of the most prominent men. 
—INQUIRY No. 1,639. 

[This inquiry comes from Wisconsin. The 
AMERICAN LUMBERMAN has during its more 
than fifty years of existence recorded the move- 
ments of individual lumbermen as well as oper- 
ating companies from one region to another. So 
far as known, information of this kind has not 
been compiled or published in any book, thus 
bringing it together all in one place. In many 


of the books dealing with the various phases 
of lumber manufacture in the United States 
there are brief historical summaries of the mi- 








grations of the industry, but little or nothing 
of a personal nature. 

While the general movement of lumbermen 
in the earlier period of lumber manufacturing 
was from the northeastern States to Pennsyl- 
vania, and thence to the Lake States, since that 
time the movement has been in some cases di- 
rectly from the Lake States to the Pacific coast 
and in others from the Lake States to the South 
and thence to the Pacific coast. Both of these 
latter movements are to a considerable extent 
still under way. Often, if not in every case, 
investment in western timber lands precedes 
migration by many months if not by several 
years. Without attempting to cover any con- 
siderable length of time or to include all of the 
important migrants, a list of leading lumber- 
men who have operated at one time or another 
in the different regions has been supplied to 
this inquirer. While the operations referred to 
in this list are representative, they do not by 
any means adequately indicate the magnitude of 
the movement that has taken place during a long 
period of years.—EDITOR. | 





Dust Settler for Yard Alleys 

We are trying to keep down dust by sprinkling 
in driveways, and we find it quite a job in sum- 
mer time and next to impossible in winter. Cal- 
cium chloride has been suggested to us as being 
the best thing we can get. Any information you 
can give as to how it would work and where it 
ean be secured will be appreciated. If you have 
anything better to suggest we would be glad to 
hear from you.—INQUIRY No. 1,638. 





ee 


to a limited extent, on the public highways 4, 
keep down the dust, and to serve tlc same eng 
in a way, that is served by road oil. The jp) 
pression received is that it is not quite go good 
as the road oil for that purpose, though it ;, 
considerably cheaper. It may be, however, thas 
calcium chloride would be more suitable to the 
purpose the inquirer has in mind than woyj 
road oil, on account of the tendency of the latter 
to ‘‘track.’’ 


Calcium chloride is supplied by the mannfg. 
turers in several forms, but it is believed tha 
this inquirer will want it in the liquid for, 
The names of several manufacturers have heey 
supplied to the inquirer, and this inquiry ig pub. 
lished in order to give dealers elsewhere an Op. 
portunity to report their experience with dug 
settling compounds. This problem must haye 
confronted many dealers throughout the coup. 
try and it is quite likely that some of them haye 
found a remedy that is altogether satisfactory. 
The name of the inquirer will be furnished oy 
request.—EDITOR. | 


Seeks Buyers of Walnut Logs 
We have a customer who has eighty to one 
hundred walnut trees growing on his place out 
of which can be cut logs ranging from 8 inches 
in diameter to at least one 12 inches. The length 
would be 8 feet to 12 feet. Will you please give 
us the addresses of any firms whom we might in- 

terest in this timber.—INQuUIRY No. 1,640. 
[This inquiry comes from a retail lumber 
concern in Texas. It is published in order to 
help this company aid its friend in selling these 


[This inquiry comes from a retail yard in 


logs. 


The name of the inquirer will be fur. 














Iowa. Calcium chloride has been used, at least nished on request.—EpIToRr. | 
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It is quite dificult to appre-!the mine does not lie all the| the logs to water. A teamster, 


ciate the importance of the 
lumber dealers of Chicago— 
1,200,000,000 feet of lumber, 
and in shingles, lath and other 
shape, enough to add 200,- 
000,000 feet, was the aggre- 
gate of last year. Out of the 
12,824 vessel arrivals during 
last year, over 9,000 were 
loaded with lumber. The 
freight on the amount received 
by lake foots up about $3,000,- 
000. The expenses incurred 
in cutting, hauling and boom- 
ing logs, and in manufacturing 
and handling the lumber be- 
fore it reaches the Chicago 
yards, amount to about $7 a 
thousand feet, or in the aggre- 
gate of $10,000,000. Upon 
the average price of $12 a 
thousand feet at the lumber 
mart, this means only $2 a 
thousand for stumpage and 
profit; and the average price 
paid for stumpage in the piner- 
ies bordering on Lake Mich- 
igan is at least $1.50 a thou- 


sand. 
* * * 


The importance of the 
pineries of California and the 
Rocky Mountain regions has 
been overlooked. It has been 
dimmed by the glitter of gold 
until the people were awak- 
ened to the fact that all is not 
gold that glitters, and that in 





wealth in the State. Upon the 
surface and easy of access the 
forests of pine are almost lim- 
itless in extent. We have been 
in the habit of looking to the 
pine fields of the East as the 
only sources of lumber, and as 
our forests disappear, sigh as 
we suppose at the near depart- 
ure of pine from the continent. 
The time is not far distant, 
however, when Rocky Moun- 
tain, California and Oregon 
pines will enter largely into 
competition with the lumber 
trade of the States east of and 


bordering upon the mountains. 
* * * 


The real curiosity of the Cal- 
ifornia redwood region is the 
logging camp. The average 
camp consists of rude redwood 
shanties, gathered about one 
larger shanty, which is the 
cook house and dining room, 
and where usually two or three 
Chinamen are at work over the 
stove and setting the table. 
The loggers live well, and they 
have excellent bread, meat, 
beans, butter, dried apples, 
cakes, pies, and pickles—in 
short, I have dined in worse 
places. The camp is divided 
into “‘crews’’—a crew is com- 
posed of from twenty to twen- 
ty-six men who keep one team 
of 8 or 10 oxen busy hauling 








I was told, receives $70 a 
month, a chopper, $50, chain- 
tenders and jack screw men 
the same, swampers, $45, saw- 
yers, $40, and barkers, who 
are usually Indians, $1 a day, 
and board beside. The pay is 
not bad, and as the chances to 
spend money in a_ logging 
camp are not good, many o 
the men lay up money, andby 
and by go to farming or g0 
home. They work twelve hours 
a day.—Correspondent. 
* * * 

At a meeting of lumbermen 
and salt manufacturers, held 
without notice, but which was 
attended by a large number of 
lumbermen at the other end 
of the river and several from 
Saginaw County, action was 
taken, which was agreed to by 
all, at which those preset! 
pledged themselves to stam 
by, reducing the price of labor 

21% percent. This referred 
more particularly to men wi? 
will be employed this winter 
but as this action will go inte 
force Oct. 1, it will doubtless 
apply to common labor in tht 
mills and salt works, exc?! 
where previous contracts have 
been made. It is claimed 5 
the lumbermen that they 2 
now paying higher wages 
at any time previous. 
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Rains Continue to Impede Southern Pine Production 


Manufacturing conditions in the southern pine area show 
little or no improvement. Heavy rains continue to fall 
throughout all sections and dry stocks are rapidly becoming 
exhausted. With shipments also retarded by the unfavorable 
weather, the mills are not eager to accept much business and 
are taking a firmer attitude in regard to prices. The market 
is now very firm and some items are advancing. 

Producers report a fair volume of business in the East, 
considering the lateness of the season, but demand is sluggish 
in the middle West on account of the bad weather which has 
slowed up building and reduced farm consumption. There 
isa good movement throughout the South, however, and export 
trade is improving in the face of strenuously opposed ad- 
vances. The rail embargo to Florida has eased slightly, and 
an increasing volume of lumber is finding its way to that mar- 
ket by the water route. Finish, timbers, car material and 
the higher grades of shed stock continue to lead in the demand 
with common boards showing improvement. 

Orders booked by the larger mills during the week ended 
Nov. 6 were 8.26 percent above production and 5.46 percent 
above shipments, that ran 2.65 percent above a total output 
15.41 percent below normal. For the first 44 weeks of the 
year, both shipments and orders of these same mills amount 
to 99 percent of the cut. 


Is a Heavy Northern Hardwood Input Justified? 


Demand for northern hardwoods has continued at a high 
level, orders booked during the week ended Oct. 31 amounting 
to three and a half times the current production, but this is of 
course at the low point for the year. Some mills report deple- 
tion of stocks. Others point out that the average unsold Oct. 
1 was almost seventy percent higher than it was last year, 
though about two million feet below the average for the five 
years 1919 to 1923, and they insist that while market prospects 
are good, they will not remain so if the winter input is beyond 
the needs of current consumption. Probability of low winter 
input in the South, and of winter hand-to-mouth purchases by 
manufacturing consumers reaching a total higher than usual, 
are other factors. Foresighted northern manufacturers are 
saying that adequate output properly merchandised is good 
business, but creation of a depressing surplus is folly. 

Quotations continue to show great firmness, and scattered 
advances have been made during the last week, but the list is 
far from being at a satisfactory level as a whole. All consum- 
ing lines are buying actively, and there is every indication 
of heavy purchases throughout winter by automobile and fur- 
niture manufacturers, trim and flooring factories and other 
woodworkers. Forward buying has increased, but is on no 
such scale as in the southern hardwood field, and creation of a 
surplus this winter might bring a reversion to the niggardly 
purchasing aimed at breaking down prices. 


Southern Hardwood Sales Gain on Production 


Producers of southern hardwoods find increasing difficulty 
in taking the benefit of recent advances in quotations. In the 
eighteen weeks ended Oct. 31 their stocks underwent a reduc- 
hon of about forty million feet, shipments during that period 
being 15 percent above the output. The low prices that pre- 
vailed during summer caused apathy about providing log 
reserves, and unprecedented rains throughout the South now 
make logging all but impossible. And there is no drying 
weather to bring current production into shipping condition. 

Oak flooring manufacturers began November with, approxi- 
mately, forty-five million feet unfilled orders against stocks 
: forty million feet, and October output ran a quarter mil- 
lon feet short of equalling shipments. These figures indicate 
‘ontinuance of active demand from all building groups. Fur- 


Lumber Statistics Appear on Pages 48 and 49; 


niture makers are taking large quantities of gum, of which 
they have pressing need. Automobile takings are not heavy, 
but factory schedules for production of higher priced cars 
and buses mean an expansion in their purchases. Overseas 
buying has been increasing, but enlargement of the movement 
will depend on betterment in foreign price offerings. 
Although during the week ended Oct. 31 orders were about 
44 percent above production, that was 32 percent below 
normal, and orders themselves were 3 percent below normal 
production. The hope is expressed that last summer’s lesson 
sank in, and that operators will think it over before they under- 
take frantic production efforts at present extravagant costs in 
order to lay the burden of another surplus on their backs. 


Trade in Northern and Eastern Softwoods Quiet 


Production of northern pine has declined to about six and a 
quarter million feet, against an average of about ten million 
feet a week for the year to date. The output for the forty- 
four weeks ended Oct. 31 ran about thirty-five million feet 
ahead of the shipments. This about equals the excess of the 
1925 over the 1924 production, thirty-three million feet, 
whereas shipments inereased only twenty-six million feet. 
Many mills, however, are planning on a larger winter input, 
confident of an increase in the good trade enjoyed this year 
from Northwest retail yards. There is active current inquiry 
for low grades for eastern rail shipment, and good demand for 
uppers from millwork plants. Quotations remain firm. 

Hemlock mills are booking only half their output, at $4 off 
Broughton list, but some improvement is noted in country 
trade as a result of advances in competitive southern woods. 

Kastern spruce is quiet and base on frames has dropped to 
$40, but shutdowns of Maritime mills may firm prices. 


Cypress Demand Continues to Exceed Production 


Orders booked by tidewater cypress mills during the week 
ended Nov. 4 exceeded their production by fourteen percent, 
and shipments were seventeen percent above production. This 
wood therefore oceupies a strong statistical position, as ship- 
ments for the previous fifteen weeks had exceeded production 
by four percent. Trade is, however, considered no more than 
fair for this season. Industries are buying better than yards, 
and city yards are not as good customers as those in the coun- 
try. Business in the northern and central States is not active, 
but is better in the East, and unusually good in the South. 
Prices are unchanged and firmly held. 


Fir Mill Book Good Volume in Export Field 


The most striking feature of the Douglas fir market this 
week is expansion in export busmess. Orders surpassing twen- 
ty-one million feet were placed by overseas buyers, establishing 
a high total for the last six months. Producers are inclined to 
think that this record will soon fall, however, as a large amount 
of foreign business remains to be placed. 

The Atlantic coast market seems to be emerging from the 
depression into which it was recently east by the arrival of 
heavy unsold consignment shipments and prices are becoming 
more steady. In the middle West, rains and cold weather have 
cut deep into demand and little business is being placed with 
the country yards while prices are weak. Rail shipments, a 
large part of which move to this section, fell off 109 cars last 
week. Consumption in California continues heavy and yard 
stocks are becoming lower but buyers show a tendency to delay 
purchases pending any readjustments that might grow out of 
resumption of cutting in the Grays Harbor district. Pros- 
pects of improved demand are seen in the inquiries being 
received from all markets, except rail territory. 

Production was a trifle lighter during the current week but 
ran 10 percent above orders. Shipments were 4 percent under 
production, so that stocks have increased. 


Market Prices and Reports on Pages 89 to 96 
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Business News From Eastern States 


Eastern Spruce Mill Changes Hands 


Boston, Mass., Nov. 10.—The extensive and 
valuable property of the St. John Lumber Co. 
at Van Buren, Aroostook County, Maine, was 
bought at public auction by E. Lacroix, of St. 
George, East Quebec, for $158,000, last week. 
Besides the mill plant, having a daily capacity 
of 250,000 feet of long lumber, 160,000 lath and 
500,000 shingles, the sale included valuable 
holding grounds in the St. John River with ca- 
pacity for 100,000,000 feet of logs, a dam at 
the foot of Long Lake and charter rights for 
further improvements and development on the 
Allegash River and its tributaries, and consid- 
erable other valuable property. The creditors 
committee that had charge of the sale comprises 
William W. Thomas, Edward W. Cox and 
Charles S. Cook, the latter a member of the 
Portland (Me.) law firm that is counsel for 
the creditors. 

The St. John Lumber Co.’s big stock of logs 
and sawed lumber, and the use of its St. John 
plant for the manufacture of the logs, was sold 
about a year ago to the Woodstock Lumber 
Co., of Boston, the reported consideration be- 
ing in the neighborhood of $1,000,000. 


Starting a Real Lumber Yard 


New York, Nov. 9.—Albert H. Osborn, who 
began about four years ago to establish a lum- 
ber yard in the yard of his residence on the 
Hempstead Turnpike, near Hempstead, Long 
Island, was busy in his work a day or two ago, 
when interrupted by a news correspondent 
of the AMERICAN LUMBERMAN. He was asked 
what he had to say about business. 

‘‘Fine,’’ he replied. ‘‘I’m starting a real 
lumber yard. I’ve never had one before this, 
but now I’m going to have a real place.’’ 

Mr. Osborn has constructed buildings one by 
one, until now he has an attractive layout. As 
one building rises, an old one is torn down and 
the place gradually improved. A new 2-story 
structure has just been completed. 

But more than this, Mr..Osborn has purchased 
a lot 250 feet wide and 2,000 feet deep, adjoin- 
ing his premises, which he will utilize as a 
spacious yard and there will be ample room for 
a new warehouse. 

‘Everything to Build a House,’’ is Mr. Os- 
born’s motto. 


Two Old Eastern Firms Combine 


JAMESTOWN, N. Y., Nov. 9.—The combina- 
tion of two companies, each of which has been 
in operation more than half a century, is an- 
nounced here by Wilson Mills (Inc.) which has 
purchased the Wetmore-Henderson Lumber Co., 
of Warren, Pa. Wilson Mills (Inc.) has oper- 
ated in Jamestown since 1873 when Corydon 
Hitchcock and John T. Wilson established a 
millwork plant under the firm name of Hitch- 
cock & Wilson. John T. Wilson bought out his 
partner’s interest in 1877 and the plant has 
been known as Wilson’s Mill ever since. In 
1919 the present organization was formed un- 
der the corporate title Wilson Mills (Ine.) with 
Charles A. Sandburg as president, Vernie F. C. 
Anderson as vice president, and Arthur W. An- 
derson as secretary-treasurer. The business 
has expanded until its activities extend through- 
out the entire neighboring sections of western 
New York and Pennsylvania, handling all kinds 
of building materials in addition to the mill- 
work plant. The Wetmore-Henderson Lumber 
Co. was established in Warren in 1874 by M. B. 
Dunham, who built a sash factory on the pres- 
ent site of the plant. L. D. Wetmore became a 
member of the firm a year or so later and in 
1879 he acquired the interest of his partners. 
The business was operated under name of L. 
D. Wetmore & Co. for many years and became 
one of the larger wholesalers and manufacturers 
of sash, doors and blinds in western New York. 
Mr. Wetmore owned a large section of white 
pine timber which cut out about 1903 when the 
company was reorganized as a retail lumber con- 
cern. In 1922 the Wetmore-Henderson Lumber 


Co. was organized, with E. D. Wetmore as presi- 
dent. Mr. Wetmore retains his interest in the 
company which will be operated under name 
of Wilson-Wetmore Lumber Co. The purchase 
by Wilson Mills (Ine.) also includes the Straub 
cinder block plant, which will be continued. It 
is planned to concentrate the millwork at the 
Jamestown plant where new buildings have re- 
cently been erected, while the Warren plant 
will be continued as a retail lumber and build- 
ing materials yard. 


Florida Demand Reducing Stocks 


BALTIMORE, Mp., Nov. 9.—Reports about the 
boom in Florida, and the extraordinary demand 
for lumber created thereby, that reach here 
are to the effect that the magnitude of the re- 
quirements there has been underrated rather 
than exaggerated, and that there is no sign of 
a waning or a lessening in the inquiry, but that 
on the contrary, the latter is assuming greater 
proportions all the time. From having drawn 
upon South Carolina and Georgia, the men who 
furnish the stocks for the extensive improve- 
ments in Floridan cities have begun to invade 
other areas, and it looks now as if the predic- 
tions made by some of the North Carolina pine 
men here of a possible shortage of stocks will 
be realized to a far more pronounced degree 
than even these prophets had supposed. 

As an instructive illustration of what is hap- 
pening it may be mentioned that S. D. Adkins 
& Co., of Salisbury, which operates saw and 
planing mills there, has secured an order for 
several million feet of southern pine, which it 
is trying to fill, and which it will have dressed 
at Norfolk, assembling the rough stocks there 
for that purpose. The placing of orders for 
millions of feet in Virginia is calculated to 
create a scarcity of stocks that were until now, 
if not exactly plentiful, at least readily sup- 
plied. The portion of Virginia that would 
ordinarily take care of the order has been send- 
ing much framing and box lumber here, and 
with the outlet to Florida there is likely to be a 
depletion of such lumber that can hardly fail 
to send prices appreciably higher. 

But the invasion is of far greater significance. 
J. W. Young, who has the contract to do much 
of the dock and warehouse building at Holly- 
wood-by-the-Sea, about thirty miles south of 
Miami, is in the market for many million feet 
of stock, and his needs are so great that he has 
chartered steamers to convey the lumber down 
to Miami, the nearest point to Hollywood at 
which it can be landed, as the railroads have 
established embargoes, and lumber can not be 
unloaded on the only dock at Miami, which is 
occupied by the Baltimore & Carolina Steamship 
Co. The lumber must be transferred from the 
vessels directly on to automobile trucks, and 
will be forwarded by this means to Hollywood. 
The shipping points of starting shipments are 
Savannah and Georgetown, S. C., which will 
bring into the scope of the drain created a large 
area heretofore tributary to a considerable de- 
gree to Baltimore. Altogether, therefore, the 
prospects of a positive shortage in North Caro- 
lina pine are far more distinct than had been 
supposed not long ago. 


Opens Branch in Florida 


New York, Nov. 9.—The consolidation of the 
Consolidated Supply Co., of Baltimore, Md., 
with Cockey & Johnson, of this city, is an- 
nounced by the latter, who also advise of the 
opening of an office at Hollywood, Fla. The 
combined business will be operated under the 
name of Consolidated Supply Co., though the 
New York office will handle lumber only while 
the Baltimore and Hollywood branches will 
handle all kinds of building materials. The 
personnel of the consolidated company will be 
the same as that of Cockey & Johnson with the 
addition of I. C. Cockey who will be in charge 
of the Baltimore office. John Cockey will take 


charge of the new Hollywood office while Henry 
W. Johnson remains at the New York head- 
quarters, 136 Liberty Street. 


Acquires New Site for Expansion 

New York, Nov. 9.—Frank J. Clancy (Ine) 
which last week announced that it would tun 
the lumber end of its business over to the (Cay. 
ney Lumber Co., of Pittsburgh, and Miss M, F 
Flynn, of the E. H. Daley Lumber Co., Flatiroy 
Building, today announced acquisition of a trac 
of land comprising seven acres, fronting on the 
East River in Astoria, Long Island. ; 

Some of the new property will be used to ex. 
pand the lumber enterprise of the Carney eon. 
pany, and Miss Flynn and the Clancy firm yij 
also enlarge its mason material business, Miss 
Flynn is also treasurer of the Clancy firm, which 
was incorporated in September, as a step in 
bringing about the present changes. 

Miss Flynn said today that all the changes 
had not yet been perfected. Mr. Clancy remains 
as president of the company bearing his name, 
with Joseph Joffe as secretary. The advent of 
a woman into the lumber business on a large 
seale has created considerable interest in lyn. 
ber circles. 

The new site just acquired by the Clancy firm 
fronts 600 feet on Vernon Avenue and the game 
on Broadway, and is improved by a 300-foot 
pier that has 1,000 feet of bulkheads. The pier 
will be used jointly by the several interests. The 
improvements will include office buildings and 
new yard layouts of a rather elaborate char- 
acter. 

The Astoria site is situated admirably for the 
conduct of the lumber business and is especially 
adapted to supplying the trade on Long Island, 
There is a double slip with water deep enough 
for all practical purposes and ten barges may 
be accommodated at one time. The location is 
such that the lumber may be taken into New 
York City with a minimum of expense and time. 

The entire plot, including the present hold- 
ings, is to be developed with sufficient room 
to carry stocks to meet all reasonable needs. 


“Much Ado About Nothing” 


Boston, Mass., Nov. 9.—That the keen eyed 
reporters of the daily press expect to permit no 
shingle roof fire escape their attention is indi- 
eated in an item printed in black faced type, 
under a two-line head, in a recent Sunday edi- 
tion of the Boston Herald, as follows: 

8 SHINGLES, 33 CENTS LOSS 
IN CITY HALL FIRE 

Fire en the roof of the Waltham City Hall yes- 
terday afternoon resulted in the loss of eight 
shingles—three of them burned oer partly burned 
and five pulled off as a precautionary measure- 
estimated in value at 33 cents. 

Further results were the calling of the fire ap- 
paratus from the fire headquarters, which is about 
100 yards from the City Hall and a cessation of 
municipal work in the building for several minutes. 
Sparks from the chimney set three shingles 0 
the south side of the roof ablaze. A fireman cal 
ried a hand chemical-tank up a ladder and er 
tinguished the blaze. 


A dealer in an adjoining town, whose attel 
tion was attracted by this item, made this com 
ment: ‘‘We presume they were wood shingles, 
but are not positive.’’ 


IT Is REPORTED that bankers of Louisiana, 2 
lending money on timber lands in that State, 
insert the following clause in mortgages give 
as security for loans: ‘‘The mortgager 00 
hereby further bind himself to put his waste 
idle lands not suitable to agriculture to trees 
and to protect all forest trees and tree seedlings 
growing on any of the above described lands, 
and he further pledges that fires or other de- 
structive agencies will be prevented wherever 
possible.’’? A stipulation of this kind m 
mortgage is of course designed to promote for- 
est protection and reforestation. What is need 
in addition is a form of forest fire insurant? 
within reach of the timber owner that shall 4 
pay him for fire lesses in the woods as well @ 
at the mill. 
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“USE OF KNOTTY OAK FOR FINE INTERIORS 


That knots in oak destined for fine in- 
terior woodwork may be an advantage 
rather than a detriment doubtless is an 
jdea new to many people, and contrary 
to prejudices long held. Nevertheless, it 
is true that in the finishing of some of 
the finest interiors, architects are speci- 
fying the use of knotty oak, and are 
thereby obtaining effects which for 


beauty and pleasing variety could hardly 





[See Front Page| 


tecture and cabinet work are concerned, 
wood was used as wood, and not merely 
as a selection of fine grain; in other 
words, the knots were considered more 
as an integral part of the beauty of the 
wood than as a defect. Education of the 
people to reproduce the charm and 
beauty of the interior woodwork of some 
of these old periods would naturally 








Knotty oak: is effectually used in beautifying the Game Room of the Hotel Shelton, New York 


be excelled. A striking example of this 
development, and one which should con- 
vince the most skeptical, is afforded by 
the interior woodwork of certain of the 
public rooms of the magnificent Hotel 
Shelton, New York, of which Arthur 
Loomis Harmon was the architect. The 
photographs on this page, and more par- 
ticularly one appearing on the front 
cover showing the Lounge of the above 
hotel, afford ocular proof of the wonder- 
fully beautiful effect imparted by the 
presence of numerous sound knots, which 
serve to bring out the natural beauty of 
the figure and grain and relieve the mo- 
notony of a wholly clear surface. The 
Lounge, the Reading Room, and the 
Game Room of the hotel are all charac- 
teristically English, being wainscoted 
and paneled in knotty oak, which is sin- 
gularly effective in imparting the atmos- 
phere of hospitality and stately beauty 
associated with the common conception 
of the most famous of the inns of Old 
England. 


The fine interior woodwork for the 
Hotel Shelton was made by the Batavia 
& New York Woodworking Co., located 
at Batavia, N. Y., which concern spe- 
cializes in the manufacture of fine in- 
terior hardwood trim and cabinet work. 

ommenting, for the AMERICAN Lum- 
BERMAN, on the use of knotty oak for 
fine interiors, particularly as related to 
the Hotel Shelton job, C. H. Honeck, 
President of the Batavia company, said: 


"ag the olden days, when they built 
etter than we do now, so far as archi- 


mean that they would use so called de- 
fective woods.’’ 

‘The use of oak or any other wood 
which is knotty and somewhat defective 
is nothing new,’’ continued Mr. Honeck. 
‘*Tn reproducing the beautiful woodwork 
found in the old English homes of two 
and three centuries ago, it is found that 
the cabinet makers and designers of 
those days were not so much concerned 
to produce perfect wood as they were to 
produce perfect woodwork. They knew 
nothing of quartering oak, or the method 


of quartering, but simply took oak, 
which of course was very largely used 
for interior finish, along with some other 
woods, and sawed it through the log 
without any attempt to get perfect lum- 
ber, and then used the lumber as it came 
from the saw. For that reason we find 
in the old English woodwork both plain 
and quartered oak mixed, and any defect 
or knot that was in the wood was not cut 
out, but left in and given the same treat- 
ment as the rest of the surface. This of 
course was true not only of oak but of 
other woods used for interior finish. 

‘About two years ago we furnished 
the material and cabinet work for the 
Shelton Hote: at New York City, in 
which were reproductions of rooms in 
English mansions built two hundred 
years ago, and it was necessary to repro- 
duce the effect of the knotty or defective 
oak there used. This oceurred partic- 
ularly in the Lounge, the Game Room 
and the Reading Room of the hotel. 
Each of these rooms averaged about 40 
by 50 feet, and 12 feet high, and was 
wainscoted from floor to ceiling with oak 
stained in dark tints to reproduce this 
old work.’’ 


BLACK WALNUT trees bring higher 
prices to the farmer than any other kind 
of timber. High grade logs for making 
veneer and some parts of the black wal- 
nut tree ike stumps with crinkle or rip- 
ple mark figure are in especial demand 
by the mills. -Last year farmers sold 
walnut logs worth more than $2,000,000. 
Farmers who have black walnut trees 
growing on their farms will be interested 
in Farmers Bulletin No. 1459, issued by 
the Department of Agriculture, entitled 
‘*Selling Black Walnut Timber.’’ This 
bulletin tells how the market value of the 
timber may be determined and discusses 
in detail how to find the best market. 











The Reading Room of the Hotel Shelton, New York, showing the paneling of knotty oak 
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Motor Corporation Builds for Employees at Flint but Buys Locally— 


Retailer Tests Distribution of Circulars with Return Card Attached 


The Genesee Lumber & Coal Co., of Flint, 
Mich., has its plant located in a residence 
wing of the city, and on account of the diffi- 
culty of getting out through detours we 
didn’t see it, But the company decided some 
time ago that it needed sales offices and dis- 
play rooms down town. At the time of our 
visit this piece of equipment was being in- 
stalled in a large show room close in to the 
retail center of the city. The Curtis Com- 
panies were codperating, as they seem to 
have done in a number of other places, in 
helping make the design for the layout, sug- 
gesting the articles to be shown and so on. 
Of course Curtis millwork forms a large part 
of the display. Since the rooms were in the 
early stages of installation we could not tell 
just what the finished appearance would be; 
but doubtless there will be a good educa- 
tional display of interior trim, built-in units 
such as the Curtis people and other millwork 
concerns have perfected these later years, 
finish woods and the like. Here also will 
be a library of plan books, blueprints and 
building aids, and they will be in charge of 
a man who will be able to read and explain 
plans, assist in making small alterations, 
figure preliminary estimates, take orders for 
lumber and millwork, and so on. This will 
be, as we understand it, a down-town service 
and sales department. 


Convenient Offices Boost Sales 


More and more yards, especially those in 
towns and cities so large that the yard itself 
must be some distance from the center of 
population, are finding it advisable to make 
some such arrangement as this. Such offices 
necessarily add a bit to overhead, but many 
companies are finding them good invest- 
ments. Not so long ago we were in a very 
modern and aggressive yard that is located 
near the center of a little city. The man- 
ager said that he found his location of im- 
mediate value in making sales. His nearest 
competitor is only about a block beyond him, 
away from the center of the city. He told 
me that merchants doing business down 
town, theatrical companies and circuses, and 
in fact all sorts of casual customers, finding 
themselves in need of lumber immediately, 
come,to his yard because it is nearest. Their 
preference has been so pronounced that his 
competitor is planning to put an office down 
town, hoping to gather in some of this trade. 


Circulars with Reply Card 


In connection with their down-town office, 
the Genesee people are doing some special 
advertising with a view to finding the busi- 
ness that lies dormant in every community. 
Just a day or two before my visit they sent 
out three high school boys of good appear- 
ance, who had been well coached on methods 
of approach. These lads canvassed the 
streets in selected parts of the city and dis- 
tributed a folder carrying statements in re- 
gard to repairing, remodeling, built-in ar- 
ticles, home financing and other special fea- 
tures of the yard’s service. With this folder 
was a Government postal card, ready ad- 
dressed and bearing a coupon on the back. 
By signing his name and giving his address 


and making check marks in front of the mat- 
ters in which he was interested, a person 
could get additional information about any 
of these things. Usually someone from the 
office would call. The matter at that time 
was just being started, but Mr. Brown, with 
whom I talked at the down-town office, said 
a large number of the cards had already come 
in and that the scheme gave every indication 
of being a success, This department will be 
interested in knowing the final decision of 
the company in regard to the usefulness of 
the scheme. It seems very promising, and 
it is one that might be used by any yard, 























for the hard working man 


Why think of home ownership as something 
to be achieved only by the rich? 

No longer is this a rich man’s privilege. 
Every rentpayer can now easily have a home 
of his own. 

We will save you many a doilar through 
our expert knowledge of cost and materials 
acquired during years of honest dealing and 
conscientious service. 

Wehavespecialized on small homes, these 
being more’ difficult to design than large 
ones;.a3 the plan must assist your doilar to 
provide the most. 


Over 500 Beautiful Homes 
in Our NEW PLAN BOOKS 


Come in and look them over. We will 
gladly give you an estimate of cost. 
No obligation whatever! 


H.R.Scovill Lumber Co. 
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On specialization in building small homes this 
Ypsilanti (Mich.) retailer bases his appeal to 
the worker 


whether regular salesmen are employed or 
not. The post cards and circulars, by reason 
of the more intimate touch gained through 
personal distribution, might well gain bet- 
ter attention, at least during one or two 
trials, than even newspaper advertising 
would do. They couldn’t take the place of 
newspapers, to be sure, but they could sup- 
plement display advertising just before an 
intensive selling campaign. Then with the 
prospect list furnished by the returned 
cards, the salesmen or others handling such 
things would have new leads for their work. 
Mr. Brown tells me the company is inter- 
ested in remodeling and repairing. 


“Flint has done much building during 
1925,” Mr. Brown said. “Possibly there has 
not been quite as much as some people hoped 
there would be, but the volume has been very 
large. In an industrial town like this, the 
demand is for small houses. Our company 
is building about twenty-five houses just now 
in the immediate neighborhood of the yard, 
That is a residence suburb with a life of its 
own. Twenty-four of these houses have 
each four rooms and bath, and the other one 
has five rooms and bath. This will indicate 
in a way the style and size of the houses jn 
greatest demand.” 


City Is Growing Rapidly 

The May Lumber Co.’s yard is not far 
out from the center of the city. A.J. Mona- 
han, the secretary and treasurer, spoke of 
the rapid growth of the city, and this growth 
must be apparent to anyone who has not seen 
the city for half a dozen or a dozen years, 
If it has not expanded like the oil cities of 
the Southwest, it nevertheless is not far 
behind them in the rapidity with which it 
has added to its population, 

“We are not so far behind Grand Rapids,” 
Mr. Monahan said, “and we’re growing 
pretty fast. Grand Rapids is older as a city, 
and for that reason it’s probably prettier. 
But the growth of Flint surprises even the 
people who expect fast expansion. About 
eighteen months ago I took over a lot to 
settle an account. It lay so far out I didn’t 
think city develoment would reach it for 
many years. Since I was doing nothing with 
the property except holding it, I paid little 
attention to it or to the neighborhood. A 
short time ago I drove out there and found 
houses all around it. The place is now in 
and of the city and looks the part; all mod- 
ern except paving, which goes in next year. 


Fighting Florida Migration 


“You may well imagine that much money 
has been made here in real estate in the last 
few years. This promotion work is part 
of a rapidly growing city, and in the main 
it is a necessary and useful part of city 
building. Someone must do it, take the risks 
and make the plans. But not all our people 
are sure that it’s an entirely healthy thing. 
It runs off into speculation rather easily, 
and when speculation gets into the blood it 
does some odd things. A surprising number 
of Flint people are going to Florida; not for 
the climate, but for the great Florida game 
of dealing in town lots and new subdivisions. 
It’s got to be such a migration that some 
business men are worried about it. They'd 
like to have these people stay at home and 
help develop Flint. I imagine you may have 
seen some window displays and advertising 
dealing directly with this very thing.” 

We did see a show window down town 
filled full of profile maps with tapes lead- 
ing from cities to placards. The big map 


‘ was Florida, and we jumped to the conclu- 


sion that a promoting company was trying 
to sell real estate in the big peninsula. 
Quite the contrary, It was propaganda 
against speculation in Florida and in favor 
of investment in Flint; a rather unusua 
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ee 
thing, for generally when a person wants 
to discourage a thing he ignores it and 
shes something that will supplant interest 
in the rival idea. This window would indi- 
cate that someone is very seriously dis- 
turbed by the migration and is trying direct 
action against it. This is hardly our idea 














BUILD A GARAGE 


It adds to the value and desirability of your property 
and preserves its new handsome appearance. 

It's good for the car, the owner and the property and 
its surprising how little a garage now costs to build of 
LUMBER. 

Call and let us figure with you. 


The Corwin Lumber Co. 


OAKWOOD 348-349. 
(The ¥ard Where Service is a Habit) 























The owner’s pride in the appearance of his car 
should help sell him a home for it, thinks this 
Jackson (Mich.) lumber dealer 


of an effective sales policy, but then we have 
never sold real estate. 

Mr. Monahan, who is an alert and friendly 
young man, tells me the May Lumber Co. 
was reorganized three years ago, at which 
time present owners bought in. 


Second Mortgage Plan Needed 


“The financing of building is the major 
problem of the Flint lumber retailers,” he 
said. “It is done in general through the 
banks and the building and loan associations. 
There is a distinct need for one or several 
second mortgage companies to operate in 
connection with these recognized agencies. 
This is nearly always the case in a rapidly 
growing industrial point, for in such a city 
there are many people drawing good wages 
who have never learned to save. The fact 
that they have always spent their money as 
fast as they got it probably indicates that 
they'll continue to do so. But it doesn’t mean 
that they throw it away. They buy what 
they want and what is available. If they 
can be interested in wanting a house, and if 
the house can be made available, the chances 
are pretty good that they’ll buy a house and 
pay for it. Otherwise their money will con- 
tinue going for other and less desirable ar- 
ticles, and lumber yards and builders will 
lose out. Banks, of course, will not take 
more than 50 percent of the value of the 
Property and prefer to stay at not more 
than 40 percent. The building and loan will 
usually loan up to two-thirds. Just now I 
have a deal on hand for building a $3,500 
house on a $1,000 lot. The owner wants a 
loan of $2,500, The banks will take $2,000, 
and the remaining $500 is gilt-edged. I don’t 
expect to have any trouble in finding some- 
one to take it; but the point is that there 
ought to be some regularly constituted ma- 
hinery for handling it. I can find a taker, 
but I'l have to hunt for him, and I don’t 

ow in advance just what terms he’ll agree 

- This final sum of money is the critical 
sum. It has to come, or the rest of the deal 





is off; and yet it’s the part of the loan for 
which no machinery has been organized.” 


Motor Company Finances Workers 


Herman Hughes, secretary and treasurer 
of the Herman Hughes Lumber Co., told me 
something about the house development of 
General Motors, instituted for the benefit, 
primarily, of the company’s employees and, 
secondarily and in part, for the people of 
Flint. As we understand it, the public gets 
in on this deal only to the extent of being 
able to buy lots in the General Motors sub- 
divisions. But employees, in addition, are 
given the benefit of a savings system and of 
a contract method of payment. 

Mr. Hughes took me in his car to see this 
great building area. If we know the story 
accurately, General Motors got a tract of 
land, an old farm or several farms, back in 
1915 or 1916, and held this land for the pur- 
pose of helping employees to own homes. 
Building was checked during the war, but 
in the expansive period after the war there 
was a marked shortage of houses, and Gen- 
eral Motors got the housing scheme to going 
in force at that time. 


Lumber Bought from Local Yards 


In the first place, an employee of the Gen- 
eral Motors plants can, if he wishes, take 
advantage of a savings scheme. He can 
leave any sum of money up to $300 a year 
with the company, and he will be paid in- 
terest on it. If he leaves it for five years, 
the company will match each of his dollars 
with 50 cents and will pay him interest on 
the gift as well as upon the savings. This, 
as I remember it, is given him in the form 
of stock, but the stock can be converted into 
money at any time. A man need not use 
this money to build a house. He may use it 
for any purpose. But it is a fine beginning 
for the business of owning a house. In fact, 
Fred G, Eddy, of the Randall Lumber & 
Coal Co., said that this savings plan at the 
end of five years would carry the average 
workman’s house. Then General Motors has 
@ contract system whereby the company 
builds a house for an employee at no profit 
and allows him, if he wishes, to pay out by 
the month. Mr. Eddy added that, while he 
wouldn’t suggest for a minute that there is 
any graft or overcharging done by any of 
the builders of the city, the people who use 
this service are absolutely assured of getting 
value for their investment through these 
channels. Building materials used in these 
houses are bought locally. I’m not informed 
whether or not the purchases are distributed 
among all the Flint yards; but I have the 
impression that at least several share in it. 
Probably prices are a little closer than would 
rule in general trade, on account of the 
quantity involved. Building mechanics are 
paid the same wages, so possibly the saving 
involved is the contractor’s profit. I am in- 
formed that General Motors makes no profit 
on the buildings. Mr. Eddy added that the 
men have the impression that when an em- 
ployee is paying out on a house he is pretty 
sure of a job, even if auto sales should hap- 
pen to slack off. 


Nicely Built on Large Lots 


From the quarter deck of Mr. Hughes’ 
car we saw this big development, and it is 
well worth looking at. These houses, as has 
already been mentioned, are rather small; 
but they are most attractive. They have de- 
parted a long way from the traditional in- 
dustrial housing plan. All of us have seen 
mill towns and mining towns with long rows 





of little houses, all of the same pattern, 
crowded together on uncared for lots; and 
few things can be more cheerless. But these 
houses are of various designs, nicely finished 
and on large lots: The average lot here 
measures 50 by 150 feet, and it is nicely 
graded and sodded and set to shrubbery 
and trees. General Motors offers certain 
prizes for the best lawns and gardens, and 
apparently there is much friendly rivalry 
over appearances. A person sees crowds of 
nicely dressed and clean little children play- 
ing on the grass, and in our opinion this is 
one of the most satisfactory and attractive 
decorations any neighborhood can have, Add 
to this the flowers for which Michigan seems 
especially famous, and it is easy to guess 
that “Chevrolet Park” and the other parts 
of this big housing development are pleasant 
places to visit. 

We noticed one thing that did not please 
us so much, and that is the preponderance 
of composition roofs. It seems that there 
is no city ordinance compelling the use of 
this kind of roof covering, but the custom 
has started and is generally followed. Some 
houses are covered with stucco, but we were 
told by several dealers that this kind of out- 
side finish has been pretty generally aban- 
doned. The Michigan winter is a little too 
frosty to allow it to last satisfactorily. 


Community Has Many Parks 


There is a pretty community service cen- 
ter building in this General Motors develop- 
ment; a place equipped with a swimming 
pool as well as with the more usual meeting 
and committee rooms. Outside are tennis 
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Just a Little Home 
--But Build it Well! 





The above home is but one of the many popular 
and pleasing bungalows that we are offering at a 
price so reasonable that a home is easily within the 
reach of all. 

In planning a home; you want good materials 
that will withstand time and keep through many 
years the comfort and cozyness of the first year. 

Good lumber used in building a home makes for 
permanence. It gives the biggest building value. 

You can have the advantage and joys of a home. 

Come in and see the many attractive homes we 
have to show you. 

We will be glad to help you. Bring in your 


building problem. It does not obligate you. 


W. M. HAZEN, INC. 


Lumber, Building Materials, Coal 
PHONE 43 PHONE 43 
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This suggestion of a well built little home at 
a reasonable price is made by a lumberman at 
Three Rivers, Mich. 


courts and golf links. Apparently Flint peo- 
ple are quite devoted to outdoor living. The 
parks of the city have already been men- 
tioned, but they are large enough and numer- 
ous and attractive enough for repeated men- 
tion. Several people have given tracts of 
ground to the city for this purpose, and Flint 
has promptly taken advantage of the gifts 
and has beautified them in a most satisfac- 
tory manner. It seems too bad that mid- 
western cities generally do not give greater 
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attention to parks, Of course they are a lit- 
tle hard to manage in an old and compact 
city; but any town or city that is growing 
with any rapidity will do well to see that its 
outskirts are generously supplied with these 
aids to comfortable and pleasant living, 
while the land is still available. 

Anton L. Olson, president and treasurer 


of the Michigan Lumber & Fuel Co., gave me 
some of the above information about the 
city. He says that one minor difficulty with 
business in Flint arises out of the possibil- 
ity of men at the auto shops being laid off 
for longer or shorter periods. They’re taken 
on again later, but in the meantime they 
can’t meet their previously made obligations. 


—___ 


Mr. Olson has been in the city seven years 
and consequently has seen its great growth, 
He mentioned the growing Michizan indus. 
try of summer visitors, 
people come in especially large numbers, He 
is interested in the Olson Lumber Co,, at 
Manistee, and there the resort trade has 
been unusually large during 2925. 


Indiana and Ohio 


News and Business Ideas for Retailers 


Builds New Mill 

PvEBLO, CoLo., Nov. 9.—After 
continuously serving the people 
of this city for forty-five years 
the old planing mill of the New- 
ton Lumber Co., on the corner 
of Fourth Street and Grand avenue, 
is to be torn down. A new and 
more modern mill is to be erected 
at the South Side yards, and the 
site of the old mill will be used as 
the location of a modern office 
building, of original design, to 
house the company’s general of- 
fices and accounting department. 

The new mill, which is now under 
construction, will be 120 by 160 
feet, one story high. It is to he 
constructed with a view of provid- 
ing plenty of light throughout, and 
will be as nearly fireproof as pos- 
sible. The machinery will be of the 
latest design, all electrically driven. 
There will be a modern dry kiln. 

Adjacent to the old mill there has 
been a lumber yard for the past 
forty-five years. Being in the cen- 
ter of Pueblo’s business district, it 
was handy for the man who wanted 
a board or two, and many hundreds 
of men have stopped at the yard on 
their way home from work to buy a 
board and carry it home under the 
arm. The flood of 1921 played 
havoc with the yard, twisting the 
sheds around on an angle. They 
have never been put back in their 
original position, for the company 
immediately after the flood decided 
to build a new yard on the South 
Side and on higher ground. It was 
considered likely that the old yard 
would be discontinued as soon as 
the new, modern one was ready for 
business, and orders were issued to 
sell off the material in the old yard 
as rapidly as possible. However, 
there was so much demand from 
‘*drop-in’’ trade that additional 
stoc had to be placed in the old 
yarc ‘espite the fact that some of 
the s..eds were topsy-turvy. 

So the old yard will not be dis- 
continued. When the new office 
building is completed the old yard 
will be remodeled and maintained 
for the accommodation of the 
“‘drop-in’’ trade. 

The company has a yard in what 
is known as central Pueblo and 
when its building operations are 
completed it will be operating a big 
yard and planing mill on the South 
Side, and two sub-yards, one in 
central Pueblo and the other on the 
site, in north Pueblo, of the original 
lumber yard and mill of the 
company. 


Ex-Dakotan to Open Florida Yard 

San ANTONIO, FLA., Nov. 9.—During the past 
few weeks many people have been unable to 
build houses here because of the lack of build- 
Dade City dealers have such a 
demand from the people of that town and vi- 
cinity that they can give but little service in 
J. P. Lynch, city 


ing material. 


San Antonio and environs. 


councilman and president of the chamber of 


MEETING CHANGING CONDITIONS OF MODERN 
BUILDING WORLD 


\ J HILE these things may not bear the relation of 
cause and effect, it seems to be true that the rise 
of unionism in the building trades has seen the 

decline of the old craft skill and the old craft conscience. 

Probably the public can not enforce a demand for these 

things upon building mechanics; this extra quality, this 

skill and interest and care that formerly raised a trade to 
the level of a craft and made it almost an art. But the 
public will be the loser if at some place along the line 
there is not the equivalent of a crafts conscience at work. 

There needs to be a factor that makes sure the finished 

job is honest and thorough; that gives the owner a square 

deal by assuring him that the design will be faithfully 
carried out and that the inner and invisible frame will be 
as well constructed as the outer and visible finish. 

In these days many contractors have become promoters 
with an interest in sales instead of workmanship. Car- 
penters and masons too often think of themselves as 
hired hands with no interest in their work beyond their 
daily wage. Buildings of a sort are put up by these work- 
men, but something of value is lacking in them. 

It is of so great value that a retailer is wise who takes 
pains to see that the owner has some such assurance of 
honest work. Nothing quite takes the place of the me- 
chanic’s own will to do good work; but something can be 
done even if this will is not present. A dealer can educate 
the owner in the elements of good building, and the 
owner can be his own inspector. The dealer can do 
much by working with and encouraging those contractors 
and mechanics who seem inclined to carry on the tradi- 
tions of good work. If worst comes to worst, the dealer 
can arrange for an inspection service of his own. This 
involves the possibility of antagonism between dealer 
and contractor; but it is at least questionable if the good 
will of a contractor whose work must be watched is of 
great value to the dealer. 

In any event it is of enormous importance to the re- 
tailer that buildings made of his materials be well built. 
He has a bigger stake in the matter than has the contractor 
or mechanic; for his greater investment ties his future 
pretty tightly to the good will of his own community, 
while contractor or mechanic can move to new fields with 
but little trouble. Few things destroy confidence in the 
dealer and his service so completely as houses that will 
not stand up under reasonable use. The dealer may be 
as innocent of complicity as a new-born babe; but if these 
houses begin to sag and open their joints within a year 
or two, he will see his sales decline. This old obligation 
which the builders seem inclined to lay down will doubt- 
less be something of a burden to the retailer if he takes it 
up; but like other obligations it carries with it an oppor- 
tunity. It is the readiness to take up these fruitful obliga- 
tions that helps a retailer to meet the changing conditions 
of the modern building world. 





commerce is an experienced lumberman, having 
had a large lumber yard in South Dakota be- 
fore he came to San Antonio four years ago, and 
when appealed to help remedy the situation, he 
responded by announcing that the San Antonio 
Lumber Co. would be ready to serve the public 
as soon as the embargo is lifted. He has con- 
tracted for the output of one mill and will have 
some material from another. 


Collecting Old Accounts 


At this season of the year the 
matter of getting in the money on 
outstanding accounts of customers, 
particularly those that have been 
running longer than they should, is 
a particularly live one, as everyone 
likes to close the year with as nearly 
a clean slate as possible. Even with. 
out the special seasonal factor re. 
ferred to, taking the whole yea: 
through, it is doubtful if any’ one 
problem gives the average manager 
of a retail lumber yard more con- 
cern than that of collections, and 
it often requires real genius to work 
out plans by which delinquent ae. 
counts may be collected, the good 
will of the customer be retained, 
and, in many cases, the open ae- 
count be changed to a going eash 
account. 

At the request of the Americay 
LUMBERMAN, Stanley W. Thorn. 
ton, a young man only 22 years of 
age who is manager of a yard in 
Colorado owned by a prominent 
western line-yard concern, has 
given some interesting details con- 
cerning his success in rejuvenating 
a run-down yard and clearing up 
delinquent accounts, incidentally 
winning a prize of $150 offered by 
the home office for best results in 
collecting past due accounts shown 
by any of its yard managers within 
a specified period. Reluctant to 
say anything for publication, Mr. 
Thornton finally consented, for the 
reason, as expressed by him, that 
‘“there are a great many vounger 
managers and second men who read 
articles in the AMERICAN J, Mrrr- 
MAN, and often an article hits the 
spot and spurs a man to action. 
The apparent success had in our 
recent collection campaign may 
help some other young manager to 
succeed in clearing up one of his 
problems. ’’ 

Promoted from a position as see- 
ond man in a central Nebraska 
yard, Mr. Thornton took charge of 
the Colorado yard at a time when 
it was in rather bad shape, business 
poor, many old accounts on the 
books, and everything somewhat 
run down. Being young, enthus 
astic and ambitious to get ahead, 
the new manager decided to put all 
of his efforts first into getting the 
yard in shape. Through various 
methods, business was stimulated, 
new business began to come 1, and 
as a result of square dealing and 
taet in handling the situation, grat 
fying results soon were obtained. 
Last June the company launched a 
collection eampaign and offered 2 
prize of $200 to the manager show: 
ing the best results. 


On Sept. 1 another campaign along somewhat 
novel lines was launched, this being called 
percent or no count.’’ : 
standing accounts of each yard were set up 2 
round figures, and credits were to be allowe 
as follows: 

Accounts 4 months and less—face of account 


Accounts 4 months to 1 year—double amount 
Accounts 1 year to older—triple amount 


“+100 
The collectable out: 
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Cash sales to be considered same as collections 
gnd counted at face. f 

Fach contestant must show credits of 100 per- 
cent or over to be considered in contest. 

Five prizes were offered—of $150, $60, $40, $30 
and $20. 

This young manager specialized on old ac- 
counts and cash sales, as a result of which at 
the end of the fourth, fifth and sixth weeks 
he stood in top place, with a record of 175 
vereent, thereby winning first prize. 

Discussing his experiences, Mr. Thornton 
sid, ‘‘It was not all roses, but I believe I am 
afe in saying that in not a single instance 
were any hard feelings caused, and in a good 





Some of the articles made from hardwoods this year by pupils of the 
manual training department of the Palo Alto (Calif.) High School 


many cases just as soon as a customer had 
cleaned up his old balance he began giving us 
cash business that had been going elsewhere. 
In very few instances was any mention made of 
a contest or an effort to win a prize for the 
best showing on collections. ’’ 

After the winners of the prizes had been an- 
nounced, the campaign was followed up by per- 
sonal letters to some of the customers, which 
helped to create good feeling. Commenting on 
the successful outcome of this campaign, Mr. 
Thornton said, ‘‘It is difficult to build business 


and eash in on old accounts at the same time, 
but I have found that it can be done. In my 
short experience, I have learned, too, that a 
person must be insistent and firm. If a debtor 
tells you that he can pay his account on the 
tenth of the month, then see that customer on 
the morning of the tenth and be frank about 
what you have come for.’’ 


Boys Develop Skill in Woodworking 
San FrAnNcisco., CALIF., Nov. 7.—Perhaps the 
favorite customers of the retail department of 
White Bros., wholesalers and retailers of hard- 
wood lumber, are the boys from the manual 
training classes of the 
local high schools. 
Many of these lads 
crowd into the White 
establishment at about 
3 o’clock every after- 
noon, to secure pieces 
of various hardwoods 
for work in the manual 
training classes, in the 
way of making various 
articles of use or orna- 
mentation for the school 


exhibitions, and for 
their homes. Their re- 
quirements are given 


the same degree of at- 
tention that would be 
accorded a big furni- 
ture manufacturer com- 
ing in to place an order 
for his season’s supply 
of hardwoods for his 
factory. 

The boys of the Palo 
Alto High School have 
shown special profi- 
ciency in their manual 
training work, all of the furniture and small 
articles shown in the accompanying photograph 
being designed and made by them. Bookcases, 
benches, chairs, tables, chess boards, lamp 
stands, umbrella stands and wall cabinets are 
only a few of the articles produced by the pu- 
pils taking the manual training course. 








New Florida Yards Opened 


TARPON Sprin@s, Fuia., Nov. 10—Ed. O’Cra- 
mer is owner and manager of a new retail yard 
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Rapids, Iowa, who says: 


chart. 


bects” reads as follows: 


painting, storm sash, etc. 


coal bin. 





This Week’s “Timely Tip” 
Getting New Coal Customers 


Want to sell more coal? Here is a tip that tells how, contributed 
by O. T. Barry, president Hawkeye Lumber & Coal Co., Cedar 


“We have in our city a merchants’ credit bureau which publishes 
weekly a list of newcomers to the city, as well as a list of those who 
have changed their addresses. We have begun making a practice of 
sending a letter to the people whose names appear on these lists, to- 
gether with some other advertising matter and our Hawkeye fuel 
Though we have been doing this only about. four or five 
weeks, the plan already has netted us quite a few orders for coal.” 


The letter which the Hawkeye company sends to the above “pros- 


“When a fellow moves into a new or different house there 
are always alot of things todo. Hooks, shelves, lattice work, 


“And the new place is not usually provided with a full 

“At this season of the year, this is serious and should be 
taken care of right away by consulting the Hawkeye Fuel 
Chart enclosed. Then Phone 1130.” 


Watch for next week’s “Tip” 








at Tarpon Springs, operated as the Tarpon 
Lumber & Supply Co. A full stock of lumber 
and building materials is carried at this yard, 
and in addition, Mr. O’Cramer operates a wood- 
working plant equipped with eight machines. 
The Tarpon Lumber & Supply Co. has also 
opened a branch yard at New Port Richey, Fla., 
known as the Home Lumber & Supply Co., with 
Fred Shaw as manager. Work has already been 
started on a woodworking plant at New Port 
Richey, to be known as the Home Enterprise 
Co., this also being in charge of Mr. Shaw. 
These latter two plants are subsidiary to the 
Tarpon Lumber & Supply Co., and all supplies 
are purchased through the Tarpon Springs office. 
Mr. O’Cramer is the sole owner of all three 
enterprises. 


Portable Heated Farrowing Pens 


Portable six-apartment hog houses are a type 
of ‘‘family hotel’’ which is meeting favor with 
successful farmers, who claim they are handy 
and economical. 

The hexagonal house shown in the acegmpany- 
ing photograph is 16 feet across, 6 feet high to 
the eaves, and 9 feet high in the center. On 
each side is a door with a window above it. The 
windows drop forward from the top so that 
they admit air without a draft directly on the 
pigs. Back of each door and window is a pen. 
In the center of the house is a circular area con- 
taining an automatic stove with a large ‘‘hover’’ 
of galvanized iron over it. Under this ‘‘hover’’ 
about the stove the space is divided into six 
sections to correspond with the six pens. The 
young pigs have access to this warmed center 
area from the pens, but the sows can not get in. 

These ‘‘apartment houses’’ are on skids, and 
ean be hauled to different places by either trac- 
tor or team. This helps to keep the hogs free 
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Novel and useful type of hog house 


from disease germs, and enables the owner to 
move them about to suit convenience of han- 
dling, or for protection from weather. 

An Iowa farmer who has discarded all his in- 
dividual farrowing pens in favor of this six- 
sided type says he has found that the little 
pigs prefer staying in the central warmed places 
to remaining with the mother hog. When 
hungry they go into the hog pen, take their 
nourishment, and then go right back again to 
cuddle in the warmth of the stove. This elimi- 
nates the danger of pigs being hurt by the sow 
lying on them. 


Chain of Yards Changes Ownership 


DuBuQuE, Iowa, Nov. 10.—Announcement is 
made by the Midwest Lumber Co. of this city, 
of the recent purchase of the following yards 
formerly owned and operated by the Central 
Lumber & Coal Co., which also has its head- 
quarters in Dubuque: Devon Lumber Co., 
Devon, Iowa; Elmore Lumber Co., Elmore, 
Minn.; Fredericksburg Lumber Co., Fredericks- 
burg, Iowa; Monona Lumber Co., Monona, 
Iowa; Postville Lumber Co., Postville, Iowa; 
Rudd Lumber Co., Rudd, Iowa; Staceyville 
Lumber Co., Staceyville, Iowa; Toeterville Lum- 
ber Co., Toeterville, Iowa; Waukon Lumber Co., 
Waukon, Iowa; Fayette County Lumber & Coal 
Co., West Union, Iowa. 
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| Lumber 


EFFINGHAM, ILL., 
Nov. 9.—This prosper- 
ous little city is for- 
tunate in having such a 
live and _ progressive 
business institution as 
the Wenthe Bros. Co., 
which in the course of 
its natural expansion has 





just given Effingham 
and this’. section of 
south central Illinois 


one of the finest paint 
and builders’ hardware 
stores to be found any- 
where. 

The expansion of the 
Wenthe Bros. Co. into 
the paint and builders’ 
hardware lines is the 
outgrowth of the won- 
derful service given its 
trade, which has brought 
the firm an ever increasing business. This new 
department will give the company a complete 
service in the building material line, applying 
the department store idea to the lumber busi- 
ness, and _ enabling 


FRED C. WENTHE, 
Effingham, IIl.; 
President 


Retailer Opens New Store 


visitors, over fifteen hundred people visiting the 
new store during the two short days. 

The Wenthe Bros. Co. occupies practically all 
of the leased Illinois Central property east of 
the railroad in the business section of Effingham. 
The company also has an entire block, with the 
streets of the four sides for the lumber sheds, 
which are new throughout and present an extra 
fine appearance. Immediately opposite the 
lumber office was a two-story brick which the 
company bought and rebuilt, refurnished and 
refinished into an elegant home for the new 
paint and builders’ hardware store. The new 
front, the hardwood interior finish throughout, 
and the appropriate decorating make it a real 
beauty spot. 

A full line of a standard and nationally 
known brand of paints is carried in stock. The 
company also is distributers of the same line for 
the eighteen surrounding counties. It is also 
wholesale distributer for a standard make of 
wallboard, and other lines. Effingham’s loca- 
tion on the double track of the Illinois Central, 
the main line of the Pennsylvania, the Indiana 
division of the Illinois Central and the Wabash 
railroads, along with the cement paved roads 
which radiate from Effingham in every direc- 





builders to supply all 
their wants at the 
Wenthe store. 

The opening of the 
new paint and build- 


The Wenthe Bros. Co. 
had its inception back 
in 1908, when William 
J. Wenthe started in 
business for himself 
under the name of the 
Builders’ Supply Co. In 
1913 his brother, Fred 
C. Wenthe, joined him, 
and the name was 
changed to Wenthe 
Bros. Co. and incorpo- 
rated. At the same 
time the Wildi-Leddy 
Lumber Co. was bought 
and consolidated with 
the business. The cum- 
pany continued until 
1918, when William J. 
Wenthe sold his inter- 
est and Harry A. Bell- 
chamber came into the 
company. The present 
officers of the corporation are Fred C. Wenthe 
president; Mabel C. Wenthe, vice president: 
Harry A. Bellechamber, secretary, and Robert 
E. Lyons, treasurer. William J. Wenthe will 

be manager of the 


ROBERT LYONS, 
Effingham, Ill. : 
Treasurer 








new paint and hard- 
ware store. 

The opening of 
Wenthe Bros. Co. new 
store was more than 





ers’ hardware store on 





a mere opening. The 








Oct. 30 and 31 was an 
auspicious event in the 


beautification of the 





business life of Effing- 
ham on account of the 
magnitude of the un- 
dertaking, the beauty 
and completeness of 
the work, and the 
progressiveness of the 
members of the Wen- 
the Bros. Co. 

The heralding of the 
opening was very com- 
plete. Large adver- 
tisements were carried 
in all of the local news- 
papers, particularly the 
Daily Record, and two- 
page circulars were 





seattered broadcast as * = 
well as mailed to a 
large list. Gifts of 
toy balloons for the 
kiddies, free painting 
of their toys in any color; other gifts for 
the grown-ups, with demonstrations and a 
slogan contest for valuable prizes heightened the 
interest and brought a constant procession of 


building, inside and 
out, the arrangement 
and furnishings, to 
the smallest detail, 
lift it out of the ordi- 
nary into a class with 
the very best to be 
found anywhere. It 
is a business home 
such as is_ seldom 
seen, and adds to the 
reputation of the 
Wenthe Bros. Co. for 








quality and service, by 
showing the public the 
company believes and 
practices what it 
preaches — ‘‘to build 





A front view of the new paint and builders’ hardware store of Wenthe Bros. Co., Effingham, Iil., 
showing the large show windows which afford opportunity for making attractive displays of 


goods carried in stock 


tion, make it an ideal distributing point, a nat- 
ural advantage which the members of the firm 
early saw and grasped in the development of 
their wholesale business. 


























as good and _ perma- 
nent as possible for 
the future. ’’ 

The prominence of 
the members of the 
company in the civic life of the city, as well 
as their prominent connection in organization 
work in the builders’ material line, gives the 
‘*house-warming’’ of their new business home 





At left—View of the new paint department of Wenthe Bros. Co., Effingham, Ill., showing a portion of the complete and well displayed tock. At 
right—View of the new builders’ hardware department 
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double interest locally as well as throughout 
the State, as Fred C. Wenthe has been one of 
the most active members and officials of the 
[linois Material Dealers’ Association for sev- 
eral years. 

He is a director of that association, and 
chairman of the exhibits committee for the an- 
nual meeting to be held in February. Mr. 
Wenthe is also a member of the board of di- 
rectors of the Illinois Chamber of Commerce, 
jg past president of the Effingham Rotary Club, 
past exalted ruler of the Effingham Elks’ Club, 
past president of the Effingham Chamber of 





WILLIAM J. WENTHE, 
Effingham, II. ; 
Manager of Paint and 
Hardware Department 


H. A. BELLCHAMBER, 
Effingham, II. ; 
Secretary 


Commerce, a former member of the city council, 
and has filled numerous other public offices, 
which stamps him as a leading citizen. Secre- 
tary Harry A. Bellchamber is also a prominent 
Elk, a former member of the city council, and 
is affiliated with many other activities as a 
leading Effingham booster. 


To Rebuild Burned Plant 


CoLUMBUS, OHIO, Nov. 10.—Fire of undeter- 
mined origin last night destroyed the office, 
mill and largest lumber sheds of the J. H. Zinn 
Lumber Co., located at Hudson Street and East 
Avenue, causing a loss of more than $50,000, 
which is practically covered by insurance. Offi- 
cials of the company immediately made con- 
tracts for machinery to replace the equipment 
of the mill, and expect to have the plant going 


In the Realm of Building 


How Builders Have Spent Millions 


Where the millions of dollars appropriated 
for residential construction in thirty-six lead- 
ing States of the country during the first six 
months went is explained in a recent issue of 
The T-Square, the service magazine of archi- 


tecture. The figures cover cost of material and 
labor. Here’s how the money was spent: 

DIMCA VOTO, 6.65 iis cecndedies «cic ghee. eee 
Foundation, masonry etc............ 177,034,000 
CAEUPCHEFY, THIWORE .<.60.ccec tec ecean 177,033,900 
SOEMEE WQMMD sida Wiaa toc Re eae tceak ae 8,851,700 
RNQUS WORE 5 core o delaeecs sci caescues 8,852,700 
Lathing and plastering. ...........<. 61,961,900 
Roofing and metal work............ 35,406,800 
PRETO WN oda alg aid carn Sik x. eed 7,966,500 
Pamtine® G00 SIABING: «osc 6c sc ccees 26,555,000 
MINN aval a aaa ulated < Kikld:e: & usw wba tia 53,110,200 
Heating and radiation. .... 2. wsceccs 44,258,600 
WUCOUNIG: WOE 645.665 c a cmave wasndees 8,851,700 
Hlectrie light fixtures..........cc0- 6,196,200 
Pg ee cr ee ere 6,196,100 
COMEMNCIUNE SOU cco ceca wtnd nieuwe 88,516,900 
UCUMOEES (LOOM). cove ce cusawwes ce we 70,813,600 


Canadian Construction For October 


MONTREAL, QUEBEC, CANADA, Nov. 9.—Total 
awards for Canadian construction for the month 
of October were $29,647,500, as compared with 
$29,746,400 in September. The total for Oc- 
tober, 1924, was $21,066,800. This year’s figure 
is an increase of 40.8 percent over the corre- 
sponding period of last year. Residential build- 
ing accounted for 29.8 percent of the October 
building, amounting to $8,826,700. Business 
building amounted to $5,314,900 or 18 percent; 
industrial building $7,535,800 or 25.4 percent, 
and public works and utilities, $7,970,100 or 
26.8 percent. 

The activity was distributed among the 
Provinces as follows: Ontario, 26.7 percent; 
Quebec, 57.1 percent; Prairie Provinces, 5.8 
percent; British Columbia, 8.5 percent, and 
Maritime Provinces, 1.9 percent. Contemplated 
new work in October aggregated $22,163,500. 

Total construction started from Jan. 1 to 
Oct. 31 has amounted to $238,324,900, compared 
with $222,770,100 during the corresponding 
period of last year, an increase of 7 percent. 


Important Decision Handed Down 


ATLANTA, GA., Nov. 10.—A legal decision im- 
portant to all branches of the lumber industry, 
and, in fact, to all firms or individuals engaged 
in the sale of materials used for building con- 





In cties and towns from 2,500 


An Estimate of Probable 1926 Construction 


[Compiled by the Building Age and National Builder] 


—Residential——_ —-Community—- —Total combined— 
F Number Value Number Value Number Value 
In cities over 25,000 popula- , 
MMe ora Sas wai Sicia gia oe aes oo o.0 ats 105,855 $1,179,660,000 64,744 $1,328,319,000 170,599 $2,507,979,000 








*Equaling homes for 374,615 families. 





a 


to 25,000 population........ 59,946 405,217,000 29,101 246,231,000 89,047 651,448,000 
SEER RRR Ae Ree 131,115 671,661,000 50,393 135,767,000 181,508 807,428,000 
Total for new normal 
MONIT ccs ace aceNnednans *296,916 $2,256,538,000 144,238 $1,710,317,000 441,154 $3,966,855,000 
MEMES: NGL, WONT ETIN OS os hoi sid clan Sek icone kOe cn coeur endigcaencnecum heeds 396,685,000 
RMN NOTRE en had rc Noi wnt eae ade ae ae manda te ae 907,500 272,250,000 
Probable shortage overcome, fire loss, obsolescence e@tC.........eeeeeeee cree 976,037,000 


Total probable 1926 construction........ 


** Figured as 10% of new construction building department figures. 
7 Based only on obsolescence—50 year life to existing structures. 





ere $5,611,827,000 








withm a week or ten days. The sash depart- 
ment was the only portion of the mill that was 
hot destroyed. 

Forest Fires during 1924 burned over 
28,800,000 acres of land—a greater area than 
Maine, Vermont, New Hampshire, Massachu- 
wtts, Connecticut and Rhode Island combined. 


struction, has been handed down here by the 
Georgia Court of Appeals. The importance of 
the decision lies in the fact that it establishes 
a precedent in any similar cases of this nature 
arising in the future. 

The decision of the judges of the Georgia 
appeal court is to the effect that when a public 
body enters into a contract for the construction 





of public buildings, that body cannot relieve 
itself of its liability to a material dealer or 
manufacturer by giving him notice of its in- 
tention to pay direct to the contractor in charge 
of the construction work all bills for material 
used in the work, and telling the dealer or manu- 
facturer that the body will not be liable to him 
for such materials. 

The case resulted when the Board of Edu- 
cation at McIntosh county, Georgia, sought to 
handle a construction’ job in the above manner, 
and appears in the records as this board against 
the United Supply Co., the lumber and material 
firm that furnished the supplies for the par- 
ticular construction work to which this case 
refers. 

The case was first brought in the lower courts 
which gave substantially the same decision as 
that quoted above, the decision of the Georgia 
Ceurt of Appeals affirming the decision of the 
lower courts in this matter. 


To Hold Home Building Show 


YOUNGSTOWN, OHIO, Nov. 10.—The Youngs- 
town Builders’ Exchange will stage a show for 
building materials in February. This action 
was taken at a recent meeting of the board of 
directors. Twenty-three retailers of lumber and 
other building material will participate. Plans 
are under way for the erection of a model home 
in connection with the show. 


An Old Iowa Home Made New 


DAVENPORT, Iowa, Nov. 9.—In its monthly 
house organ, the Mueller Lumber Co. is running 
an interesting series of pictures of remodeling 
and repair jobs on homes for which it has fur- 
nished the material. The latest issue contains a 
cut from photograph of a remodeling job done 
for Mrs. J. H. Weetz, at 1532 Rockingham 
Road. Virtually a new home was made from the 
old one. The house was moved from the side to 
the center of the lot, a cellar dug and new 
foundation put in; an addition was built on the 
back to provide for a bathroom, pantry and 
cellar way. The porches were rebuilt, hard- 











Remodeling provided needed additional space 
and practically remade this old home at Daven- 
port, Iowa 


wood floors laid, and the house painted inside 
and out. The result is a well appearing, roomy 
and conveniently arranged home that will serve 
for a good many years. 


RESPONSES TO A QUESTIONNAIRE sent out by 
the Department of Commerce show that the 
winter depression in construction is being grad- 
ually leveled out. During the last two years 
winter building has shown a decided increase 
over that of former years, which proves con- 
clusively that the agitation in behalf of year- 
round construction is producing definite results. 
Investigation and experience has shown that ex- 
cept in the most northern sections and during 
extreme weather, work can go ahead in winter 
about as rapidly and profitably as in summer. 
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Lumber Retailers Participate in Sales Convention 


CLINTON, Iowa, Nov. 10.—Pep, enthusiasm 
and loyalty to the Curtis ideals ot quality and 
service marked the annual sales convention of 
the Curtis Companies (Inc.) held here on Mon- 
day and Tuesday of this week. Approximately 
two hundred retail distributers of Curtis wood- 
work from all parts of the country, together 
with about one hundred sales representatives 
of the Curtis organization participated in the 
meeting, which included two business sessions 
each day, tours of inspection through the local 
Curtis plant, and a dinner on each of the two 
evenings, where business problems were forgot- 
ten and ‘‘ good fellows got together’’ for fun, 
fellowship and inspiration. 

The business sessions were held in the spa- 
cious assembly room of the Wapsipinicon Club, 
which by the way merits mention for its com- 
fortable and finely appointed quarters, its 
courteous hospitality, and especially for its one 
and only house rule, which, according to a neatly- 
framed notice in the lobby, is ‘‘The Golden 
Rule. ’’ 

Thanks to a carefully prepared program and 
time schedule—the latter proving to be some- 
what elastic—the business sessions, which em- 
braced the discussion of a wide variety of mer- 
chandising subjects, proceeded with a smooth- 
ness and dispatch not always in evidence at 
similar gatherings. While the program nat- 
urally was built around the idea of merchan- 
dising Curtis woodwork, much that was said in 
the addresses and roundtable discussions applied 
equally to the retailing of lumber and building 
materials generally, this being particularly true 
of such topics as advertising, display rooms and 
selling complete homes. The interest of the 
dealers and others in attendance was evidenced 
by close attention, ready participation; and, 
most noticeable of all, promptness in assembling 
and inclination to remain to the close. A roll 
call at either the opening or the adjournment of 
any of the four business sessions would have 
shown practically one hundred percent present. 


MONDAY FORENOON 


The convention opened at 9:30 Monday, Nov. 
9, with a brief address by President G. L. 
Curtis, who discussed the business situation and 
outlook, particularly with regard to building, 
pointing out the steady increase in building per- 
mits issued and contracts awarded from month 
to month during the present year. While not 
expressing his views dogmatically, the speaker 
pointed out that the enormous expansion in 
building in the East, especially that of the 
speculative variety, must sooner or later reach 
its peak and begin to recede. When that time 
comes, the hasty building of homes for specu- 
lative resale will largely be superseded by the 
building of more substantial and better de- 
signed individual homes. When that transition 
period arrives, the lumber merchant who is 
in position to offer his prospective customer 
quality products and real service in the planning 
and designing of his home, will reap the benefit. 
Regarding conditions in the West, Mr. Curtis 
said that after ten or twelve years of unset- 
tled and discouraging conditions due to the war 
and post-war developments, that section of the 
country is approaching normality. 

Vice-president E. J. Curtis then took the 
chair, and directed the proceedings of the con- 
vention from this point on. The next speaker 
was F. L. Ackerman, a New York architect 
who is affiliated with the Curtis organization as 
architectural counsel, to the end that all Curtis 
woodwork shall be designed in conformity with 
the highest standards of good taste and archi- 
tectural correctness—the two being practically 
synonomous. Mr. Ackerman said that in the 
last eight or ten years there had been a great 
change for the better in the public taste as 
regards both interior and exterior design of 
homes, and he attributed this change in a large 
measure to the influence of the dissemination 
of plans and illustrations of well designed homes 
through the publications that specifically pro- 
mote the building of better homes, as well as 
some of a more general character. He said 
that a decade ago architects had no interest 


whatever in stock woodwork, but that there 
has been a very great change in professional 
opinion on that point, predicated upon the 
change in public taste and the resulting demand 
for better designed woodwork, and said that 
stock designs must be improved to keep pace 
therewith. 

Next came short talks from members of the 
Curtis organization, S. S. Cook telling of plans 
in view for helping dealers merchandise the 
Curtis products during the coming year, and 
R. S. Whitley describing the endeavor that is 
put forth throughout the production depart- 
ment to maintain the highest standards of 
quality. 

A Club in an Old Sawmill 


The meeting then adjourned for luncheon. A 
brisk walk of eight or ten minutes took the 
visitors to the Curtis Club, situated at the plant, 
incidentally helping in working up a fine appe- 
tite for the very appetizing luncheon that had 
been prepared, and which was served with 
promptness and efficiency to the three hundred 
or more hungry guests. The Curtis Club, by 
the way, is worth extended mention, but space 
limitations forbid. The club, managed and con- 
ducted entirely by the employees of the Curtis 
organization, provides facilities for indoor ath- 
letics and games of various sorts, as well as be- 
ing equipped with billiard tables, reading and 
lounging rooms, shower baths, and other facili- 
ties and conveniences. Probably comparatively 
few of the visitors were aware of the interest- 
ing history of the big building which houses 
this club. The structure, which of course has 
undergone extensive remodeling to suit it to 
its present purposes, was built almost fifty 
years ago, being originally the sawmill of C. 
Lamb & Co., which, along with the old W. J. 
Young and Joyce mills, which were located 
nearby, was an important source of supply of 
white pine lumber for the retailers of the ter- 
ritory tributary to Clinton. The logs were 
trafted down the river and cut into lumber at 
these mills, which of course suspended opera- 
tions many years ago, the Lamb plant, and 
possibly the others, operating into the early 
nineties. 


MONDAY AFTERNOON 


The session of Monday afternoon opened 
with a talk by E. E. Green, of the service de- 
partment, who described the construction details 
and other technical points of manufacture of 
the Curtis products, stressing the constant aim 
toward improvement. 

He was followed by H. H. Hobart, of the 
Curtis organization, on the topie ‘‘What Kind 
of Customers Do We Want?’’ He said that it 
would be possible to answer the question very 
briefly by saying that the kind of customers 
wanted was the kind that was represented in the 
assembly before him, but he thought that. it 
would be desirable to go into the subject some- 
what deeper, and proceeded to enumerate some 
of the points that mark the desirable customer, 
these points making a pretty good composite of 
the successful dealer in lumber or anything else. 
Among the points named were these: He 
must— 

Be a progressive merchant. 

Be an aggressive merchant. 

Believe in advertising, and practice his belief. 

Believe that the quality appeal builds a more 
permanent business than the price appeal. 

Believe that it pays better to deliver a quality 
product with a fair margin of profit than an in- 
ferior product at an excessive profit. 

Believe that it pays to sell goods that won’t 
come back, to people who will. 

Believe that if he is to profit in his community 
he must adequately serve that community. 


Speaks on Planning Ahead 


The assembled dealers and salesmen next 
listened with close interest to a talk by 
Fred H. Ludwig, general manager of the Mer- 
ritt Lumber Yards (Inc.) Reading, Pa., on the 
subject of ‘‘Planning Ahead.’’ At the risk 
of doing some injustice to Mr. Ludwig’s splen- 
did address by separating a few paragraphs 
from their context, one condition which he de- 


scribed is so common, and the remedy which he 
has found is so simple, that the Awertcay 
LUMBERMAN wants its readers to have the im. 
mediate benefit thereof. The point referred to 
was the proper handling of millwork to prevent 


damage and insure the customer’s receiving jt 
in good condition, on which Mr. Ludwig said. 
Recently we have had some complaints about 


dirty millwork. I personally accompanied some 
of our salesmen to the operation and saw the cop. 
dition of the material. Was the customer right? 
Certainly. White pine doors with foot prints 
grease marks and marks made by dirty hands, as 
well as casing with coal dust on the surface were 
found. What was the trouble? In the rush of 
business millwork was sent out with lumber ang 
roofing. Drivers unfamiliar with the handling of 
millwork delivered the material and, consequently, 
did not give it the special care that a high-grade 
product like millwork requires. What could we do? 
First, we met the truck drivers and gave them to 
understand that millwork had to be delivered ip 
good condition. They were advised to report to 
the office any millwerk which was given to them 
for delivery that was not clean and satisfactory at 
the time it left our yard. I placed in their hands 
the responsibility of seeing that their portion, at 
least, of our millwork service was chargeable to 
them and that in consideration of the fact that 
we were going to exact more from them we, 
correspondingly, agreed to pay them more money 
than we do the drivers who handle our other com. 
modities. We then met the millwork department, 
the yard foremen and loaders and together we 
solved the problem so far as this particular com- 
plaint was concerned. Is it important that you 
give consideration to the way in which your mill- 
work is handled? We say yes, because we found 
that not only was the customer dissatisfied and 
discontented, but, more serious than that, we 
found that the painters were objecting to Curtis 
woodwork—or possibly I should say Merritt Lumber 
Yards woodwork—because it cost them additional 
money to clean the material and prepare it for 
their finish. With a dissatisfied customer and a 
disgruntled painter working against you, they can 
offset more in one day than your sales organiza- 
tion can build in a month. Talk to your salesmen 
and your truck drivers and they will give you a 
most important slant on this particular problem 
and, no doubt, aid you in clearing it up. 


After analyzing and discussing the various 
elements entering into successful merchandising, 
and some of the aids thereto, such as advertis- 
ing, display rooms, and getting salesmen of the 
right type, Mr. Ludwig closed his talk by say- 
ing that in planning ahead the essentials are 
‘‘plenty of courage, a complete knowledge of 
the business you are engaged in, an organiza- 
tion that delights in codperating; all backed 
up with leadership consisting of character, con- 
sideration and optimism.’’ 

Next followed a series of short, practical 
talks by various dealers along the general line 
of how Curtis woodwork may be merchandised 
most successfully, many points being brought 
out of particular interest to dealers handling 
the line. Among those participating in_ this 
symposium were F. E. Burbach, C. F. Mohr 
Lumber Co., Portage, Wis.; R. J. Connor, C. ¢. 
Collins & Son, Madison, Wis.; C. A. Strand, 
Strand Lumber Co., Detroit, Mich.; J. D. P. 
Kennedy, May Lumber Co., Pittsburgh, Pa.; 
E. L. Blakeslee, Blakeslee Lumber Co., Albany, 
N. Y.; J. D. McCarthy, Milligan & McCarthy, 
Missouri Valley, Iowa; B. H. Helfrich, George 
Helfrich & Sons, Baltimore, Md., and F. J. 
Gillingham, Gillingham Co., Philadelphia, Pa. 

Of general interest to lumber dealers was the 
statement of Mr. Kennedy that the Curtis dis: 
play room maintained by his company has 
proven a wonderful selling help. 


‘‘Get Together’’ Banquet Is Enjoyed 


Monday evening the visiting dealers were the 
guests of the Curtis organization at a most ¢™ 
joyable banquet given at the Lafayette Hotel 
G. L. Curtis officiating as toastmaster. 
House, of the Hartford Sash & Door Co., pe 
ford, Conn., as song leader, put pep, punch am 
power into the singing of some of the old favor 
ites without which a convention of lumbermen 
would hardly be complete. Other musical el 


tertainment was supplied by the Crescent net 
tertainers (in person) of the WOC radio stati? 
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located at Davenport, Iowa. The speaker of 
the evening was Howard W. Dickinson, vice 
resident of the George Batten Co. (Inc.), New 
York, who gave a masterly analysis and dis- 
eussion of the psychology of advertising and 
salesmanship. 


TUESDAY FORENOON 


Those of the visiting dealers who felt like 
overcoming their drowsiness to the extent of 
being ready to start at around 7 o’clock Tues- 
day morning for a tour through the big plant 
_—and they numbered between seventy and 
eighty—spent a very profitable two hours, un- 
der competent guides, in viewing the various 
processes that enter into the fabrication of 
Qurtis woodwork. The visitors gained a 
proadened conception, not only of the mag- 
nitude of the business, but of the extreme 
eare, skill and precision which, combined with 
the best of materials and most modern of ma- 
ehinery, result in the production of Curtis 
woodwork. 

The first dealer to speak on the Tuesday 
forenoon program was J. Earl Brightbill, of 
Hummelstown, Pa., who made one of the most 
interesting talks of the convention. He said, 
among other things, that the establishment 
by his firm of a display room in which Curtis 
woodwork is shown had directly resulted in 
the sale of a number of house bills. He also 
had some original ideas on advertising. For 
example, not long ago he ran a good sized 


women have a great deal to do with it. This 
store makes it easy for them to ‘‘go shopping 
for a home.’’ 

He also told how when building his own 
residence some years ago he advertised it as 
‘The prettiest house in town,’’ and prior to 
occupancy invited the public to call and in- 
spect it, which invitation was enthusiastically 
accepted, about ten thousand visitors passing 
through the new home and thus becoming 
imbued with a desire to possess something 
similar for themselves, and also with the fact 
that the D. J. Peterson Lumber Co. knows how 
to build houses and that their establishment 
is a good place to go to for building materials 
and advice. The Peterson company has been 
very successful in advertising and selling 
complete homes, ready for the occupant to 
turn the key and take possession. Another 
interesting stunt was a free inventory sale 
of Curtis woodwork, lasting ten days, and ad- 
vertised in full-page newspaper space, which 
proved a good investment in the long run, re- 
sulting in some immediate sales and the de- 
velopment of considerable later business. Mr. 
Peterson said that the automobile has heen 
a great stimulus to home owning, by getting 
people out into the suburbs. The Peterson 
company has built up a lst containing the 
names of the owners of every vacant building 
lot in Toledo, which list is worked systematic- 
ally, resulting in the receipt of many inquiries 
from people who are making payments on 


G. L. Curtis, who summed up some of the im- 
pressions he had received during the progress 
of the convention, and applied them in a way 
which may best be expressed by a remark 
made at the close by a member of the organi- 
zation, who said, ‘* ‘G. L.’ certainly has given 
all of us plenty to think about.’’ 


Evening of Inspiration and Song 


A farewell dinner was held at the Wapsip- 
inicon Club on Tuesday evening. This being 
on the eve of Armistice Day, the program 
appropriately was of a patriotic character, 
featured by a stirring address by Rev. Daniel 
Hogan, pastor of the Community Church of 
Lyons, a virile young man who served four 
years in the British Army during the war, and 
is now a naturalized American citizen. Mr. 
Hogan spoke on ‘‘Armistice Lessons,’’ em- 
phasizing the need for greater respect for the 
Constitution and good citizenship generally, 
and advocated a reasonable preparedness, to 
the end that America and its institutions 
may be safeguarded and perpetuated. A de- 
lightful program of song was rendered by the 
quartette of the First Presbyterian Church, 
composed of Paul Ochiltree, Dr. C. P. Huey, 
Mrs. H. H. Hobart and Mrs. M. E. Anderson, 
with Miss Maud Arnold accompanying at the 
piano. Several solos by Mrs. Hobart were 
received with ovations, both because of the 
excellence with which they were rendered and 
the fact that she is the wife of a popular 








View of the Clinton (Iowa) plant of the Curtis Companies (Inc.). In the center foreground, a little to the right, is seen the building housing the 


general offices. 


In the foreground at extreme left is the building occupied by the Curtis Club, which affords recreational facilities for employees. 


The main part of this building was built in 1877 and for many years was the sawmill of C. Lamb & Co., one of the best known Mississippi River 
manufacturers of white pine lumber in the old days when logs were floated down the Mississippi to be made into lumber at the sawmills located at 


display advertisement in the local newspaper, 
and, contrary to custom, insisted that it ap- 
pear on the society page. ‘‘People said we 
were crazy to put our advertisement on that 
page,’’ said Mr. Brightbill, ‘‘ but we received 
forty inquiries from a single insertion, and 
the advertisement brought splendid results.’’ 

Tells of Effective Merchandising Plans 

Known as one of the most aggressive and 
resourceful lumber merchants in the cen- 
tral states, J. H. Peterson, of the D. J. Peter- 
son Lumber Co., Toledo, Ohio, fulfilled the 
expectations of a practical and helpful talk. 
Of particular interest were his remarks con- 
cerning the firm’s downtown store and display 
room, established about three years ago, 
which has proved to be a very effective pub- 
lieity medium and builder of business. Be- 
ing centrally located it is very convenient for 
Prospective builders, especially women, to 
Top in, view the exhibits of woodwork and 
other building materials on display, and get 
ideas for the new home. In other words, as 
Mr. Peterson put it, ‘‘The missionary work to 
a large extent is done at the downtown store, 
ut we try to have all sales closed at the main 
el He added that it takes a long time 
or the average person to buy a home, and the 


Clinton and other points along the river 


their lots and looking forward to the time when 
they will be in position to build. 


F, A. Lincoln, of F. M. Slagle & Co., Alton, 
Iowa, veteran and highly esteemed retailer, 
who has been handling Curtis woodwork for 
forty-three years, talked interestingly of his 
experiences, stressing the quality of the prod- 
uct, dependability of service, and the very 
pleasant personal relations and friendships 
engendered with the personnel of the Curtis 
organization during that period. 

The session closed with a stimulating ad- 
dress by H. H. Hobart on some of the essential 
factors in successful salesmanship and mer- 
chandising. 

TUESDAY AFTERNOON 

The Tuesday afternoon session was opened 
by S. S. Cook, of the Curtis organization, with 
a talk on how dealers may best tie up their 
local merchandising efforts with the national 
advertising campaign of the company. The 
plan of campaign for the coming year was 
next described by Maurice Collett, of New 
York, and Charles D. Mitchell, of Chicago, 
representatives of the George Batten Co. 
(Ine.). 

The session, and the convention proper, was 
then closed with a final talk from President 


member of the Curtis organization. At con- 
clusion of the set program, the guests lingered 
for an hour or more to sing State and ecol- 
lege songs and enjoy impromtu musical stunts 
put on by various groups, all under the leader- 
ship of W. W. House, of the Hartford Sash & 
Door Co., Hartford, Conn., who added new 
laurels to his fame as a song leader. 

This concluded the scheduled events of the 
convention, though quite a number of dealers 
remained over until the following day for 
further conferences on problems affecting 
their several territories. 





INFORMATION on how to obtain trees for 
planting as well as instructions for producing 
home grown seedings, for planting them and 
for taking care of the plantation, are given in 
Farmers’ Bulletin No. 1453, just issued by the 
Department of Agriculture under the title 
‘*Growing and Pianting Coniferous Trees on 
the Farm.’’ The statement is made that 
eighteen states now operate nurseries, or in 
some other way provide for the distribution 
of tree seedlings for planting. Usually these 
seedlings are provided at cost or free. Copies 
of the bulletin may be obtained on request from 
the department. 
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National Production, Shipments and Orders 


WasHINGTON, D. C., Nov. 9.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 











» Production eo aes mattis on Orders 
ded: 1925, Oct. 31; 1024, Nov. 1— 925 1 yi : _ 1924 

bad Pine NN ce iat us inns sgieabcknn aaa 69,708,732 71,513,533 75,370,083 81,654,825 78,181,287 (9,197,475 
West Coast Lambermen’s ASSOCIATION .......0ccccecsceesenceves 103,930,916 96,872,893 106,892,334 93,881,728 87,360,846 92,427,633 
Western Pine Manufacturers’ ASSOCiatiON........+.0..eeseeeeee 32,561,000 27,278,000 25,287,000 24,865,000 28,121,000 24,625,000 
California. Red wWGod AGBOCIATION . ... 6.00. 060 cessewesnvcsecsceinnece 6,821,000 7,917,000 7,992,000 5,413,000 7,168,000 5,927,000 
Worth Carolina Pine ASSOCIATION... cccccceccessecsccccccccccce 5,615,080 7,481,916 4,971,402 10,110,762 5,109,646 1i 870 '495 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,100,000 1,445,000 1,000 2,164,000 485,000 990,000 
Northern Pine Manufacturers’ ASSOCiation..........sececseeeces 6, 147,400 7,185,706 10,771,500 9,807,900 8,689, ;000 7,772,000 

BEARERS WOR. 6x suck sco cases sbi eneeensessapson ess aces <> 225,884,128 219,294,042 232,155,319 227,897,215 215,114,779 222,809,603 

- jeeks: 1925, Dec. 28 to Oct. 31; 1924, Dec. 30 to Nov. 1— . 

tat drwy A PEST NG 7 LS ae Ene rey ets sae eee 3,399,803 ,450 3,463,692,562 3,362,101,064 3,478,697,075 3,365,338,018 3,401,850,477 
West Coast Lumbermen’s ASSOCIATION. ....ccccccccccccsesecveve 4/403, 556, 867 4,109,224,123 4,582,217 ,997 4,251,457,986 4,499,064,177 4,106,791,869 
Western Pine Manufacturers’ ASSOCiatiON..........cc cece eccneee 1355 '277,000 1,404,747,000 1,418,588,000 1,310,442,000 1,391,924,000 1,279,935,000 
California Redwood Association...... RR ee RI a ey Ray ae 329,737,000 375,001,000 308,526,000 300,460,000 308,292,000 299,093,000 
Worth Carolina Pine: ASSOCIATION... « «0050s 6 s000 cece sscccesesice se 391,757,547 329,574,684 371,872,701 334,098,867 310,341,248 301,036,177 
Northern Hemlock & Hardwood Manufacturers’ Association... 146,436,000 125,784,000 110,628,000 103,468,000 89,943,000 19,247,000 
Northern Pine Manufacturers’ Association...............eeeee- 440,440,800 407,065,500 405,490,500 379,178,700 375, 120,000 373,578,000 

etnias. Lorty-LOGr WEES. 665.5 vss eiea cose wasn seapolesiees 10,664,008,664 10,215,088,869  10,559,424,262 10,157,742,628  10,340,022,443 9 841,531,523 
*Cali i Jhite & Sugar Pine Manufacturers’ Association, 
ay oe poet ; — samp eie . thinbatebeeRGeSstGSOSS RRR SA SSS 1,118,509,000 1,023,229,000 991,301,000 736,796,000 840,005,000 ais a 

Welt ieee ACE. Clic. su wow one Oe ne wngiee Sek os awe wea eau lesion ,487, 13,265,000 10,070,000 11,169,000 8,303,000 10,305,000 


*Revised figures for forty-four weeks; 


not included in general totals; 


represents about 78 percent of cut in region. 





Bureau of Census Price Averages 


WASHINGTON, D. C., Nov. 9.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Oct. 1 by contractors for building materials delivered on the 


job, these being selected from the complete list : 


No. 1 Dimension, 


S1S1E, 2x4—16’ 


Southern — 


pine 

PGIAGCIIIR, oss o:e's sin'e's 901s cin s 6.0:9:6 nie 82 oe 

ieey SOPIOUMG 6 s:6sn nese scjane emus yet ssciates 
BOD. 6. kk 5.60 dese RRA NS canines ‘| es sess 
SPARED cor oacss tease wece sacar es 50.00 $50.00 
SUORONIND. such casos esos sawanis an 43.00 43.00 
ee & eae ee er 46.50 46.50 
Springfield, Hl. .......-..seeeeeee 50.00 50.00 
eS ree Pei es 53.00 53.00 
REE OS Se roe apse ser 7 en 48.00 
SPR MOOT  biscuccoedasn se ase st sacsens Seuss 42.00 
DAU AIOE bod onscckansees cess s besa 38.50 
PKG, MOP, .csnwen ces saue sess whine a 21.00 
MEMAEAD: 55. -ecasceaebacne eae eere eens . 20.00 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 

1x6” pine fir Red 
No. 1 “C” eg. No.2v.g. cedar Cypress 
$50.00 5126.00 sas S680 =“ ksras 
50.00 Le a nr er $8.00 
60.00 10000 8 seess 5.50 6.50 
65.00 100.00 $90.00 6.00 6.00 
38.00 96.00 96.00 COO eines 
Sao0 . .. sases 75.00 ee 
S300 awoss 95.00 B60. 8s. see 
51.00 114.00 pC | a 
LS | ae 90.00 Gee. «ase 
36.50 110.00 75.00 | er 
=i iS rere 69.00 Co eee 
OS re 54.00 a 
i ee 56.00 re 





National Analysis 


WasuineTon, D. C., Nov. 9.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Oct. 
31, orders and shipments being shown as per- 
centages of production: 


During During 44 

Week = Wks. Ended 
Oct. 31 Oct. 31 

No. of Ship- Or- Ship- Or- 


Associations— mills ments ders 


ments ders 
Southern Pine ...... 99 


127 108 112 99 


Wrest SCOBRE ...cnvans 105 «©1038 84 104 102 
Western Pine........ 32 78 86 91 90 
Calif, Pines*® ........ 5 106 88 89 75 
Calif. Redwood ..... 15 117 105 94 93 
N. Carolina Pine..... 40 89 91 95 79 
No. Hemlock & Hdwd. 10 79 44 76 61 
Northern Pine ...... 175)=— 141 92 85 
Southern Cypress ... 16 98 137 104 110 

All softwoods...... 3584 103 96 98 95 


No. Hemlock & Hdwd. 302 350 148 156 
Hdwd. Mfrs. Institute 817 145 146 107 118 


All hardwoods..... voce aes 161 114 124 





All hardwoods and ' 
softwoods ...... 105 99 98 96 


*Represents 25 percent of cut in region. 

+Units of production. 

tLast week there were reports on this page from 
384 mills. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for the third quarter of 1925 and 1924, 
based on the report of the same nineteen mills: 


General Statistics of 19 Identical Mills 





—Decrease— 

Total 1925 1924 Feet Pct. 
Production ..25,579,000 22,920,000 2,659,000 11.6 
Shipments ...31,440,000 25,002,000 6,438,000 25.7 
OPrGers .icccs 33,472,000 25,333,000 3 139,000 32.1 


Average monthly— 
Unfilled or- 


0 ee 10,450,000 9,807,000 643,000 6.6 
Stocks on 
ee 25,525,000 24,584,000 941,000 3.8 


Average Value of Total Product, f.o.b. Michigan 
and Wisconsin Mills 


—Decrease— 
1925 1924 Amount Pct. 
gy. eee, & $76.64 $80.74 $4.10 5.1 





Western Pine Summary 


PORTLAND, ORE., Nov. 7.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oct. 31, from 
thirty-two member mills: 

Percentages of 


Ship- 
Production— Cars} Feet Cut ments 
INOPMIBL 265. «ss 29,750,000 EN eies 2) eveneatra 
so 32,561,000 Ried > Acta eky 
Shipments ... 943 24,518,000 77.66 ..... 
Local deliveries... TOOj00D wees veers 
Total ZE,200000: -.sse te dew 
Orders— 
Canceled .. 10 260,000 oe 
New .34:.« 1,052 27,352,000 86.36 111.21 
On hand.... 2.710 TOACO00O kek are bavs 


7Car basis is 26,000 feet. *Local sale s included. 

Bookings for the week by thirty-one identical 
mills were 139.26 percent of those of previous 
week, showing an increase of 7,462,000 feet. 





The West Coast Review 


SEATTLE, WASH., Nov. 7.—For the week ended 
Oct. 31, 105 mills report as follows to the West 
Coast Lumbermen’s Association: 

Feet 


Production.... 103,930,916 
Shipment..... 106,892,334 22% above orders 


Orders: ..6..%5 87,360,846 16% below production 
Shipments— 
Water delivery: Feet Feet 
DIOROMIRO nce cwics cane’ 35,409,257 
ROE soi ekctkwkicds stv ecade 15,884,783 
TOUR Water (4B vk oct oc snsicc vem ee 51,294,040 
SUBAL POO OTST oo. 6 856 -0,0:5 Wens4s cass oes 50,190,000 
Local auto and team deliveries........ 5,408,294 
"POET BRUOPAORES seo. 60a hascnndalsyss 106,892,334 
New business— 
Water delivery: 
EDOM ORTAG: 555 65 059: 5.6:0.9:00 05510 Oe 21,641,117 
RUINED. eihine Sb ies 69-09. OS 16,061,435 
SOCAL WORT TAS Go )is.s6-60.0:5 6 whee cess ec 37,702,552 
AR: Bro GRA s.65:64.5:695. 5 oo Rae wis ee Rees 44,250,000 
Local auto and team deliveries........ 5,408,294 
Total NCW DUBINESS ...cccccscecces 87,360,846 
Unfilled orders— 
ROOGORRIIC CRERO. ssino'Sssccesansekcsetes 93,699,172 
CS a ee re eee ee arr eee 103,680,271 
RU, SC O0l COPST 6c dccc asus sasSecwvas ease 90,030,000 
287,409,443 


7 Car basis is 30,000 feet. 





Hardwood Barometer 


MEMPHIS, TENN., Nov. 9.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Oct. 31, one hundred two and two- 
thirds units reporting, is as follows: 
Percent of. 
Normal Actual Ship- 
output output ments 








Production*— Feet 
Normal (identi- 
tical units) 19,443,000 


AO) «2.0% 13,168,358 68 iberd 
Shipments 19,037,757 98 144.6 
Orders— 

CE ee 18,919,232 97 143.7 99.4 

On hand end 

week ..... 104,288,144 


Lumber fabricated at ‘the mills and used in ‘con- 
struction work included in total orders and ship- 
ments. 

*Based on mill log scale. 





California Pine Statistics 


San FrRANcISsco, CAuLiF., Nov. 7.—The follow- 
ing figures for September, and percentage com- 
parisons with 1924 figures from the same opera- 
tions, representing 80 percent of the total pine 
industry and covering twenty-seven mills within 
California, have been submitted to members of 
the California White & Sugar Pine Manufactur- 
ers’ Association: 

Comparative Reports from Twenty-six Mills 


Percent 

Percent All increase 
increase species com- 
Septem- compared includ- pared 

ber— Pine only with 1924 ing pine with 1924 
Production. 129,964,982 14 163,204,146 15 


Shipments.. 94. 096,841 big 127,737,520 24 
No. 3 shop All grades 
Oct. 1— and better and species 
Inventory. . .229,196,907 7 630,736,454 *4 
Unfilled or- 
OO «.a3:s'c 55,287,669 i 186,280,550 14 
*Decrease. 


The following is a summary of September pro- 
duction and shipments and Oct. 1 inventory and 
= orders, covering twenty-seven opera- 
ions: 


Reports from Twenty-seven Operations for 











September 
Production Shipments 
WREEOIOING: 6.6 66k 6 0 vs 50 102,373,867 68,716,333 
SUS OE DINO 65 le cicsceccees 30,100,298 17,586,318 
DATEOG DIINO 6c cics'ne Seacs 1,531,000 8,536,514 
Total pines ........... 134,005,165 94,839,165 
WOO MEE ako ectg cack tine 18,580,333 12,717,034 
Red (Douglas) fir....... 7,612,998 5,509,718 
Al other weeds ........ 2,544,819 6,813,565 
Unsegregated .......... 4,501,014 10,090,224 
Total other woods..... 33,239,164 35,130,536 
Grand Total oi 6vicc.ces 167,244,329 129,969,701 
Inventories and Unfilled Orders Oct. 1 
Inventory Orders 
—(Total on hand)—— 
No. 2 shop & btr. Cal. sd 
WHE DINO «cos aed nes 127,807,967 24,148,478 
No. 2 shop & btr. sugar a 

DING giccen rece eeens 74,291,430 20,656,030 
No. 3 shop mixed pine.. 30 1472, 228 10,962,176 

No. 3 shop & btr. white 
& sugar pine. ......... 3,713,227 289,690 
TOtal UPPETS. 26.0.6.:0 «0: 236,284,852 56,056,369 

*Commons, Cal. wht. & 
SUGARY DING. oc 60.06.0seo 276,940,285 103,788,601 
All other woods......... 127,926,476 27,370,305 
Total commons ....... 404,866,761 131,158, 906 
Grand total ... oi 6s.cs 641,151,613 187,215,275 
Box shook and cut stock 14,069,225 22,441,663 


*Includes pine box lumber. 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WAsSH., Nov. 7.—Direct sales of Douglas fir from Oct. 26 to 31 inclusive: 


——Sales—— 
vy. g. flooring— No. Feet No. 
SE. .chaiahu nk aghiheanncenes 1 1,000 1 
BE <. nakghicesas s4ve0as ex 57 252,000 =: 12 
MNES oo scic ere secsedscccedsees 29 164,000 8 
“§, g. flooring 
y’ No. 2 and better........... 30 242,000 10 
Me Soe cemear every acon dues 13 63,000 4 
4” No. 2 and better........... 21 98,000 7 
Wai Ch card Wal ereree.6 6.6. sarah vines 11 30,000 6 
o1ng— 
wae and better... ...eseseeee 10 24,000 6 
inish— 
iv oe eRe Te 17 44,000 6 
Casing and base........-..++- 10 26,000 4 
Ceiling, 5gx4”— ie 
Mo. 2 and Detter. ....6. 2.6000 57 332,000 9 
> Reereperoeerres ae 8 





Prices weg +: 
High Low Spread Drop siding 6”— 
SEROe cusiem ceeees NGO. 2 and betler....5.3. 
47.00 $37.00 $10.00 1 Ee cee rece (ree 
31.00 23.00 8.00 . Common No. 1 S1iS— 
MEO tooo a tde ceaeneces 
38.00 24.00 14.00 We ac costeseendet cates 
26.00 22.00 4.00 Dimension— 
40.00 28.50 11.50 ya i CEs ¢ ae re 
32.00 28.00 4.00 ae Me rere eer. 
66.00 60.00 6.00 See aie tea dacacd ta 
2x6” & 8”, 22-24’........ 
56.00 50.00 6.00 1 * yl ne 
63.00 54.00 9.00 Lath— 
odes cawawdaunensaduns 
31.00 26.00 5.00 CONS as Kade mnnnaeees 
23.50 19.00 4.50 RGINMIN@N 66 hecceaauscaede 





—-Sales—— Prices ——————- 

No. Feet No. High Low Spread 
rane 82 567,000 10 38.00 32.00 .00 
neamae 41 422,000 14 33.00 25.00 8.00 
wivtaatae 63 391,000 12 19.50 13.50 6.00 
eres 20 52,000 8 21.00 15.00 6.00 
eutaws 103 371,000 10 18.50 13.50 5.00 
ate ats 81 242,000 10 20.50 16.00 4.50 
aduses 50. 134,000 10 22.50 17.00 5.50 
aatanns 29 53,000 10 21.50 16.00 5.50 
Pre. 26 53,000 9 24.00 18.00 6.00 
sacsearrs 7 14,000 3 22.00 20.00 2.00 
ieceue 14 345,000 8 4.89 3.15 1.74 
auene 2 75,000 2 6.40 6.25 15 
Pe 1 15,000 1 3.25 cade wetas 








California Redwood Data 


San FRANCISCO, Catir., Nov. 7—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Oct. 31: 

————— Redwood—_..__ White- 





No. of Percent of wood 

mills Feet proeduction Feet 
Production .... 15 6,821,000 10 2,005,000 
Shipments ..... 15 7,992,000 117 1,421,000 

Orders— 
Received .... 15 7,168,000 105 1,402,000 
On hand.....«: 14 24,207,000 3,919,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 3,856,000 3,605,000 
Southern California* ...... 2,998,000 2,211,000 
ES eer er ee 69,000 49,000 
SS ee eee 953,000 916,000 
EE soe ceecatuiecn ecw ces 115,000 387,000 
LG aeise Sea thewaete 7,991,000 7,168,000 


*North and south of the line running through 
Bakersfield and San Luis Obispo. 

+Nevada, Arizona, Oregon and Washington. 
tAll other states and Canada. 





Southern Pine Barometer 


New OruEANS, La., Nov. 11.—For the week 
ended Nov. 6, Friday, one hundred twenty-three 
mills report as follows in the Southern Pine 
Association : 


Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production .. ..+. 64,585,490 ware: ° “Due 
Shipments ... 3,113 66,297,561 102.65 ..... 
Orders *— 
Received .. 3,283 69,918,051 108.26 105.46 
On hand end 
week <..32;358 268,388,826 ...65 <ewcs 


*Orders on hand showed an incrase of 1.39 per- 
cent; one hundred and twenty-seven mills con- 
tributed to previous week’s report. 

Normal production for these mills was 76,347,- 
157 feet. 

Of 106 mills reporting running time, 76 operated 
full time, of which number 26 reported overtime; 
4 were shut down; 1 operated one day; 2, two 
days, 6, three days; 8, four days; 11, five days, 
and 3, five and one-half days. 


Hemlock and Hardwood 


OsHkosH, Wis., Nov. 9.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers Association by twenty to twenty- 
five firms that ordinarily ship about one-third 
of the total monthly shipments reported to the 
association by all members, and shows averages 
for August, September, and 1925 to date, and 
weekly figures for October: 





Hemlock 

Period— Firms Cut Shipment Orders 

Weekly average— 
PUEOSt ww. -- 4,659,000 2,702,000 2,090,000 
September ... 4,597,000 2,505,000 2,150,000 
aa date, 1925. .. 3,393,000 2,542,000 2,062,000 
oe RRP 21 4,862,000 2,382,000 3,213,000 
y og | 19 3,438,000 2,280,000 2,405,000 
oo 1. Siete 19 3,803,000 2,727,000 1,876,000 
or See 19 3,893,000 2,433,000 1,560,000 
i aoe 18 3,393,000 2,090,000 1,289,000 

Hardwood 

Weekly average— 
gagust “aration -. 2,960,000 4,169,000 5,058,000 
mecember «++ «. 2,123,000 3,930,000 2,944,000 
Oct. date, 1925. 4,433,000 3,495,000 3,339,000 
Oct. 3s. Bocsle aed 21 1,679,000 3,500,000 3,424,000 
Oct’ Ser 19 1,723,000 4,773,000 4,356,000 
Oct DH cere 19 1,401,000 4,598,000 3,247,000 
oa Se 19 1,195,000 4,100,000 3,978,000 
» 81......... 18 1,269,000 4,338,000 4;339,000 





Oak Flooring Statistics 


The following statistics for October have 
been compiled by the Oak Flooring Manufac- 
turers’ Association: 


Statistics for October 


‘eet 
MENEEREEEDD a tocectx tc nad wandaniea Guanes 49,498,000 
SRIMIE se Griccca ke ence eawewenagee at 49,686,000 
Orders— 
DN SOE ee Te Perr 40,094,000 
Chee INGWS.  Re o05 5c da varicdnnwegads 44,793,000 
Stock- ot) H&G NGWi de .c5.cc ceeds cnscus 39,921,000 


Consolidated Figures for Last Five Months 


WGUOOIO,  hikki5 ocd der cued wcdweasnwet 440,203,000 
SUES sa age cae ecdiwasuvegeceena eRe 439,082,000 
GING? {oo cecbwactdcadeuckinncuescucees 426,608,000 


The following statistics are for the week 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
2s ag | Eee 10,842,000 11,390,000 9,601,000 
CHE, Shea aiecuus 11,191,000 10,459,000 9,483,000 
Sept. 7 to Oct. 31 84,271,000 84,798,000 71,418,000 

1924— 


Sept. 8 to Nov. 1 65,767,000 67,819,000 57,701,000 

The figures for Sept. 7 to Oct. 31, 1925, show 
increases over those for the period Sept. 8 to 
Nov. 1, 1924, as follows: Production, 28 percent; 
shipments, 25 percent, and orders, 24 percent. 

*Orders booked for the week ended Oct. 31 
were 11 percent under production and shipments 
were 5 percent over production. 


Percentages of Thicknesses, Week Ended Oct. 31 


1 3 ” 34” % ” Ys ” 
PYOGUGOUIOE. 2.c6c0ecacs 69 19 6 6 
i) 71 19 5 5 
CRGGTS hi eedececcace 74 17 5 4 


Of the total 8,595,000 feet booked during the 
week ended Oct. 31, 74 percent was }%-inch; 16 
percent, %-inch; 6 percent, %-inch; and 4 per- 
cent, #s-inch. L.c.l. sales in addition, it is esti- 
mated, amounted to 860,000 feet, making the 
grand total, 9,455,000 feet. 





California Pine Sales 


San FRANCISCO, CauiF., Nov. 7.—The follow- 
ing are average prices, Nov. 1 to 7, of Califor- 
nia pines, f. 0. b. mills, those on common be- 
ing 1l-inech stock only: 


California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1 & 2 elr. 329,000 ING Die ie coed 8,000 
G elect i445: 426,000 INGA a sadam 203,000 
DP select. ...:<«,. 505,000 iy Cost: Seer 656,000 
No. 3 clear.... 310,000 INGe Sees eens 101,000 
Inch shop .... 144,000 No. 1 dimen... 142,000 
No. 1 shop....1,245,000 feo 3, ee 1,000 
No. 2 shop... .2.782.000 Beveled siding— 
No. 3 shop.... 282,000 Lin. ft. 
D&btr. short.. 24,000 Behtrs <.3:. 48,000 
Panel— Or aideana ea ea's 184,000 
%&a.w... 16,000 1) aimee reer Ss 88,000 
D&btr. std.... 44,000 
No. 3 clr. std.. 9,000 Douglas Fir 
; s 7 0 
Shop, std. : 87,000 : Fest 
: CMG ass6 he 1,000 

see ealilalimae No. 3 clr...... 9,000 
Nos. 1 & 2 clr. 356.000 Timbers ...... 35,000 
€ BEIGE «0%... 280.000 Dimension 43,000 
D select ...... 94,000 
No. 3 clear.... 344,000 
Inch shop .... 14,000 Box 
No. 1 shop.... 456,000 Mixed pine— 

No. 2 shop.... 683,000 5/4&6/4 a.w. 500,000 
No. 3 shop.... pest 
D&btr. std. 3, 
Shop std. 25.000 Laem 
Mixed pine— 

White Fir No. VD veeeee. 150,000 
C&btr. ....... Ma GS + +<ee se pers: 
No. 3 common a ees $000 

TL eee kre Pint eee . 
NO. 4 COM... 155,0 
No. 1 dimen... 161,000 Export 
No. 2 dimen... 122,000 Australian 291,000 





North Carolina Pine 


NorFOuK, VA., Nov. 9.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-seven mills for the week 
ended Oct. 31: 





Percentage of 
Production Ship- 





Production— Feet Normal* Actual ments 
Normal 12,588,000 oe na ee 
Actual 10,557,652 84 ais 

Shipments ... 8,217,711 66 78 =e 

i, 7,485,146 60 71 91 


*“Normal’ is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there was an in- 
crease in orders of 5 percent; and last week 
there were reports from forty-one mills. 





Cypress Barometer 


NEw ORLEANS, La., Nov. 11.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Nov. 4, sixteen mills report- 
ing, is as follows: 

—Percent of — 


Normal Actual 
Pro- Pro- 


Production— Cars+ Feet duction duction 
Normal ..... = See Get sehen saves 
pc |) ran? 5,860,430 100.31 ..... 

Shipments* .... 343 6,860,000 117.42 117.05 

Orders— 

INQUEST ede cas, See 6,680,000 114.34 113.98 
On hand end 
weekf..... RSS BEGREO® 2ikas  sceds 


* New orders were 97.38 percent of shipments. 

7 Basis for carload average is 20,000 feet. 

tOrders on hand decreased 0.64 percent, or 180,- 
000 feet during the week. 





Changes in State Income Tax Law 


MILWAUKEE, Wis., Nov. 10.—In a bulletin 
sent out last week to members of the Wisconsin 
Retail Lumbermen’s Association, Don S. Mont- 
gomery, secretary called their attention to the 
fact that several changes have been made by 
the 1925 Wisconsin legislature in the State in- 
come tax law. They are advised to take ad- 
vantage of the increased exemptions before pay- 
ing the fourth instalment in December. A sum- 
mary of the changes as outlined in the notices 
is: 

Chapter 57: (1) The so called personal prop- 
erty offset has been repealed; (2) the exemption 
of the husband or head of the family has been in- 
creased from $1,200 to $1,600, and the exemption 
for each child under 18 years of age, and for de- 
pendents from $200 to $300; (3) changes in the 
percentages of division between State, county, and 
local subdivision and in method of application of 
the State’s share. 

Chapter 446: Among other things, it makes 
property distributed to shareholders, as well as 
cash or stock taxable as dividends. It also pro- 
vides that income received by beneficiary is to be 
assessed to them, rather than to the trustee. Also 
that “This Act and Chapter 57 of the laws of 
1925 shall apply to the taxable income for the 
year 1924, or for any fiscal year ending during 
the year 1925 and annually thereafter.” 


SPRSESRBAPEAAEZAAEAS: 


THE Rocky MOuNTAIN region has about 100,- 
000 acres of mistletoe-infected yellow pine. C. 
G. Bates, of the Rocky Mountain Experiment 
Station, believes he has discovered a mistletoe- 
immune strain of pine and that he ean propa- 
gate it. 
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West Coast Shipper Surveys Market-|) 


Analysis of Fir Lumber Outlook 

SEATTLE, WaSH., Nov. 7.—Analyzing the out- 
look for fir lumber, the manager of a well- 
known shipping concern finds that the Grays 
Harbor strike has had a noticeable bearing on 
California trade. The ending of the strike, he 
observes, has stopped, at least temporarily, the 
unusual activity that recently prevailed. Con- 
sumption is going forward at its usual rate, 
and the yards are not stocked up to normal. It 
is observed that most buyers are holding off to 
see what effect the end of the strike will have. 

In export trade a material increase is noted 
in the volume of sales since the middle of Oc- 
tober. There is some difficulty in covering in 
quantity, because the level of prices does not 
meet with the ideas of the mills. There is an 
unusually heavy volume of unplaced business; 
and according to exporters the prospects are 
favorable in Japan, Australia and China. 


Rail Trade Soft Spot 


The softest spot is the rail trade, the situa- 
tion there being summarized thus: 

The volume is slight and prices are weak. We 
need not expect any revival until the middle of 
November or the first of December, and it will 
not reach us then unless the middlewestern yards 
decide to buy at least a part of their spring re- 
quirements this fall or early winter. The rumors 
of anticipated heavy purchases of car material 
have as yet been neither proved nor disproved, but 
the car material specialists claim to be figuring 
on a lot of stock. Even if this anticipated car 
material business develops, it will be some time 
before its effect will be felt out here—so, from the 
standpoint of the mills, we do not look for any- 
thing promising from the rail markets before the 
first of the year, at the earliest. 


No Change in Atlantic Coast Business 


In Atlantic coast business, so far as buying 
costs are concerned, there has been no change, 
with the possible exception of hemlock, which 
has gone off with some mills 50 cents a thou- 
sand. This new spread restores the old differ- 
ential of $1 a thousand between fir and hem- 
lock. There is apparently no instance of any- 
body attempting to buy at less than $18.50, and 
there seems to be enough business at present 
price levels to satisfy the mills. The softening 
of hemlock prices is due directly to the increase 
in Japanese hemlock business, which eventually 
will greatly increase the production of hemlock 
logs. The side lumber from these hemlock logs 
will go to the Atlantic coast, as that constitutes 
the best market. 

Log supplies are gradually being depleted 
in all districts. The end of the Grays Harbor 
strike has increased the production in that dis- 
trict something like a million and a half ¥eet 
a day. Logging weather is favorable. Last 
year the industry went into the winter with an 
abundant supply of logs; but this year an early 
snow or freeze-up would make logs scarce be- 
fore the middle of December. 


Steamer Space at a Premium 


As to steamer space, it is noted that the 
market shows no change, abundant lumber ap- 
parently being offered to fill all space avail- 
able: 


Some small shippers or side-liners have quite 
considerable accumulations of lumber at the va- 
rious ports, which they seemingly have been un- 
able to get space to lift. I think we could sell 
about all the space we control under contract 
today at around $16 a thousand feet. Every space 
broker in Seattle has lumber offered by dozens of 
small wholesalers and side-liners, and as high as 
$17 has been offered to the regular lines on small 
parcels. The lines generally have shown a quite 
commendable determination to keep rates where 
they are to avoid inviting the return of tramp com- 
petition. At that, there has been loaded during 
the last summer and fall, I believe, fully as great 
a number of tramps as has ever been the case in 
the intercoastal trade. This would indicate that 
the regular liner space is totally inadequate to 
take care of Atlantic coast demands. If this as- 
sumption is true, we need look for no more freight 
rates down around $10 or $12; at least, there is 


nothing that even remotely points to such a possi- 
bility at this time. 

Accordingly, the only change in the situation 
is the attitude of holding-off as a result of the 
end of the Grays Harbor strike. This is shown 
by curtailment in sales, and also by a further 
decline in unfilled orders in domestic cargo. 
Yet it is an acknowledged fact that the volame 
of inquiry is heavy from all markets except 
rail territory: A part of this inquiry is for the 
purpose of feeling out the market, but undoubt- 
edly a great deal of it will develop into firm 
business. 

This is the season when consumption and 
production of fir lumber normally have very 


‘little to do with the market. What seems to 


affect it more than anything else is anticipated 
curtailment in production due to unfavorable 
weather conditions. The mills do not care to 
obligate themselves far into the future for fear 
that the weather may prevent the execution of 
their contracts. Whether conditions are good 
or bad, during late November and the entire 
month of December, there is a somewhat bullish 
feeling in the market. The mills feel it first, 
and it is soon absorbed by the buyers; and dur- 
ing that season, if a buyer finds his unplaced 





class city one year after the first piece of reg] 
estate had been sold, and the post ofiice aq. 
vanced from a fourth to second class in « year, 
The school problem is causing some dil'culties 


by the rapid increase in enrollment. ‘She fae. 
ulty has been increased from forty-one to forty- 
seven since the opening of the fall term nd the 


average daily attendance increased from 1,209 
to 1,500. 


Longview is located on the Columbi: River, 
fifty miles from the Pacific Ocean, fifty miles 
northwest of Portland, Ore., and 13: miles 


south of Seattle, and is destined for « future 
as scintillating as its brilliant past. 


Lumbermen Leave on Southern Cruise 
SAN FRANCISCO, CALIF., Nov. 7.—‘‘ Thirteen 
men on Dead Man’s Chest, Yo Ho Ho, and a 
bottle of rum!’’ pieces of eight and a thousand 
other things are among the quests of the good 
ship Alma, private yacht of Leon Walker, gen- 
eral manager in charge of sales of the Red 
River Lumber Co., which sailed from this port 
yesterday afternoon for the Gulf of California 
and coastal ports of Lower California where 
the Pacific bandits of the sea roamed in the 
early days, where the 





dolphin and the flying 
fish and the man-eating 
shark play tag with 
pleasure seekers. 
Besides Leon Walker, 
who incidentally is the 
skipper of the sea-go- 
ing craft, will he his 
father Willis J. Walker, 
president Red River 
Lumber Co., Archie D, 
Walker, of Minneapolis, 











Motor yacht ‘‘ Alma’’ in which California lumbermen are making tour 


orders accumulating, he is very apt to spring 
the price to get under cover. 


Lumber City Is Growing Rapidly 


Loneview, WasH., Nov. 7.—Great interest is 
being manifested in the growth and develop- 
ment of this town, planned and built by the 
Long-Bell Lumber Co. as a place for its monster 
manufacturing plants. Three years ago this 
site was pasture land and today it is a thriving, 
growing industrial center with a population of 
8,000. 

"A new addition to the industrial family of 
Longview is to be a chipping plant of the 
Crown-Willamette Paper Co., which will make 
use of the waste wood from Douglas fir, which 
has hitherto been a total loss. This new plant, 
which is to be located next to the Long-Bell 
plant, will take the waste wood, convert it into 
chips and ship it to the company’s paper mill at 
Camas, Wash., where it will be made into kraft 
paper. The Crown-Willamette company has 
closed a contract with the Long-Bell company 
whereby it will receive from 100 to 125 cords of 
Douglas fir waste daily, thus assuring the new 
factory plenty of raw material. 

A huge steel oil storage tank, with a capacity 
of 88,000 barrels of oil, and covering an area 
equal to a half city block is nearing completion 
for the Standard Oil Co. The oil will be pumped 
into the storage tanks by ocean-going and river 
tankers and will then be distributed by two 
pumps in the pump house. 

Longview’s phenomenal growth is evidenced 
by the fact that the building permits so far this 
year have amounted to the total of $2,020,067, 
a new national construction record for a city 
of 8,000. This figure pertains only to construc- 
tion in the corporate city limits and does not 
include construction of the Long-Bell company 
and other industrial building outside the city 
limits. Longview was incorporated as a third 


brother of Willis 
Walker; Joe Knowles, 
of Oakland; Christian 
Holmes, of Santa Bar- 
bara; Gene Sneidigar, 
of San Francisco, and 
Marshall Neil, of Kansas City. There will be 
two engineering officers and a deck crew of 
three. A cook is also carried. 

The yacht Alma, formerly the Imperial, was 
recently purchased by Leon Walker, converted 
from steam to Diesel drive and renamed the 
Alma in honor of Mr. Walker’s mother. She is 
98 feet long, driven by an Enterprise 190-horse- 
power motor and capable of a speed of 10 knots. 
There are six staterooms containing twelve 
berths, of which seven are double. Exclusive 
quarters for the crew, a galley, radio room and 
a cabin are contained in the arrangements. 


The cruise will include every port and inlet 
between the United States and Mazatlan, on 
the Mexican mainland. Ensenada, San Jose de 
Cabo, La Paz, Topolobampo, Mazatlan, Santa 
Rosalia and Guaymas will be visited by the 
party. Besides this stops will be made at Ceres 
Island, formerly a gathering place and home 
port for the mythical Pacifie pirates of old; 
at famous Turtle Bay, where the Japanese 
eruisers were alleged to have gone aground dur- 
ing the World War only to have an investiga- 
tion by the American ship Denver show that 
something had been wrong and that soundings 
refuted the report of the grounding episode, 
and also where a Japanese fishing village has 
been established for the obtaining of abalone 
which is dried in racks stretching miles over 
the sides of the Mexican hills. 

The old drill and battle practice site of the 
American Navy, Manzanillo Bay, will also be 
visited by the Alma, as will also picturesque La 
Paz, situated on the inside of the lower point of 
Lower California and nearest point to the fa- 
mous Lower California and La Paz silver mines, 
a port where the sole means of transportation 
besides boats are the burro and the goat. 


The jump across to Mazatlan will then be 
made. From there the yacht will cruise north- 
ward, touching Topolabampo, on up to tlie Tibu- 
ron Islands, where it is reported by the Mex 
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ean grandfathers that cannibals still survive 
and where a party of Americans in 1910 was 
last seen striking inland to find fresh water and 
then never heard of nor found, and where four 
American sailors are reported to have mys- 
teriously disappeared in 1913. The Tiburons 
have many times been the quest of exploring 
expeditions into the Gulf of California but 
something always halts the successful termina- 
tion of the trip. From the islands the cruise 
will extend to the French silver mines at Santa 
Rosalia then back to Guaymas, where the party 
will leave the yacht, return to San Francisco 
by train, and after getting business smoothed 
out here, return there and bring the yacht back 
home. 


LAA PELE LSE 


Named General Auditor of Operations 


Massack, CAuLiF., Nov. 7.—J. Victor Jaeger, 
for three years associated with R. H. Seanlon, 
general manager of the M. J. Scanlon Lumber 
Co. at this place, will leave that company on 
Dec. 1 to join the Brooks-Scanlon Lumber Co. 
as general auditor of all its operations, with 
headquarters in Minneapolis, Minn. The 
Brooks-Scanlon company operates extensively in 
Montana, Oregon, British Columbia, Louisiana, 
Florida, the Bahama Islands and Cuba. 





Pondosa Pine for Model House 

PorTLAND, OrE., Nov. 7.—Construction of a 
model house of the old English cottage type 
has been started here on a site that has a 
commanding view of the entire city. It is to 
demonstrate the desirable qualities of Pondosa 
pine in home construction, and the publie will 
be invited to inspect every step in the course of 
construction. 

Exeavation for the foundation was com- 
pleted a couple of weeks ago and the basement 
has progressed so far that the first floor is 
now being laid. The sub-floor and frames are 
of Inland Empire fir but all other material will 
be of Pondosa pine. 

The building is being erected by the Western 
Pine Manufacturers’ Association in connection 
with its publicity campaign, which is handled 
locally by N. L. Cary, in charge of the associa- 
tion’s advertising bureau. Progressive photo- 
graphs will be taken during construction and 
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Upward Trend in California Pines 


San Francisco, Cauir., Nov. 7.—California 
pine is again on the upward trend with indica- 
tions of 1925 winding up a prosperous year for 
the trade in general. That is the comment of 
R. H. Browne, of the Lumber Exchange, on the 
California pine market. Mr. Browne says: 

While manufacturers could easily enjoy a higher 
price for their product and not be charging too 
much, mills on the average will turn in a profit 
for 1925 operations. This was even doubtful dur- 
ing the first part of the year when prices were 
shot downward and the outlook was mostly built 
on hopeful reports and not on substantial condi- 
tions. 

Today shop prices are advancing on an average 
of $2 a thousand. C and better are rather slow 
but will come around in good shape within the 
year. Commons seem to have slowed up but it 
must be remembered that there was much more 
common lumber thrown on the market this year 
than any other year in the history of California 
pine. Box manufacturers helped a lot in the 
distribution of this grade of lumber. Even with 
the shortage which was experienced in box mate- 
rials, prices did not increase as they should have. 

Common dimension lumber is off, but export 
business is helping this. 

In all the market is much firmer and the out- 
look for the rest of the year and the spring of 
1926 is very encouraging. 


Klamath Falls Concerns Active 


KiLAMATH Fats, Org., Nov. 7—The Wheeler 
Olmstead Co. here will have eut 18,000,000 feet 
of California white pine by the end of its manu- 
facturing season. Notwithstanding this heavy 
production for a one-band mill its stock is 
slightly less than normal, as is the lumber in 
pile at most mills in this section. This com- 
pany is steadily making improvements in its 
plant. The yard has been enlarged and more 
tram tracks laid; its loading dock now has ¢a- 
pacity for ten cars at a time. A complete fire 
protection system of water mains is being in- 
stalled. Automatic sprinklers are placed 
throughout the mills and other buildings, and 
fire plugs are located at advantageous points in 
the yards. A 50,000-gallon tank on an 80-foot 
tower will provide adequate pressure. 

The Pelican Bay Lumber Co. has not only 
had the heaviest production this season in its 
history, but also shipments have been greatly 
in excess of its cut, according to H. A. Albert- 





Model house of the old English type, being built in Portland, Ore., by the Western Pine Manu- 
facturers’ Association to demonstrate the wide variety of uses for Pondosa pine in home build- 
ing. The public is invited to inspect the building as it progresses 


after completion, showing in detail the beauty 
and charm of a home built of Pondosa pine. 

The house is 40 by 65 feet, one story; but 
the basement will include a billiard room. The 
dining room will be as nearly as possible a rep- 
liea of the old English type of house, with 
heavily beamed ceiling and Pondosa pine wall 
panels, The doors, inside and out, will be of 
heavy pine plank, on wrought iron hinges. 
Alongside the large open fireplace in the living 
Toom will be an imitation oven to serve as the 
woodlift, 

Red cedar shakes to be used for roofing are 
now being cut under contract. 


son, sales manager. Its stock at present is 25 
percent less than a year ago, and is still moving 
rapidly. Last month the company shipped cut 
7,300,000 feet, which is a record in that depart- 
ment. Much lumber has gone into box stock. 
The demand from California for grape lugs has 
been good, as the grape yield was very heavy. 
Mr. Albertson said prices on pine are advanc- 
ing rapidly, shop having risen $2 in the last two 
weeks, with a strengthening in all other grades. 
Dry lumber is exceedingly scarce, with a steady 
demand for it. 

The Ellingson Lumber Co. will, on Nov. 15, 
succeed the Klamath Lumber & Millwork Co. 





here, having bought the remanufacturing plant 
of the latter concern. R. P. Ellingson comes 
from a family of lumbermen, and recently has 
been conducting two retail lumber yards in 
Wisconsin, headquarters having been at the 
Ellingson Lumber Co.’s yard at Hawkins, Wis. 
The Ellingson Lumber Co. will make California 
white pine siding and cut stock at its plant. 

The California Siding Co. is building a re- 
manufacturing plant at Stockton, Calif., which 
when finished will’ produce about 200 carloads 
annually of siding, moldings, cut stock etce., all 
white and sugar pine, according to H. L. Acomb, 
vice president and secretary of the company, 
who will shortly move to the California city. 
T. P. Henderson, of Klamath Falls, is president 
of the concern and E. G. Dreher, treasurer and 
superintendent. 
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Record for Loading Short Logs 


KLAMATH FALus, OrE., Nov. 7.—The logging 
camp of the Ewauna Box Co. north of Chilo- 
quin is jubilant over having established a few 
days ago what is believed to be a world’s ree- 
ord for loading short logs by a single jammer. 
At this operation one day last week, 54 cars 
were loaded in 7 hours and 55 minutes. These 
contained 1,308 logs that scaled 562,820 feet. 
Thirty of these cars were loaded during the fore- 
noon in 3 hours and 58 minutes. It is believed 
that Ray Cyr, hoister, and Joe Truchon, log 
loader, through this performance established 
themselves as the premier short log loaders of 
the Pacific coast. In handling these logs, a 
McGiffert quarter swing jammer was used, 
and the hauling was done by seven Best trac- 
otrs—six 30’s and one 60. Drawn by an Amer- 
ican rod saddle tank locomotive, these cars were 
hauled over a 31% pereent grade for two miles 
and delivered on the Southern Pacific siding 
within the eight hours, and so well had the 
loading been done that all the cars were ac- 
cepted by the Southern Pacific company with- 
out a single reloading. J. J. Villair, logging 
superintendent, expressed the belief that this 
record would stand for some time, as it ex- 
ceeds all previous short log loading records in 
Oregon by 150,000 feet. 

Every member of the Ewauna Box Co.’s log- 
ging crew is jubilant over this performance and 
is willing to wager that no other crew will be 
able to excel this record. One pleasing feature 
about this day’s loading was that due to the 
splendid condition in which G. O. Floyd, ‘‘ Cater- 
pillar’’ mechanic, has kept the Best tractors, as 
every ‘‘cat’’ came on to the landing in its reg- 
ular turn without a single misstep, and no time 
was lost on account of mechanical delay. 


Lumber Concern Organizes Bank 


OsHKOSH, Wis., Nov. 10.—Another enterprise 
has been started in this city by the Paine Lum- 
ber Co., which has already fostered a house- 
building program, recreational grounds for 
children, a band, building of a bandstand, and 
the maintenance of Boy Scout troops. The 
latest objective of the company is the Paine 
Thrift Bank which opened its doors to the pub- 
lic last week. 

It was organized for special service to the 
employees of the Paine company according to 
Nathan Paine, president of the lumber company. 
The cashing ‘of pay checks is expected to be 
greatly facilitated by the bank and will lift a 
burden from the small merchants in the out- 
lying parts of the city. 

Expert advice on investing their money will 
be given to the employees so that a life’s sav- 
ings may not be wasted in an ill-advised invest- 
ment. A higher percentage of interest will also 
be paid than ordinarily because it is the pur- 
pose of Mr. Paine to discourage speculation. 

While the bank was organized for the em- 
ployees primarily, it is the plan and hope of 
those back of it to extend the services of the 
institution not only to the neighborhood but to 
the entire community. 
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Michigan Interests Boost Grade Marking 


GRAND Rapips, Micu., Nov. 9.—The standard- 
ization and grade marking of lumber received a 
big boost in Michigan last Friday night when 
300 representatives of the lumber and building 
interests of Grand Rapids gathered for a ban- 
quet at the Pantlind Hotel given by the city 
retail lumber dealers and the Southern Pine 
Association, and without a dissenting vote, 
heartily endorsed Secretary of Commerce 
Hoover’s standardization program and _ the 
grade-marking system employed by the Southern 
Pine Association, pledging support to the pro- 
gram in Grand Rapids as speedily as condi- 
tions permit. 

Carroll F. Sweet, local banker and lumberman, 
presided, and proved to be an entertaining toast- 
master. A feature of the meeting was a mes- 
sage from John W. Blodgett, frequently char- 
acterized as the ‘‘father’’ of the standardiza- 
tion movement and who for three years, and 
until a few weeks ago, was chairman of the 
Central Committee on Lumber Standards, who 
though unable to attend the meeting because of 
urgent business, sent the following message 
which was read by the toastmaster: 


In my opinion this meeting is the most im- 
portant gathering of its kind ever held in Grand 
Rapids. The subject for consideration directly 
concerns every citizen, because it deals with the 
construction of the home. I have been actively 
identified with the movement for standardization 
of lumber since its inception, and I am convinced 
that grade marking offers the only practical 
method of protecting the lumber-consuming public. 

To make this protection effective will require 
the codperation of architects, engineers, building 
contractors and lumber dealers. Knowing as I do 
our leading men in these lines, I have no doubt 
of their hearty support of any forward movement 
like this, which has the endorsement of all their 
national organizations, and perhaps beyond all, has 
the complete approval of one whose grasp of major 
essentials has never been equalled in our genera- 
tion—Hon. Herbert Hoover, secretary of commerce. 

There is one very important item in the lumber 
standardization program which was prepared by a 
committee of architects and engineers, and ap- 
proved and adopted by a general meeting at the 
Department of Commerce, and will soon be pub- 
lished by the department. Under the circum- 
stances it may be very appropriately given to this 
meeting. I refer to basic grades for softwood 
dimension lumber and timbers where working 
stresses are required. These rules soon will be 
published and adopted forthwith, and will certainly 
fill a long-felt want. May I quote, for example, 
just one paragraph from these rules? 


Organized Safety Work and Self-Insurance 


Kansas City, Mo., Nov. 9.—Reducing the 
number of lost-time accidents from about fif- 
teen each month at each mill to only fourteen 
during a ten-month period, is one of the accom- 
plishments of the department of insurance and 
safety of the Dierks Lumber & Coal Co. and 
subsidiaries, spoken of collectively as the Dierks 
Industries, located in southeastern Oklahoma 
and southwestern Arkansas. Louis Glazer, 
manager of the department of insurance and 
safety for the Dierks Industries, in an article 
entitled ‘‘Conserving Men and Saving Money’’ 
has very ably sketched the work and accom- 
plishments of his department since its forma- 
tion in the summer of 1924. 


Speaking of the lumber industry as ‘‘one of 
the most hazardous of any industry,’’ Mr. 
Glazer says in part: 

The manufacturers of lumber have been com- 
paratively slow in coming to the viewpoint that 
accidents can be prevented by organized effort. 
It was during.the summer of 1924 that the man- 
agement of the Dierks Industries began to realize 
that humanitarian interest in the welfare of the 
men and efficient management of the operations, 
ealled for an organized effort to eliminate acci- 
dents and the attending suffering and loss. 

The first step in the organization of accident 
prevention work was taken when G. A. Peterson 
was engaged as a full time safety supervisor, with 
instructions to make a survey of the physical prop- 
erties of the company for the purpose of eliminat- 
ing as much as possible the physical hazards which 


“Douglas fir or southern pine selected for close 
grain shall average on either one end or the other 
not less than six nor more than twenty annual rings 
per inch, measured over a 3-inch portion of a 
radical line representative of the average growth 
on the cross-section located as described below.” 

From this time forward, architects and engi- 
neers will have only themselves to blame if their 
clients’ needs for stress timber are not properly 
filled. j 

Mayor Elvin Swarthout expressed much inter- 
est in the meeting and believed that if success- 
fully carried out grade marking would result 
in great benefit to the people generally as well 








John 

‘‘father’’ of standardization and grade-marked 

lumber, though unable to attend, sent a message 

to be read at the grade-marking banquet at 

Grand Rapids. He is here shown astride one 
of his thoroughbred horses 


W. Blodgett, frequently called the 


as the lumber industry. L. R. Putman, Chicago, 
representing the manufacturers through his con- 
nection with the Southern Pine Association, 
gave a comprehensive statement as to how and 
why the movement for standardization and 
grade marking was inaugurated by Secretary of 
Commerce Hoover and told of the long tedious 
efforts to work out the program. 


existed. But it was realized that the mechanical 
guarding of the properties of the company was 
but the first step in the prevention of accidents. 
By far the most serious problem was—and is— 
the education of the workmen to the realization 
that every accident has a cause and that with 
their codperation, accidents can be eliminated 
almost entirely. In the work of promoting safety, 
the department of insurance and safety has had 
the fullest support of D. V. Dierks, secretary, and 
other officials of the company, and from the men 
in charge of the operations in the field. It has 
been this codperation which has made a surprising 
reduction in accidents possible. 

Realizing that committee organization, after the 
first interest dies out, becomes non-effective, it is 
not in force here, but each foreman is made re- 
sponsible for the accidents in his department. At 
least once a month the foremen of each plant and 
camp meet with their superintendent and safety 
supervisor. The accidents which occurred in the 
previous month are discussed fully, and the foremen 
under whom they occurred are asked to explain the 
circumstances with the idea of profiting from past 
experiences and eliminating the causes where they 
are of a mechanical nature or due to physical con- 
ditions. Early in the campaign a foremen’s ban- 
quet was held which was attended by 190 foremen 
and officials of the company. Besides aiding the 
interest in the safety movement, it brought to the 
men in attendance a realization of the size of the 
organization of which they were a part, and in- 
stilled in them a spirit of pride and loyalty. 


Plant Newspaper Aids Safety Movement 
Primarily as an aid to the safety movement, a 


Hears Much Favorable Comment 

Arthur M. Manning, secretary, Michizan Re. 
tail Lumber Dealers’ Association, in ‘peaking 
for the retailers, said that he heard f»vorable 
comment of the movement throughout tiie State 
and practically no criticism. He consilerg the 
retail lumber dealers of Michigan virtually one 
in endorsing the movement. Continuing, Mr, 
Manning said: 

One of the greatest advantages of gratie-marked 
lumber is the increased confidence which the ulti- 
mate consumer is going to have in the quality of 
the lumber which is being delivered on the job, 
People don’t mind paying for something if they 
are confident of its quality. The clear marks of 
grade-marked lumber will also protect the cop. 
tractor and lumber dealer. If any uncertainty de- 
velops as to grade, it can be easily traced to the 
source and the blame rightfully placed. I fee} 
this movement is gaining ground rapidly and whep 
the day comes that all mills are grade marking 
their lumber and dealers, contractors and archi- 
tects are working with the mills, and when the 
consumer has a better knowledge of standard 
grades, we will see much more satisfactory condi- 
tions all through the lumber industry with a big 
saving in manufacturing costs and in building 
costs. 

J. W. Leslie, vice president, Michigan League 
of Building & Loan Associations, told of the 
interest of building and loan association men in 
the grade-marking movement and said that one- 
third of the two billion dollars spent for resi- 
dence building in 1924 was financed by the 
building and loan associations. Henry E. Crow, 
architect, characterized the grade marks on 
lumber as equivalent to the brand ‘‘sterling’’ 
on silver. Harry E. Hosken, secretary Building 
Contractors’ Association of Grand Rapids, told 
of the contractors’ support of the movement and 
the advantages they gained by it. 

John Buys, president, Grand Rapids Real 
Estate Board, said that the term ‘‘realtor’’ is 
the grade mark of ethical real estate dealers and 
expressed the opinion that grade-marking lum- 
ber would make for confidence of the lumber 
buying public. Lee H. Bierce, secretary Asso- 
ciation of Commerce, spoke of grade marking, 
accurately applied, as a proof of honest goods 
and urged the citizens of Grand Rapids to get 
behind the movement. 

A resolution was unanimously passed endors- 
ing the standardization and grade marking of 
lumber and urging its adoption by all dealers 
and manufacturers in Grand Rapids and vi 
cinity. 


Are Good Business 


plant newspaper was established. The first issue 
of the paper came out without a name, and in the 
contest held for a name for the house organ, 150 
names were submitted. The title, ‘The Dierks 
Industries Coédperator,” was selected and the win- 
ner was given a $10 prize. From a four-page issue 
in February, the paper has grown to twelve pages 
within a period of eight months. The scope of the 
publication has been widened, and it is now having 
a great effect in building loyalty, securing codpera- 
tion, increasing efficiency, and spreading informa- 
tion in regard to the activities of the company. 
Four thousand copies are distributed, mostly in the 
territories of the Dierks companies. ; 
Through the plant publication the contest for 
the safety banner, which is awarded monthly to 
the mill and logging camp having the best record, 
has been stimulated. Starting with a no-accident 
campaign in January, 1925, as a result of which 
two mills came through the month with no acc 
dents, the contest for this banner has been very 
intense. The records of the two leading contest: 
ants in the mill contest speak for themselves. At 
the Wright (Okla.) mill, fourteen lost-time acc 
dents have occurred during the ten-month period 
Jan. 1 to Oct. 31. During the same period, nine 
teen lost-time accidents occurred at the Dierks 
(Ark.) mill. These records are remarkable whet 
it is considered that prior to the inception of the 
safety movement, it was very common to have from 
ten to fifteen accidents at each mill each month. 
A further stimulant to the prevention of accidents 
in the operations of the Dierks Industries is the 
1925 trophy which is being offered to the mill and 
logging camp having the best record for the yeal. 
This trophy is a silver loving cup on which will 
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pe inscribed the names of the foremen at the win- 
ning mill and camp. A useful souvenir will be 
given to each man at the winning camp. 


Other Methods of Stimulating Interest 


Various other means of stimulating interest have 
peen used to advantage. Cloth caps bearing safety 
slogans were offered to employees in each depart- 
ment operating the week of June 15 without a lost- 
time accident. Practically every department re- 
ceived the caps. The men at the mills and in 
other departments operating a full month without 
accidents receive cigars for their 100 percent rec- 
ord. At the logging camps, free movie tickets are 
given to the men and their families in each de- 
partment that completes a full month without an 
accident. Free movie shows featuring safety films 
furnished by the National Safety Council, have 
peen exhibited and programs of speaking and enter- 
tainment have accompanied them for the purpose 
of increasing interest in the safety movement. 
During December, 1925, another no-accident cam- 
paign is contemplated, and it is confidently ex- 
pected that the results of this campaign will show 
the lowest accident frequency of any month since 
the company started operations. 


Bureau of Physical Efficiency Maintained 


One of the most important factors in the suc- 
cess of the safety movement in the Dierks Indus- 
tries is the fact that the company maintains a 
bureau of physical efficiency. A thorough physical 
examination is required of each employee before he 
is put to work. Uuder the direction of D. T. 
Hulse, the system of physical examination, which 
has been in operation for the last four years, has 
been perfected; and complete records have been 


maintained of every employee in the operating 
service of the company. Physical examinations 
are held once a year. : 

From a standpoint of accident prevention, this 
system has had a marked effect in reducing acci- 
dents, as it is a well established fact that a sound 
able-bodied .man who is in good condition phys- 
ically is less apt to be a victim of an accident 
than one who, on account of his inferior physical 
condition, succumbs to fatigue very easily. Com- 
piled statistics show that the fatigue element has 
a great bearing on accident frequency. A physical 
examination should be the first step in any acci- 
dent prevention program. The company maintains 
a full time physician at each mill and logging 
camp and has an uptodate fully equipped modern 
hospital located at Broken Bow, Okla. All em- 
ployees, by the payment of a small monthly fee, are 
entitled to free medical service for themselves and 
immediate families. 

The company’s operations in Oklahoma are sub- 
ject to the Oklahoma compensation law, which pro- 
vides for payment of approximately 6624 percent 
of the weekly wage in case of injury. In Arkan- 
sas where no compensation law is in effect, the 
company voluntarily pays 50 percent of the em- 
ployee’s wage in case of injury and no exception 
is made on account of the injury being the result 
of negligence on the part of the injured party. Of 
course, medical services in connection with in- 
juries are furnished without charge. 

Company Self-Insurer as Regards Liability 

Coincident with the inauguration of the acci- 
dent prevention movement in the Dierks Industries, 
the company became a self-insurer as regards lia- 
bility. A monthly charge for insurance under this 





plan is made to each department. However, these 
accounts are merely to maintain a record of the 
experience under the self-insurance plan. During 
the first year of the operation of this plan, on a 
payroll of approximately two million dollars, the 
excess of premium charged over claims paid, plus 
expense of the safety department, and cost of ex- 
eess catastrophe insurance, was in excess of $21,- 
000, which is being passed to a reserve account. 
This showing was made on a basis of an insurance 
premium charge of approximately $1 per $100 of 
compensation less than would have to be paid to 
an insurance carrier. On the basis of the insur- 
ance companies’ rates, the saving under the self- 
insurance plan would be $40,000 instead of the 
figure stated above. The operation of this plan 
and the prosecution: of the safety movement has 
demonstrated that from a dollar and cents stand- 
point, it is good business for this company to be 
a self-insurer as regards liability. . 

To guard against the hazard of heavy claims on 
account of catastrophes which may occur, reinsur- 
ance has been effected which protects the company 
to the extent of $35,000 over the first $5,000 in 
any one accident. 


Summing up the work done by the department 
of insurance and safety of the Dierks Industries, 
unmistakable evidence is produced that: (1) Ac- 
cidents can be prevented; (2) organized safety 
work is humanitarian and also good business; (3) 
a more cohesive and efficient organization has re- 
sulted, which undoubtedly is reflected in the qual- 
ity of the product of the mills; and (4) from a 
dollar and cents standpoint, the self-insurance 
plan as regards employer’s liability is a logical 
procedure. 


Flourishing Operation Developed Under Difficulties 


HAMLET, W. VaA., Nov. 9.—Physical obstacles 
challenging the skill and resourcefulness of the 
best engineers have all been overcome by the 
Glade Creek Coal & Lumber Co., of this city, 
in the development of its immense timber hold- 
ings near here. Located wholly within Raleigh 
County and extending back south fourteen miles 
from the New River 


part of June the erection of the mill proper was 
well under way. The first log was sawed on 
Nov. 15, 1922. 

In the meantime work had been started on a 
925-foot steel girder standard gage bridge 
across the New River, and railroad contractors, 
using tools and equipment brought across the 


about 1014 miies of standard gage railroad, 
which penetrates deep into the heart of its tim- 
ber, only a fractional part of which has been 
logged. Its operating equipment consists of 
two 45-ton locomotives, about twenty log ears, 
a log loader, a Lidgerwood overhead skidder 
and a gasoline %-yard dipper shovel. 

Mr. Simmons, who 





to Summers County 
south of White Oak 
Mountains, these hold- 
ings comprise nearly 
15,000 acres of virgin 
timber, largely oak 
and poplar. The en- 
tire tract is underlaid 
with three seams of 
high-grade, low vola- 
tile, smokeless coal 
averaging from 2% to 
6 feet in thickness, a 
large part of which 
the company owns in 
fee. 

When E. A. Sim- 
mons, of Charleston, 
W. Va., president and 
general manager of 
the Glade Creek Coal 
& Lumber Co., as- 
sembled this coal and 
timber land in 1921, 
a great many barriers 
remained to be over- 
come before its nat- 
ural resources could 
be converted into coal 
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heads this splendid 
operation, has spent 
38 years in the lumber 
business in West Vir- 
ginia. Employed by 
the Devereau Lumber 
Co. in 1890, he re- 
mained with this or- 
ganization until 1896, 
when he became asso- 
ciated with the Clay 
Lumber Co. as yard 
foreman and shipper. 
After serving this con- 
cern nine years, he or- 
ganized the Simmons 
& McConihay com- 
pany and a year later 
aided in the promo- 
tion of the Dana Lum- 
ber Co., of which he 
was Vice president and 
general manager. In 
1913 he bought a large 
interest in the Boone 
Timber Co. and was 
elected vice president 
and general manager. 
Eight years later he 











and lumber and placed 
on the market. Chief 
among these was the 
New River, which, 
bordering on one side 
of the land, made it 
nearly inaccessible for logging operations. 

In 1922 when the company decided to de- 
velop its holdings the barrier was effectively 
bridged by means of a large barge, operated by 
a cable strung from shore to shore, on which a 
9-foot Allis-Chalmers mill with a resaw and 
Planer were transferred to the other shore. 
Other equipment, including heavy machinery, 
Tolling stock, ties, rails ete. were subsequently 
brought across in the same manner and assem- 
bled on the south side of the river. On April 
10, work of placing the concrete foundations 
under the mill was begun, and by the latter 





The 925-foot steel girder standard gage bridge across the New River connecting the operations 
of the Glade Creek Coal § Lumber Co. at Glade, W. Va., with the main line of the Chesapeake (Qo, 


§ Ohio Railroad 


river by the barge, were busily engaged, along 
with the company forces, in grading about six 
miles of railroad up Glade Creek. By Novem- 
ber, 1922, the bridge piers had been set ready 
for the girder, and in February, 1923, the first 
train crossed the bridge. Several hundred thou- 
sand feet of lumber had been produced and 
placed in pile before the mill could establish 
any rail connection with the Chesapeake & Ohio 
Railway on the north side. With the completion 
of the bridge the company began marketing its 
cut and soon had built up a flourishing business. 

At present the company has in operation 


assembled the present 
holdings of the Glade 
Creek Coal & Lumber 


Mr. Simmons’ ex- 
perience in the hard- 
wood industry ranges from the stump to the 
market. In his early lumbering years, few, if 
any, of his fellow workers could surpass him 
in handling axes, cross-cut saws, bullwhips and 
cant hooks. Today he is known for having de- 
veloped many new grades of lumber, among 
them the old planing mill grade of No. 2A com- 
mon poplar, No. 2B poplar, which was known 
as the old box grade; and also the old furni- 
ture grade of oak, which is today called sound 
square edge by some mills; and the sound 
wormy oak which was first put out for flooring 
purposes. These grades were made about 
thirty-three years ago. 
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Mill and Market News of Hardwood Industry 


Heavier Rains May Force Shutdowns 


MEMPHIS, TENN., Nov. 9.—In face of one of 
the wettest falls in the history of the South, 
and a shortage of labor, demand for hardwoods 
continues heavy. Even rapid advances in prices 
do not keep consumers out of the market. Rains 
have continued for seven weeks, and last week 
more than a foot of water fell. It will there- 
fore be many weeks before logs can be got out, 
so that shortages of logs and lumber before 
Christmas are certain. Stocks of lumber are 
diminishing and many items are exceedingly 
hard to find. 

Production for the week ended Oct. 31, as re- 
ported to the Hardwood Manufacturers’ Insti- 
tute, was 68 percent normal, or 13,168,358 feet 
for 10224 units; orders were 18,919,232 feet, or 
97 percent normal, while shipments were 19,- 
037,757 feet, or 98 percent normal. For the 
previous week production was 74 percent nor- 
mal. 

Usually at this season there is about 25,- 
000,000 feet of logs available along the Yazoo 
and Mississippi Valley railroad, but it is esti- 
mated by the Valley Log Loading Co. that less 
than 3,000,000 feet is now available. The same 
is true of other log roads leading to Memphis. 
Few mills have enough logs to keep in operation 
full time, and labor supply is short, so that 
some mills are being forced to close. Labor 
supply, however, is showing some improvement, 
as heavy rains keep cotton pickers out of the 
fields, but additional men are being used to 
take care of shipments, which are about seven 
weeks behind. 

While all items are having a run, demand is 
heaviest for red gum and oak. Prices on these 
two woods have advanced rapidly, and it is 
said that red gum is about $30 higher than it 
was on July 1. Oak is bringing considerably 
more than on July 1. The demand for oak has 
been so heavy that flooring people are buying 
the common grades green from the saw, in order 
to be assured of continuing operation, as all 
their plants are running full time. Other wood- 
workers are also buying hardwoods far in ad- 
vance. Winter demand from the building 
groups is most unusual. Furniture people have 
been most active, and are buying for future 
needs. Demand for new furniture is reported 
good. Automobile makers are also buying in 
much better volume than they had been ex- 
pected to, and not only for immediate needs 
but also for the first of next year. Other groups 
are constantly in the market. Overseas demand 
is showing signs of revival and, with prices ad- 
vancing, is getting better each day. Foreign 
shipments are also much heavier. 


Forward Buying More General 

CoLUMBUS, OHIO, Nov. 9.—Hardwood trade 
still continues active. Dealers are replenishing 
broken stocks for the winter trade while fac- 
tories are also in the market. There is a ten- 
dency on the part of factories to buy, more 
liberally because of the threatened car shortage 
and reduced hardwood production. Prices are 
well maintained. Dry stocks are not plentiful 
and some items are especially scarce. 

The southern pine trade is showing consider- 
able strength while dealers are buying their 
wants. Advances have been made in several 
items and the entire list is fairly steady. 

A number of lumbermen of Columbus enter- 
tained Douglass Malloch, Chicago, of the 
AMERICAN LUMBERMAN, in Columbus recently 
when he spoke before the Columbus Exchange 
elub. Charles Dawson, of the H. H. Giesy & 
Bro. Co.; L. K. Clark, secretary, and John D. 
Hicks, treasurer, Buttles Avenue Lumber Co.; 
Charles Johnson, manager White Hall Lumber 
Co., and William A. Slatter, president Columbus 
Woodworking Co., were present. 

The H. H. Giesy & Bro. Co., of Columbus, a 
wholesale yard which specializes in items not 
frequently called for, has completely recovered 
from the fire which destroyed its large storage 
shed several months ago. The shed has been 
rebuilt larger than formerly, and now has a 


capacity of 800,000 feet more than the old shed, 
which had a capacity of 3,200,000 feet. 

The M. J. Bergin Lumber Co., of Columbus, 
is about completely settled in its new location 
at Grant and Eighth avenues, although the 
new plant has not been completed. The new 
site is adjacent to the New York Central. One 
shed, 25x130 feet, has been erected, and the 
office building is occupied. Another shed, to be 
used as an unloading warehouse, will be erected 
soon, and will have twice the capacity of the 
first. The company is one of the oldest retail 
concerns in the Buckeye Capital, having been 
founded more than forty years ago. 


Consumers Must Replenish Hurriedly 


Bay Ciry, Micu., Nov. 10.—The volume of 
hardwood business continues to show improve- 
ment. As a consequence, there has been an in- 
crease in prices on some items, with the market 
extremely firm. Stocks of the desirable items 
have been reduced to such a low point that sales 
of stocks that have been dormant for several 
months have picked up. The insistent demand 
for immediate shipment indicates that consum- 
ers are forced to replenish their stocks hurried- 
ly. The automobile body manufacturers are 
leading the procession, while the flooring in- 
dustry and interior finish and furniture manu- 
facturers are also buying in large volume. 
Hard maple is receiving the largest call, but 
the scarcity of this product is forcing the use 
of soft elm to a great extent. Birch and bass- 
wood also occupy a prominent place in the gen- 
eral demand for hardwoods. The flooring indus- 
try continues to enjoy a steady business that 
is keeping pace with production. 

The outlook for the production of hardwoods 
is not favorable, because of weather conditions 
during the last few weeks. Logging operations 
have been retarded materially, and low water 
in the Saginaw River has forced mills located 
on this stream to close down at intervals. 


Weather Hinders Northern Loggers 


MARINETTE, WIs., Nov. 10.—Iron Mountain 
reports the worst logging conditions in years. 
Operation of the von Platen-Fox mill is already 
being interfered with. A virtual tie-up has been 
brought about by unusual weather. Recent 
storms covered the ground with more than a 
foot of snow, and were followed by warmer 
weather, so that firm foundations became soggy 
mires. The von Platen mill is receiving only 
enough logs to operate a day shift. Conditions 
in the woods were described as ‘‘the worst 
ever’? by M. J. Fox, president of the com- 
pany, who has returned from a visit to his log- 
ging operations. W. E. Hallenbeck, of Iron 
Mountain, eonnected with the J. W. Wells Lum- 
ber Co., of Menominee, also a large operator, 
makes a similar report but said his company 
had been able to obtain enough logs to keep its 
production normal. He added, however, that 
logging is being carried on with great difficulty. 
Other operators in the Upper Peninsula are 
making about the same complaint, due to the 
unusual weather. The Ford Motor Co. is open- 
ing a camp at Sidnaw and will employ about 
two hundred loggers there this winter. 


Indiana Consumers Continue Active 


EVANSVILLE, IND., Nov. 9.—The local hard- 
wood market has been strong. Poplar and elm 
have been in better demand. Ash and maple 
are strong. Gum is moving well, furniture 
manufacturers buying large quantities. Chest- 
nut also is moving well. Cherry and beech are 
in good demand. Box manufacturers continue 
to buy liberal quantities of low grade cotton- 
wood. Railroad consumption is reported to be 
very good. Automobile and musical instrument 
manufacturers are buying more lumber. Re- 
cent heavy rains and snow in southern Indiana 
hurt trade in rural communities. Sash and door 
dealers, however, report a very good trade. Logs 
are still scarce. 


Doings of Buifalo Lumbermen 


BuFrraLo, N. Y., Nov. 10.—Loecal lumber. 
men learned with regret of the loss of the 
lumber barge James L. Crane and of her crew 
of eight men and a woman cook, following a 
big storm late last week in Lake Superior, when 
the barge parted from the steamer A, 4. 
Hettler. Last year she was bought by 0. W. 
Blodgett. The lost barge carried about 1,000. 
000 feet of lumber. 

The city planning committee has completed g 
revised zoning ordinance for submission to the 
city council. It provides for a board of five 
members who will hear disputed cases. 

The Wilson Mills, of Jamestown, N. Y,, 
have taken over the yard of the Wetmore-Hen. 
derson Lumber Co., Warren, Pa., and the name 
of the latter concern has been changed to the 
Wilson-Wetmore Lumber Co. 

Horace F. Taylor, president Taylor & Crate, 
is in New York this week attending a meeting 
of the executive committee of the National. 
American Wholesale Lumber Association. 

Homer C. Hester has become a representative 
of Mixer & Co. in Florida, with headquarters 
at Leesburg, in that State. He formerly rep. 
resented the company in eastern North Carolina. 

Carlton Wall has taken a sales position with 
the Buffalo Hardwood Lumber Co. He is the 
son of James B. Wall, president of the company, 
and has had several years’ experience in the 
trade here and in the South. 

C. Walter Betts, who has been on a trip of 
inspection to the mills of the Pacific coast for 
the last six weeks, returns to business at the 
Betts Lumber Co. office and yard this week. 

C. W. Bodge leaves this week for a business 
trip to Chicago, St. Louis and Kansas City, after 
which he will attend the annual convention of 
the E. L. Bruce Co. at Mem~rhis 

A. C. Farris, of the Farris Hardwood Lun- 
ber Co., Nashville, Tenn., is a visitor here this 
week on his way home from a business trip to 
Boston. 

Edward French, secretary, and George E. 
French, treasurer, of the Atlantic Lumber Co., 
were visitors at the company’s office and yard 
here last week. 

Fred M. Sullivan and C. F. Sullivan are ona 
duck hunting excursion to Port Rowan, Ont., 
where they will put in a week at this sport. 
J. M. Jakiel is on a deer hunting trip to Canada. 





Some Poadenne Witeiewn Offerings 


LOUISVILLE, Ky., Nov. 9—Shipments of hard- 
wood are heavy, orders and inquiries good, but 
production is badly off due to inability to move 
logs to the mills. It is claimed that there is 
practically no figured quartered red gum to 
be had anywhere, and sales are reported as 
high as $140. In gum items it is not a ques- 
tion of what an item is worth, but how much 
ean be supplied, and how badly the buyer wants 
it, as in the finer grades supplies are very low. 
Some houses have withdrawn prices, or have 
practically nothing to offer. Demand is gen- 
erally well scattered over the various consuming 
trades. Poplar, oak, walnut, gum and ash are 
all showing some activity, and prices are firm. 
There is a little scattered demand for general 
items. Principal quotations on inch stocks, 
Louisville: Quartered white oak, FAS, $130@ 
140; common, $75@85; quartered red, FAS, 
$105@110; common, $67.50; plain white, $90@ 
100; and $65 for common; plain red, FAS, $90; 
common, $62. Poplar, FAS, $100@110; saps 
and selects, $70@75: common, $50@55. Ash, 
FAS, $90; common, $55. Walnut, FAS, $220; 
saps and selects, $150; common, $100; No. + 
common, $45. Plain or quartered red gum, $100 
for FAS; and $70 for common; quartered sap; 
$65 and $53; plain sap, $60 and $41. Gum 
items sometimes bring $5 or $10 above these 
quotations. 

J. G. Brown, of W. P. Brown & Sons Lumber 
Co., has left Louisville for a ten days’ visit to 
the company’s mills. Preston P. Joyes, of the 
company, reported that present lumber cut Was 
not more than 60 percent of normal. The com 
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pany ’S larger mill at Zami, Miss., is running 
full and the Fayette (Ala.) mill two-thirds full, 
while the Arkansas plants at Gould and Brass- 
feld are both down, as well as the Guin (Ala.) 
plant. Log supplies are very short even at the 
operating mills on account of wet weather and 
jnability to lay up any stock ahead. 

A. A. Will, contractor and lumberman, Louis- 
ville, was elected mayor of the city on Nov. 3 
by a Republican vote carrying a majority of 
about 3,000 votes, after a hard fought and 
elose election. 

Cincinnati Market Highly Competitive 

CINCINNATI, OHIO, Nov. 10.—Hardwood busi- 
ness remains on a very competitive basis. Some 
dealers declare that more business is being 
placed now than in preceding weeks, while oth- 
ers see signs of slowing up in actual orders. 
Present buying is coming principally from auto 
pody manufacturers, from casket factories and 
toy manufacturers. The furniture trade is do- 
ing little in this market. Hardwood flooring 
demand has fallen off, as usual at this season. 

Southern pine is erratic. Buyers are show- 
ing little interest, while mills are doing little 
to stimulate buying. The exceptional demand 
for pine from southern consuming points is giv- 
ing the mills all the business they care for. 
However, northern yards and consumers are 
taking notice of the southern situation, for they 
are flooding the trade .with inquiries. Such 
inquiries for next spring are almost of record 


Mill Stocks Broken and Wet 


WARREN, ARK., Nov. 9.—The hardwood mar- 
ket continues strong, and prices are making 
slight advances, predicated primarily on low 
stocks and low production. Gum, both red and 
sap through all grades, has made some ad- 
vances. Oak is moving easily at advanced prices. 
Takings by oak flooring mills have increased. 
Gum squares are more in demand at somewhat 
better prices than have prevailed for some time. 
Hickory is still weak; this is a fast disappear- 
ing wood. Gum trim is moving in small quanti- 
ties at attractive prices. Hardwood flooring 
is in good demand at satisfactory prices. Pro- 
duction this week has been lower than for some 
time, due to heavy rains which has prevented 
the maintenance of log supplies. Shipments 
also have been somewhat below normal, due to 
the broken stocks on yards and their wet con- 
dition. 


Motor Busses Need Much Hardwood 


Detroit, MicuH., Nov. 9.—The outlook for 
hardwood purchases by automobile and body 
plants is heightened by an increasing number 
of inquiries reflecting plans for large scale pro- 
duction during the early part of next year, 
formulated by practically all the larger makers. 
One of the most promising indications in this 
connection is the augmented output of cars in 
the higher price ranges, evidenced by production 
figures at the Lincoln, Cadillac and Packard 
plants. There is practically no tapering off in 




















These are a few of thirty-six oak wine casks converted into summer cottages on the shores of Lake 
Erie, near Vermilion, Ohio. They are 12 feet in diameter and 11 feet deep, built to hold 6,000 


gallons and weighing about 6,000 pounds each. 


Twenty-five years ago they cost $1,200 each. The 


present user estimates that by converting them into summer cottages at a cost of $10,000 he can 
secure weekly rentals of $20 each for twenty-five weeks, a total for the season of $18,000 





volume, but so far there has been little business 
developed from them. 

Dwight Hinckley, president National-Amer- 
ican Wholesale Lumber Association, is in New 
York City to attend a meeting of its executive 

C. W. Tunis, president Tunis Lumber Co. and 
chairman of the entertainment committee Cin- 
cinnati Lumbermen’s Club, has to undergo an 
operation, and it will take about six weeks to 
get back into condition to attend to business. 
_The M. B. Farrin Co. has completed two addi- 
tional dry kilns at its Winton Place plant, which 
will increase its drying capacity by about one- 
half million feet a month. The kilns will in- 
crease the capacity of the plant by about ten 
percent. 

_ J.C. West, of the J. C. West Lumber Co., has 
Just returned from an extensive business trip 
through Ohio. 


Low Grade Northern Woods Advance 


MERRILL, Wis., Nov. 9.—Demand for No. 3 
hardwoods is strengthening and prices have 
advanced to: Birch, $19@20; maple, $16@17; 
ash and elm, $20@21; basswood, $19@20. 
Hardwoods are moving fairly briskly in all 
grades. Automobile manufacturers have been 
buying their lumber in the southern markets, 
and are now beginning to place their orders in 
the North. Trade in hemlock is slightly quiet. 
Loggers find the woods labor situation somewhat 

tter. A number of mills prefer purchasing 
their logs this season to logging themselves. 


production at the Hudson-Essex, Chrysler, 
Chevrolet and Buick plants, where hardwoods 
are being used entirely for body construction. 
The Paige-Detroit Co. is providing increased 
manufacturing facilities. The Fisher and 
Briggs body companies are working full time 
to take care of large orders and expect capacity 
schedules over a long period. 

According to factors in the trade a pro- 
nounced demand for hardwoods for bus bodies 
will be forthcoming in the Detroit territory 
within a short time, in view of the impetus that 
is being given to the sale of motor busses by 
concerted selling efforts of manufacturers in 
this section which will be culminated in the first 
national motor bus show to be held here this 
month. A large potential demand for hard- 
woods is indicated. In the production of busses 
the continued use of hardwood bodies is appar- 
ently forecast, from the standpoint of assuring 
riding comfort. 

In addition, for busses of double deck types, 
steel bodies made by hydraulic presses are not 
suitable. 

While no marked changes in hardwood re- 
quirements have been made thus far, a number 
of automotive engineers are by no means satis- 
fied with present uses of hardwoods and are 
pointing out that better results in manufactur- 
ing can be obtained through the elimination of 
texture conditions and other undesirable fea- 
tures. 

The market in softwoods is showing consider- 


able strength, especially in common items, large- 
ly beeause of curtailed production of southern 
mills due to wet weather. Finish is especially 
strong. Transit cars are selling freely. Vol- 
ume of business in local yards is only fairly 
good, because of the tapering off in construe- 
tion of single residences and duplexes. 

B. W. Donaldson, president Detroit Suburban 
Lumber Dealers’ Association, is on a hunting 
trip in northern Michigan. 

Henry Colman, who is in charge of the in- 
stallation of accounting systems for the Na- 
tional Retail Lumber Dealers’ Association, is 
working in the Detroit territory. Mr. Colman 
has made a number of addresses to the exeeu- 
tives and employees of lumber firms. 


Offers Canadian Birch in Baltimore 


BALTIMORE, Mp., Nov. 9.—H. J. Tetreau, of 
the Eagle Lumber Co. (Ltd.), Montreal, Que., 
which makes a specialty of birch lumber, paid 
his first visit to Baltimore recently and saw some 
of the hardwood men with a view to interesting 
them in this wood, that has not heretofore fig- 
ured in the local market to any extent. Until 
now it has been distributed mostly along the 
Canadian border, the company’s mills being 
located in Nova Scotia, so that transportation 
is an important problem. Mr. Tetreau reported 
trade as being rather quiet. 

J. T. Parsons, vice president Morris Parsons 
Lumber Co., of Pittsburgh, Pa., stopped in Bal- 
timore in the course of a business trip and saw 
some of the southern pine men. He stated that 
business in his section was fair. 

F. A. Holbrook, Holbrook Lumber Co., 
Springfield, Mass., was another visitor here last 
week who canvassed the southern pine trade. 

W. S. Henderson, of Greenleaf Johnson & 
Son, North Carolina pine wholesalers, who spent 
a vacation of some weeks in the South, reports 
that the pine trees in large areas have been 
killed by prolonged drouth during summer and 
fall, the intense heat drying the trees and the 
forest fires completing the work of destruction. 


Sales Jump as Industries Expand 

PHILADELPHIA, N. Y., Nov. 10.—With indus- 
tries in this section expanding their operating 
programs, hardwood sales have taken a jump. 
Furniture manufacturers are beginning to oper- 
ate on full time after a long period of dullness. 
Various mills and manufacturing plants in and 
about the city are taking on more men and ex- 
panding activities. As yet, the wholesale lum- 
ber trade does not reflect the improvement to 
any extent; yards having stocked heavily whex 
the recent price climb began. Poplar has ad- 
vanced an average of $5. 


Log Shortage Becoming Acute 


ATLANTA, Ga., Nov. 9—Though hardwood 
mills are producing on as large a scale as they 
ean, continued rainfall has further retarded 
production. Demand has shown no signs of 
abatement, being at least double output, and is 
naturally causing shortage of several items and 
heavy inroads on stocks. The tendency of 
prices continues steadily upward. Labor short- 
age is more acute, for large numbers of workers 
are being attracted to Florida. Logging is at 
almost a standstill, particularly in the lowlands. 
The log movement to mills is so far below re- 
quirements that the situation is becoming seri- 
ous. Many mills have nearly used up their 
surplus logs already. 

Furniture factories in the Southeast are ac- 
tive and are placing orders for early winter 
needs, and their demand is large. Indications 
are that hardwood sales to this industry will 
continue active until early spring at least. Gum 
is in major demand, though oak and poplar are 
being purchased. In quartered red gum S.N.D., 
the FAS is up to $60 for the 4/, 5/ and 6/4, 
an average advance of $1@2 last week; 8/4 is 
up to almost $65. All sizes of No. 1 common 
and select have advanced «bout $2 to $47@52. 
No. 1 averages $25@30. FAS red gum is $96@ 
100, 4/4 being about $98. No. 1 4/4 is about 
$64; 5/ and 6/4 are around $65, and 8/4 is up 
to $73. Quartered red gum continues at $100@ 
105 for all sizes of FAS; $65@80 for No. 1, 
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and $35@40 for No. 2. Plain sap gum prices 
are almost unchanged but strengthening. Oak 
and poplar are in fair demand, but there is 
little change in prices. 

Ash prices are holding their recent advances. 
Demand is still good from automotive trades. 
The 10/, 12/ and 16/4 average $130@160. 
Maple and elm also continue in good demand 
and inquiries are very active. 

Export volume continues active, though mills 
are not making as strong a bid for this busi- 
ness as usual. November shipments out of 
southeastern ports are expected to exceed 
Cctober, as agencies have a considerable volume 
already booked with mills. 


Bungalow’s Beauty Enhanced by 


Osaka, JAPAN, Oct. 24.—Thirty minutes by 
interurban from Osaka, and seven minutes from 
Kobe, is a new house. Amid Oriental settings, 
and the fragrant, azalea-laden landscape of 
Japan, it is a modern American bungalow, built 
of west Coast lumber, with Washington red 
cedar shingles for siding. It is the very first 
house of the kind erected in this part of the 
world. Needless to say, all at once it has be- 
come a sort of show place, an exhibit of a type 
of architecture with which the Japanese as a 
people are not familiar. 


It is the home of R. 8. Fox (Kitsone), for- 
merly of the State of Washington, who from his 
headquarters in Osaka handles export sales 
for the Eureka Cedar Lumber & Shingle Co., of 
Hoquiam. When Mr. and Mrs. Fox, after a 
prolonged stay in Japan, reached the point 
where their desire was compelling for an Amer- 
ican home here, with all modern conveniences, 
they set about with characteristic energy to get 
it. They secured a tract of ground about 120 
feet square; drew plans for a six-room bunga- 
low, 28x46, on floor plan, with servant’s room 
upstairs; ordered the lumber from the mill at 
Hoquiam, and let a contract to a number of 
native carpenters. Within sixty days they 
were comfortably established in a new home, 
electrically lighted and heated, complete plumb- 
ing with hot and cold water, faultless sanitation 
to a septic tank, and elaborate grounds. The 
contract for the house carried with it the dig- 
ging of a well and the beautification of the 
premises—creating the home of Kitsone into a 
gem of a place in a dainty park; a garden 
luxuriant with perhaps fifty ornamental trees, 
and some three hundred shrubs; the whole en- 
closed within a picturesque stone wall sur- 
mounted by a hedge of native cedar. Figuring 











Japanese carpenters and assistants 


the lumber at $30 a thousand, the whole estab- 
lishment—house, garage and grounds—cost Mr. 
Fox less than $3,200. 





How Japanese Carpenters Work 


There are some instructive angles in that job 
of carpentering. Each carpenter received three 
and a half yen, or $1.40, a day of ten to twelve 
hours, and he worked twenty-eight days a 
month; and each one was assisted by either one 
or two apprentices, to whom Mr. Fox paid noth- 
ing at all. The frame of the structure was mor- 
tised and tenoned, with wedges and keys, ac- 
cording to the Japanese idea. When nails were 
used, the carpenters resorted to regular stand- 


The Burnett-Klapper Furniture Co., Atlanta, 
seld its large furniture plant last week to the 
Fox Manufacturing Co., Atlanta, for $500,000. 
The Fox company will now have three large 
furniture plants here of a total capacity of 
425,000 square feet, making it one of the largest 
furniture manufacturing concerns in southern 
territory. 

The Southern Sawmill Co. has started produc- 
tion at Greenville, Fla., following removal from 
Rountree, Ga. The mill has a capacity of 
40,000 feet daily. The planing mill will prob- 
ably be ready before the end of the year, when 
it will start handling 8,000,000 feet of dry 
cypress boards. 


ard stock; in fact, Mr. Fox says the only thing 
he went up against was that he could not buy 
any finishing or casing nails in Japan. In that 
emergency, the native workmen showed him 
one of the tricks of their trade. Each carpenter 
brought out a small anvil, flattened the heads 
of the standard nails, and in that way they 
secured the material they required. 


The living room is finished in west Coast 
veneer panels. This material gave the native 
workmen a chance to demonstrate. what they 
could do. They disdained the Occidental method 
of nailing the panels to studding, then batten- 
ing the cracks, and calling such work a finished 
job. From the lumber at hand they ripped out 
1x2-inch strips, ran a groove in them, also ran 
a tongue along the panels, and finally matched 
them—making a real tongue-and-groove cabinet 
job. Mr. Fox declares it is the finest work of 
that kind he has ever seen. 

When it came to molding, there was nothing 
on hand. But that was no obstacle. One of the 
native carpenters assumed charge of the work. 











Bungalow completed, showing Japanese trees 
and shrubbery 


He took a piece of steel, rubbed it on a stone 
until it had been properly shaped, then ripped 
out his strips, and made the molding on the 
job. Ina day and a half he ran out probably 
five hundred feet in three distinct patterns, at 
a total labor cost of not more than $2.50. 


The house is plastered. The lath is bamboo 
15x14 inches, six and one-half feet long. The 
plaster is applied in five coats, making a wall 
similar to Japanese construction everywhere. 


The roof is of native asbestos shingles. Mr. 
Fox wished to use red cedar Royal shingles, but 
was not permitted to do so by the authorities, 
who have no conception of the fire-resistant 
qualities of vertical-grain cedar stock. 

But the side walls are No. 1 Royals, in double 
courses, giving a distinet Occidental finish to the 
outer view of the bungalow. 


The house has attracted a great deal of atten- 
tion, since practically everybody in the neigh- 
borhood has been curious to inspect it. It seems 
to have taken hold. The contractors are now 
erecting six similar residences for rent, and 
other structures are projected. The home of 
Kitsone is a kind of architectural pioneer, since 
it has introduced red cedar shingles and other 
West Coast material into a land that until recent 
years has not had any knowledge of them at all. 

Most residences in Japan are on leased ground 


Erecting Two New Buildings 


WAVERLY, OHIO, Nov. 9.—The Waverly Lum. 
ber & Construction Co., of which A. M. Kalfg jg 
secretary, has purchased a lot adjoining the 
present plant, on which it is erecting two new 
buildings—one for the manufacture of concrete 
blocks, the other for a warehouse for the storage 
of sidelines such as roofing, sheetrock, plaster, 
lime ete. 4 

Mr. Kalfs, though a young man, is a splendid 
business executive and this company has shown 
remarkable development since he has taken 
charge. 


Japanese Skill 


—a fact that seems to supply one of the reasons 
why the Japanese are partial to mortise and 
tenon construction in their framing. Such 
buildings can easily be taken down and moved, 











Japanese construction—frames mortised and 
tenoned; bamboo lath; scaffolding of round 
poles, tied together with fiber 


In fact, many of the native houses are framed 
in yards used for that purpose, and then are 
moved three or four miles and set up. 


Another Fallacy About Wood Nailed 


Every lumberman knows that there are a 
great many fallacies regarding wood and its use 
for various purposes. The fact that wood will 
burn, for example, affords the foundation for 
a good deal of the propaganda against its use 
for structural purposes. As fallacies of this 
nature, like gossip, travel fast and show an un- 
believable longevity, it is necessary for lumber- 
men to keep their eyes open for opportunities to 
nail them whenever possible. Good service of 
this kind has recently been performed by L. F. 
Hawley, of the Forest Products Laboratory, m 
an article in Industrial and Engineering Chem- 
istry, dealing with the fallacy ‘‘that wood in 
construction is under all conditions more dan- 
gerous than steel in case of fire.’’ In that 
article Mr. Hawley says: 

It is true that wood will burn and that steel 
will not, and also that when wood is heated to 
about 280 degrees Centigrade it soon becomes char- 
coal, which has no structural strength; whereas, 
the strength of steel is little affected at such com 
paratively low temperatures. But wood has one 
tremendous advantage. It is a very poor conductet 
of heat, so that the outside of large beams or thick 
planks may burn or char, while the inside retains 
its strength. Steel, in the same fire and ST 
the same load, would be very rapidly heates 
through, and not infrequently will lose its strenst 
and drop its load sooner than the wooden member, 

Advantage is taken of the insulating property o 
wood in the socalled slow burning mill construc 
tion. 


Authoritative statements like this should be 
given the utmost possible publicity by lumber: 
men, who should keep these facts in mind 1 
order that at every opportunity they may pass 
them along to prospective users of wood. 
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British Columbia 


Exporter Speaks to Hoo-Hoo Club 
Tura-lura-lura-lee, 
Tura-lura-lura-lee! 

VANCOUVER, B. C., Nov. 7.—Youngest and 
most dignified among the ecivie organizations 
of the great Pacific Northwest is the Hoo-Hoo 
Club of Vancouver. As to youth, it easily has 
the clubs of Seattle, Portland and Spokane 
packed off the map, for the Vancouver club has 
held only three meetings; and as to dignity, 
let it be known that when a leading citizen 
like Perry D. Roe, its first president, assumes 
the gavel, proceedings necessarily unfold in an 
orderly and worthy manner. From a modest 
yet aggressive start, this club has built up its 
membership to 169, and among them are rep- 
resentatives of every branch of the industry. 
No club has set a higher mark for quality, both 
as to membership and as to talent at the reg- 
ular luncheons. At the third meeting in the 
Vancouver Hotel, Wednesday, the guest of honor 
was Col. R. D. Williams, of the Canadian Trad- 
ing Co., and at the head table were E. R. Rob- 
son, of Bloedel, Stewart & Welch, newly ap- 
pointed vicegerent snark of Vancouver district ; 
R. H. H. Alexander, secretary British Columbia 
Lumber Manufacturers’ Association; J. G. Me- 
Connville, manager Associated Timber Export- 
ers of British Columbia; and Maj. L. R. An- 
drews, secretary of the club. 

There is an attendance prize. This week it 
was a load of wood, donated by John Hanbury 
& Co., and it went by lot to Frank M. Singer, 
whose name came out the lucky ninth. Can- 
nadians have musical voices, like Johnny Ed- 
wards, manager of the Maple Ridge Lumber Co., 
whose resonant tenor is heard to advantage in 
the stirring anthem, ‘‘Oh, Canada.’’ Charley 
Plant, sales manager of the Vancouver Lumber 
Co., is song leader, with the rare gift of per- 
suading an audience to do as he says. Listen 
to Charley broadcasting, something like this: 

‘‘We’ll sing ‘Sold.’ When we get to the 
chorus, everybody up, curve right arm, place 
index finger on top of head, ‘ Tura-lura-lura-lee, 
Tura-lura-lura-lee,’ turn round twice, sit down.’’ 
And Charley suited the action to the word, 
showing how it was to be done. The song was 
done amid laughter and abounding good na- 
ture, preparing the club for a notable address. 
By way of contrast, they enjoyed both. 

Tells of Exporters’ Difficulties 


President Roe, who in business life is director 
of the Eburne Sawmills, Ltd., introduced Col. 
Williams by saying that the export trade dur- 
ing the past few years has done a great deal 
toward keeping the British Columbia sawmills 
alive. Col. Williams referred to the lumber in- 
dustry as ‘‘Our bread and butter, sometimes 
with a little dab of honey on it.’’? Once in 
awhile somebody grabs the honey and the 
butter, ‘‘and as it has been during the last few 
months, all we get is the bread.’’ On this 
foundation, Col. Williams turned to the diffi- 
culties of the exporters, who are obliged to 
carry themselves over intervals from ninety to 
180 days, which sounds comparatively easy, but 
is rather difficult. He spoke of shifting freight 
tates, illustrating his remarks by citing the 
peculiarities of business in Australia, ‘‘ where 
we are competing with the Swede, who knows 
sIX months ahead where he stands on tonnage.’’ 
The export trade appears to be going back to 
that of prewar days, similar to conditions in 
1914. Col. Williams explained that demand for 
lumber creates supply, determining the price, 
and that presently supply overtakes demand, 

and back goes the price.’’ He analyzed the 
varying conditions in Japan, China and India; 
in New Zealand, which he alluded to as ‘‘one 
of the bright spots in the last few months; ’’ 
in Africa, where ideas of length are a source 
of perplexity and misunderstanding; in the 
East Coast of South America; and finally, the 
Atlantic coast, with reference to which he said 
the outlook would need to be ‘¢recolored,’’ on 
account of the New York market. ‘‘The fu- 

re you can see as well as I,’’ concluded Col. 
ms. 


The next meeting of the Hoo-Hoo elub will 


Lumber Industry Seething With Activity 


be a social affair, with banquet and dance in the 
Vancouver Hotel, affording an opportunity for 
the ladies of Hoo-Hoo to become acquainted 
with the present status of the organization. 
Foremost among the guests will be T. D. Pa- 
tullo, minister of lands and forests, and leading 
guests of honor will be A. E. Munn, of the 
Northern Pacific Logging Co., and Chris Me- 
Rae, president of the Alberta Lumber Co. Mr. 
Munn and Mr. McRae are members of the 
British Columbia legislature, and on that ac- 
count are entitled to special recognition on the 
part of their fellow members of the Hoo-Hoo 
club. 


Accident Prevention in Shingle Mills 


Aside from Hoo-Hoo activities, there are some 
quite remarkable figures on accident prevention 
in the records of the Shingle Manufacturers’ 
Association of British Columbia. Last July 
the association created the position of safety 
director, and entrusted that office to James 
Taylor, formerly superintendent of the Van- 





Curtail Shingle Production 


There will be a heavy curtailment of 
red cedar shingle production in British 
Columbia until Jan. 16, 1926. Begin- 
ning Nov. 1 the mills cut their produc- 
tion 50 percent. They will continue on 
that basis for six weeks. Beginning 
Dec. 14, the mills will cease operation 
for one month. From that date until 
Jan. 16 not a machine in any of the 
great mills of British Columbia will cut 
a shingle. 


Operators realize that construction is 
slack during the winter months. They 
feel that there will not be any legiti- 
mate buying in December and January, 
and consequently that there will be 
practically no demand for shingles. 
Necessarily, any sales made during that 
interval will be to speculators, who, if 
tradition holds goods, will strive to beat 
the price down by a considerable mar- 
gin. 

The millmen have learned that every 
car sold in that way means just so much 
less business in the spring. Instead of 
starting the year at a reduced price, 
with the prospect of a sagging market 
for six months, the manufacturer has 
resolved to protect himself against the 
speculator. 


By getting down to sound, legitimate 
business now, it is believed that red 
cedar shingles will probably start the 
year at an increased price, and that the 
manufacturer will be able to make a 
decent profit in 1926. 











couver-Iowa Shingle mill, a Huntting-Merritt 
operation. 

When Mr. Taylor took hold he found the June 
record for accidents in association shingle mills 
to be 72. In July, the figures dropped to 66; 
August, 56; September, 44; October, 32. Not 
all the entries are ‘‘chargeable accidents,’’ by 
which is meant that the victim must be off work 
three days or more, in order to come under the 
notice of the compensation board. 


Accidents cost the British Columbia shingle 
mills a total of $3.70 for every $100 of payroll, 
and for a time there was a prospect that the 
rate would advance. Some time ago, when Ed- 
ward Bevan, secretary-manager of the associa- 
tion, asked for a reduction in the rate, he was 
told that the way to reduce the rate was to 
cut down the number of accidents; so that by 
lowering the cost there would be an automatic 
reduction in the rate. Through the merit rat- 
ing system, and the instalation of safety de- 
vices, the owner is encouraged to take an in- 
terest in the welfare of his men and with their 
codperation to bring about a reduction of acci- 


dents. Mr. Taylor ascribes the fine result of the 
present reduced record to the wholeheartedness 
of the mill managements, to the helpful attitude 
of the superintendents, and to the workers them- 
selves. Through visiting all the mills and hold- 
ing safety committee meetings from time to 
time, he has received 360 suggestions and rec- 
ommendations, which have been accepted and 
carried out at various mills. 

There are now forty-four mills in the Shingle 
Manufacturers’ Association of British Co- 
lumbia, representing about 90 percent of the 
machines throughout the province. Robert Me- 
Nair, president of the Robert MeNair Shingle 
Co., is president of the association; C. J. Culter, 
secretary of the Hammond Cedar Co., is vice 
president; and Edward Bevan secretary-man- 
ager. The mills, after probably twenty years 
of independent and oftentimes hostile activity, 
have come to realize that they have mutual in- 
terests and are now united in association work 
as never before. 

Speaking of fir lumber, there has been an ap- 
preciable curtailment of production since Nov. 
1. On that date, the operation of John Han- 
bury & Co., on Fourth Avenue and Granville 
Street, discontinued its night shift, both in the 
lumber mill and the shingle mill; also the Ca- 
nadian Western Lumber Co., at Fraser Mills, 
went to the single shift basis. The Rat Portage 
Lumber Co., which for ten years was on a double 
shift, has been running a single shift for about 
a year. At Port Alberni the Alberni-Pacific 
Lumber Co. is running a clean-up shift at 
night, working on hemlock and small fir. With 
only one or two exceptions, the entire fir in- 
dustry of British Columbia is on a single shift 
basis. The resulting curtailment is not heavy, - 
but it comes at a time when there is quite an 
accumulation of logs in British Columbia. 
Weather is ideal for logging, and with the pres- 
ent input, together with the slowing down of 
the mills, there is no doubt that the industry 
in British Columbia will go into the winter with 
a considerable surplus of logs. 


Good Local Demand for Fir 


While President Roe, of the Hoo-Hoo Club, 
makes the point that export trade has materially 
helped the fir mills, there is another factor that 
is a source of gratification. It is the unprece- 
dented volume of local trade, which has pro- 
vided an outlet for low grade stock. At the 
offices of John Hanbury & Co., L. M. Hanbury, 
sales manager, says local demand has been a 
matter of surprise, embracing sash, doors and 
all kinds of millwork, and running about one- 
fourth of the entire production. The plant has 
been cutting four and a half million feet of 
lumber and four million shingles a month. At 
the Rat Portage Lumber Co., 45 percent of the 
output is sold locally, and at the Robertson & 
Hackett operation approximately 50 percent. of 
the lumber goes into local construction. 

The work of rebuilding the Robertson & 
Hackett sawmill, at the north end of the Gran- 
ville Street bridge, is well advanced. C. E. 
Gaisford, secretary-treasurer and sales man- 
ager, says the company expects to start the new 
mill about the middle of December. The old 
mill burned May 12. The new mill will be 
equipped with circular headrig, 10-inch edgers, 
automatic trimmer and 8-inch band resaw, and 
will have an average capacity of about 125,000 
feet in eight hours. The Dominion Mills, owned 
by the same company, located on the Fraser 
River two miles west of New Westminster, is 
running one shift, and cutting from 150,000 to 
175,000 feet in eight hours. George R. Hackett, 
general manager, is absent in the East, but is 
expected to return in a few days. 

At the Rat Portage Lumber Co., Donald Rob- 
ertson, director, believes there is a bright fu- 
ture for West Coast hemlock, which he praises 
as a superior wood, saying: 

This wood should never have been called hem- 
lock. It is much finer and nicer in grain than 
eastern hemlock. West Coast hemlock has more 
the texture of white pine or spruce than has the 
eastern tree. It can be worked into ceiling, floor- 
ing and so on; moreover, it takes an excellent 


[Continued on page 83] 
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and $3546 for No. 2. Plain sap gum prices 
are ulmost unchanged but strengthening. Oak 
and poplar are in fair demand, but there is 
little «] any 

Ash prices are holding their recent advances. 
Demand is still good from automotive trades. 
The J0/, 12/ and 16/4 average $130@ 160, 


Maple 


e in prices. 


and elm also continue in good demand 
and inquiries are very active. 

Export volume continues active, though mills 
are not making as strong a bid for this busi 


Noss us usual. November shipments out of 
southeastern ports are expected to exceed 
Gctober, as agencies have a considerable volume 


already booked with mills. 


Bungalow’s Beauty Enhanced by 


OSAKA, JAPAN, Oct. 24.—Thirty minutes by 
interurban from Osaka, and seven minutes from 
Kobe, is a new house. Amid Oriental settings, 
und the fragrant, azaleacladen landscape of 
Japan, it is a modern American bungalow, built 
of west Const lumber, with Washington red 
cedar shingles for siding. It is the very first 
house of the kind erected in this part of the 
world, 
come a sort of show place, an exhibit of a type 
of architecture with which the Japanese as a 
people are not familiar. 


Needless to say, all at once it has be 


It is the home of R. S. Fox (Kitsone), for 
merly of the State of Washington, who from his 
headquarters in)’ Osaka handles export 
for the Eureka Cedar Lumber & Shingle Co., of 
Hoquiam. When Mr. and Mrs. Fox, after a 
prolonged stay in Japan, reached the point 
where their desire was compelling for an Amer 
ican home here, with all modern conveniences, 


sules 


they set about with characteristic energy to get 
it. They secured a tract of ground about 120 
feet square; drew plans for a six-room bunga 
low, 28x46, on floor plan, with servant’s room 
upstairs; ordered the lumber from the mill at 
Hoquiam, and Jet a contract to a number of 
native carpenters. Within sixty days they 
were comfortably established in’ a new home, 
electrically lighted and heated, complete plumb 
ing with hot and cold water, faultless sanitation 
to a septic tank, and elaborate grounds. The 
contract for the house carried with it the dig 
ging of a well and the beautifieation of the 
premises—creating the home of Kitsone into a 
a place in a dainty park; a garden 
luxuriant with perhaps fifty ornamental trees, 
and some three hundred shrubs; the whole en 
Within a picturesque stone wall sur 
mounted by a hedge of native cedar, 


gem of 


closed 


Ty g “or 
Figuring 











Japanese carpenters and assistants 


the lumber at $30 a thousand, the whole estab 
lishment—house, garage and grounds—cost Mr. 
Fox less than $3,200. 


How Japanese Carpenters Work 

There are some instructive angles in that job 
of carpentering. Hach carpenter received three 
and a half yen, or $1.40, a day of ten to twelve 
hours, and he worked twenty-eight days a 
month; and each one was assisted by either one 
or two apprentices, to whom Mr. Fox paid noth 
ing at all. The frame of the structure was mor- 
tised and tenoned, with wedges and keys, ae- 
cording to the Japanese idea. When nails were 
used, the carpenters resorted to regular stand- 


The Burnett-Klapper Furniture Co., Atlanta, 
seld its large furniture plant last week to the 
ox Manufacturing Co., Atlanta, for $500,000. 
The Fox company will now have three large 
furniture plants here of a total capacity of 
$25,000 square feet, making it one of the largest 
furniture manufacturing coneerns in’ southern 
territory. 

The Southern Sawmill Co, has started produce 
tion at Greenville, Fla., following removal from 
fountree, Ga. The mill has a capacity of 
10,000 feet daily. The planing mill will prob 
ably be ready before the end of the year, when 
it will start handling 8,000,000 feet of dry 


cypress boards. 


ard stock; in facet, Mr. Fox says the only thing 
he went up against was that he could not buy 
any finishing or easing nails in Japan. In that 
emergency, the native workmen showed him 
one of the tricks of their trade, Hach carpenter 
brought out a small anvil, flattened the heads 
of the standard nails, and in that way they 
secured the material they required. 

The living room is finished in west Coast 
veneer panels. This material gave the native 
workmen a chanee to demonstrate what they 
could do. They disdained the Occidental method 
of nailing the panels to studding, then batten 
ing the cracks, and ealling sueh work a finished 
job. From the lumber at hand they ripped out 
Ix2-inch strips, ran a groove in them, also ran 
uv tongue along the panels, and finally matched 
them—making «a real tongue-and-groove cabinet 
job. Mr. Fox declares it is the finest work of 
that kind he has ever seen. 

When it came to molding, there was nothing 
on hand. But that was no obstacle. One of the 
native carpenters assumed charge of the work. 














fie CS 


Bungalow completed, showing Japanese 
and shrubbery 


He took a piece of steel, rubbed it on a stone 
until it had been properly shaped, then ripped 
out his strips, and made the molding on the 
job. Ina day and a half he ran out probably 
five hundred feet in three distinct patterns, at 
au total labor cost of not more than $2.50, 

The house is plastered. The lath is bamboo 
VxI 4 inches, six and one-half feet long. The 
plaster is applied in five coats, making a wall 
similar to Japanese construction everywhere. 

The roof is of native asbestos shingles. Mr. 
Fox wished to use red cedar Royal shingles, but 
was not permitted to do so by the authorities, 
who have no conception of the fire-resistant 
qualities of vertical-grain cedar stock. 

But the side walls are No. 1 Royals, in double 
courses, giving a distinct Occidental finish to the 
outer view of the bungalow. 

The house has attracted a great deal of atten 
tion, since practically everybody in the neigh 
borhood has been curious to inspect it. It seems 
to have taken hold... The contractors are now 
erecting six similar residences for rent, and 
other structures are projected. The home of 
Kitsone is a kind of architectural pioneer, since 
it has introduced red cedar shingles and other 
West Coast material into a land that until recent 
years has not had any knowledge of them at all. 

Most residences in Japan are on leased ground 


Erecting Two New Buildings 


WAVERLY, OHIO, Nov. 9.—The Waverly Lum 
ber & Construction Co., of which A. M. Kalfs is 
secretary, has purchased a Jot adjoining the 
present plant, on which it is erecting two new 
buildings—one for the manufacture of concrete 
blocks, the other for a warehouse for the storage 
of sidelines such as roofing, sheetrock, plaster, 
lime ete, 

Mr. Kalfs, though a young man, is a splendid 
business executive and this company has shown 
remarkable development since he has taken 


charge. 


Japanese Skill 


a fact that seems to supply one of the reasons 
why the Japanese are partial to mortise and 
tenon construction. in their) framing. Such 
buildings can easily be taken down and moved. 














mortised and 


construction—frames 
tenoned; bamboo lath; scaffolding of round 
poles, tied together with fiber 
* 
In fact, many of the native houses are framed 
in vards used for that purpose, and then are 
moved three or four miles and set up. 


Japanese 


Another Fallacy About Wood Nailed 


very lumberman knows that there are a 
great many fallacies regarding wood and its use 
for various purposes. The fact that wood will 
burn, for example, affords the foundation for 
a good deal of the propaganda against its use 
for structural purposes. As fallacies of this 
nature, like gossip, travel fast and show an un 
believable longevity, it is necessary for lumber 
men to keep their eyes open for opportunities to 
nail them whenever possible. Good service of 
this kind has recently been performed by L. F. 
Hawley, of the Forest Products Laboratory, in 
an article in Industrial and HMngineering Chem- 
istry, dealing with the fallacy ‘‘that wood in 
construction is under all conditions more dan- 
gerous than steel in case of fire.’’? In that 
article Mr. Hawley says: 

It is true that wood will burn and that steel 
will not, and also that when wood is heated to 
about 280 degrees Centigrade it soon becomes char 
coal, which has no structural strength ; whereas, 
the strength of steel is little affected at such com 
paratively low temperatures. But wood has one 
tremendous advantage. It is a very poor conductor 
of heat, so that the outside of large beams or thick 
planks may burn or char, while the inside retains 
its strength. Steel, in the same fire and carrying 
the same load, would be very rapidly heated 
through, and not infrequently will lose its strength 
and drop its load sooner than the wooden member. 

Advantage is taken of the insulating property of 
wood in the socalled slow burning mill construe 
tion. 

Authoritative’ statements like this should be 
given the utmost possible publicity by lumber- 
men, who should keep these facts in mind in 
order that at every opportunity they may pass 
them along to prospective users of wood. 








No\ 


E: 
hd 


y 
mos 
of t 
Clul 
the 
hack 
held 
let 
like 
the 
ore 
yet 
men 
rese 
No 
as t 
ular 
Van 
Was 
ing’ 
son, 
poin 
R. I 
Lun 
Com 
ers 
drey 
, 
Wis 
& C 
who 
nad. 
war 
who 
the 
Play 
0, 
sua 
to ¢ 
ee 
chor 
inde 
Tur: 
And 
shov 
done 
ture 
By 


Pp 
of t 
Will 
ing 
tow: 
alive 
(ust 
with: 
awh 
butt 
mon 
four 
cults 
Carr 
180 
is V4 
rate 
pecu 
we ; 
SIX } 
The 
that 
1914 
lumi 
and 
‘fan 
vary 
in 
of t 
in A 
of ) 
Kast 
Atla 
the 
ACCO 
ture 
Will 

T! 





I! 





NOVEMBER 14, 1925 


AMERICAN LUMBERMAN 3/7 





British Columbia 


Exporter Speaks to Hoo-Hoo Club 
Tura-lura-lura-lee, 
Tura-lura-lura-lee! 

VANCOUVER, B. C., Nov. 7.—Youngest and 
most dignified among the civie organizations 
of the great Pacific Northwest is the Hoo-Hoo 
Club of Vancouver. As to youth, it easily has 
the clubs of Seattle, Portland and Spokane 
backed off the map, for the Vancouver club has 
held only three meetings; and as to dignity, 
let it be known that when a leading citizen 
like Perry D. Roe, its first president, assumes 
the gavel, proceedings necessarily unfold in an 
orderly and worthy manner. From a modest 
yet aggressive start, this club has built up its 
membership to 169, and among them are rep 
resentatives of every branch of the industry. 
No club has set a higher mark for quality, both 
as to membership and as to talent at the reg 
ular luncheons, At the third meeting in the 
Vancouver Hotel, Wednesday, the guest of honor 
was Col. R. D. Williams, of the Canadian Trad 
ing Co., and at the head table were KE. R. Rob 
son, of Bloedel, Stewart & Welch, newly ap 
pointed vicegerent snark of Vancouver district ; 
R. H. H. Alexander, secretary British Columbia 
Lumber Mantfacturers’? Association; J. G. Me 
Connville, manager Associated Timber Export 
ers of British Columbia; and Maj. L. R. An 
drews, secretary of the club. 

There is an attendance prize. This week it 
was a loud of wood, donated by John Hanbury 
& Co., und it went by lot to Frank M. Singer, 
whose name came out the lucky ninth. Can 
nadians have musical voices, like Johnny Ed 
wards, manager of the Maple Ridge Lumber Co., 
whose resonant tenor is heard to advantage in 
the stirring anthem, ‘*Oh, Canada.?’ Charley 
Plant, sales manager of the Vancouver Lumber 
(‘o., is song leader, with the rare gift of per 
suading an audience to do as he says. Listen 
to Charley broadcasting, something like this: 

‘We'll sing ‘Sold.’ When we get to the 
chorus, everybody up, curve right arm, place 
index finger on top of head, ‘ Tura-lura-lura-lee, 
Tura-lura-lura-lee,’? turn round twice, sit down.’?” 
And Charley suited the action to the word, 
showing how it was to be done. The song was 
done amid laughter and abounding good na 
ture, preparing the club for a notable address. 
By way of contrast, they enjoyed both. 

Tells of Exporters’ Difficulties 

President Roe, who in business life is director 
of the Eburne Sawmills, Ltd., introduced Col. 
Williams by saving that the export trade dur 
ing the past few years has done a great deal 
toward keeping the British Columbia sawmills 
alive. Col. Williams referred to the lumber in 
dustry as ‘*Our bread and butter, sometimes 
with a little dab of honey on it.’? Onee in 
awhile somebody grabs the honey and the 
butter, ‘fand as it has been during the last few 
months, all we get is the bread.’? On this 
foundation, Col. Williams turned to the diffi 
culties of the exporters, who are obliged to 
carry themselves over intervals from ninety to 
ISO days, which sounds comparatively easy, but 
is rather difficult. He spoke of shifting freight 
rates, illustrating his remarks by citing the 
peculiarities of business in Australia, ‘*where 
we are competing with the Swede, who knows 
six months ahead where he stands on tonnage.’’ 
The export trade appears to be going back to 
that of prewar days, similar to conditions in 
1914. Col. Williams explained that demand for 
lumber creates supply, determining the price, 
and that presently supply overtakes demand, 
“and back goes the price.’?’ He analyzed the 
varying conditions in Japan, China and India; 
in New Zealand, which he alluded to as ‘‘one 
of the bright spots in the last few months;’’ 
in Africa, where ideas of length are a source 
of perplexity and misunderstanding; in the 
East Coast of South America; and finally, the 
Atlantic coast, with reference to which he said 
the outlook would need to be ‘‘recolored,’? on 
account of the New York market. ‘‘The fu 
ture you can see as well as I,’’ concluded Col. 
Williams. 

The next meeting of the Hoo-Hoo e¢lub will 


’ 


Lumber Industry Seething With Activity 


be a social affair, with banquet and dance in the 
Vancouver Hotel, affording an opportunity for 
the ladies of Hoo-Hoo to become acquainted 
with the present status of the organization. 
Foremost among the guests will be T. D. Pa- 
tullo, minister of lands and forests, and leading 
guests of honor will be A. E. Munn, of the 
Northern Pacifie Logging Co., and Chris Me- 
Rae, president of the Alberta Lumber Co. Mr. 
Munn and Mr. McRae are members of the 
British Columbia legislature, and on that ae 
count are entitled to special recognition on the 
part of their fellow members of the Hoo-Hoo 
club. 


Accident Prevention in Shingle Mills 


Aside from Hoo-Hoo activities, there are some 
quite remarkable figures on accident prevention 
in the records of the Shingle Manufacturers’ 
Association of British Columbia. Last July 
the association created the position of safety 
director, and entrusted that office to James 
Taylor, formerly superintendent of the Van 





Curtail Shingle Production 


There will be a heavy curtailment of 
red cedar shingle production in British 
Columbia until Jan. 16, 1926. Begin- 
ning Nov. 1 the mills cut their produc- 
tion 50 percent. They will continue on 
that basis for six weeks. Beginning 
Dec. 14, the mills will cease operation 
for one month. From that date until 
Jan. 16 not a machine in any of the 
great mills of British Columbia will cut 
a shingle. 

Operators realize that construction is 
slack during the winter months. They 
feel that there will not be any legiti- 
mate buying in December and January, 
and consequently that there will be 
practically no demand for shingles. 
Necessarily, any sales made during that 
interval will be to speculators, who, if 
tradition holds goods, will strive to beat 
the price down by a considerable mar- 
gin. 

The millmen have learned that every 
car sold in that way means just so much 
less business in the spring. Instead of 
starting the year at a reduced price, 
with the prospect of a sagging market 
for six months, the manufacturer has 
resolved to protect himself against the 
speculator. 


By getting down to sound, legitimate 
business now, it is believed that red 
cedar shingles will probably start the 
year at an increased price, and that the 
manufacturer will be able to make a 
decent profit in 1926. 











couver-Lowa Shingle mill, a 
operation. 

When Mr. Taylor-took hold he found the June 
record for accidents in association shingle mills 
to be 72. In July, the figures dropped to 66; 
August, 56; September, 44; October, 32. Not 
all the entries are ‘‘chargeable accidents,’? by 
which is meant that the victim must be off work 
three days or more, in order to come under the 
notice of the compensation board. 


Huntting-Merritt 


Accidents cost the British Columbia shingle 
mills a total of $3.70 for every $100 of payroll, 
and for a time there was a prospect that the 
rate would advance. Some time ago, when Ed 
ward Bevan, secretary-manager of the associa 
tion, asked for a reduction in the rate, he was 
told that the way to reduce the rate was to 
cut down the number of accidents; so that by 
lowering the cost there would be an automatic 
reduction in the rate. Through the merit rat 
ing system, and the instalation of safety de- 
vices, the owner is encouraged to take an in- 
terest in the welfare of his men and with their 
coéperation to bring about a reduction of acei- 


dents. Mr. Taylor ascribes the fine result of the 
present reduced record to the wholeheartedness 


‘ of the mill managements, to the helpful attitude 


of the superintendents, and to the workers them- 
selves. Through visiting all the mills and hold- 
ing safety committee meetings from time to 
time, he has received 360 suggestions and ree- 
ommendations, which have been accepted and 
carried out at various mills. 

There are now forty-four mills in the Shingle 
Manufacturers’ Association of British Co- 
lumbia, representing about 90 percent of the 
machines throughout the province. Robert Me 
Nair, president of the Robert MeNair Shingle 
Co., is president of the association; C. J. Culter, 
secretary of the Hammond Cedar Co., is vice 
president; and Edward Bevan seeretary-man 
auger. The mills, after probably twenty years 
of independent and oftentimes hostile activity, 
have come to realize that they have mutual in- 
terests and are now united in association work 
us never before. 

Speaking of fir lumber, there has been an ap- 
preciable curtailment of production since Nov. 
i. On that date, the operation of John Han- 
bury & Co., on Fourth Avenue and Granville 
Street, discontinued its night shift, both in the 
lumber mill and the shingle mill; also the Ca- 
nadian Western Lumber Co., at Fraser Mills, 
went to the single shift basis. The Rat Portage 
Lumber Co., which for ten years was on a double 
shift, has been running a single shift for about 
a year. At Port Alberni the Alberni-Pacific 
Lumber Co. is running a clean-up shift at 
night, working on hemlock and small fir. With 
only one or two exceptions, the entire fir in- 
dustry of British Columbia is on a single shift 
basis. The resulting curtailment is not heavy, 
but it comes at a time when there is quite an 
accumulation of logs in British Columbia. 
Weather is ideal for logging, and with the pres- 
ent input, together with the slowing down of 
the mills, there is no doubt that the industry 
in British Columbia will go into the winter with 
a considerable surplus of logs. 

Good Local Demand for Fir 


While President Roe, of the Hoo-Hoo Club, 
makes the point that export trade has materially 
helped the fir mills, there is another factor that 
is a source of gratification. It is the unprece- 
dented volume of local trade, which has pro- 
vided an outlet for low grade stock. At the 
offices of John Hanbury & Co., L. M. Hanbury, 
sales manager, says local demand has been a 
matter of surprise, embracing sash, doors and 
all kinds of millwork, and running about one 
fourth of the entire production. The plant has 
been cutting four and a half million feet of 
lumber and four million shingles a month. At 
the Rat Portage Lumber Co., 45 percent of the 
output is sold locally, and at the Robertson & 
Hackett operation approximately 50 percent af 
the lumber goes into local construetion. 

The work of rebuilding the Robertson & 
Hackett sawmill, at the north end of the Gran 
ville Street bridge, is well advanced. C. EF. 
Gaisford, secretary-treasurer and sales man 
auger, says the company expects to start the new 
mill about the middle of December. The old 
mill burned May 12. The new mill will be 
equipped with circular headrig, 10-inch edgers, 
automatic trimmer and 8-inch band resaw, and 
will have an average capacity of about 125,000 
feet in eight hours. The Dominion Mills, owned 
by the same company, located on the Fraser 
fiver two miles west of New Westminster, is 
running one shift, and eutting from 150,000 to 
175,000 feet in eight hours. George R. Hackett, 
general manager, is absent in the East, but is 
expected to return in a few days. 

At the Rat Portage Lumber Co., Donald Rob 
ertson, director, believes there is a bright fu- 
ture for West Coast hemlock, which he praises 
aus a superior wood, saying: 

This wood should never have been called hem- 
lock. It is much finer and nicer in grain than 
eastern hemlock. West Coast hemlock has more 
the texture of white pine or spruce than has the 
eastern tree. It can be worked into ceiling, floor- 
ing and so on; moreover, it takes an excellent 
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Northeast Missourians Discuss Ads, Turnover and Margins— 
Instalment Payment Merchandising Scored as Shortsighted 


Moper.y, Mo., Nov. 9.—The Northeast Mis- 
souri Lumbermen’s Association in convention 
here last Thursday and Friday went on record 
in a resolution as being ‘‘heartily in favor of 
grade marked lumber as set out by the Southern 
Pine Association and heartily endorsing Secre 
tary of Commerce Herbert Hoover in his work 
along that line.’’ 

| Nore: <A report of the first day’s proceed- 
ings appeared on page 67 of the Nov. 7 issue 
of the AMERICAN LUMBERMAN.— EDITOR. | 

The resolution followed an address by L. R. 
Putman, of the Southern Pine Association, in 
which he explained the advantages of the grade 
marking of lumber. Mr. Putman stated that 
Mr. Hoover had advocated this standardization 
movement in the interest of the public, and that 
it was incumbent upon the lumbermen to en- 
dorse grade marking to retain public good will 
and further the industry in general. 

Mr. Putman in his address at the opening ses- 
sion of the convention declared that ‘‘the lum- 
bermen’s business is a constructive business and 
the more you go after business, the more good 
you do for the community.’’ 

As a result of a discussion on handling side 
lines, the convention ignored the objections of 
a few to possible competition with hardware 
and other stores, and resolved, ‘‘That the retail 
lumber dealer is the logical distributer of all 
materials required in building construction. ’’ 
Some delegates had expressed reluctance to com- 
pete with home-town concerns handling build 
ing materials as they feared bad feeling would 
be engendered and they, the lumbermen, would 
lose the patronage of those concerns. Others 
pointed out that it was in the province of the 
retail dealer to handle all materials used in 
building construction and that such service to 
the public was not only ethically correct but a 
matter of accommodation. 

The convention was attended by 47 retail 
dealers and 58 wholesalers. There are 194 re 
tailers in the Northeast Missouri territory of 
which 44 are paid members of the association. 
Sessions were held in Lyric Hall and presided 
over by John W. Atwell, president of the or- 
ganization and manager of the North Missouri 
Lumber Co. with headquarters at Hannibal. 
O. R. Butts, secretary of the association, is 
connected with the C. J. Harris Lumber Co., 
Moberly. There was no new election of officers 
as the officials assumed their positions only last 
June, when they were elected by a convention 
at Macon, Mo. 

The meeting voted to convene again at 
Moberly, on Thursday and Friday of the first 
week in October, 1926. 

The convention hall was surrounded by booths 
containing exhibits by 18 concerns handling 
lumber and related products. The Long-Bell 
Lumber Co., Kansas City, was the only lumber 
manufacturer represented. The concern’s booth 
contained a comprehensive display of white pine, 
hardwoods, southern pine, red oak and white 
oak flooring and hardwoods. There were also 
specimens of fir and of creosoted posts. There 
was much publicity on Longview, Wash., the 
‘‘eity practical that vision built;’’ also a num- 
ber of advertising proofs which indicated the 
vast extent of the campaign the company was 
pursuing. Several miniature bungalows, elec- 
trically lighted, and complete to a gravel path 
extending over a lawn, provoked much ecmment. 


Mayor Stresses Value of Home 


The convention got under way with an address 
of weleome delivered by J. M. Jeffries, mayor 
of Moberly, who saw the lumbermen’s oceupa- 
tion an exalted one as its followers ‘‘ shelter the 
very foundation of our government — the 
home.’’ The value of home was stressed by the 
mayor who declared that it was the love of 
home which had inspired our soldiers to victory 
during the war. 

We should encourage in every possible way the 


building of homes, the mayor said, and you men 
whose business it is too build good homes so that 


our citizens may dwell in contentment, yours is 
a wonderful business, and you are a Class of men 
we are glad to have with us. Moberly needs more 
buildings, and if you will put the insight and 
thought into the brains of local merchants so that 
more houses can be built in Moberly, we will 
thank you many times. 

President Atwell responded, thanking the 
mayor for his welcome, and expressing the 
gratification of the convention to the Moberly 
Chamber of Commerce and those local merchants 
who had codperated in staging the meeting. 

A quartet representing the Moberly Rotary 
Club sang several selections. A novelty song 
concerning the Rotary wheel, the verses of which 
were interspersed with personal references to 
the delegates, aroused considerable amusement. 


Advantages of Association Membership 

The advantages of joining associations and 
cooperating in association work were empha- 
sized by B. E. Line, secretary-manager South- 
western Lumbermen’s Association, who declared 
that many minds working toward a common end 
multiplied efficiency and were conducive to the 
success of the project. One mind is unable to 
grasp a complete and comprehensive knowledge 
of business as it exists today, Mr. Line stated, 
and the whole industry must move if a desired 
result is to be attained. 

A trade association is created for the mutual 
benefit of everyone interested; it provides better 
understanding, better business relationship and 
closer fellowship, Mr. Line declared. Unity of 
effort is required if we are to have successful 
business conditions. 

Discuss Cash Discounts and Advertising 


A roundtable discussion, conducted by John 
Robey, manager Robey-Robinson Lumber Co. of 
Monroe City, Mo., developed that it was a good 
plan to offer cash discounts to the trade. The 
supreme advantage of granting discounts was 
that accounts were removed from books and con- 
verted into ready cash—whether the plan re- 
sulted in securing additional business was a 
mooted question. One delegate was of the 
opinion it built business on accounts of $1,000 
and over. Whether dealers succeeded in gaining 
business to cover the discount was also doubted, 
but the consensus was that money was more 
valuable in cash than on books and that dealers 
should offer a 2 percent discount on amounts 
of $500 and over. 

J. H. Foresman, of Kansas City, presi- 
dent Southwestern Lumbermen’s Association, 
stressed the advisability of charging interest 
on past due accounts, that is, accounts which 
had run 60 days or longer. He declared that 
it was obligatory to charge such interest. 

Discussing advertising, the delegates fa- 
vored the media of personal contact and direct- 
by-mail as the most advantageous methods of 
laying their products before their customers. 
Several retailers advocated using weekly news- 
paper space and road signs as efficacious means 
of attracting the country trade. The question 
of what percentage of business volume should 
be spent in advertising was not settled; it being 
apparent that but a few dealers made sys- 
tematic appropriations for this purpose. One 
dealer declared that he did very little adver- 
tising on staple products, but had found it 
profitable to announce the arrival of new lines. 
But seven of the dealers possessed mailing lists, 
a survey showed. 

Dealer Logical Distributer of Building Lines 


It was necessary to carry other than lumber 
lines, urged some delegates, as buildipg was 
done at certain seasons only. Paints, hard- 
ware, building materials were recommended 
products; and some retailers handled even 
chicken feed. There was considerable debate 


on the advisability of competing with local 
merchants in handling these products, but the 
convention went on record the following day 
as resolving that the retail lumber dealer was 
the logical distributer of all materials used in 
building construction. 

Most of the delegates favored handling wood 


rather than composition shingles, but one dealer 
declared he let his customers do the choosing, 
The discussion brought out that the great num- 
ber of woods shown had a confusing effect on 
the public and a standardization of products 
would be welcome to both dealer and customer. 

J. H. Foresman, who is a vice-president of 
the Long-Bell Lumber Co., delivered an address 
concerned with creating business, declaring that 
the lumberman of the future would not wait 
for business to develop but would arouse it. 
Ife would work his territory much in the man- 
ner of an automobile salesman. ‘‘ Know your 
trade territory and know your trade,’’ urged 
Mr. Foresman, ‘‘keep an uptodate mailing list 
and handle a well assorted stock.’’ 

| Nore: A resume of Mr. Foresman ’s address 
was printed on page 67 of the Nov. 7 issue of 
the AMERICAN LUMBERMAN.—KDITOR. | 





Investing in Civic Welfare 


The convention adjourned until evening when 
a banquet was held at the Merchants’ Hotel, 
C. T. Dorsey of the Irwin Paper Co., Quincey, 
Ill., presiding as toastmaster. The attendance 
was 150. The Rev. R. C. Lippard, of Sedalia, 
Mo., delivered an inspirational address on ‘‘In- 
vesting in Civie Dividends,’’ which aroused 
much enthusiasm. The speaker warned against 
the ‘‘epidemic of ‘expertitis’,’’ urging his 
listeners to guard against becoming so wrapped 
up in business that they held no thoughts of 
others. 

There are two things which impel men to do 
things, said the Rey. Mr. Lippard. One is the 
pay envelope and the other is the love of service. 
And the former can not give character, or peace 
of mind, or life’s finest blessings. We may become 
satiated with wealth, but human sympaciny is in- 
exhaustibly gratifying. 

The rewards of life are two—coupons and con 
tentment. Contentment results from giving service 
and when you give service you are improving your 
community. Do not be a sluggard and do not fur- 
nish any static for the waves of progress. 

Rev. Mr. Lippard urged his listeners to be: 
come successful business men so that they might 
contribute to the welfare of their communities. 


Mrs. W. L. Love and Mrs. Charles Stewart, 
of the Moberly Music Club, contributed several 
musical selections, and Mrs. H. C. McCahan, of 
Jefferson City, Mo., entertained with a series 
of readings. 


Discussion on Stock Turnover 


To start the second day’s session, S. W. 
Arnold, of the Mills & Arnold Lumber Co., 
Kirksville, Mo., led a discussion, ‘‘ How often 
should a dealer turn his stock?’’ 

Mr. Arnold cited the AMERICAN LUMBERMAN 
and other authorities to prove that a large gross 
profit generally accompanied a relatively small 
turnover. According to the speaker, a recent 
survey in a half dozen midwestern States re- 
vealed that where the profit amounted to 20 per- 
cent, the turnover, under normal conditions, was 
from 31% to 4 times a year. However, if one 
attempted to handle a small stock and turn it, 
he might not have the lumber required by his 
customers. It was necessary to possess a well 
assorted stock and hit upon some ‘‘happy 
medium,’’ the discussion brought out. 

Mr. Foresman entered into the debate and 
emphasized that the dealer should place every 
item intended for the expense account upon the 
expense account, figuring 6 percent interest on 
the average investment as well as a percentage 
for depreciation. The turnover should take 
care of these items. ‘‘It is not too much to 
aim for a 25 percent gross profit or 351% per- 
cent on cost,’? Mr. Foresman said. ‘‘Study 
your stock and reduce your investment.’? Mr. 
Foresman corroborated the opinion that a turn- 
over of 314 to 4 times a year was the most ad- 
vantageous. 

Trucking expenses were a considerable item, 
other dealers brought out. This provoked a dis- 
cussion on the advisability of buying trucks, 
some dealers contending that it was cheaper to 
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pire trucks while others stated that competition 
had forced them to buy machines. 

Further discussion on conducting a successful 
business brought out that the dealer should im- 
rove his efficiency in collections and be more 
eareful of credits. It was recognized that a 
standardization of lumber products was neces- 
gary as the dealer is now compelled to handle a 
great variety of items which increase his invest- 
ment. The public is educated along these lines 
and expects the dealer to cater to a multitude 
of whims, it was declared. It was suggested 
that small town competitors agree to handle 
smaller stocks, concentrating for instance, on 
one kind of lath. 

‘‘The railroads are truly efficient,’’ one 
dealer asserted, ‘‘and it must be admitted that 
we are getting prompt delivery and can accom- 
modate our trade better and invest less money 
than in the past.’’ 

Partial Payment Plan 

The convention next listened to an interesting 
talk by Clifford G. Scruggs, of the Seruggs- 
Guhleman Lumber Co., of Jefferson City, Mo., 
on the partial payment proposition as applied 
to products handled by the retail lumbermen, 
showing why he considered it an uneconomic 
proposition. 

‘‘On its face,’’? said Mr. Seruggs, ‘‘the par- 
tial payment plan looks rosy, and some’ people 
say that lumbermen must take it up in self 
defense, because there are so many articles 
being sold on that plan that unless we do get 
into it we will lose our share of some nice busi- 
ness. 

‘‘T will admit that the partial payment plan 
ef selling is very much used, and that prob- 
ably there is a good sales talk in the plan, but 
‘it is not new to the lumber business. Lumber 
fealers over the country have always sold 
3ome material on this basis, but we have never 
charged interest that amounts to approxi- 
mately 20 percent, and in some cases higher, 
and then lost all personal contact with cus- 
tomers by having them pay their money to 
gome concern located way off in Chicago or 
some other city.’’ 

Mr. Scruggs then quoted the views of Roger 
Babson, and of Roland Cole, economists, in 
which these authorities expressed their opposi- 
tion to the system of instalment selling as com- 
monly practiced, the latter emphasizing the fact 
that an especially bad feature of the plan is 
that the customer pays his money to the finance 
company and not to the merchant from whom 
he bought the goods. In other words, as soon as 
the sale is made and the job is completed, the 
customer is transferred to the tender mercies 
of the finance company, and the friendly con- 
tact that should exist between customer and 
dealer is lost. 

‘*These are things to think about,’’ resumed 
Mr. Scruggs. ‘‘It has many times been said 
that the lumber dealer in the small town is com- 
pelled also to act as banker, meaning of course 
that he not only carries the accounts of his 
customers, but that they have confidence in his 
integrity and financial responsibility. We must 
see to it that that enviable position is not re 
linquished.??’ 

Mr. Scruggs then quoted a statement regard 
ing instalment selling made by an officer of an 


, eastern lumber association as follows: 


If I sense aright the opinion of retail dealers, 
many of them are opposed to these partial pay 
ment plans of financing, and it seems to me that 
there is much reason for this opposition. We are 
doing a great deal of talking and thinking and 
Planning nowadays to enable the customer to buy. 
but are forgetting some fundamental economic 
principles. By pursuing these methods we simply 
exhaust the consumer's ability to pay, and in the 
long run manufacturers and dealers, in facet our 
whole industrial structure, must pay the fiddler. 

We are striving for volume, and by an expensive. 
wasteful system of mortgaging the prospects of 
the consumer, we are developing a race between 
firms to see which can secure the biggest share. 
As I see it this practice can not help but tend to 
increase the cost of retail selling. It discounts 
the need of restraint and self denial. I will agree 
that instalment selling will produce for a time a 
large volume of sales, but what about the evil of 
increasing cost to the consumer and discounting 
his future earnings ? 





Who Gets the Benefit? 

‘“ After all,’’ said Mr. Scruggs, ‘‘who gets 
the benefit from the part payment plan? Is it 
really the retail dealer, or do we pass on to some- 
one else the real ‘gravy’? It looks as though 
we do when you see what enormous financial 
giants have been built up in just a few years 
by buying this instalment paper. I have before 
me the statements of a number of them, and the 
capital stocks range from $1,000,000 to $30,- 
000,000. ‘These corporations have representa- 
tives on the road to sell this idea to you and 
me. I have had two eall on me recently. I do 
not come to you arguing against something that 
I have never tried. In a retail hardware store, 
which is a separate corporation from the lumber 
business, and in which [I happen to be inter- 
ested, we have sold many stoves, ranges, wash- 
ing machines, bicycles and other articles on the 
instalment basis, and then sold our contracts 
to some credit corporation. Unlike the con- 
tracts that have been offered to lumber dealers, 
we must guarantee the payment, and this has 
proved such a nuisance that we finally discon- 
tinued the practice, and when we become over- 
loaded we stop selling for awhile on that plan 
and take our contracts to the local banker. 

‘“There seems to be no way now of selling 
some articles except by instalment, but the ex- 
perience that I have had in this store has con- 
vinced me that it is not the right method. I 
also sold two house painting jobs through the 
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lumber company on the instalment basis, more 
to see how the plan would work out than because 
I needed to. When you have to add 9 percent 
to 12 percent to your retail price for the carry- 
ing charge, it looks awfully big to your cus- 
tomer; in fact, both of mine asked me to stand 
half of it, and that is one of the first things 
they will put up to you. They reason that if 
you are getting your money, you can afford to 
stand one-half the carrying charge. 

‘*‘As a rule, the people whose credit is such 
as to enable them to buy on this plan, would 
be able either to borrow money from the bank 
or to obtain satisfactory terms from the 
dealers. 

‘*T maintain that there is no possibility of 
ultimate success in any plan in which the bot- 
tom is unsound. For that reason I do not per- 
mit myself to be misled by a temporary promise. 

‘CAt the beginning of this finance mania it 
was not especially dangerous because the con- 
sumer could meet one or two of these obliga- 
tions, but the disease is spreading so fast 
that it is not hard to imagine a time when 
practically all commodities will be sold in 
this manner. It is calculated that the finance 
plan costs the consumer 20 to 35 percent in 
the way of interest. Call it 20 percent—that 
is bad enough. This means that the purchas- 
ing power of the consumer is lessened by 20 
percent, which goes to the money lender. Can 
we keep up the gait very long without affect- 
ing the business of retailing? The purchasing 


power of the country is not an inexhaustible 
mine. If we buy a dollar’s worth today and 
pledge $1.20 to be paid next January, how 
are we going to buy next January?’’ 

The resolutions extended thanks to the mayor 
of Moberly for his most cordial weleome, to the 
citizens of Moberly in general for their kind 
treatment and hospitality, and to Secretary 
Butts ‘‘for his untiring efforts, and assure him 
the hearty appreciation of his good work in 
making the meeting a success.’’ 

Before adjournment, Mr. Foresman invited all 
present to attend the convention of the South- 
western Lumbermen’s Association which will 
be held in Kansas City, Jan. 27-29. 

On Friday afternoon, Nov. 6, some dozen lum- 
bermen competed in a golf tourney held at the 
Moberly Country Club. The prize of a dozen 
golf balls was won by T. B. Adams, a commis 
sion man of Quincey, III. 

A dance at Lyrie Hall Friday 


evening 
brought the convention to a close. 


Associated Coopers in Session 


WEsT BADEN, INpb., Nov. 11—The decisions 
rendered by the United States Supreme Court 
in the Maple Flooring and Cement cases paved 
a elear course for the statistical activities of 
trade associations, it is pointed out by C. G. 
Hirt, secretary and manager of the Associated 
Cooperage Industries of America, in his report 
at the tenth semiannual convention of that as- 
sociation, which opened here Monday. 

Many of those who heretofore were doubtful as 
to the legality of this undertaking ean now feel 
assured of same in view of the Government’s 
favorable attitude with respect to the operation 
of statistical service as evidenced by the decision 
of its highest tribunal. The association is deeply 
interested in this matter and is taking active steps 
toward the inauguration of a legitimate service for 
the benefit of its members. 

Mr. Hirt said that ‘‘too much value ean not 
he placed upon the free exchange of advice 
and information concerning the business in 
which one is engaged, and a great many diffi- 
culties experienced in the past could no doubt 
have been avoided by a frank discussion of the‘ 
conditions which caused this unsatisfactory 
situation.’? He also discussed the importance 
of the group meetings of the association, and 
concluded with the statement that members 
should feel proud of what the association has 
done and make known their pride by inviting 
their friends and neighbors to become members. 

Andrew C. Hughes, field representative of the 
trade extension department of the association, 
told how the department has become of funda- 
mental importance in the maintenance of an 
intimate contact with buyers of cooperage. 
Speaking of the substitute container campaign, 
Mr. Hughes said: 

One of the most important aids which the coop- 
erage industry can give to its own stability and 
profit is the establishment of a wider trade promo 
tional movement in which the several groups of 
the industry now in convention should codperate 
as a whole to head off a merchandising demonstra- 
tion conceived and financed by the burlap bag and 
steel drum manufacturers, which carries a direct 
challenge to the competitive advantage now en- 
joyed by the tight and slack branches of our in- 
dustry. 





Realizing that the very existence of the 
cooperage industry is dependent upon adequate 
transportation facilities and equitable freight 
rates, C. A. Brucker, traffic manager of the as 
sociation, told how the department had aimed 
to give the members all the protection within its 
power. Mr. Brucker listed the various import- 
ant transportation matters handled by the de- 
partment during the last few months. 

Monday was given over to meetings of the ex- 
ecutive committee, Tuesday to group sessions, 
with the general sessions today. 


RECEIPTS FROM national forest resourees for 
the year ended June 30 totaled $5,000,137, of 
which $2,940,393 was received from the sale of 
timber and $1,725,377 for grazing permits. To 
the States containing national forest lands will 
be paid $1,271,276 for the use of school and 
road funds. 
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Texas Retailers Take Up Many Topics at First Session 


[Special telegram to AMERICAN LUMBERMAN ] 
SAN ANGELO, TEX., Nov. 11.—Talks featur 
ing the evolution of the lumber business in 
the last half century, relation of building and 
loan associations to Jumber dealers, the lum 
berman as a building specialist, his relation to 
contractors, courtesy and service to the trade, 
und a uniform lien Jaw composed the first 
day’s program of the meeting of the West Texas 
Retail Lumbermen’s Association here Wednes 
day. Seventy-eight delegates registered for the 
benquet and theater party Wednesday night. 

One program change was necessitated when 
Jack Dionne, of Houston, secretary Lumber 
men’s Association of Texas, wired he could 
not be there. A business session Thursday to 
select a place for the next meeting, an ad- 
dress by W. J. Tolson, of William Cameron 
& Co., Waco, on ‘* Pedigree of Profits,’? and 
a barbecue at Christoval will conclude the 
SCSSION, 

William S. Kelly, hailed as father of the 
lumber business in west Texus, told of cart 
ing Jumber to San Angelo in 1883 by ox teams 
when freight bills exceeded the cost of lumber 
and when the bookkeeper and yard man were 
one and the same, 

The building and Joan association was de 
scribed by Gus Jones, of the San Angelo Se 


Note: A report of the Thursday ses- 
sions of the West Texas Retail Lumber- 
men’s Association will appear in the Nov. 
21 issue of the AMERICAN LUMBERMAN.— 
Epiror. 





curity Association, as working hand in hand 
with lumbermen to keep down blue-sky pro 
moters, in promoting home ownership to the 
good of Jumbermen and in encouraging thrift 
and saving, all contributing to stable commu 
nity growth. 

kK. P. Hunter, of William Cameron & Co., 
Waco, visioned Jumbermen within ten years 
aus being in the contracting business, as cater- 
ing to women, who ultimately have the last 
word in home building, and as adopting the 
latest methods of salesmanship. He pictured 
the average lumber yvard with samples— of 
built-in features and other home building 
items on display, as adopting suggestions as 
means to sales as in other lines, and in ren 
dering the ultimate in service with the ut- 
most courtesy. He declared for a uniform lien 
law throughout the United States, as against 
efforts of contractors to the contrary, and at- 
tacked grade marking of lumber as being con- 
fusing to consumers, interested only in the 


Merchandising Problems Hold Attention 


Grade Marking Topic at Club Meeting 

St. Louts, Mo., Nov. 9.— ‘The other side’? 
of the grade marking of southern pine lumber 
was given to the members of the Cahokia Lum 
bermen’s Club by Julius Seidel, president Julius 
Seidel Lumber Co., at a meeting held in St. 
Louis recently. The Cahokia club is composed 
of the retail lumbermen of five Illinois counties 
near St. Louis, and at its meeting a month ago 
heard a talk on the advantages of grade mark- 
ing by L. R. Putman, representing the Southern 
Pine Association. John B. Bruso is president 
of the club. 

Mr. Seidel said that he wished to make it 
clear that he was not opposing the manufac 
turers of lumber, and was merely presenting 
the matters considered by the retailers and dis- 
tributers of St. Louis in reaching their con- 
clusious supporting the principle of grade 
marking, but contending that it was imprac 
ticable. 

The speaker said that so many things were 
theoretical and so many practical in the lumber 
business that it devolved upon the retailer, who 
must merchandise the lumber, to decide that 
which is practical and impractical and to aet 
accordingly. 

Mr. Seidel pointed to the many small mills in 
the South which had been supplying good lum- 
ber to the trade, which would be forced to join 
the Southern Pine Association if the dealers in- 
sisted upon selling only grade-marked lumber. 
He said that some of the southern pine mills 
are not grade marking their lumber, and did 
not intend to, indieating that the association 
itself is divided on this question. 

Mr. Seidel declared that it was impossible to 
get small timbers from mills selling grade- 
marked lumber exeept by paying a premium, 
and he asked if dealers could afford to do that. 
**Ts it worth $4 or $5 more a thousand feet to 
say your lumber is grade marked?’’ he asked. 

The name of the dealer is worth more in the 
community than that of the manufacturer of 
lumber, of whom the public seldom hears ex 
cept through the dealer, and never sees, Mr. 
Seidel declared. He said that the publie de- 
pended upon the dealer to furnish reliable lum- 
ber, suitable for the purpose for which it is in- 
tended, and that the dealer had a reputation to 
sustain. 

The speaker said that southern pine is the 
only grade-marked lumber, while sometimes 
eight or nine species are required to make up a 
house bill, thus creating confusion in the minds 
of the public. 

Mr. Seidel asked whether the dealer could 


keep up his stock of grade-marked lumber, and 
give it to the public on one article—southern 
pine—and whether they could carry out its en- 
dorsement when the redwood mills, and the fir 
mills, and the cypress mills do not so mark it. 
He did not think the idea was sound, 

It was also pointed out by Mr. Seidel that the 
Southern Pine Association had tried to make 
it appear that southern pine was southern pine, 
when there were many species such as Rosemary, 
loblolly, long leaf and short leaf of varying 
quality, with lumber in different States being 
better than others. 

W. G. Joyee, secretary of the club, said that 
complaints had been'made that some mills were 
selling direct to contractors at the same prices 
quoted to retailers, and that he knew of one 
job in a town near Chicago where a contractor 
had received thirteen lists such as are sent to 
dealers, 


Jersey Dealers Guests of Nylta Club 

New York, Nov. 9.—The Nylta Club enter- 
tained another overflow attendance last Friday 
night, when the New Jersey dealers, twenty-five 
or thirty strong, were visitors. 

Harry W. Smock, president New Jersey Lum- 
bermen’s Association, delivered the principal 
address of the evening and he pleased the Nylta 
members immensely when he told them that 
they had the right idea—*‘To Have Friends Be 
Friendly’’—in their endeavor to unite the 
rank and file of the lumber industry hereabouts 
in the bonds of comradeship. 

Mr. Smock went back thirty years in telling 
the club that he had seen the development of 
association work and had made careful note of 
its many advantages. He said the lumber in- 
dustry would be far behind its present-day 
status if there had been no organization and no 
effort to put the business on the highest possible 
plane. 

Kilmer B. Blauvelt, of the Comfort Coal-Lum- 
ber Co., of Hackensack, spoke on ‘‘ Real Sales- 
manship,’’ and his father, also connected with 
the firm, was another speaker. The younger 
Blauvelt cited instances of ‘‘teal salesmanship’? 
that had been called to his attention in his own 
organization. He said his firm made a practice 
of charging interest on overdue accounts and 
always put such a stipulation in contracts at 
the time the lumber is sold. 

Spencer Baldwin, formerly mayor of Hacken- 
sack, head of the Baldwin Lumber Co. of Jer- 
sey City, spoke humorously, particularly noting 
that representatives of the Comfort firm ‘had 
come over to New York in automobiles that were 


completed article, as questioning the integrity 
of the retailer, and as being for the purpose 
of manufacturers reducing grades. 

Mr. Hunter said that the good lumberman 
today had to be a building specialist, inas 
much as the buyer held him more responsible 
than the contractor, and he had to be able jn 
u measure to guarantee the completed article, 
To compete with the mail order trade, he as. 
serted the necessity of the lumberman giving 
service that makes the consumer’s dollar go 
the farthest, concluding that service rendered 
with courtesy gains and holds the good wil] 
of the public and is the greatest trade stimu 
lator in the dealer’s own power. 

B. B. Hall, of San Angelo, president West 
Texas Lumber Co., made the visitors welcome 
in a few remarks in which he cited the need 
of codperation among the retail lumbermen of 
this section. He declared the new body, or 
ganized only last June 30, is affiliated with 
and is coéperating with the State organiza 
tion, and recommended that it be expanded so 
us to serve a great territory. 

Thomas Sayles, of Abilene, president of the 
West Texas association, emphasized the con- 
structive work the association could do, reit- 
erating the social and business benefits that 
should ensue. 


of Lumber Clubs 


painted white. He remarked that when he 
comes to New York he does so with the purpose 
of painting the town red. But a white auto- 
mobile of the Comfort company gave Mr. Bald 
win a ride back to Jersey and he accepted it 
with thanks. 

Kf. A, Albert, of Newark, also spoke. 

Robert Bamber, of the Comfort company, was 
chairman of the meeting, which was voted ‘‘on 
au par with Long Island Night,’’ recently cele- 
brated by the club. 


(Seen eeaaaaar 


Joint Fall Meet of Wisconsin Clubs 


MILWAUKEE, WiIs., Nov. 10.—Following thie 
practice of other lumbermen’s clubs in Wis- 
consin,’ the Southeastern and the Southcentral 
Wisconsin Lumbermen’s clubs will hold a joint 
meeting in Milwaukee to hear James T. Drought, 
counsel for the Wisconsin Retail Lumbermen’s 
Association, give the talk on the lien laws which 
several other clubs have heard. 

This is the regular joint fall meeting of the 
two clubs and it will be held at the Republican 
Hotel on Thursday, Nov. 19, at 12 o’clock, The 
meeting is scheduled to adjourn at 2:15 p.m. 
to give the members an opportunity of attending 
the Palace-Orpheum theater in a body. 


(suennahaaee 


Evansville Club’s Activities 

IVANSVILLE, INbD., Nov. 11.—The 
monthly meeting of the Evansville Lumber: 
men’s Club was held last night, with President 
Cliarles Wolflin presiding. David Ellis, na: 
tional lumber inspector, and several more vist 
tors were present. Frank C, Storton, secretary: 
treasurer of the club, who returned recently 
from Mobile, Ala., was reported sick at his 
home here and the club voted to send him a 
fioral offering. 

Leslie LaCroix, traffie manager of the Cham- 
ber of Commerce, reported that the action of 
the Louisville & Nashville Railroad in asking 
local lumbermen to give a bond to guarantee 
demurrage charges, is legal and that the rail- 
road company has a right to do this. Some of 
the local hardwood manufacturers plan to fight 
the proposition. 

The resolutions and publicity committee was 
instructed to draw up resolutions on the death 
last week of J. V. Stimson, well known hard- 
wood lumber manufacturer, of Huntingburg, 
Ind. For many years Mr, Stimson was # menh 
ber of the local club. 

Dan Wertz, of the codperative committee, re 


regular 


perted that bad weather had affected lumber 
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demand. He believed that general business 
conditions have improved, and looks for a big 
improvement in trade next year over the present 
year. 

' Frank L. Donnell, president Indiana Hard- 
wood Lumbermen’s Association, made a talk in 
which he was quite optimistic regarding future 
business. The fact was brought out in talks by 
the visitors that there is a great deal of green 
stock on the market at present. 

Arthur EF. Gillman, industrial director of the 
local Chamber of Commerce, outlined his plans 
for the coming year and told of what codpera- 
tion can do in any community. He urged the 
lumbermen to get back of the annual community 
chest drive that will be staged here in a few 


days to raise $148,000 for next year’s work. 

The next meeting of the club will be held at 
the Vendome Hotel on Tuesday night, Dee. 8, 
when the annu™l election of officers will take 
seas SAAB AAAGAGEG@G’*A 


Wood Warmest for Car Floors 


There may have béen a time, perhaps, when 
curriers cared little about the comforts of their 
patrons, either in their stations or in their cars. 
But that time has long since passed, and now- 
adays among the strongest appeals that can be 
made for patronage are those in which the pro- 
visions that have been made for the comfort 
of the traveling publie can be emphasized. The 


care that transportation companies give to the 
matter of comfort is indicated by a little item 
published in the ‘‘Rapid Transit News’’ pub- 
lished by the elevated lines of Chicago recently, 
as follows: 

Changes from former type of cars have been 
made largely on the basis of expressed desires of 
“LL patrons. An example of this is the abandon- 
ment of composition floors for steel protected wood 
floors of double thickness, due to statements that 
the composition floors were cold in winter months. 

It is a well known fact that cement and other 
composition floors are colder and much more tiring 
to fhe feet of workers than are wooden floors, and 
due consideration for the comfort and welfare of 
employees will dictate in almost every case the use 
of wood instead of some substitute for factory 
floors. 


Stress Proper Equipment and Marketing of Product 


SykACUSE, N. Y., Nov. 10.—The first sawmill 
short course, conducted at the New York State 
College of Forestry, drew more than fifty en 
gaged in this vocation as well as others from 
all parts of the State interested in development 
of such projects where forest lands exist. The 
success of the course, together with the demon- 
stration of sawmill projects in operation at the 
college, led Dean Franklin L. Moon, of the col- 
lege, to indicate it would probably be an annual 
event. 

Uneconomice handling of 4,000,000 acres of 
woodlots, many of which lie in semi-idleness on 
farms in New York, was the situation outlined 
by Dean Moon in his opening remarks at the 
first of the two-day sessions Tuesday and 
Wednesday. Woodlot owners, mill experts, au 
thorities on woodlot management, lumber piling, 
seasoning and grading, timber preservation, and 
others took part in the discussions. 


The conference merges Thursday with the 
New York State wood utilization convention, 
conducted under the auspices of the Hmpire 
State Forest Products Association and the New 
York State College of Forestry which will en- 
tertain men of State and national importance 
in the lumber industry and forest profession, 
closing Thursday evening with a banquet at 
Hotel Syracuse. 

‘Where most owners of woodlots fail is in 
the marketing of the product, which is probably 
the most important phase of woodlot manage- 
ment,’’ declared Dean Moon. ‘‘Any business 
that can not carry through with a profit can not 
stand on its feet. We consider our obligation 
as an educational institution to consist in ob 
taining better methods of manufacture, better 
marketing, and a reasonable profit for manufac 
turers. Lumber is essential to the welfare of 
the State and nation. As practical men we 
feel that you can bring to this conference the 
Viewpoint of the practical operator that should 


9 


be of value to all of us.’ 


L. A. Perkins, of the Lane Manufacturing 
Co., Montpelier, Vt., in his discussion of ‘* Lo 
cating and Setting up the Sawmill’? main- 
tained that a sawyer can be taught to saw prop 
erly ‘¢:but the sawmill in order to do its work 
well must be built well.’’ He mentioned the 
relative merits of steam, combustion engine and 
electric power. With steam, he said, the draw 
back was fire hazard and necessity of nearby 
water supply. As it is cheaper to move the 
sawmill right up to the trees than to haul the 
logs, he told of the merits of the portable mill, 
operated by gas or tractor, or electric power 
where available. 

Among the other speakers was B. J. Moore, 
of the W. B. May Co. (Inc.), Buffalo, who dis- 
cussed sawmill cost. P. A. Hayward, graduate 
of the class of 1918, and a licensed operator 
of the New Hampshire Lumber Association, 
demonstrated piling, seasoning, handling, and 
grading of lumber. A demonstration of the 
efficiency of the portable sawmills was given in 
the forenoon in the college lumber yard. 


Tells of Care and Use of Saws 


Problems in power were further explained by 
A. G. Kellam, of the J. I. Case Threshing Ma- 
chine Co., Philadelphia. Charles H. Cooper, of 


Henry Disston & Sons (Inc.), Philadelphia, ex- 


Note: A report of the second and third 
days’ sessions of the sawmill course, the 
wood utilization conference and the Em- 
pire State Forest Products Association 
will appear in the Nov. 21 issue of the 
AMERICAN LUMBERMAN—EDiITOR. 





plained the selection, care and use of saws, say 
ing: 

When the construction of saws is mentioned to 
the average mechanic, or hardware salesman, the 
inind reverts instantly to the ordinary saws that 
are used by the carpenter, such as hand and rip, 
the pack or tenon saws and the compass saw. 

To the well posted hardwaremen, however, as 
well as to the saw manufacturer it means more 
than this, for we find that many varieties of saws 
are made, and these in innumerable sizes. They 
range from the fine delicate saws for surgical use 
to the large circular and band saws weighing sev- 
eral hundred pounds each, There are saws peculiar 
to all trades and professions, as each must have 
saws that are constructed to meet their own ideas 
und necds. 

The saw, aided perhaps by the ax, has done more 
to advance civilization than all the wars of man- 
kind. A modern revision of an old saying is: 
The pen is mightier than the sword, but the saw 
is mightier than both. The saw is the advance 
guard of civilization, for into the wilderness the 
explorer sometimes carries the handy chain saw. 
The lumberman clears the way for civilization with 
his cross-cut saw. The millman with his band and 
circular saws converts the fough timber into com- 
mercial lumber. Then the carpenter arrives to use 
his hand saw in building habitations for the incom 
ing settlers. 

While there is no question about the antiquity 
of the saw, its origin is still in doubt. There are 
Greek and other legends to account for it, but the 
fact that stone and various other kinds of saws 
have been found which were used before history 
Was written disproves these. Each age of man 
has shown some definite progress in saws. The 
crude stone with notched edges was followed by 
those found in the ancient lake dwellings of Switz- 
erland, consisting of flint teeth set in a groove in 
a strip of wood and held in place by a kind ot 
asphalt. The Bronze Age brought saws of this 
material Saws similar to the two-man saws of 
the present day have been unearthed in the ruins 
of Assvria, and were no doubt in use at the time 
that the Pyramids were being built. The saws of 
the old time Greeks and Romans were made ot 
yronze, and were not only used as an implement of 
industry, but also for legal executions, as we read 
in the Bible of criminals being sawn asunder, The 
ancient Mexicans and Aztecs used saws with teeth 
made from a voleanic rock called obsidian, while 
the South Sea Islanders used saws of wood in 
which sharks’ teeth were imbedded. 






From these few illustrations we find how an- 
cient and universal was the invention of saws un- 
der the pressure of necessity. What immense ad- 
vances have been made can be appreciated by a 
comparison of the saws of the pre-historic cave 
nan, the Egyptian, the Roman and the Mexican 
with those manufactured today. The saws of 
the past were heavy and cumbersome, while the 
saws of today are symmetrical as to shape, and 
made to cut with the minimum of effort. The 
modern saw affords eloquent testimony to man’s 
skill and ingenuity. 

The great plant of Henry Disston & Sons, known 
as the Keystone Saw, Tool, Steel & File Works, is 
situated at Tacony, a suburb of Philadelphia. This 
had a very small beginning, when, in 1840, Henry 
Disston laid the foundation of the present enor- 
mous business in a basement. He established a 
remarkable reputation for his goods, and the busi- 


hess has grown to its present vast proportions 
through the sheer merits of its products. It is the 
constant effort of this great firm, not only to keep 
abreast of the requirements of the time. but also 
as far in advance as conditions will allow. 


Tells of Sawmill Experiences 


‘*What I Have Learned About the Sawmill 
Business,’’ was graphieally explained by E. K. 
Munro, Camillus, N. Y., owner of a successful 
business producing from 100,000 to 200,000 
hoard feet a season. He told of the importance 
of an expert sawyer, sharp saws and keeping 
logs free from dirt in order to produce good 
results. ‘*The principal trouble is that the 
small dealer is satisfied with a smaller price 
When he should get the same as the large dealer 
when the quality of lumber is just as good,”’ 
Mr. Munro maintained. ‘‘The problem is to 
get hold of a manufacturer who will take all 
of the product and prove to him that the mate 
riil is as good as he ean get anywhere. Sell 
to one man and guarantee the grade. The 
trouble is we are not good salesmen and we 
don’t have the talent to grade. Get someone 
to grade for you—the State college will help ; 
or if will pay to hire someone. ’’ 

In the discussion which followed Mr. Munro 
stated his mill operates nine hours a day; that 
he uses a 4)-horsepower gas engine in place of 
H)-horsepower steam power; uses a sawyer and 
two helpers; and cuts an average of 4,000 feet 
aday. He said he guaranteed 20 percent first 
grade material. 

In ‘‘ Estimating and Handling Woodlands’’ 
Prof. R. R. Fenska, of the forestry engineering 
department of the college, described the various 
methods in use. ‘*The old time cruiser idea in 
estimating «a wood lot is gone,’’ said Prof. 
Fenska. ‘‘The method is now down to a science. 
The average tree method in counting board feet 
is still used, but the difficulty is in selecting that 
average tree. The tendency is to select too 
vood an average from a woodlot.’’ He went on 
to explain the volume table from prepared 
charts and mentioned the Biltmore method of 
woodland measurement as the best. ‘‘Do not 
cut trees smaller than 8 or 10 inches in diam- 
eter,’’ urged Prof. Fenska. ‘‘ They are right 
in the prime of their greatest growth for your 
uses. Trees about 20 inches in diameter are the 
best size to cut.’’ 

White cedar was described by Prof. Fenska 
as the best material for fence posts. He main 
tained that red oak, white ash and basswood 
were the best material in this section for lumber 
purposes. He said if they could not be sold 
profitably as lumber they could be sold for a 
profit as cordwood at the present time. 

The entire State forestry college building is 
being used for the sawmill short course confer 
ences and there are numerous exhibits of saw 
mill equipment, in addition to the regular col- 
lege demonstration mill which is in continual 
operation adjacent to the building. There are 
also demonstrations of the use of chemistry in 
wood utilization, insect prevention devices, and 
the seasoning kiln used on the grounds. 


Members of the conference had luncheon each 
day in the college of home economics where 
roundtable discussions took place, led by ex 
perts from the practical field and the staff of 
the State college. 
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"WHAT THE ASSOCIATIONS HAVE IN PR 











Nov. 16—Toronto Branch Ontario Retail Lumber Deal- 
ers’ Association, Hart House, University of Toronto, 
Toronto, Ont. Annual, 

Nov. 17--Isuisville Hardwood Club, Louisville, Ky 
Annual, 

Nov. 18-19—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta-Biltmore Hotel, At- 
lanta, Ga. Annual, 

Nov. 19—North Carolina Pine Association, Charleston, 
8S. C. Semiannual meeting. 

Nov. 19-20—Millwork Institute of California, Oakland, 
Calif. Annual. 

Nov. 20—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee Athletic Club, Milwaukee, Wis. 
Quarterly meeting. 

Noy. 21—East Texas Mill Managers’ Association, Hous- 
ton, Tex. 

Nov. 21—Montreal Retail Lumber Dealers’ Association, 
Montreal, Que. Annual. 

Dec. 2-3-—-Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual. 

Dec. 5—Massachusetts Retail Lumber Dealers’ Associa- 
tion, Copley Plaza Hotel, Boston, Mass. Annual. 
Dec. 7—Lumber Exchange of Baltimore, Baltimore, Md. 

Annual, 

Dec. 7-8—National Lumber Manufacturers’ Axssocia- 
tion, Jucksonville, Fla. Quarterly meeting of 
directors. 

Dec. 8—Northwestern Hardwood Lumbermen’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. Annual. 

Dec. 8—Evansville Lumbermen’s Club, Vendome Hotel, 


Evansville, Ind. Annual. 
Dec. 9—-Georgia-Florida Saw Mill Association, Jackson- 
ville, Fla. 


Dec. 9—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semiannual. 

Dec. 9¥-10—Western Forestry & Conservation Association, 
Victoria, B. ©. Annual. 

Dec. 12—New England Forestry Congress, Springfield, 
Mass, 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 13-14, 1926—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind, 
Annual, 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Hualliday Hotel, Cairo, Ill. An- 
nual, 

Jan. 14-16, 1926—Mountain States Lumber Dealers’ 
Association, Shirley-Savoy Hotel, Denver, Colo. 
Annual, 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 19, 1926—Canadian Forestry Association, King 
Edward Hotel, Toronto, Ont. Annual. 

Jan. 19-21, 1926—Ohio Asseciation of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis. Minn. Annual. 
Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York City. 

Annual, 

Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’'s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 


Jan. 27-28, 1926—National Lumber Exporters’ Asgo. 
ciation, Neil House, Columbus, Ohio. Annual. 
Jan. 28-29, 1926—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual, 

Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Assgo- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 
Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual, 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso 
elation, Statler Hotel, Detroit. Mich. Annual 
Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual, 
Feb. 10-11, 1926—National Association of Commission 

Lumber Salesmen, Congress Hotel, Chicago. Annual, 

Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual. 

Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
— Edgewater Beach Hotel, Ohicago. An- 
aua. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Aggo- 

ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 

March 17-18, 1926—Southeast Missouri Retail Lumber 
Dealers’ Association, Cape Girardeau, Mo. Annual, 





Jerseyites Set Date for Annual 

New York, Nov. 9.—The executive committee 
of the New Jersey Lumbermen’s Association 
at a meeting last Friday voted to hold the asso- 
ciation’s forty-second annual convention at the 
Hotel Traymore, Atlantic City, on Feb. 4 and 5, 
1926. Committees were appointed and every- 
thing made ready to go ahead at once with plans 
for the convention. The Jersey association, it 
was announced, plans to make the convention the 
best one ever held in the East and to this end 
will line up full foree behind the project. At 
lantic City was selected for the meeting over 
Newark and Asbury Park after a poll of the 
membership had been taken. 


Nebraskans’ Thirty-sixth Annual 


LINCOLN, NEB., Nov. 9.—Announcement is 
made by KE. HK. Hall, secretary of the Ne- 
braska Lumber Dealers’ Association, this city, 
that the thirty-sixth annual convention of the 
association in conjunction with the Nebraska 
Lumbermen’s Mutual Insurance Association, 
and the second annual meeting of the Knot Hole 
clubs, will be held on Feb. 10, 11 and 12, 1926, 
at the Hotel Castle, Omaha. There will be ex- 
hibits, as usual, at this convention but the spaces 
will be handled by the hotel instead of by the 
Knot Hole Club, as was the case last year. 


Western Retailers’ Annual Institute 


SPOKANE, WASH., Nov. 7.—A_ wonderfully 
constructive business program is in course of 
preparation for the twenty-third annual insti- 
tute of the Western Retail Lumbermen’s Asso- 
ciation to he held Feb. 18, 19 and 20, 1926, at 
the Mutnomah Hotel, Portland, Ore., according 
to an announcement by Secretary A. L. Porter, 
this city. A feature is the inclusion of a day’s 
conference with manufacturers and wholesalers 
to discuss problems of the industry as they af- 
fect both buyer and seller. Prof. Earl J. Glade, 
of the department of commerce and finance of 
the University of Utah, is scheduled to address 
the convention on the subject ‘‘Why a House 
Should Be Built of Wood’’ and he is expected 
to present some excellent money-making ideas 
to those in attendance. 

As an additional incentive for a full attend 
ance at all sessions of the institute special val- 
uable prizes will be given, which manufacturers 
and wholesalers of lumber, sash, doors and mill- 
work and all products handled in a retail Jum- 
ber yard will be invited to contribute. The chief 
prize will be an automobile. Among others, 
there will be merchandise prizes of $150 and 
$100 for the ladies, exchangeable at several of 


the big Portland stores. The only strings at- 
tached to the winning of the prizes are that the 
Winners, or their husbands, must be members 
of the association and must have faithfully at- 
tended all sessions of the convention. 

An elaborate program of entertainment is 
heing arranged for, including a dance the first 
evening, « Hoo-Hoo coneatenation and a the- 
ater party for the ladies the second evening and, 
on the third, the annual dinner and dance. 


Indiana Retailers’ Date 

CrowN Point, IND., Nov. 9.—Secretary C. D. 
Root, of the Retail Lumber Dealers’ Associa- 
tion of Indiana, this city, announces that the 
1926 annual convention will be held Jan. 13 and 
14, at the Claypool Hotel, Indianapolis. 

SHAEBLEBEaELaAS 
Canadian Retailers Arranging Program 

WINNIPEG, MAN., Nov. 9.—Secretary F. W. 
Ritter, of the Western Retail Lumbermen’s As- 
sociation (of Canada), has announced that two 
excellent speakers have already been booked for 
the coming annual convention in Winnipeg on 
Jan. 27, 28 and 29, 1926. George E. MacIlwain, 
late of the Babson’s Statistical Bureau, who is 
an authority on business economics, is to ad- 
dress the convention on Jan. 27 and has taken 
as his subject, ‘‘The Business Outlook.’’ On 
the second evening the Winnipeg Hoo-Hoo Club 
will stage its annual banquet and concatenation 
and has secured as a speaker for the evening 
Prof. C. D. Howe, dean of the forestry faculty 
of the University of Toronto, who is going to 
address the delegates on ‘‘Canada’s Forestry 
Problems. ’’ 

An invitation has also been extended to Sir 
Henry Thornton, president of the Canadian Na- 
tional Railways, and it is fairly hopeful that 
Sir Henry will address the delegates on Jan. 28. 
Thursday afternoon will be allotted for a very 
extensive talk on sales and eredits and W. N. 
Poole, credit manager of the Revelstoke Sawmill 
Co. (Ltd.), of Calgary, Alta., is to introduce 
the subject by delivering an address on ‘‘ Cred- 
its—Past, Present and Future.’’ 

The usual lumbermen’s smoker is being 
booked for the evening of Jan. 27 and a very 
elaborate program is being arranged for this 
event. On the last night, annual lumbermen’s 
ball will hold forth, as has been the case during 
the last few years. 

Secretary Ritter announces that the associa- 
tion is negotiating for other prominent men to 
address the delegates and altogether it looks as 
if one of the best conventions in the history of 
the Western Lumbermen’s association will be 
held this coming year. 


Mountain States Convention 

DENVER, CoLo., Nov. 10.—The annual conven- 
tion of the Mountain States Lumber Dealers’ 
Association will be held in Denver Jan. 14, 15, 
and 16, 1926. This announcement was made 
yesterday as a result of a canvass of association 
members as to the most appropriate place and 
dates for the meeting. The decision to hold the 
convention here during these three days will 
prove very opportune since the last day co- 
incides with the opening day of the annual 
Stock Show Week in Denver, and will afford 
visiting lumber dealers an opportunity to at- 
tend the show during the following week. 

A departure from the customary methods of 
the convention will be noted by the Rocky Moun- 
tain dealers since a great variety of displays 
by wholesalers and manufacturers is expected 
to form a center of attraction. Two large 
rooms on the ground floor of the Shirley-Savoy 
Hotel will be used during the convention; one 
room for holding business sessions, and the 
other large room to be used only for exhibits. 

T. J. Vincent, secretary of the association, 
announces that a regular program is being 
worked out in detail, but that the greater part 
of the business sessions will be given over to 
discussions of lumber problems from the floor 
of the house by the members present. The rea- 
son for this is that many dealers consider this 
plan more instructive and interesting than a 
whole program of set speeches. 


Southeast Missourians Meet in March 


Poruar Buiurr, Mo., Nov. 10.—Preliminary 
announcement has been made by W. C. Henry, 
secretary of the Southeast Missouri Retail Lum- 
ber Dealers’ Association, this city, that the 1926 
annual convention will be held March 17 and 15 
at Cape Girardeau. 


Official Date for Shingle Congress 


SEATTLE, WasH., Nov. 7.—Arthur E. Bevan, 
of the Red Cedar Shingle Bureau, has issued the 
official announcement of the ninth annual Shin- 
gle Congress, which will be held at the Olympic 
Hotel, Seattle, Dec. 2 and 3, the date having 
been advanced one day from the preliminary 
notice. The business sessions, which will bring 
together shingle manufacturers of Washington, 
Oregon and British Columbia, will take up many 
vital problems now confronting the industry. 
The assemblage will be held under the auspices 
of the Red Cedar Shingle Bureau, and a part 
of the important detail of the convention will 
be to map the work of the bureau for the en- 
suing year. Mr. Bevan expects that the con- 
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gress this year will far surpass any other in 
noint of attendance and accomplishment. It 
is thought that 1926 will prove to be exception- 
ally profitable for the shingle men. 


EE 


Baltimore Exchange Annual 

BALTIMORE, Mp., Nov. 9.—At the monthly 
meeting of the managing committee of the Lum- 
per Exchange, held last week, a special commit- 
tee was named which will nominate a ticket of 
candidates for the various offices to be voted on 
at the next annual session, to be held on the 
evening of Dee. 7. The managing committee 
discussed various business matters and _ ex- 
changed views upon the general trade situation. 
The proposed new local organization of retail- 
ers and its possible effect upon the trade also 
came in for consideration informally. 


(‘gqmga@gumagaamaaa: 


Topics for National Directors Meet 

WASHINGTON, D. C., Nov. 10.—Up to date 
twenty-three members of the board of directors 
of the National Lumber Manufacturers’ <As- 
sociation have indicated their intention of at- 
tending the directors’ meeting scheduled for 
Jacksonville, Fla., Dee. 7 and 8. 

On Monday, Dec. 7, the directors will con- 
sider with the members of the trade extension 
and economics committees conditions of lumber 
supply and demand and the periodie prepara- 
tion of the lumber supply and demand survey. 
Considerable association business will be sub- 
mitted, including the 1926 budget. 

The proposed special features for the Jack- 
sonville meeting include consideration of: 

1. Practicability of a concerted nationwide trade 
promotion campaign. 

2. Study of properties of wood substitutes. 

3. Lumber supply and demand statistics. 

4. Lumber publicity policy. 

5. Lumber advertising cooperation. 

6. Lumber exhibit at the Philadelphia Sesqui- 
Centennial Exposition. 

7. Federal tax and other legislation. 

The Georgia-Florida lumbermen are planning 
interesting entertainment for the visiting di- 


rectors and committee members, including a 
four-day tour of the State. 

The Georgia-Florida Saw Mill Association has 
scheduled its own meeting for Dec. 9, imme- 
ciately following the meeting of the National 
directors, and the Southern Cypress Manufac- 
turers’ Association will hold its meeting in 
Jccksonville on the same day. They have ex- 
pressed the hope of making of this a lumber 
week without parallel in that section of the 
country. 


Louisville Club Postpones Annual 

LOUISVILLE, Ky., Nov. 9.—The Louisville 
Hardwood Club has postponed its annual elec- 
tion a week, Nov. 17 instead of Nov. 10, be- 
cause of the absence of Secretary J. 8S. Thomp- 
son, who is spending two weeks at the Memphis 
office of the Southern Hardwood Traffie Associa- 
tion, he being manager of the Louisville branch. 


Northwestern Hardwood Convention 


MINNEAPOLIS, MINN., Nov. 10.—The annual 
convention of the Northwestern Hardwood Lum- 
bermen’s Association is to be conducted at the 
St. Anthony Commercial Club Building in 
Minneapolis on Tuesday, Dee. 8. The date for 
the convention and preliminary plans for the 
annual gathering were outlined at a regular 
meeting of the association last week. 

The afternoon will be devoted to business, 
including the submission of reports and elee- 
tion of officers. There will be a free discussion 
of conditions and a look into the trade mirror 
of 1926. The consensus of the men engaged in 
that branch of the industry then will be brought 
out. The meeting this year, following the mar- 
keting of a heavy money crop in the Northwest 
and the increased buying power of the farmers 
still to be shown, is regarded as important by 
the officers. 

The annual banquet will be conducted in the 
evening. The plan followed in the last two 
conventions was adopted again for the forth- 





Elwood Lumber Company 








Lumber Yard, Planing Mill, Building Supplies, Coal 


Elwond, Indiana 


AMERICAN LUMBERMAN, 
Chicago, Illinois. 


Gentlemen: 


October 3l1st,1925 


We are mailing you under separate cover a photo of a 
remodeled Elwood home altered like the third house shown 
in your first book of "Old Homes Made New." 


Will you kindly make a cut of this for us, - coarse 
screen, to use in a newspaper advertisement, 2 colum, 


about 4-1/8 wide. 


The distribution of your books among the contractors 
and carpenters, and the newspaper campaign we put on using 
the cuts you furnished us, secured quite a lot of remdel- 


ing business for us this year. 


Please advise if you have newspaper illustrations of 
the remodeling suggestions in your second book ready for 


distribution yet? 


Please mail us 10 copies of the 


Second edition of "Old Homes Made New." 
Yours very truly, 


ELWOOD LUMBER COMPANY 


coming function. The members of the associa- 
tion are to invite to this banquet representatives 
of the woodworking industries in the Twin 
Cities and other points in this territory. 

A committee consisting of R. W. Hasslen, 
Earl Gillette and H. B. Sutton was named to 
arrange for the convention and to outline the 
program. 


(Qg@@@g@eang aaa 


Discuss Lien Law and Cost Systems 

PITTSBURGH, PA., Nov. 10— At the November 
meeting of the board of directors of the Retail 
Lumber Dealers’ Association of Pennsylvania, 
held last Friday, the uniform lien law, urged 
by Seeretary of Commerce Herbert Hoover and 
the Chamber of Commerce of the United States, 
was discussed. Some interesting points were 
brought out in the discussion by the directors 
relative to the aspects of the law as it stands, 
and coneerning which the directors will be ad- 
vised more fully later by Secretary William B. 
Stayer. 

W. C. Moore, of Wolf & Co., who have been 
installing lumber cost systems, made a short 
talk and asked the directors to advise him when 
they would be ready at their local meetings to 
hear a representative of the company explain 
the system. Following the remarks of Mr. 
Moore, President S. W. Means said the system 
is a good one and told the directors that it 
gives a lumber business valuable information. 

A resolution adopted by the directors re- 
corded ‘‘approval of the Presidents of the 
United States of America for urging action by 
the Senate, which will lead to our adherenee 
to the world court, and request the senators of 
this State to support the measure proposed by 
President Coolidge.’’ 


Program Fits Armistice Day 

FREEPORT, ILL., Nov. 11.—Armistice Day was 
observed in connection with a second district 
meeting of the Illinois Lumber & Material Deal- 
ers’ Association held here today, with an ap- 
propriate program ocupying about forty-five 
minutes. The meeting opened with a noon din- 
ner and immediately following, Dr. D. L. Me- 
Nary, pastor of the First Presbyterian Church 
of Freeport, delivered a patriotic address ap- 
propriate to the day. Following his splendid 
talk the audience sang ‘‘America’’ and there 
was a short musical program. William Wilson, 
commander of the Freeport post, American 
Legion, and three of his associate officers were 
present as invited guests. 


The dining room was decorated with flags 
and at each plate was a small American flag 
in honor of the association. Commander Wil- 
son made a talk thanking the assembled mer- 
chants for their observance of the day and re- 
membrance of his comrades living and dead. 
This part of the program was in charge of the 
local dealers, W. M. Sanford, local chairman, 
presiding. 

Forty dealers were present, coming from vari- 
ous parts of the second district. At the close 
of the patriotic program, Mr. Sanford intro- 
duced State Director Colton who presided over 
the business session in the absence of District 
Chairman Hitchner who was out of town on @ 
business trip. 

After talks by Director Colton and State 
Secretary J. F. Bryan, the meeting was turned 
into a round-table discussion and the following 
subjects were considered: How to Reduce In- 
ventory; Short Lengths and Grades of Flooring; 
and Cloth vs. Paper Sacks. Most of the deal- 
ers took part in the discussions which added 
much of interest to the afternoon program. A 
vote of thanks was given the Freeport dealers 
for the excellent manner in which they handled 
the entire affair. 


Fire Guarp Fred Call, of the Boise national 
forest in Idaho, was on duty recently when 
lightning set fire to a pine tree. The tree was 
hollow and Guard Call chopped it down but was 
not able even then to reach the flames, so he 
crawled into the trunk, chipped away the burn- 
ing wood with his knife and crawled out with 
it on his shovel. He made many trips into the 
tree, crawling about sixty feet each trip. 


AMERIOAN LUMBERMAN 


NOVEMBER 14, 1925 





ee, 


New York Association Launches New Year of Activity 


NEW York, Noy. 10.—The New York Lum- 
ber Trade Association today launched a new 
year of activity, bid godspeed to twelve months 
of successful endeavor and for three hours its 
members engaged in exchanges of good fellow- 


ship. The occasion was the organization’s an- 
nual meeting, held in the Hotel Wentworth, 


Manhattan. Joseph EF. Murphy, who retired 
after two years as president, was cheered for 
his accomplishments. 

Everett L. Barnard, of the Church E. Gates 
Co., one of the most successful lumber firms 
in the greater city, was applauded to the echo 
when he accepted the gavel. The applause was 
repeated when Mr. Barnard stated that he had 
his ‘work cut out for him’? and that all he 
needed for a successful administration was to 
follow in the footsteps of those who had pre- 
ceded him in the officee—the highest within the 
gift of New York lumbermen. 

One prominent outsider was present—Dwight 
Hinckley, president the  National-American 
Wholesale Lumber Association, who was in New 
York to attend an executive committee meeting 
of his organization. Mr. Hinckley pleased the 
New York lumbermen mightily when he said 
this city has two of the livest secretaries in 
the lumber trade association work. He referred 
to Herbert B. Coho, who himself as 
secretary of the New York Lumber Trade Asso- 
ciation, and W. W. Schupner, secretary the 
National-American. 

Graham Murtha, of Murtha & Schmohl, build- 
ing material dealers of New York, told of some 
of the evils that are being encountered in selling 
bricks and materials other than lumber. ‘‘ This 
has been one of the biggest building years we 


succeeds 


’ 


have ever known,’’ said Mr. Murtha. ‘‘The 
trouble is that the building supply people are 
not getting their share of the profits. The man 
who puts up the building is getting his, but 
we material dealers are, in a way, left out in 
the cold. We need an organization among our- 
selves, not to dictate but to supervise and regu- 
late for the benefit of all, builders as well as 
dealers. ’? 

Mr. Murtha cited the electrical trade, in 
which the contractor is compelled to put into a 
building the materials called for. If anything 
is lacking when the work is inspected the dealer 
is compelled to make good. He suggested a 
hourd of trade that would include all dealers 
in materials. Mr. Hinckley endorsed what Mr. 
Murtha had said. ‘‘What we lumbermen need 
is more codperation,’’ he emphasized. He told 
how retailing lumber differs from retailing other 
commodities. He declared that if a customer 
goes into a grocery store and the grocer asks 
him 7 cents for sugar and the customer com- 
plains that he can get the same article at an- 
other store for 64% cents, the grocer simply tells 
him to go there and get it. ‘‘It is not that 
way in the lumber business, ’’ said Mr. Hinckley, 
‘*but it should be that way. We haven’t got- 
ten to that point as yet, however.’? Mr, Hinek- 
ley declared that the biggest thing in the lumber 
business, outside of making money, is to make 
friends within the trade. 

In opening the meeting, President Murphy 
started off by thanking the rank and file of the 
association for their ‘wonderful support?’ dur- 
ing his two terms in office, and especially during 
the last vear. He said he left the office with 


Business Ethics and the Embargo Topics 


The addition of thirty- 


members, discussion 


MiaAmI, FLA., Nov. 9. 
two active and associate 
of the embargo situation, and of business ethies 
in Florida were the outstanding features of the 
quarterly meeting of the Florida Lumber & 
Millwork Association held here at the El Com- 
modoro Hotel, last Thursday. Thirty-eight ap- 
plications for active and associate membership 
were preesnted. Of this number twenty-six were 
elected to active and six to associate member- 
ship. There were four resignations during the 
last quarter and one reinstatement, which brings 
the present membership to 223. 

President Joe M. MeCormick called the con- 
vention to order. Members and visitors present 
introduced themselves by name, company and 
city. The minutes of the last meeting were ap- 
proved, following which Director Guy Stoms, 
of Miami district, introduced F. H. Wharton, 
city manager of Miami, who welcomed the dele- 
gates. Fitting response was made by Director 
W. E. Tylander, of Fort Pierce. 

Because. of the heavy program, President Me- 
Cormick and the secretary made no set addresses. 
The secretary gave a report of the membership 
and the condition of the treasury, and then read 
the minutes of the directors’ meeting held the 
previous evening at the Marine Roof Garden, 
where officers and directors were the guests of 
Director Guy Stoms. The report of the di- 
rectors was approved as read. The secretary 
then read communications which included a let- 
ter of invitation from the Brooks-Scanlon Cor- 
poration and the Burton-Swartz Cypress Co. for 
members of the association to make a trip from 
Miami to Havana and return at the expense of 
these companies. This invitation was accepted 
with a vote of appreciation. 

The president then called upon all directors 
present to report on conditions in their districts. 
Practically all reported a satisfactory volume 
of business, regular regional meetings and a fine 
spirit of cooperation prevailing. 

J. P. Williams, of Orlando, past secretary and 
past president of the association, and now its 
national director, gave a splendid report of the 
convention of the National Retail Lumber Deal- 
ers’ Association at Washington, D. C., in Oc- 
tober. 

Adjournment was then taken for a_ buffet 


luncheon served on the convention floor by the 
members of the Miami district. Iollowing the 
buffet luncheon a special session was held by 
hoth the associate members and the active mem- 
hers. During this period the active members 
discussed plainly the ethical situation in Florida. 
It was declared that the present conditions 
under which many active members are buying 
direct from wholesalers and manufacturers in 
other parts of the country is bad for the asso- 
ciate members. This is wholesale business that 
logically belongs to wholesalers and manufac- 
turers in Florida. Participating in this dis- 
cussion were Louis Hector, B. F. Redstone, C. C. 
Jones, D. E. Harper, Danny Mays, ©. H. 
Knowles, Tom Pickett, Spencer Lainhart, L. F. 
Collier and Harvey G. Dickson. 


Associate Members Report 


Associate members closed their session and 
joined the active members, at which time, with 
Director Holley, made a report for that meeting. 
He said that the associate members who repre- 
sent the millmen and wholesalers of lumber 
and building materials are anxious to codperate 
in every way possible for the protection and 
prosperity of the active members. He declared 
their opposition to transit ears, and said this 
practice ought to be banished. He called atten- 
tion to the position of the wholesaler who finds 
himself greatly extended in the matter of credit 
because so many cars are ‘‘frozen’’ somewhere 
on the railroad lines between the mill and yard. 
He asked the active members to realize the posi- 
tion of the wholesalers and help to finance them 
through this situation. 

P. J. Feitner, of Osceola, also representing 
the associate members, then spoke. He told of 
the many temptations that are offered to manu- 
facturers to sell to retailers declaring that the 
mills of Florida are being besieged by wire, 
letter and person, offering any kind of a price 
for lumber to be shipped for the account of 
contractors who are not licensed dealers. 
‘*While the mills are not philanthropists,’’ he 
said, ‘‘they are willing to codperate and want 
to market their lumber to the active members.’’ 

F. H. Pfeiffer, of Miami, chairman of the 
millwork cost findings committee, gave a report 
on the progress of cost accounting instalations 


regret and had enjoyed being the presiding 
officer. 

The full list of nominations were declared 
elected by acclamation as follows: 

President—Everett L. Barnard. 

Vice president—Frank A. Niles. 

Vice president—-William E. Code, jr. 

Treasurer—Charles F. Fischer. 

Secretary—H. B. Coho. 

_ Trustees—S. Henry Baldwin, Jacob Bayer, Wijl- 
liam S. Beckley, jr., John Bossert, Cornelius Bris- 
lin, Frederick J. Bruce, Edgar Burgess, J. Howard 
Burton, E. D. R. Creveling, John L. Cutler, James 
Sherlock Davis, Andrew H. Dykes. Henry Ecken- 
roth, Charles McKenna, Albert McEwan, Joseph F. 
Murphy, D. J. O'Connell, Russell J. Perrine, Con- 
rad N. Pitcher, William C. Reid, Frank Roylance, 
Charles Sealy, Robert Ryland Sizer, Frederick W 
Starr, John F. Steeves, George W. Stevens, R. B. 
Stocking, Bernard L. Tim, J. B. Tisdale, W. Carro] 
VanClief, Richard S. White, William P. Youngs. 

In his annual report, Mr. Coho reported prog. 
ress and announced that the association would 
shortly move into larger quarters on the fifth 
floor of Grand Central Terminal, where a lum- 
ber library would be maintained and many more 
comforts provided for members. He told of the 
lumber annual which he is preparing and which 
will make its first appearance shortly, there. 
after to be published annually. He reviewed 
the work of the credit department and other 
activities of the association and with 
the statement that the future of the association 
looks ‘‘unusually bright.’’ 

A meeting of trustees followed the meeting, 
at which routine work was dispensed with. The 
dinner and dance of the association will be held 
Thursday night in the Waldorf Astoria. Miss 
Ruth Draper will be chief entertainer, and it is 
expected several hundred persons will attend. 


at Florida Meeting 


in Florida. He said about 75 percent of the 
millwork manufacturers who are members of 
the association have installed the uniform cost 
accounting system. 

The discussion of the embargo situation took 
up most of the rest of the afternoon session. 

Following the reading of a letter from J. B. 
Arnold, president of the Georgia-Florida Saw 
Mill Association and associate member of this 
association, the convention voted unanimously 
to condemn the capital stock tax and to advise 
the ways and means committee of the senate 
and house and the Florida representatives of 
the association’s position. 

Resolutions of appreciation were also voted 
for the Brooks-Scanlon Corporation and the Bur- 
ton-Swartz Cypress Co., the Miami Lumber: 
men’s Credit Bureau, City Manager Walton, 
Wotel El Commodoro and the Miami Hoo-Hoo 
for their hospitality, and the secretary was in- 
structed to write each a letter of appreciation. 

There was some discussion about the length 
of the program and it was voted to devote an 
extra half day’s session to the next convention 
which is to be held in February at Tampa. At 
that meeting there will be an afternoon session 
on Wednesday, followed by a director’s meet- 
ing and two sessions on Thursday. 


Entertainment Program 

There was a splendid program of entertain 
ment for the two days. Wednesday night, the 
Hoo-Hoo concatenation was held at the Coral 
Gables Country Club followed by a dinner dance 
at 9 o’clock, attended by 140. On Thursday 
night the quarterly banquet was held on the 
Burdine Roof Garden. Director Guy Stoms 
was master of ceremonies and ealled for re 
sponses from many of those present. An excel- 
lent dinner was served and it was an occasion 
enjoyed by everyone present. 

There was no golf tournament on Wednesday 
afternoon, due partly to the weather, and partly 
because of the failure of many who play golf 
to arrive until Thursday morning. The Scanlon 
trophy remains in the possession of D. R. Winn, 
of Ormond, who won it last August. ; 

A party of about twenty-five left Miami at 
3:10 Friday morning for Havana, Cuba, as the 
guests of Brooks-Scanlon Corporation and the 
Burton-Swartz Cypress Co. 
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Grading Rules Topic at. Hardwood Clubs’ Quarterly 


[Special telegram to AMERICAN LUMBERMAN] 

SHREVEPORT, La., Nov. 11.—With approxi- 
mately fifty lumbermen present representing 
about thirty manufacturing concerns of Ar- 
kansas, Texas, Mississippi and Louisiana, the 
Southwestern Hardwood Manufacturers’ Club 
and the West Side Hardwood Club met in 
joint quarterly meeting at the Youree Hotel 
today and considered matters of importance 
to the industry, especially standardization, 
trade extension and merchandising. W. J. 
Stebbins, of Garyville, La., presided as presi- 
dent of the Southwestern club, with Secretary 
Schaad, of New Orleans, at his post. R. H. 
MeIntyre, president, and O. S. Robinson, see- 
retary of the West Side club, both of Pine 
Bluff, Ark., also were in attendance. Mr. Me- 
Intyre, who briefly addressed the gathering, 
stressing the importance of the joint meet- 
ings, will preside at the next quarterly meet- 
ing, to be held in Shreveport three months 
hence, it was announced by Chairman Steb- 
bins. 


Recommends 55-hour Weekly Schedule 


The address of welcome was delivered by 
A. J. Peavy, president of the Peavy-Byrnes, 
Peavy-Wilson and Peavy-Moore Lumber com- 
panies, who devoted all day to the meeting. 
Mr. Peavy announced that his companies gave 
Armistice Day as a holiday to its employees. 
He recommended that all mills close on all 
holidays and also give a half holiday each 
Saturday and operate on a 55-hour weekly 
schedule. Mr. Peavy’s statement follows: 

Why this mad rush to cut the last tree? What 
are your plans when your mills cut out? Why not 
manufacture lumber as and when it is being used 
instead of disregarding the law of supply and 
demand? Why not your country in con- 
serving its timber supply and make lumber when 
lumber is being consumed *% 

How many holidays do you recognize and ob- 
serve at your mills? The answer is, perhaps, the 
Fourth of July and Christmas Day. What do you 


assist 


do on Washington’s Birthday, Decoration Day, 
Labor Day, Armistice Day, Thanksgiving Day? 


The answer is, run your mills. What do carpen- 
ters, the woodworking shops, furniture factories 
and Jumber consuming interests do on these days? 
They close down and observe them and rest. 

How about Saturday afternoon? How many 
hours do you run your mills on Saturday? The 
answer is ten. THflow long do the carpenters work 
on Saturday? The answer is until noon, when the 
saw and hammer are locked in the tool box until 
Monday morning. Then why do you insist on run- 
ning your mills Saturday afternoon when there 
is not a nail being driven nor a board being used 
by the consuming public? The answer is, because 
the other fellow is running his mill. Is this a 
sensible reason? The answer is no. Run your 
business as it should be run and Jet the other man 
run his wrong if he so desires. How about your 
labor? Do they want to work holidays and Satur- 
day afternoons? The answer is no. They will be 
more than glad to work fifty-five hours a week at 
the same rate per hour they get for sixty hours. 
Then why not let these men have a little rest, 
recreation and pleasure in place of pushing the old 
mill through until dark Saturday ? 

You can make all the lumber in fifty-five hours 
per week that the country requires, the life of your 
mills will be longer, you will have more time to 
make necessary repairs on Saturday afternoon and 
cut out Sunday work and your employees will be 
better satisfied. 

How about your logging? If you like you can 
log five days one week and six days another, and 
In this way take care of your mills on an aver- 
age of fifty-five hours a week. 

Think this matter over. Let’s slow down a lit- 
tle, save a few trees for a rainy day. Play while 
the other fellow plays, Jet your mills stop when 
the hammer stops and allow production and con- 
sumption to go hand in hand. Your timber supply 
will be conserved. The nation’s timber supply will 
prolonged and all will be well. 

Think it over. Do what you think you should 
do, and we believe you will stop this mad rush 
Which is destroying the lumber business. 

No formal action was taken on Mr. Peavy’s 
suggestion and none was expected, the matter 
eing presented not for club endorsement but 
einer for individual consideration. A num- 
er individually approved the plan. 


Presents Hardwood and Pine Data 


O. N. Cloud, of Shreveport, sales manager 
of the Peavy interests, followed Mr. Peavy 
as a speaker at the forenoon session, after 
which luncheon was served. Mr. Cloud pre- 
sented comparative data relative to hardwood 
and pine production and consumption. He 
told of the importance of boosting southern 
woods, and mentioned that noticeably an in- 
creasing demand for red gum has developed, 
naming a number of jobs locally where red 
gum has been used. 

L. V. Teesdale, engineer in forest products, 
of the Forest Products Laboratory, Madison, 
Wis., read a statement, mostly technical, on 
controlling stain, decay and seasoning de- 
fects in gum. The survey, he stated, has not 
yet been completed, but much progress noted. 

J. H. Townshend, of Memphis, executive vice 
president Hardwood Manufacturers’ Insti- 
tute, spoke on the advantages of the insti- 
tute’s system in reducing costs of production. 
Mr. Townshend recommended more advertising 
of southern hardwoods. He urged that all 
join in paying for the advertising, making the 
cost individually small. 

Following a suggestion that instead of all 
advertising funds going for space in publica- 
tions, some be used in engaging several men 
to personally present the advantages of hard- 














A. J. PEAVY, mF. 
Shreveport, La. : 
Advoeated 55-Hour 
Weekly Schedule 


DULWEBER, 
Greenwood, Miss. ; 
Discussed New 
Grading Standards 


woods to builders and in a direct way sell the 
products, it was moved and carried that this 


plan be followed. 


Discussing Hardwood Grading Rules 


B. F. Dulweber, of Greenwood, Miss., chair- 
man grading rules committee Hardwood 
Manufacturers’ Institute, made an address 
recommending the new standard of grading 
by which lumber would be graded according 
to intrinsic value to the consumer and not 


according to defects of the lumber itself. Mr. 


Dulweber gave a chart lecture and illustra- 
tions to show advantages of the proposed sys- 
tem. The present system, he declared, is ob- 


solete and uneconomieal. 


Mr. Dulweber dealt very largely with ree- 


ommendations of the Forest Products Labora- 
tory for hardwood grade construction. 


det 
is by far the most important question before 
the hardwood industry,’’ he said. ‘‘ All 
others sink into insignificance in comparison, 
and the sooner we realize it and take steps 
to correct the present chaotic condition, the 
sooner we will place our business on a more 
stable basis and secure a more adequate re- 
turn for the capital, energy and ability we are 
investing in the industry.’’ He said it was 
almost impossible to exaggerate the loss the 
industry is sustaining through lack of ade- 





quate, intelligent standards for grades, and 
continued: 

‘*What action will finally be taken by the 
Consulting Committee and the Central Com- 
mittee, we are unwilling to predict, but we 
advise that no action in the direction of 
changing the present rules be taken until full 
opportunity is given to work out these prob- 
lems through these committees.’’ But should 
the standardization movement fail in its ef- 
forts, or should it become apparent it can not 
sueceed, he recommended that individual ae- 
tion be taken by this organization to put the 
plan into effect. 


Resolution on Hardwood Grade Specifications 


Ben Johnson, of the Mansfield Hardwood 
Lumber Co., Shreveport, offered the follow- 
ing resolution, seconded by O. N. Cloud, 
Shreveport, which carried without a dissenting 
vote: 

WHEREAS, The reconstruction of hardwood grade 
specifications is now being considered by the Con- 
sulting Committee created by the Central Commit- 
tee on Lumber Standards, and 

WHEREAS, The United States Forest Products 
Laboratory after most thorough survey and con- 
sideration has submitted certain findings and rec- 
ommendations relating to the matter now before 
the Consulting Committee, and 


WHeERBFAS, The Southwestern Hardwood Manu- 
facturers’ Club and the West Side Hardwood Club 
assembled in convention at Shreveport, La., on 
Wednesday, Nov. 11, 1925, have given considera- 
tion to the subject and to the proposals of the 
laboratory and have reached certain conclusions ; 
therefore, be it 

Resolved, That it is the sense of this meeting 
that rules should be first constructed upon the 
following basis: 

First, that all grades including FAS be deter- 
mined by the percentage of yield in clear face cut- 
tings. 

Second, that there be no restriction in the num- 
ber of cuttings allowed. 

Third, that.the determining factor be clear face 
cuttings obtained from either face of the whole 
board. 

Fourth, that the minimum size of cuttings per- 
mitted vary in the different grades and provide cer- 
tain definite types of cuttings as recommended by 
the laboratory, also, that smaller cuttings than 
are now considered be allowed. 

Fifth, that the findings and recommendations of 
the laboratory be used as a guide in this work of 
reconstruction, and, be it further 

Resolved, That the officers of the organization 
here represented be directed to use their best 
efforts to bring about the reconstruction of hard- 
wood rules on the basis above outlined and that 
copies of this resolution be sent to the Hardwood 
Manufacturers’ Institute, and the National Hard- 
wood Lumber Association, and these organizations 
requested to strive to bring about such reconstruc- 
tion in the consulting committee ; and, be it further 

Resolved, That a vote of thanks be tendered to 
the United States Forest Products Laboratory for 
its painstaking, thorough and efficient work, and 
its individual contribution to the solution of this 
important problem, and a copy of this resolution 
be sent to Carlile P. Winslow, director of the 
laboratory. And, be it further 

Resolwed, That a vote of thanks be tendered Ben 
I’. Dulweber, chairman of the grading rules com- 
mittee of the Hardwood Manufacturers’ Institute, 
for the able and conscientious service rendered by 
him in this work. 

Secretary George Schaad submitted the fol- 
lowing report on stocks of lumber and logs, 
orders on hand, capacity of mills and their 
activity: 


Total, Average 
thirty mills per mill 

Stoeck— Feet Feet 
CE a a daa ha wn ee ies 99,750,000 3,333,000 
DN seca «nace waw wane 96,250,000 3,250,000 
Care WHE 2 < ccc cec cs 32,750,000 1,100,000 
Daily capacity .......... 1,780,000 60,000 


Operating activity: Running normally, 9 mills: 
not running, 9 mills; producing 35 to 90 percent of 
normal, 12 mills. 


Log supply: No logs, 15 mills; 15 others had a 
total of 20,750,000 feet. 


MorE THAN four million trees, all transplant 
stock, were planted last spring in Massachusetts. 
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Tells of New Zealand Woods 


SEATTLE, WASH., Nov. 7.—Lee E. Force of 
this city, manager of the Douglas Fir Exploita- 
tion & Export Co., has a collection of photo- 


marvels of New Zealand 
the pictures last summer, 
during a voyage to the antipodes. As a sea- 
soned traveler, who has studied trees in many 
parts of the world, Mr. Force was prepared to 


graphs depicting the 
forests. He obtained 


| Fay 








Rimu, chief timber used in house-building 


some extent for the marvels of sylvan growth; 
but even so, he looked with surprise upon the 
kauri, which attains a diameter of from four- 
teen to twenty-two feet and a height of more 
than a hundred feet. The kauri is one of the 
largest trees on the globe, with respect to vol- 
ume of timber; but it is disappearing from the 
New Zealand forests, the remaining stand being 
exceedingly limited. The kauri flourishes only 
to the north of 38 degrees south latitude. The 

















Silver pine, used principally for sleepers, posts 
and poles 


timber is light-yellowish 
brown in color; it is: 
straight in the grain; 
is strong, easily worked, 
and is remarkably free 
from knots and defects. 
Speaking of kauri, the 


New Zealand foresters 
say that ‘probably 


there is no more gener- 
ally used softwood in 
the world.’’ Though 
formerly much used for 
home-building, its pres- 
ent high price confines 
its use to railway car- 
riage building, cabinet 
work and generally join- 
ery purposes. Kauri, 
mottled and figured, is 
much prized for cabinet 


work. The tree yields a 
valuable resin called 
kauri gum. 


Among the other trees portrayed in the photo- 
graphic collection of Mr. Force, are: Rimu, 
which is the chief timber used in house building, 
and when figured is used for furniture, doors 
and paneling; matai, or black pine, tsed chiefly 
for weather-boarding and flooring; totari, for 
railway sleepers, wharf piles, telegraph poles, 
posts, veranda posts, flooring and steps, and 











Maire, a useful tree that grows to large size 


especially for window frames and door frames, 
because of freedom from shrinkage; silver pine, 
which is durable and used mainly for sleepers, 
poles and posts, and occasionally when beauti- 
fully mottled for cabinet work. The white pine 
of New Zealand is known to the natives as 
kahikatea, and New Zealand cedar is called 
kohekohe. This last-named tree resembles Hon- 
duras mahogany. 

Among the broad-leaved ,species, there are 
two varieties of beech —red beech and silver 
beech. Red beech is hard, strong, easily split, 
durable, and about the same weight as English 
ash; it is liable to warp and is not much used 
in house-building. Silver beech is used for fur- 
niture, bentwood work, agricultural implements, 
tool handles, cheese crates, clothes pegs, dowels 
and packing cases. 








— 


ht cena ee a : : 


A typical beech forest in New Zealand 


The estimated area of virgin forest in New 
Zealand in 1840 was 40,000,000 acres, but three. 
fourths of the original stand has been cut over 
or burned over, until now the dominion has 
only 10,000,000 acres of forest lands of all kinds, 
The greater part of the present forest consists 
of virgin stands of untouched timber, but in 
these the growing timber can provide for but 
a fraction of the requirements. The sawn tim- 
ber, as set forth in a report by A. R. Entrican, 
engineer in forest produce ts, annualy amounts to 
300,000,000 superficial feet. The manufacturing 
agencies are cutting and destroying about 300, 
000,000 cubie feet annually—leading Mr. En- 
trican to say that, ‘‘If continued, this course 
must lead to the ultimate exhaustion of our 
timber supplies.’’ 

There are ninety-nine forest trees in New 
Zealand; about twenty are of value for timber; 
of the twenty, only six are extensively used by 
millmen, and of the six, five are conifers. The 
principal timbers milled are rimu and kahikatea. 
High prices and growing scarcity will bring 
about the use of trees now neglected, such as 
puriri, kohekehe and pukatea, which possess 
high’ qualities but are obtainable in such small 
quantities as to be of little commercial im- 
portance. 





—— 





Kauri, fast disappearing from New Z ealand 
forests 
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News From the South 


Deep Bayou Red Willow Popular 


PLAQUEMINE, La., Nov. 9.—S. B. Anderson, 
president S. B. Anderson & Son (Inc.), of this 
place, expresses himself as being highly grati- 
fied with the popularity that has been obtained 
by the Deep Bayou red willow lumber, of which 
his company makes a specialty. Radio, furni- 
ture and interior trim manufacturers are users 
of this wood, and Mr. Anderson says that he 
has been unable to keep up with the demand 
during the last few weeks. This willow is 
iving entire satisfaction, and no complaints 
whatever have been received as to its quality. 
This is a very desirable timber, as it is soft 
textured, works readily, warps very slightly, 
and shrinks and swells very little. It takes on 
a beautiful finish, and its color and grain make 
it especially desirable for imitation walnut or 
mahogany. 

Mr. Anderson says: ‘‘ There is no place where 
poplar is used where willow could not be substi- 
tuted to the entire satisfaction of the user, and 
it is equal to the best plain red gum for walnut 
or mahogany finish.’? This company has a 
large supply of willow timber, and Mr. Ander- 
gon says the firm is prepared to furnish this 
wood in considerable quantities during the com- 
ing season. 


Ohhh he hahahaha 


Building Band- and Planing Mill 
DEQUEEN, ARK., Nov. 9.—Herman Dierks, 
president of the Dierks Lumber.& Coal Co., of 
Kansas City, Mo., which has large timber hold- 
ings in Oklahoma and Arkansas, was a business 
visitor here this week. The Dierks interests are 
building a band- and planing mill near Page, 
Okla., to take care of a large timber acreage 
recently acquired by them in that section. A 
belt line of railroad from Page, Okla., to Tali- 
hina, Okla., a distance of about sixty miles, con- 
necting with the Kansas City Southern Railroad 
at Page and with the Frisco Railway at Talli- 
hina is being built by this company also. The 
lumber plant will be located on the new line 

of railroad about sixteen miles west of Page. 


Embargo Situation in Florida 


MiaMI, Fua., Nov. 9.—According to announce- 
ments from the office of F. H. Wharton, city 
manager, 21 boats with cargoes consigned to 
Miami lumber dealers are either on the way 
here or will leave soon for Miami. This infor- 
mation was given to the city manager from the 
secretary of the Lumbermen’s Credit Bureau. 
In addition to these boats two companies, one 
in New Orleans and one in Newport News, are 
seeking information concerning docking space 
and warehouse room for the establishment of 
lines to Miami. 

A telegram from W. H. Cowley, New Orleans, 
states that plans were being made for the in- 
auguration of a steamship service to Miami 
Which would carry both freight and passengers, 
and asks concerning the channel and docking 
space. An answer was sent to New Orleans, 
giving no promise of docking space further 
than that they would have to wait their turn at 
the city docks. 

The port commission of Newport News wired 
asking for docking space for a schooner load of 
furniture and stating that the commission was 
interested in the movement of furniture through 
this port. In answering this telegram Mr. 
Wharton advised that unless the furniture was 
consigned to reliable Miami interests prepared 
to take the furniture from the boat immediately 
om arrival, it would be best not to ship the fur- 
miture as no warehouse space is available. 

The boats expected by the Drake Lumber Co. 


. ate: Barge Col. Keith by tug Col. Rockwell, 


ov. 5; barge Thelka and schooner Nomis by 
tug Col. Rockwell, expected Nov. 18; barge 
Thelka and schooner Nomis will return about 
Dee. 5; schooner Sally Wren, Nov. 5. This boat 
Will arrive on return trip about Dec. 10; schoon- 
&t M. Turner about Nov. 3, barges Northland 
and Southland about Nov. 15. 

Two barges from the Brooks-Seanlon Corpo- 
tation by its own tug will arrive about Dee. 10; 


= 
steamer from Halifax about Nov. 20; schooner 
from Pensacola, Nov. 15; schooner Edw. B. 
Winslow, Nov. 25. 

Boats expected by Lindsay Lumber Co. are: 
Steamer Luther Little, Nov. 10; schooner J. O. 
Webster, Nov. 15; schooner Zebedee Cliff, Nov. 
30; steamer or barge from Mobile Dee. 1. 

Boats expected for Hainlin Lumber Co. are: 
Schooner Newson; Nov. 10; schooner Burke- 
land, Nov. 20. 

Boats expected for the J. A. McDonald Co.: 
Schooner Camilla Mae Page, Nov. 5; schooner 
Clise, Nov. 13. 

Cea aeaaaaaane 
Skipper Pays Tribute to Cypress 

NEw ORLEANS, LaA., Nov. 9.—Secretary-man- 
ager E. W. McKay, of the Southern Cypress 
Manufacturers’ Association, is in receipt of a 
letter from Capt. Duken, skipper of the Big 
Bill, built in Chicago last year for a cruise to 
southern seas in seareh of tree-climbing fish 
and other curiosities. The vessel and the project 
tied in with it drew no end of press notices. 
The cypress used in its construction was sup- 
plied through the Cypress manufacturers’ as- 
sociation. After the Big Bill reached New 
Orleans, something went awry with the expedi- 
tion plans. The crew dropped away one by 
one and the ship was tied up to await develop- 
ments. Finally she was reported missing. It 
now appears that Skipper Duken, with his wife 
and boy for a crew, quietly went a-cruising. 
In the skipper’s letter to Secretary McKay, 
written from somewhere in the Pacific, he pays 
this tribute to the eypress that went into the 
makings of his ‘‘ship’?’: 

There are now worms in the oak I have used 
in the construction of the ship, and which is 
exposed, the keel, stem and sternpost for in- 
stance. The cypress planking is entirely free 
and was free at the last docking at the Bay 


Islands. 
Baa aa”“ ai 


Inspection Trip to Mexican Property 

CHIHUAHUA, Mexico, Nov. 7.—Business in- 
terests of Chihuahua and all this part of 
Mexico are expressing deep interest in the visit 
which John D. Rockefeller, jr., has just made 
to the property of the Madera Co. (Ltd.) situ- 
ated in the western part of this State. The 
trip included an inspection of the Mexico North- 
western Railroad which runs between Juarez 
and Chihuahua, owned also by the Madera com- 
pany interests. The holdings of the Madera 
company consist of 3,000,000 acres of white 
pine timber, and large lumber mills at Pearson 
and Madera. Mr. Rockefeller spent two days 
going over the big’ property. One explanation 
that is given of the purpose of his visit is that 
he has under consideration the purchase of the 
timber land, mills and railroads. He refused, 
however, to make any statement. Although Mr. 
Rockefeller was accompanied by his wife, it is 
not believed that the trip into the Sierra Ma- 
dres was made exclusively for pleasure, par- 
ticularly at this season of the year. He was 
accompanied also by Charles M. Newman, of 
the Newman Investment Co. of El Paso, Tex., 
and L. R. Hoard, vice president and general 
manager El Paso Milling Co., subsidiary of the 
Madera Co. (Ltd.). 

MBaegusanaaws 
New Equipment for Flooring Mill 

Monror, La., Nov. 9.—H. H. Benoit, presi- 
dent, Benoit Oak Flooring Co. located here, 
*has announced that its mill has been entirely 
equipped with new modern machinery and that 
the company is now operating with a daily capac- 
ity of 35,000 feet. The Benoit company is 
advantageously located in the heart of one of 
the principal hardwood sections of the South 
on both the Missouri Pacific and Vicksburg, 
Shreveport & Pacific railroads. R. L. Grayson 
is sales manager of the company. 

One unusual feature of the Benoit organiza- 
tion which speaks well for it, is the fact that 
Mr. Benoit and the superintendents and fore- 
men have all at least twenty years’ experience 
in the hardwood lumber business. This means 
that they are authorities in their field and the 
company is able to give attractive and authentic 
service to its customers. 


TRANSIT CARS 





TENNESSEE 
RED 
CEDAR 


Quick Shipments 


of air or kiln dried Tennessee red cedar 
lumber, carlots or less, from our steam- 
heated, damp-proof Chicago ware- 
house, will save you 10 to 15 days’ time 
on delivery to your plant over mill 
shipment. 

Make us your sure source of supply 
for future requirements. We will make 
you attractive prices for immediate 
shipment, or future delivery, as the 
lumber may be needed. 


Wire our expense for prices, 
any quantity, delivered anywhere 


E. BARTHOLONEW FARDWOooo Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 





11-14-25 











Fix Your Credit Loss 


in Advance 


| You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 

OF NEW YORK 

1045 II]. Mer.Bank Bld. 80 Maiden Lane 
Chicago, IIL New York, N. Y. 





| 
| 
| 
| 
| 
| 


511 Locust St. 
| St. Louis, Mo. 


























GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 











ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 
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Dealers— % 


Why Not Get 
This Profit? 


i style today is for fire- 
places. Practically all the 
new house plans call for them. 
Each fireplace to be efficient 
must have a damper, ash 
dump, ash-pit door and fire 
basket. Why not push these 
fireplace necessities this 
fall and make extra money? 


Hundreds of lumber dealers are making 
good extia profits by selling Donley— 





Fireplace Dampers Package Receivers 


Ash Dumps Steel Basement 
Ash-pit Doors Windows 
Fire Baskets Metal Basement 
Coal Chutes Columns 


You can work some of these devices into 
every building job—and they carry a nice 
margin of profit. Write for Donley Cata- 
log and learn how other dealers are making 
good profits by selling Donley Devices. 


the Donley Brothers co. 





413928 Miles Ave. Cleveland, Ohic 





0).) > @ 


EVICES 


Complete the Home 








67,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AII the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 8,300 
acres in Township 36 N., Ranges 35 and 36 
E., W. M., Sherman Creek watershed, Col- 
ville National Forest, Washington, estimated 
to be 67,000,000 feet B.M., more or less, of 
western yellow pine, Douglas fir, western 
larch and other species of timber, approxi- 
mately 75 per cent western yellow pine. 


STUMPAGE PRICES.—Lowest rates consid- 
ered $3 per M for western yellow pine and 
western red cedar, and $1 per M for Douglas 
fir and other species. Rates to be readjusted 
every three years. 


DEPOSIT.—$6,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages, according to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, Port- 
land, Oregon, up to and including December 
30, 1925. 

The right to reject any and all bids is re- 

served. 

Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Republic, Washington. 





Southern Flooring Firm Increases Output 


MEMPHIS, TENN., Nov. 9.—In order to meet 
the heavy demand for the well known product 
of the Hudson Hardwood Flooring Co., of this 
city, Hudson & Dugger Co. (Inc.), also of 
Memphis and parent of the former organization, 
has reorganized the Lamb-Gary Lumber Co., of 
Vicksburg, Miss., incorporated it for $200,000 
and begun the construction of a new plant at 
Vicksburg that will amply take care of all its 
customers’ needs. The plant will consist of 
dry kilns, power plant, a 2-story office building 
and a warehouse, and will have a daily capacity 
of 50,000 feet. 

The aceount of how Hudson & Dugger Co. 
happened to engage in the flooring business is 
exceptionally interesting. For two years prior 
to 1922, the cooperage business had been very 
dull, and, as the future did not offer hope of 
any marked improvement, the Hudson & Dugger 
Co. decided to shift to some more profitable 
phase of the woodworking business. After 
thorough investigation, officers of the company 
decided on the flooring business, and as a re- 
sult the Hudson Hardwood Flooring Co. was or- 
ganized. In the subsequent election of officers, 
Galvin Hudson was made general manager of 
the new organization, D. K. Fuller, sales man- 
ager, and B. C. Baird was placed in charge of 
the lumber department. 

Memphis was chosen as the site of the new 
plant, erection of which began immediately. 
By pushing the construction work, the plant 
was able to start operating by the early part of 
December, 1922. In the meantime, sales con- 
nections had been established, and, with the 
completion of the factory and the installation 
of thoroughly modern machinery, the firm began 
to take on business. So well did its products 
meet the approval of the trade, that before long 
orders were coming in faster than they could be 
taken care of. It then became necessary to 
find a means of increasing production so that 
the company’s reputation for prompt service 
might be maintained. A careful analysis of the 
situation was made, and finally it was decided 
to erect a second plant at Vicksburg, Miss. To 
officers of the company this site seemed ideal, 
as, like Memphis, it was close to the lumber 
supply. 

Arrangements were effected with the Lamb- 
Gary Lumber Co., of Vicksburg, for the eree- 
tion of a new plant in conjunction with its own 
operations, and the company was reorganized 
with the following officiary: Galvin Hudson, 
Memphis, Tenn., president; J. A. Lamb, Vicks- 
burg, Miss., vice president and treasurer; and 
(. H. Ricketts, Vicksburg, secretary. F. FE. 
Gary, of Chieago, who was a member of the 
original firm, retained his interest in the busi- 
ness, but withdrew from any active participa- 














Cooling shed of the Hudson Hardwood Flooring Co., Memphis, Tenn., 
where lumber taken from kilns is allowed to cool thoroughly before 


being worked 


tion in its offairs. In announcing the reorgani- 
zation of the Lamb-Gary Lumber Co., the man- 
agement declares that it will manufacture a 
high grade product at its Vicksburg plant, and 
will endeavor to maintain a uniform standard 
at both operations. Sales will be made through 
the Hudson Hardwood Flooring Co., at Mem- 
phis. 

Buildings and equipment in the new factory 
will all be of the latest type. The six pro- 
gressive type dry kilns, manufactured by the 
Moore Dry Kiln Co., of Jacksonville, Fla., will 
be constructed of brick, concrete and tile, and 
will have a capacity of 500,000 feet. Power 
will be furnished by a 750-kilowatt direct drive, 
ball bearing generator, manufactured by the 
General Electric Co. New machinery, furnished 
hy the Yates-American Machine Co., and other 





























Truck load of oak flooring produced in modern 
plant of Hudson Hardwood Flooring Co., Mem- 
phis, Tenn. 


firms, will be installed throughout. <A general 
idea of the permanent character of the factory 
building may be obtained from the fact that 
cypress timbers will be used in its construction. 
As at Memphis, the plant will consist of two 
units with provisions in the layout for the in- 
stallation of additional units as business ex- 
pands. 

While the Memphis plant was constructed 
three years ago, it contains nothing but the most 
moder equipment, and will rank upon a par 
with the new Vicksburg plant in practically 
every respect. Ten dry kilns, manufactured by 
the Standard Dry Kiln Co., of Indianapolis, 
Ind., are in use at Memphis. The desire of the 
company to secure economy of operation and a 
high quality product is, quite evident in both 
operations. When the Memphis plant was laid 
out ample storage room was left at either side 
of the kilns so that there would be no loss ot 
time in handling the rough lumber before it 
entered the kilns, or 
any deterioration in its 
quality after the dry- 
ing operation had been 
completed. 

Every bunch of floor- 
ing leaving the Hudson 
Hardwood Flooring 
Co.’s plant is stamped 
with the firm’s brand 
and marked with the 
grade and average 
jlength of stock, as 4 
protection to the con- 
sumer. The consumer 
is offered a_ further 
guaranty of high 
quality flooring in the 
personal supervision 


which Galvin Hudson 
gives to its manufac: 


ture as general mat- 
ager of the Memphis 
plant. Equal assurance 
of a well manufactured 
product reposes in the 
management of the new 
Vicksburg plant, for 
which J. A. Lamb is re 
sponsible. 
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Biographies 
You'll find few books upon the shelves 
About the fellows on the street. 
The books men write about themselves 
Are not about the men you meet 
In daily life. I wish some day 
Some man would take his pen in hand 
And tell the story, in a way, 
Of all the people in the land. 


There are a hundred million more 
Like you and me, Americans 
No songs or books are written for, 
Whose history no mortal scans. 
And yet the tale would thrill the heart, 
If someone would the tale indite, 
How Henry Simpson got his start, 
Or what Bill Johnson thinks tonight. 


I wish some man would write the tale, 
Not only of the ones who win, 
But tell about the ones who fail, 
Who lose their heart’s desire, and grin. 
I wish that someone took his pen 
In hand, the way the mighty do, 
And wrote a book about the men, 
The folks—well, folks like me and you. 


Do Your Coming On Home Early 

A life insurance company wrote in the other 
day for 50 copies of ‘‘Come on Home’? for dis- 
tribution among its office employees at Christ- 
mas time, and it set us to wondering what the 
lumber companies were going to give their em- 
ployees for Christmas? 

Anyway, we thought we better speak about it, 
for it reminded us that Christmas is only a little 
over a month away. We hadn’t realized it our- 
self. Well, there’s one fellow who has the 
Christmas present matter taken care of, any- 
way. 

Counting up the folks in the office, and per- 
haps a few special customers, and the relatives, 
and some of your friends, the ones you like 
best, and then writing in and telling us to send 
you that many copies of ‘‘Come on Home,’’ 
does take care of the Christmas thing easily, 
doesn’t it ? 

The only other suggestion is that you do it 
now, before the Christmas rush, and while we 
are sure to have the books. A third printing 
of it has recently come from the press, but you 
never can tell. 

Sinee we wrote the book, we can’t say much 
about it, hut people seem to like it. Oh, yeah, 
the price is $2. 


We See b’ the Papers 

We don’t know whom to blame for this 
Weather, but we suspect Florida. 

A man gives his fortune away in his will, 
but he gives himself away in his letters. 

Northwestern has a teacher named Rosalind 
Tough. Chicago ought to sign her for its foot- 
ball team, 

President Coolidge has been asked to make 
Laurel, Miss., the winter capital, and if he had 
ever been in Laurel he would. 

But if President Coolidge won’t make Laurel 
the capital, then the thing for Laurel to do is 
to make Frank Wisner president. 

Barney Oldfield hit a pedestrian. It is sel- 
dom a pedestrian is so fortunate as to receive 
4 personally autographed bump like that. 

They say that a Chieago lumber yard site 
has just been sold for more than a million dol- 
lars. It must have been a pleasant site. 

Jack Dempsey is writing a series of articles 
on reducing. The trouble with Jack is that the 
fellow he wants to reduce is the other fellow. 

As far as the stock market is concerned, you 
en what happens to the fellow who thinks 
le will sit in for just a few minutes. He does. 
Well, the unexpected happened, and North- 
Western beat Michigan 3 to 2. Success gen- 





erally consists of 
happen. 

There are some of Florida’s real estate pro- 
moters that she wishes she didn’t have, just like 
some of a fellow’s friends when he is running 
for office. 

Lawrence J. Crowley, of Joliet, has just 
bought a dance hall in Chicago. Here is a man, 
evidently, who is going to learn the Charleston, 
no matter how much it costs. 

It was a great day for this department Sat- 
urday. We saw the team from our home college 
beat the team from our home State, which was 
already the best in our home country. 


The London county council wants to tear down 
Waterloo bridge, one of the few beautiful things 
in London. Evidently London bridge is falling 
down, and also the London county council. 


making the unexpected 


Between Trains 

DAYTON, OnI0.—The local Knights Templars 
and their ladies gathered together tonight at 
the Temple, dined and made merry. We missed 
the Kings; we found they were in Florida; but 
J. Elam Artz called up and made the most pro- 
found salaam of welcome we have ever seen 
over a telephone. J. Elam was radiating hos- 
pitality and cordiality years before the radio 
was invented, and he was broadeasting per- 
fectly on this occasion. Thanks, Elam. 


LANsInG, Micu.—Motoring merrily home 
from the Michigan-Navy game we were halted 
by a wire and hurried back to the State capital, 
where Lansing Lodge F. & A. M. was putting 
on a dinner and dance for the ladies. We 
thought at first that we were wanted for our 
dancing, but it seems not. No, a man named 
Converse (happy name) was to have made a 
speech, but had to leave town, so they sent for 
us. We have known a lot of eases where some 
fellow had to leave town right after a speech, 
but this was the first case we ever knew where 
he had to leave before. 

Right at our right sat no less a personage 
than the Snark of the Universe, Al Hager, who 
has been a good Hoo-Hoo so long that he well 
deserved the honor. We predict that Hoo-Hoo 
will go forward by leaps and bounds under his 
administration, which is the way a cat is sup- 
posed to go forward anyway. 

The Snow 
It seems, somehow, I can’t enthuse 
The way I used to long ago 
About the snow. A fellow who’s, 
Well, sixty-eight or -nine or so, 
Begins to think about the fire, 
And warmth and comfort to desire, 
And not so much about the joy 
Of snow that used to please a boy. 


And when I grew to man’s estate, 
Say twenty-one or -two or -three, 
I thought a snowfall still was great, 
A blizzard still looked good to me. 
Of course, I wasn’t any kid, 
3ut then I had my logs to skid 
And haul on that first job of mine, 
And then the snow looked mighty fine. 


But now it doesn’t look so good. 
It isn’t all because I’m old; 
With all the winters I have stood, 
T still could stand a little cold. 
But now we’re railing timber down, 
And when it’s snowing here in town 
I wonder what the snow will do, 
And how the one-spot will get through. 


I guess it’s nearly always thus 
With vou and me and all the rest. 
As long as things are nice for us 
We think that these things are the best. 
And then we change our scheme or plan, 
And then we think, oh, foolish man, 
Since now we don’t need blizzards so 
The Lord should put an end to snow. 

















Extra Sales 
This Winter 


Why not focus your attention on 
the old homes in your community 
this winter and make some extra 
sales? — 


If your community is like others, 
no doubt there are still many old 
homes in it that have never had 
hardwood floors or trim and in 
which both are badly in need of re- 
placing. 


Other dealers are going after this 
business with good results. A little 
extra sales effort and you get a start 
and other jobs follow without much 
trouble. 


We can ship you five kinds of 
hardwood flooring in mixed cars 
with five kinds of hardwood trim. 


Let us quote you 
on a mixed car 


THE MEADOW RIVER LUMBER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


























White Pine MINNESOTA 


ESTMONT 


ALSO LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














5] B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 





























eS 
AS 
Nai A NEW COLLECTION BY THE POET 
co] WHO MAKES LIVING A JOY 
ome 2 
On 
"nell | COME ON HOME 
; By 
DOUGLAS MALLOCH 
AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST: LAND,” ETC 
od 
Douglas Malloch is known all over America, 
swherever people gather to hear clean stories, 
enjoy happy evenings, and read aloud or listen 
to verse such as bus, filled with homely senti- 
ments and a happy spirit. “The poet who 
amakes Irving a yoy,” they say of tum. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and bumor are 
| aepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
" where a father says to bis boy: “I know you'll 
hi*o get along,” and adds 
Me “I know, somehow or other, 
ses Because you always had 
A whole lot of your mother, 
And a litte of your dad.” 
i 
un GEORGE H. DORAN COMPANY : Publishers : New York 




















A book that will help you sell homes, 
for it will fll you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 



































Commerce Secretary’s Annual Report 


‘The standard of living of the country as 
a whole was the highest in our history, and 
therefore the highest in all history,’’ said Sec- 
retary of Commerce Hoover in summarizing the 
economic position of the country during the 
fiscal year that ended June 30 in his annual 
report to the President. Mr. Hoover is noth- 
ing if not optimistic. 

Mr. Hoover devoted considerable space to a 
discussion of the great volume of building, 
saying: 

The greatest volume of construction operations 
on record, representing a total investment of more 
than $6,000,000,000, was carried out under the 
most noteworthy circumstances. Building cost 
indexes declined perceptibly during the execution 
of this tremendous program. ‘This was possible 
because the construction industry and _ building 
owners responded to the movement for stabilization 
organized by the industry with the codperation of 
this department for the purpose of keeping the 
industry employed more actively throughout the 
year, instead of allowing it to operate at only a 
fraction of its capacity during most months. 
There was practically none of the obvious and 
gross inefficiency and waste which has usually ac- 
companied building “booms” in the past, and the 
industry continues in a healthy condition ready 
to meet continuing demands upon it. Zuilding 
activity was well distributed throughout the dif- 
ferent regions of the country, and there was ap- 


parently an increased consumption of building ma- 


terials on farms. Expenditures for construction 
activity find their way into a highly diversified 
group of industries. Hence it is a matter of great 
concern that this industry, the greatest balance 
wheel in our economic system, should run in fine 
adjustment to our other economic needs, 


Construction Keeping Pace With Population 


The sum spent for construction for the most 
part represented not only a keeping pace with the 


needs of expanding population, but also a_ sub- 
stantial bettering of the country’s housing and 


commercial facilities. The additions to commercial 
and public plant and transportation, all tend to 
raise living standards and promote elimination of 
waste in our commercial and industrial life. Our 
national savings are accumulating at an unparal- 
leled rate, and it is especially desirable to have 
them invested now in domestic permanent capital 
improvements which contribute directly to the well 
being of our people. For by such devotion of our 
savings we both encourage thrift and raise the 
standard of living. The housing shortage arising 
from the war has not yet been substantially re- 
lieved for the lower income groups, and one of 
the great tasks ahead of the country is to organ- 
ize this field so that new homes may be reasonably 
financed and owned preponderantly through the 
thrift of individual families who occupy them. 
The better organization of the “second mortgage”’ 
on to a more reasonable basis is one of the out- 
standing factors. 


Railroad Facilities Equal to Demand 


Discussing the transportation situation, Mr. 
Hoover said: 


Greater traffic was handled during the fiscal 
year 1925 than ever before in our railroad history. 
Our railroad facilities proved equal to the heavy 
demand placed upon them, and this traffic was 
handled not only with practically no car shortage 
but also with greater speed than in previous years. 
Car shortage and delays of traffic in transit tend 
to increase commodity prices for the consumer and 
to reduce the income of the producers, and at the 
same time impair the carrying capacity of the 


railroads. Economic losses arising from these 
costs have been largely minimized. Extensions 


of terminals and the problem of rate adjustments 
are still before us. 


Banking and Financial Situation Sound 


_ Mr. Hoover discusses the banking and finan- 
cial situation at some length, finding it sound 
and indicating a fair degree of prosperity. 

The progress in the reéstablishment of the gold 

standard, Mr. Hoover said, is of incalculable im- 
portance to international trade. In this work of 
stabilizing the world’s currencies the United States 
has been of great assistance to the other nations 
through the granting of stabilization credits by 
our banks and the flotation of loans in our security 
market. Exports and imports both showed sub- 
stantial increases in the fiscal year. At least 
some part of the expansion of our foreign trade 


in recent years may fairly be attributed to the 
increased activity of the Department of Commerce, 

Secretary Hoover likewise is impressed with 
the sharp change in the movement of gold. It 
was the first year since 1919 during which gold 
exports exceeded gold imports. 


Explains Grails Marks on Lumber 


The lumber division, Department of Com- 
merce, has frequently been asked to further ex- 
plain the statement, ‘‘Usually the name of 
the producer is also included,’’ contained in a 
bulletin issued by the department under the 
caption ‘*Grade Marks on Lumber are the Cus- 
temer’s Guaranty.’’? Axel H. Oxholm, chief of 
the division and author of the bulletin, explains 
that this sentence was only based on foreign ex- 
perience in grade marking lumber, inasmuch ag 
it is pointed out in the pamphlet that no Amer- 
ican lumber as far as was known was grade 
marked in the domestic trade at the time the 
pamphlet was prepared. 


Intermountain Region Forests 


Most of the population of the Intermountain 
regions of Utah, Idaho, Nevada and Wyoming 
is crowded close to the high mountain masses 
covered by national forest lands. Why the com- 
munities in this region cling to the skirts of 
the great mountains is explained in ‘‘ What the 
National Forests Mean to the Intermountain 
Region,’’ just issued by the Department of 
Agriculture as Miscellaneous Circular No. 47, 
The secret lies in the abundance of water power 
derived from never-failing streams emerging 
from the cafions. Utah alone has 61 power 
plants driven by water. 


Hardwood Expert for Lumber Division 


The Department of Commerce announces the 
appointment of Horace D. Dickson, of Cincin- 
nati, Ohio, as hardwood expert of the lumber 
division. Mr. Dickson is well known in hard- 
wood export circles. Following its usual prac- 
tice, the lumber division went to the industry 
for suggestions in filling this position. Mr. 
Dickson’s candidacy was unanimously approved 
by the division’s advisory committee, composed 
of leading men in the lumber export trade. Mr. 
Dickson brings with him valuable hardwood ex- 
perience, having been connected for more than 
fifteen years with leading manufacturing and 
export concerns. His father, Harvey M. Dick- 
son, is secretary and traffic manager of the 
National Lumber Exporters’ Association, Balti- 
more, Md. 


To Study Forest Taxation Problem 


Prof. Fred R. Fairchild, of Yale University, 
has been appointed director of a nation-wide 
study of the forest taxation problem in rela- 
tion to reforestation of privately-owned land 
launched by the Forest Service. A detailed 
study of forest taxation will be made in all of 
the principal forest regions to determine the 
effect of present tax laws on reforestation and 
timber holdings and the conditions that must be 
met in any effort to readjust present tax laws 
to be fair to land owners and public treasuries. 

The study is an outgrowth of the investiga 
tion of reforestation made by a special com: 
mittee of the Senate in 1923-24. This commit- 
tee arrived at the conclusion that timber grow- 
ing would be greatly stimulated by giving land 
owners security against unjust and burdensome 
taxation during the growing period when 
young forests produce no income from which 
taxes can be paid. 

In commenting upon the appointment_of 
Prof. Fairchild, Secretary of Agriculture Jar- 
dine declared the forest tax study of paramount 
importance to the reforestation of the country’s 
371,000,000 acres of privately-owned forest 
land. 

This tax study is one of the most important 


steps of recent years in forest conservation and the 
Government is fortunate in securing Prof. Fair 
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child, who is one of the country’s foremost author- 
ities on forest taxation, to direct the work, said 
Secretary Jardine. 

The study is designed to develop practical 
results, not theories. Forestry officials explain 
that in most States reforestation is discouraged 
by the danger of having young timber taxed 
over and over again before it reaches merchant- 
able size. As a result of the study it is ex- 
ected the Federal Government will be able, un- 
der the Clarke-McNary Act, to help the States 
jn a rational reform of forest taxation. 


Quarantine Area for Satin Moth 


The presence of the satin moth in Washington 
and its spread to Maine and Rhode Island and 
to new territory in New Hampshire and Massa- 
chusetts has led Secretary of Agriculture Jar- 
dine to extend the area held under Federal quar- 
antine in all these States. The quarantined 
areas are given in an order dated Nov. 3. This 
quarantine applies only to poplar and willow 
trees or parts thereof capable of propagation. 
On account of the extreme difficulty of detect- 
ing the inconspicuous webs in which the cater- 
pillars hibernate, it is necessary to place an em- 
bargo against the movement of these trees from 
the quarantined areas. 


Tentative Agreements on Tax Bill 

While little that is really definite can be said 
ubout the new tax bill after the Senate has had 
a whack at it, the tentative agreements reached 
by the House ways and means committee indi- 
cate that it has definitely determined to retain 
the inheritance tax. The committee has, how- 
ever, agreed to cut the maximum surtax rate 
from 40 percent to 20 percent. Cuts so far 
tentatively agreed upon by the committee ag- 
gregate more than $00,000,000 and the bill 
has not yet been completed. 


Value of Industrial Research Work 

American industry is saved annually approxi- 
mately a half billion dollars through the con- 
duet of a laboratory research work, according 
to a bulletin on codperative industrial research 
just issued by the department of manufacture, 
Chamber of Commerce of the United States. 
The bulletin summarizes the research work of 
some eighty national trade associations and 
estimates that American manufacturers spend 
about $35,000,000 annually carrying on these 
efforts. 

This sum is net meant to imply that research 
is an inordinately expensive effort, but merely to 
indicate its importance as a trade association ac- 
tivity, says the bulletin. Expenditures of indi- 
vidual trade associations for research activities 
range from only a few hundred dollars to several 
hundred thousand dollars a year. 

It is pointed out that heavy expenses for 

laboratories and equipment limiting their avail- 
ability to a few has been overcome largely by 
the codperative movement in many lines of in- 
dustry through their trade associations. 
These joint efforts are of an unselfish character 
involving as they do the common interests of all 
and are made primarily for the advancement of 
industry, the bulletin adds. 


Booklet on Florida Forest Trees 

A pocket-size booklet which lists and describes 
the common forest trees of Florida has just been 
published by the Florida Forestry Association 
In cooperation with the Forest Service. Through 
the generosity of the Florida association a lim- 
lted supply of these tree guides will be mailed 
free upon application to the Forest Service, De- 
partment of Agriculture, Washington, D. C. 

According to the booklet, Florida contains 93 
separate species of native trees, as well as many 
tropical and semi-tropical ones introduced into 
the State. In addition the State has many 


species of trees found in more northern locali- 
hes. In the lower part of the Florida peninsula 
are found 100 species of trees which do not 
gtow in any other part of the United States. 

_W. R. Mattoon, extension forester of the 
United States Department of Agriculture, is the 
author of the new tree guide. His descriptions 


are written in brief, simple language and are 
illustrated, thus making the tree guide easily 
followed. Mr. Mattoon has written similar 
guides for eleverr States, in addition to the one 
for Florida, and is a recognized authority in 
this field. 


October Postal Receipts 


Postal receipts at fifty industrial cities 
throughout the country for October aggregated 
$3,351,972.48, against $3,144,858.97 in October, 
1924, an increase of $207,113.51, or 6.59 per- 
cent. Tampa, Fla., led the list with an in- 
crease of 60.25 percent. Jackson, Miss., was 
second with an increase of 25.53 percent, while 
South Bend, Ind., was third with 25.47 percent. 
Springfield, Ill, showed a decrease of 42.93 
percent, due to the fact that the receipts of the 
Springfield office of last year were abnormal. 
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Statistics of Income for 1923 

According to ‘‘Statistics of Income’’ for 
1923, issued by the bureau of internal revenue, 
for that year 5,250 corporations in the lumber 
and wood products industries reported net in- 
come, while 2,132 reported deficits. The 5,250 
corporations reported net income aggregating 
$299,049,957, on which they paid a tax of $33,- 
457,215. The aggregate deficit reported by 
2,132 corporations was $32,586,660. Of the 
corporations reporting net income, 2,615 were 
engaged in manufacturing lumber (sawmill) 
and planing mill products, with an aggregate 
net income of $209,557,600, on which a tax of 
$23,518,730 was paid. An aggregate deficit of 
$18,528,708 was reported by 1,096 corporations 
manufacturing sawmill and planing mill prod- 
ucts. 


To Confer on Waste in Business 


A concerted attack by business men upon 
waste in business will be opened at a general 
meeting of the National Distribution Confer- 
ence to be held in Washington Dee. 15 and 16 
under the auspices of the Chamber of Com- 
meree of the United States. More than two 
hundred manufacturers, wholesale and retail 
merchants, economists, editors, advertising ex- 
perts and representatives of trade associations 
and organizations will wéigh the methods by 
which transactions aggregating upward of $50,- 
000,000,000 annually in the United States, as 
variously estimated, are carried on. They will 
attempt to point out the practices which are un- 
ethical and economically unsound, constituting 
major sources of waste and outline methods by 
which they may be eliminated. 

Problems arising in the field of merchandise 
distribution, extending from the corner grocery 
to the large department store and manufactur- 
ing corporation, will be brought into relief in a 
series of surveys now nearing completion. These 
include the gathering and dissemination of sta- 
tistical information looking to stabilization of 
business, legislative and administrative ques- 
tions involved in governmental regulation of 
business, conditions under which business is now 
carried on, and the costs of conducting various 
kinds of business. 


Wood Vessels: Under Construction 


On Oct. 1 there were twenty-one wood vessels 
of 8,577 gross tons building or under contract 
to build for private shipowners in American 
shipyards, compared with twelve wood ships of 
6,555 gross tons on Sept. 1. 
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Indiana Yard Changes Ownership 


INDIANAPOLIS, IND., Nov. 11.—The Clark’s 
Hill Lumber Co., of Clark’s Hill, Ind., formerly 
owned and operated by J. W. Pinnell & Co., a 
partnership, of Indianapolis, has been sold to 
the Clark’s Hill Lumber Co. (Ine.) which has 
recently been organized at that place. Roy Me- 
Daniel, of the Home Lumber Co., of Waldron, 
Ind., is president of the new company, and Clyde 
Miller, former manager of the Clark’s Hill 
Lumber Co., is secretary-treasurer, the two 
being the principal stockholders. 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 








Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 








OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 
































RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
GANDY. LA 






Office, 
RUSTON, LA. 








Gummer Gypress Go. i 











Mills: Jacksonville and Sumner, Fla. 


eo LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York city | 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 














| Kin Bleng Speciale 


%" and 4" CEILING. 
¥%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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7 We Want to 
Move Quick 


BASSWOOD 
cars 4/4” Ist & 2nds 
ear 5/4” No. | Com. & Btr. 
car 6/4” Ist & 2nds 





-=-— = & 


WISCONSIN OAK 
cars 4/4” Ist & 2nds 
cars 4/4” No. 2 Common 


wR NH 


SOFT MAPLE 
cars 4/4” Ist & 2nds 
5 ears 4/4” No. | Com. & Btr. 


Jean LaRue says: 
** She’s dam’ good 
mans to deal wid!*’ 


w 


The Adams-Thom 
wais’™ Lumber Co. 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com.------ 60,000 
Birch No. 2 Com. 175,000 Maple No. 3 Com.. 150.000 
Birch No.3 Com...---- 225,000 Basswood No. 1 Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com..._-- 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 


a Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 











Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON. 
TINUOUSLY, and you do not need to spend anything 
more tnan the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estim \te that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
AtoZ index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman 4°! $9,,Dearborn St. 
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Effective Date Postponed 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 11.—Division 2 of 
the Interstate Commerce Commission has issued 
a supplemental fourth section order No. 9,165, 
postponing the effective date of the original 
order from Nov. 9 until Jan. 9 next. The order, 
issued in response to application No. 3,765 of 
the Missouri, Kansas & Texas Railway Co., 
makes certain changes with regard to the appli- 
cation of the long and short haul provision to 
shipments of logs and stumps from points in 
Oklahoma to destinations in Illinois, Indiana 
und Missouri. The postponement of effective 
date was requested by the railroad. 


Lumber Shipments Through Canal 

Official reports indicate that during Septem- 
her, 1925, shipments of lumber passing through 
the Panama Canal from the Pacific to the At- 
lantie totaled 289,926 long tons, the heaviest 
for any month since detailed statistics have been 
compiled. It is noted that this increased ton- 
nage was owing primarily to heavier shipments 
of Canadian lumber, the movement from the 
west coast of Canada being $3,231 tons for that 
month as compared with 47,931 tons during 
August, 1925, and 21,850 tons during July, 
1925. 
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Rates from Louisiana to Texas Points 

WASHINGTON, D. C., Nov. 9.—The Alexandria 
(La.) Chamber of Commerce has filed with the 
Interstate Commerce Commission a complaint 
protesting against the proposed increase from 
9 to 11 cents in the lumber rate from the Anan- 
dale-Lake Charles group to Beaumont and 
Orange, Tex., and adding Port Arthur, twenty 
miles further distant to the destination points. 
Alexandria is not included in this grouping, 
though the haul from that lumber center would 
be only five miles additional. Alexandria’s best 
export rate is that to New Orleans, 12 cents, 
and mills there would still be at a 1 cent dis- 
advantage over mills to the south if the pro 
posed change to Texas ports went into effect 
and did not include Alexandria. 


Rates on Built-up Wood 

Rates on built-up wood, faced with veneer of 
foreign woods, to Memphis, Tenn., from Louisville, 
Ky., and New Albany and Evansville, Ind., an- 
plicable between June 26, 1922, and Sept. 18, 1923, 
were not unreasonable. This is the finding of 
Division 3 of the Interstate Commerce Commis- 
sion in Docket No. 15,921—-King-Ilaase  Fur- 
niture Co. vs. Baltimore & Ohio Railroad Co. et al. 
It is pointed out that the rates established sub- 
sequent to the shipment involved in this case re- 
flect the percentage prescribed in the National 
Veneer «ase over the corresponding lumber rate 
from and to these points. Commissioner Camp- 
bell dissented, holding that the rate on built-up 
wood during the period of movement was unrea- 
sonable. 

Ruling in Carload Minima Case 

Division 2 of the Interstate Commerce Commis- 
sion has issued an order dismissing Docket No. 
12,780—-Western Pine Manufacturers’ Association 
et al. vs. Director General, as agent Ann Arbor 
Railroad Co. et al.—holding that the earload 
minima on lumber and rules in connection there- 
with from points in Oregon, Washington, Idaho 
and Montana to Transcontinental territory prior 
to, during and after the period of Federal control 
were not unreasonable or otherwise unlawful. 

After referring to the commission’s finding in 
Lumber Carload Minima, in which it prescribed 
reasonable minima based on length of ears, to- 
gether with certain rules governing the minima 
of cars loaded to full visible capacity and also a 
rule governing the minima io be applied where 
a larger car was furnished than ordered by the 
shipper, Division 2 says: 

“In the present case complainants submit only 
a partial list of their shipments showing the min- 
ima weights upon which charges were collected and 
the weights which they contend should have applied 
under reasonable minima and rules. The lengths 


of the cars were not shown nor were any facts 
presented from which we could determine whether 
the cars were loaded to full visible capacity. It 
is therefore impossible to apply the minima under 


the rules prescribed in the minima case. Com- 
plainants stated that a complete list of the ship- 
ments would be furnished at the hearing, but no 
such list was furnished. A mere reference to the 
shipments contained in the informal complaint 
does not incorporate them in the formal complaint 
under our rules of practice. The proof of pay- 
ment and bearing of charges was also insufficient 
to support an award of reparation. 

“Furthermore, we have repeatedly held that 
reparation will not ordinarily be awarded to the 
basis of a finding made in a general investigation 
resulting in a widespread readjustment of rates, 
on shipments which moved prior to the effective 
date of our order.” 


Railroad Earnings for Nine Months 


WASHINGTON, D. C., Nov. 9.—Despite the fact 
that freight traffic, measured by the number of 
cars lgaded with revenue freight has been the 
greatest this year for any similar period on record, 
Class I railroads during the first nine months of 
1925 earned less than 5 percent on their property 
value. The rate of return of railroads having an 
aggregate mileage of 236,635 miles was 4.77 per- 
cent, 

The net operating income for the nine-month 
period was $797,347,520, compared with $679,445,- 
117 during the same period last year. Net operat- 
ing income is what is left after the payment of 
operating expenses, taxes and equipment rentals, 
but before interest and other fixed charges are 
paid. 

Gross operating revenues for the first nine 
months this vear were $4,538,461,444, compared 
with $4,403,724,081 during the same _ period of 
1924. Operating expenses for the same period this 
year were $3,398,739,554, against $3,399,831,013 
during the same period of 1924. 

Kor September, Class I railroads had a net oper- 
ating income of $134,584,916, which is at the 
annual rate of return of 5.42 percent on property 
investment, but the average was reduced by lower 
rates of return in earlier months. 

According to the bureau of railway economics, 
the increase in net earnings this year “resulted 
from the increased efficiency and economy in the 
operation of the railroads, largely made _ possible 
by the additional capital expenditures of the last 
three years.” 

@Saeaaeanaaaaat 
. . 

Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows: 

INQUIRIES—St. Louis Southwestern, 500 under- 
frames for box cars; Central of Brazil, 500 freight 
cars, 25 and 45 metric tons’ capacity; Birming- 
ham Southern, 100 gondola cars, 70 tons’ capacity. 

ORDERS—-New York. Chicago & St. Louis, 100 
underframes, with the Pennsylvania Car Co.; 
Great Northern, 1,000 steel underframes for freight 
cars, With Siems-Stembel Co.; Consolidated Rail- 
roads of Cuba, 50 box cars and 25 stock cars, 40 
tons’ capacity, with American Car & Foundry Co.; 
St. Louis-San Francisco, 2,000 box cars with Amer- 
ican Car & Foundry Co.; 500 automobile cars, 
with Pullman Car & Mfg. Corp. ; 500 box cars with 
General American Car Co.; 500 gondola cars with 
‘Tennessee Coal, Iron & Railroad Co., and 500 auto- 
mobile cars with Mt. Vernon Car Mfg. Co. 


Week’s Loadings Over Million Cars 


WASHINGTON, D. C., Nov. 11.—For the fifteenth 
week this year, loading of revenue freight the week 
of Oct. 31 exceeded one million cars, according to 
reports filed today by the carriers. The total for 
the week was 1,091,273 cars. This was an increase 
of 17,899 cars above the corresponding week last 
year and an increase of 55,424 cars above the cor- 
responding week in 1923. It also was a substal- 
tial increase over the corresponding weeks in 1920, 
1921 and 1922. Compared with the preceding week 
this year, however, the total for the week of Oct. 
31 was a decrease of 30,186 cars, due to decreases 
in the loading of all commodities except coal and 
coke, which showed increases. 

Coal loading totaled 194,255 cars, an inerease of 
5,249 cars over the week before and 12,006 cars 
over the same week last year. Compared with the 
same week in 1923, it also was an increase of 
14,717 cars. . 

Grain and grain products loading amounted to 
47,437 cars, 852 cars below the week before and 
14,999 cars under the same week last year. It 
also was a decrease of 378 cars under the same 
week in 1923. In the western districts alone, grail 
and grain products loading totaled 29,537 cars, a 
decrease of 11,037 cars under the corresponding 
period last year. 

Forest products loading totaled 70,205 cars, 
1,501 cars below the week before and 302 cars be 
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low the same week last year. It also was 5,324 
cars below the same week two years ago. 


New Rates on Roofing Material 

HoustTON, TEX., Nov. 10.—The railroad commis- 
sion of Texas has ordered the railroads to make 
effective Nov. 12 a new schedule of rates between 
points in Texas on roofing and paving material, 
consisting of prepared and composition roofing ; 
roofing cement, liquid; asphalt shingles; building, 
roofing or sheeting paper or felt; asbestos build- 
ing paper or felt, and wall board not decorated. 
The new rates are on a mileage basis and are ma- 
terially less than the present rates on this ma- 
terial. On the new basis a shipment weighing as 
much as 13,800 pounds a carlot rate would be as- 
sessed instead of the fourth class less than earlot 
rate. 


Southern Hardwood Traffic Activities 

MEMPHIS, TENN., Nov. 10.—KEfforts are being 
made by the Southern Hardwood Traffic Associa- 
tion to have a hearing on the rates on lumber from 
points in the Southwest to Canadian points, with 
representatives from Canadian lines present, prior 
to taking any action. The matter is agreeable with 
the southwestern lines, who have docketed this 
ease with the Southwestern Freight Bureau for 
consideration. All lumber shippers are asked to 
take up the matter of ingreases to Canadian points 




















The accompanying illustration gives sufficient 
evidence that a lumberman can be a good hunter 
as well as a good businessman. N. H. (Hawk) 
Huey, at right, accompanied by Deacon Wilson, 
spent a week recently shooting in Meade County, 
Kansas, and the above was the result of the 
last day’s shoot, the lower string being prairie 
chickens. Mr. Huey was formerly a southern 
pine salesman in Chicago, but in 1922 went to 
Arkansas City, Ark., where he established him- 
self in the retail lumber business. Early in 1925 
he moved the business to Kansas City, Mo. Mr. 
Wilson is his southern Kansas salesman 





With their Canadian customers and urge them 
to take up with Canadian lines to get the present 
basis of rates maintained. 

Under an agreement reached with southwestern 
lines by the Southern Hardwood ‘Traffic Association 
in regard to proposed rates on lumber and lumber 
articles from points in the Southwest to western 
points, important advances which were originally 
proposed have been eliminated. 

Reduced rates on logs from points between Rock- 
hill and Butler, Mo., on the Missouri Pacific rail- 
road to Chicago have been obtained by the South- 
ern Hardwood Traffic Association. The new rate 
is 2414 cents, a reduction of 6 cents a hundred 
pounds. 

CREE AREBLBLAaAZaGBaLaEaLaLAaS 


Iv Is ESTIMATED that fully 17 pereent of all 
the capital in the United States, or nearly 
$16,000,000,000, is invested in standing timber, 
logging equipment, sawmills, lumber yards and 
Wood using industries. The lumber industry 
and affiliated forest and wood using industries 
employ over a million men and in all nearly one- 
tenth of the population of the United States 
18 dependent on these industries for a liveli- 
hood. 





Wood as an Educational Medium 


Nearly everybody can do something 
wood. 


with 
He can at least drive a nail into it. Per- 
haps he can saw a board squarely. If as a child 
he had tools and lumber he probably made 
sleds, carts and kites, for to make things with 
his hands is the normal disposition of a boy. 
Seeing things that he likes, his next thought 
is to get them for himself, and if they can be 
made of wood, both the material and the tools 
for making them are readily obtained. But 
learning to work in wood, like learning any 
other art that is worth while, is helped by in- 
struction. That is manual training. It is a 
wise parent that puts wood and woodworking 
tools into his child’s hands; they may even dis- 
pute for first place with a good book. 

It is one of the great merits of wood that 
much ean be done with it by means of simple 
tools—hammer, saw and plane. But the use of 
wood is not limited to the making of coarse 
and simple articles with crude tools; wood re- 
sponds readily to the application of the highest 
skill with the most perfect tools. Given a saw 
and a hammer, the normal boy will build a 
sled or a cart. Given a manual training beneh, 
a jig saw, a lathe and other hand and power 
machinery, and the same boy will produce pieces 
of furniture that are an ornament to his home. 

There was a time 
needed 


when manual training 
defenders; it no longer needs them. 
What is required now is that advantage shall 
be taken of all the advances and improvements 
that have been made in machinery and equip- 
ment for the working of wood. Using machines 
need not hinder the development of taste for 
beauty and its achievement in woodworking. 
It really multiplies the woodworker’s oppor- 
tunities and powers for making beautiful and 
useful articles from wood. There is little more 
reason for his ripping an oak board with a hand 
saw than for his ripping a log to get the board 
in the first place. 

Without in the least disparaging the excellent 
instructors in other branches, it may be said 
that manual training teachers have a peculiarly 
sympathetic relation to their pupils. This facet 
is convincingly demonstrated in a series of prize 
winning essays brought together in «a book en- 
titled ‘‘Edueation Through Woodworking,’’ 
published by the educational department of the 
American Wood Working Machinery Co., of 
Rochester, N. Y. The purpose of the contest 
in which these essays were submitted was ‘‘to 
direct the attention of as many vocational teach- 
ers as possible to the subject of cabinet making 
as a cultural study, . and to give back to 
the teachers their findings in book form as a 
compendium of the highest thought available 
on the subject.’?’ 

The book comprises 346 pages, presenting 
twenty-two essays, numerous pregnant excerpts 
from many more, as well as practical hints on 
the operating of woodworking machines, and 
floor plans and machine specifications for wood- 
working departments. In the essays distin- 
guished vocational instructors have presented 
their ideals of instruction and have indicated 
splendid progress made toward their realization. 

While the essay contest is not new, it is be- 
lieved that rarely if ever has an industrial con- 
cern held so true to a splendid conception of its 
function, as has the American Wood Working 
Machinery Co., in the conduct of this essay con- 
test and the preparation of this book. It was 
this fine idealism and sincerity of purpose that 
enabled the company to enlist the codperation 
of so many educators and made possible the 
production of an epoch-marking book, which 
cannot fail of being highly prized by in- 
structors as well as by all others who appreciate 
the part that manual training has in every 
rounded out curriculum. The book should prove 
an inspiration to vocational teachers, as indeed 
it should to every thoughtful reader. It is a 
beautiful book, in its text and illustrations pre- 
senting the aims and achievements of vocational 
training in a manner that is beyond praise. 
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Look Over This List 


if you are in the market for big 
values in Northern Hardwood lum- 
ber. All stock dry and well manu- 
factured. Write or wire for prices. 
50M’ 4/4” No. 1 Com. Basswood 


150M’ 4/4” No. 2 Com. Bassweed 
F. A. Basswood 


M’ 8/4” F. A. 8S. Birch 
i5M’ ” Sel. B 
50M’ 10/4” No. i & Btr. Birch 
70M’ ” F. A. S. H. Maple 





11M’ 3/4” No. 
) 75M’ 3/4” No. | Com. & Btr. Bireh 
f 50M’ 3/4” No. 2 & Btr. Basswood 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 
















HARDWOOD FLOORING 
Maple - Oak - Beech 
Sand'3 Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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W hen You Need 
Hardwoods 


it will pay you to investigate 
the fine quality stock we are 
producing from famous Ar- 
kansas and White RiverVal- 
ley stumpage. Good manu- 
facture and reliable grading. 
Exclusive hardwood opera- 
tion. A trial order will con- 
vince you that we offer best 
values in 


OAK-GUM-ASH-ELM 
THE 


BREECE 
-WHITE 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 

















Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 
LUMBER COMPANY 


























St. Louis, Mo. 
__ a oa tl 
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Autocar Hauls Loads Up to Six Tons 

Small cost and large hauling capacity of the 
Autocar are mentioned by the C. H. Pearson & 
Son Hardwood Co. (Inc.), of New York City, as 
among the outstanding features that make this 
truck unit economical to operate. The Pearson 
concern is engaged in the 


to wait hours every day for loads to be put on or 
off, the capacity to earn is substantially decreased, 
Fruehauf semitrailer equipment is extremely flex- 
ible. It offers many operating methods that can 
be used to meet your special transportation needs, 
It enables you to haul bigger pay-loads with each 
power plant. A motor truck and Fruehauf semi- 
trailer can carry three times as much pay-load ag 





export and import of cab- 
inet woods, and employs 
four motor trucks in its 
business —one 11- ton 
Autocar and three 5-ton 
trucks. 

In commenting on its 
truck equipment, Herbert 
B. Pearson,  secretary- 
treasurer of the company, 
states: ‘‘We are using 
an Autocar 14%4-ton with 
trailer, which has been 
hauling right along loads 
up to six tons. The 
Autocar gives us the 
greatest yield on the in- 
vestment, due to _ its 
small cost, large hauling 
capacity, and it is al- 
ways on the job. 

“Due to the high cost 
of transporting logs by 
lighter around New York 
harbor, we do most of 
our hauling by truck, and 
to provide a means of 
lifting our heavy logs we 
constructed a derrick on 
an automobile chassis. 
The derrick, which con- 





sists of a yellow pine ‘A’ Derrick mounted on automobile chassis employed by C. H. Pearson & Son 


frame and a spruce boom, 
a wagon winch, cables 
and blocks, cost, including the labor assembling 
it on the chassis, about $90. Having the derrick 
puts.us in the position where we can handle cargo 
by truck as well as by lighter, and much cheaper. 
This derrick will lift 3,000 pounds, the heavier 
logs being raised one end at a time.” 


"SEBEL 


Fruehauf Semitrailer Economy 


Semitrailer economy is the substance of an 


illustrated folder recently issued by the Fruehauf 
Trailer Co., of Detroit, Mich. Here are some of 
the timely suggestions contained in this folder: 

“You have loads to haul. Are you hauling them 
at rock-bottom costs? Are you certain that each 
motor truck is giving you a satisfactory day’s 
work? Have you ever made a time-study of one 
of your motor trucks to discover how it is being 
handled each day? Time-studies made throughout 
the country show that the average performance of 
a motor truck with pay-load is usually four hours 
or less per day. Are you satisfied with four haul- 
age hours daily? 

“One of the greatest advantages to you -of 
Fruehauf trailers is in cutting down the standing 
time of the truck power plant. The power plant 
calls for a much larger investment in dollars than 
the semitrailer. To earn money for you the 
power plant must pull pay-loads. If it is forced 


Hardwood Co. for handling heavy logs 


the truck alone—and will use only from 10 to 20 
percent more gasoline. The cost of fuel per ton- 
mile of pay-load is greatly reduced. 

“Maybe your transportation needs do not call 
for the use of more than one motor truck—yet 
there is a practical way for you to have the ad- 
vantage of trailer economy in your haulage opera- 
tions. ,Instead of buying a motor truck that is 
big enough to haul your heaviest loads, invest 
in a smaller tractor-truck and pull a Fruehauf 
semitrailer. It is true that the semitrailer can 
be quickly and conveniently detached—yet, if one 
trailer will carry your loads, there is no need to 
disconnect it. Use it as a single carrying unit 
with a light tractor-truck—just like you would 
a motor truck—and profit by the big savings made 
in first cost, gasoline and oil consumption, and 
upkeep expense. It is actually easier to operate 
a short wheelbase tractor-truck with semitrailer 
than a single long wheelbase motor truck. You 
can turn in less space, back into more limited space 
and make better speed with the light truck and 
semitrailer—and all the time you will be paying 
substantially less for your haulage work.” 

The Fruehauf “Dolly” is also illustrated and de- 
seribed in the folder. This “Dolly” is attached to 
a semitrailer with the same ease and speed as in 
connecting the tractor-truck to a semitrailer. The 
machinery and operations are identical. The 
“Dolly” simply takes the place of the tractor-truck. 
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Down in Charlotte, N. C., they call this Ford truck with its Warford transmission the “5-ton Ford 

Mule.” The Hall-Warford Co., distributer at that point, says that the trailer behind the Ford 1-ton 

truck is loaded with five tons of building material, and that it 18 not an unusual load for it to haul. 
The added power is attributed to the Warford equipment 
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Softwood Export Trade for Nine Months 


WASHINGTON, D. C€., Nov. 9.—Lumbermen en- 
gaged in the export trade will be interested in the 
figures forming the basis of this article by A. Mar- 
lowe, research assistant, lumber division, Depart- 
ment of Commerce, which show the _ principal 
destinations of shipments made during the first 
three-quarters of 1925 of some of the more im- 
portant export. species of United States softwoods. 
Enough of the year has now elapsed to enable a 
preliminary report of this kind showing the pur- 
chases of various lumber importing countries in 
some detail to forecast fairly well the probable 
outcome of the year's trade. 

In the export business the world supply and the 
world market conditions as a whole exert a con- 
tinual and unstabilizing presure on the trade at- 
mosphere of any single country participating in 
this traffic, and during the current year the re- 
iterated lament of the main lumber producing coun- 
tries has ben that either sales have been slow or 
that low prices were driving producers to bank- 
ruptcy, while most of the larger wood markets 
have deplored the odious business conditions which 
prohibited purchases even at the under-cost prices 
tendered. There has been a considerable amount 
of justification for the grievances of both parties 
put the fact remains that a pretty heavy total 
of lumber has changed hands to date in spite, of 
the view on the one hand that good lumber has 
been given away, and on the other that stocks are 
being accumulated by, or forced on, the importer 
with a likelihood of his being compelled to sacri- 
fice later for want of consumer demand. 


The actual results of all this discussion have 
been the moves toward minimum price fixing in 
Europe, actual curtailment of production in vari- 
ous lumber producing regions and a further pro- 
posed curtailment of next year’s production by 
numbers of the softwood lumber producers in dif- 
ferent parts of the world. As a matter of fact, 
considering the short time which has elapsed since 
the end of the war the lumber production abroad 
has approached the prewar level at a perhaps 
perilously rapid rate, and has at least exceeded the 
rate of consumption. 


This Year’s Total Will Exceed 1924 


So far as reports now available for this year 
indicate the trend, it appears that the 1925 total 
world lumber trade will exceed that of 1924, which 
in turn much exceeded that of 1923. Finland and 
Sweden report larger exports for the first nine 
months of 1925, and Russian and central European 
exports are larger for the part of the year for 
which data have been issued. 


Although some of the more important lumber 
using countries such as Belgium, France, China, 
Italy and Germany are bending every effort to put 
to use their native production in the effort to econ- 
omize as a partial recompense for their war and 
other losses, the amounts being imported are quite 
well up to the prewar level. 


United States Largest Producer and Consumer 

The United States, besides being the largest pro- 
ducer, is the largest lumber consumer in the world, 
supplying most of its own demand, but importing 
some lumber, mainly from Canada. Its export 
trade, between 7 and 10 percent of its annual pro- 
duction, acts chiefly as the fifth wheel on the ve- 
hicle of the lumber trade, enabling sharp turns 
to be taken with less danger of upsets. This small 
percentage exported exceeds, however, the entire 
export of any other country and is composed very 
largely of wood singularly adapted for specific pur- 
poses and unobtainable in like conditions and quan- 
tity from other sources. Southern pine and Doug- 
las fir thus derive their importance in the United 
States export trade. In the January-September, 
1925, period southern pine exports were about the 
Same as for the first three-quarters of 1924, with 
4 slight decline in the lumber class probably re- 
flecting the difficult world situation for softwood. 
This small drop was more than balanced by timber 
increases, and was no more than a normal fluctua- 
tion, 

_ The largest markets for southern pine sawn 
timber are shown to be the United Kingdom, The 
Netherlands, and Italy, while Mexico and the West 
a take about 90 percent of the dressed lum- 
ar, : 

There was little change in consuming markets 
and the accompanying table shows the quantity ex- 


ported to the larger of these during the nine 
months: 
Southern Pine Exports, January-September, 1925 


Logs 
and Sawn timber 

















hewn Treat- Un- Lumber 

timber ed _ treated Dressed Rough 

Mft. Mft. Mft. M ft. I ft. 
Germany ..... 590 57 1,574 527 27,289 
BEGEe cccaaewe SiS 3,08) BEER sevice 16,830 
Netherlands: ..1,069 1,541 19,357 610 21,506 
SE, «kc aden va 17§ 5,064 71 24,193 
United Kin g- 

CO eee 2,656 1,640 52.065 220 35.584 
Other Europe. 326 647 6,048 643 17,349 
Camags .<¢c<e: 82 20 574 2,007 12,290 
MesICO™ 2.6505 607 87 1,697 19,284 29,102 
Cis da onss a2 86 1,563 17,796 76,182 
British West 

Indies 2... ae aeras 200 9,970 10,656 
Other North 

America ... 14 536 367 14,753 20,156 
Argentina .... 218 342 263 661 139,366 
ig Uo) ae 65 (GE aden 17,873 
Other South 

America ... 4 191 670 1,889 12,054 
yo eer cars c adds WA wads 14 
Oceania. ..... Se cae awe aide’ 12 
VS 5) 0 re ee 44 562 11,896 1,215 10,240 

i) 6,568 7,734 119,193 69,646 470,696 


The West Coast woods, Douglas fir and western 
hemlock particularly, show a sharp decline from 
1924 amounting to an appearance of disaster. 
However, both show exports in excess of those for 
January-September, 1923. Quake exports to Japan 
did not set in until November, 1923, and thus the 
1923 figures furnish a fair comparison with those 
for the current year. 


Douglas Fir Exports, January-September, 1925 


Logs 
and Sawn timber 











hewn Treat- n- ——Lumber- 

timber ed treated Dressed Rough 

Mft. Mft. M ft. Mft. M ft. 
Netherlands .. 76 1,572 548 10,109 
United Kin g- 

Cn armada: niicaca 10 5,507 480 25,454 
Other Europe. 234 .... 33 397 10,559 
MI@ZICO 2 ..ccs 987 356 5,332 1,949 18,639 
GOD atic asalela& a dee Denes 941 10,171 
Other North 

America ... 574 147 2,876 1,074 4,367 
Argentina ...1,093 .... 292 «was, Baneee 
NR skin a a are ela a bikers 1,840 65 26,053 
ON. a gata dee era ete aries 879 242 42,750 
Other South 

PO rere 2 103 408 4,406 
China and Hong- 

are 380 .... 28,656 1,672 62,011 
GEDA fics 1,735 5,004 142,194 1,273 100,241 
Other ASia ... <<. ates 859 82 6,168 
Australia .... 20 3,092 31,254 222 66,197 
Other Oceania 6 ae. cewas 2,056 9,533 
British South 

Africa ..... 42 8 1,036 1,104 8,072 
Other Africa...... cna 41 aeca 6 

ls | See 5,147 8,644 222,874 12,513 417,409 


Japan took over half the Douglas fir timber 
exports, but only about 25 percent of total lumber 
exports of Douglas fir. It is notable that exports 
to Europe continue to grow and new markets have 
been developed there. Australia has taken second 
place and China third in the export up to Oct. 1 
of this year. 

Of other softwoods exported the most important 
are western red cedar and western hemlock. Ex- 
port figures include the eastern species under the 
same head, but exports are overwhelmingly of 
West Coast woods to Japan. Cedar logs to Japan 
for the nine months were 78,564,000 feet out of 
the total export of 79,867,000 feet, and cedar tim- 
ber 23,190,000 feet out of 24,102,000 feet total. 
Of logs, Belgium took 372,000 feet, Germany, 347,- 
000 feet, Netherlands, 155,000 feet, and France, 
122,000 feet. These shipments to Europe are prob- 
ably southern cedar. Canada also took 228,000 
feet of cedar logs and hewn timber. The only 
shipments of sawn cedar timber other than to 
Japan were 636,000 feet to the United Kingdom, 
120,000 feet to New Zealand, 88,000 feet to Mex- 
ico, 60,000 feet to Canada, 6,000 feet to Germany, 
and 2,000 feet to Hongkong. 


The distribution of western hemlock lumber was 
a little wider, but 69,780,000 feet out of 85,974, 
000 total went to Japan during the nine months, 
while Australia took 6,844,000, Canada 5,293,000, 
and Argentina 1,543,000 feet. The Netherlands 
and China were the only other countries taking 
over half a million board feet of hemlock. 





Used From Coast to 
Coast In the Finest 
Apartment Buildings 


Architects know that few woods can 
compare in beauty and durability with 
Maple, Birch and Beech when used for 
flooring. That’s why they specify these 
woods for use in the most exclusive 
apartment buildings and hotels in the 
country. 


Ikach wood is naturally suited to cer- 
tain uses and when specified for such 
purposes will give builders the longest 
wear at the least replacement cost. 


Lumber merchandisers find our floor- 
ing a quick seller and a good “repeater.” 
It will pay you to give “Old Reliable” a 
trial on your next order. 


Mail Coupon Today 


and you will then be sure to obtain our 
regular stock lists which contain offer- 
ings worthy of your investigation. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 


Receiver for William Horner 


* Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen :— 

Please send me your latest stock 
list of Hardwood Flooring, also see 
that my name is put on your regular 
mailing list. 

This does not obligate me in any 
way. 


NEE a cunvecesewenazaneaeds 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
ms) 


You'll find our prices 
right and our quality 
unexcelled in 


(o) 
fF 
SY Partition, Ceili 
5, mn, Ceiling, 
e Moulding, Trim, 
s Lath, Dimension. 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 











‘fA BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. ibe Pine Flooring, Ceiling 


and Roofers 


Shatiat Yellow Pine "52th s34 


Dressed 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 
| Times Dispatch Building RICHMOND, VA. 








QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘°felk... 
Operating John L. Roper Lumber Co. 
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Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 84x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 
American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 
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Watchclock Systems for Industries 

Watchclock systems are employed extensively by 
the largest industrial concerns—including the lum- 
ber industry, which is the third in importance in 
the United States—as a means of safeguarding 
plants from fire, burglary, or any other unforeseen 
occurrence which may arise during the dark 
watches of the night. Another important feature 
to be considered is the fact that the installation of 
such a system enables the employer to know posi- 
tively whether or not the watchman is doing his 
duty by guarding 
the plant every 
minute. Science 
has not provided 
any substitute 
for human intel 
ligence, hence the 
reason for hiring 
one or more 
watchmen to pa- 
trol the plant at 
fren wen t 
intervals during 
the time when 
the regular work- 
ing force is away, 
so that if any 
unusual situation 
arises there will 
be a mind to cope 





Deter Patrol Clock 


with it. Sut the human element, while intelli- 
gent, is not thoroughly dependable; there is a 


temptation in the still watches of the night to 
skip a trip or two, yet the missing of a single 
inspection of the entire plant may mean disaster. 
The watehclock system keeps an absolutely accu- 
rate dependable check on one or a dozen watch- 
men, as it compels them to perform all the work 
laid out or exposes their laxity. 

The Detex Watechclock Corporation, of Chicago, 
manufacturer of the well known line of Detex 
watchelocks, furnishes a watchclock system to fit 
any large or small plant. Under the trademark 
name “Detex” is the most comprehensive line of 
portable watchclocks to be found. Many firms 
that have bought and used watechclocks prefer a 
particular type. In the Detex line all types of 
demonstrated worth are represented. The princi- 
ples of design and operation of each type are 
different, yet there is one characteristic common 
to all Detex watchclocks—excellence of construc 
tion. The Detex Watehclock Corporation is an 
association of the leading watchelock manufactur- 
ers of the world—-Newman Clock Co. (Ine.), Chi- 


cago, New York and London; Hardinge Bros. 
(Watcheclock division) Chicago, and Eco Clock 
Co., Boston. The watchclocks manufactured by 
these constituent companies are known through 


out the world for their superiority. The grouping 
under the Detex head means greater uniformity 
of quality than has been possible under the indi- 
vidual manufacture. The leading Detex portable 
types are the Patrol, Newman, Alert and Eco. 


Forest Ranger Portable Clocks 

In addition to these, there are also Detex mag- 
neto recorders, and other types of portable clocks, 
notably the Ranger, especially designed for check- 
ing the movements of forest rangers and guards. 
This unusual clock has been adopted by several 
of the largest timber preserves in America and is 
designed for use over an extended territory and in 
cases where the ranger or watchman, or whatever 
his designation may be, will be away from base or 
headquarters for some days at a time. The equip- 
ment consists of a portable clock similar to the 
Detex Patrol and Alert portable clock, furnished 
with a 28-day record dial and a 75-hour movement 
which can be wound daily from the outside of the 
clock, so that the record dial may be preserved for 
proper inspection upon the return of the forest 
ranger to headquarters. The stations are erected 
at proper points just as they would be in a manu- 
facturing plant, except on a larger scale. The 
ranger may be away from supervision for weeks 
and it may be desired that he visit certain points 
each day, all of which can be accomplished and the 
ranger bringing back a record at the end of his 
trip which will tell exactly the points at which 
he began his days and ended them during his 
entire absence. In other words, the Ranger clocks 
are identical with the Detex regular models, except 
that they are equipped with a 28-day record dial. 

Next in importance to getting a good watchclock 
is getting quick, dependable service in the clock. 
A watchclock is bought for long time use, and no 
matter how well it is made the time comes when 
a user wants assistance of the manufacturer for a 
change in stations, repair or replacement. Invari- 


ably, when such service is needed, it is desired 
quickly. ‘The consolidation of the several most 
important watchclock companies means that Detex 
Watchclock Corporation offers countrywide repatr, 
replacement and advisory service, with stations 
never more than 500 miles from a user of its 
systems; in other words, an industrial concern 
installing the Detex system buys perfect service ag 
well from a company that can and will deliver it, 

Among prominent lumber companies using Detex 
products are: Long-Bell Lumber Co., Kansas City, 
Mo. ; J. J. Newman Lumber Co., Hattiesburg, Miss. : 
Great Southern Lumber Co., Bogalusa, La.; W. M. 
Ritter Lumber Co., Columbus, Ohio; Carr, Ryder & 
Adams Co., Dubuque, Iowa; Crossett Lumber Co., 
Crossett, Ark.; Bradley Lumber Co. of Arkansas, 
Warren, Ark.; Curtis Bros. & Co., Clinton, Iowa; 
Louisiana Central Lumber Co., Clarks, La.; Bonita 
Lumber Co., Bonita, La.; Kirby Lumber Co., Hous- 
ton, Tex.; Richardson Lumber Co., Macon, Ga.: 
Poinsett Lumber & Manufacturing Co., Trumann, 
Ark.; Blakely Hardwood Lumber Co., Blakely, Ga, 


(‘SEERBGGGBaEaABs 


Portable Power Unit for Sawmills 

A new kerosene power unit for portable saw- 
inilis is among the well known products built by 
the Electric Wheel Co., of Quincy, Iil., manufac- 
turer of steel wheels, farm and log trucks, gas 
engine trucks ete. Bulletin No. 17, containing 
eight pages, illustrates and describes this new line 
of E W C heavy duty engines and power units, 
some of which are in use in connection with port- 
able sawmills in Alabama, Mississippi, Georgia 
and Florida. The Electric Wheel Co. states that 
these units are also mounted on steel trucks, mak- 
ing them very easy to move. ‘They are very pop- 
ular,” says the manufacturer, ‘‘because the tend- 
ency seems to be toward moving the mill to the 
timber instead of the timber to the mill.” 

Among the construction features of the E WC 
portable power unit enumerated by the Electric 
Wheel Co. are: A complete, sturdy power plant, 
ready for installation. Used in ever increasing 
numbers for concrete machinery, hoists, centrifugal 
pumps, large air compressors, ditch diggers, auto 
cranes, sawmills, road building machines and 
contractors’ heavy machinery of various’ kinds. 


The No. 7 power unit is furnished with the E WC 
develops 20- to 


4°%,x6- or 5x6-inch engine and 








E W C portable power unit adapted for sawmill use 


50-horsepower, with a speed range from 600 to 
1,100 revolutions a minute, while the No. 9 power 
unit is equipped with the E W C 514x6- or 514x7- 
inch engine and develops from 380- to 75-horse- 
power. 

Equipped with Bosch magneto, Kingston carbu- 
retor, Perfex radiator, governor, air cleanser and 
disk clutch with Raybestos lining, the E W C€ 
power unit represents the very best in its class. 
Gravity feed system supplies carburetor with fuel 
from tank underneath canopy and an extra tank 
is furnished when unit is designed for operation 
on kerosene. Vacuum fuel feed furnished oD 
special requirements. 

The driving end of the unit is arranged with 
bearing and stub shaft, which can be readily fitted 
to any gear, coupling, sprocket, chain or pulley, 
which customer may wish to use. Clutch lever 
is conveniently arranged for starting and stopping. 
The entire unit is compactly mounted on heavy 
cast base with angle steel runners so when used 
for portable purposes it can be easily taken from 
place to place. 
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Recent Hoo-Hoo Happenings 


Arkansas Club Elects Officers 

Sr. Louis, Mo., Nov. 9.—Word received at 
local headquarters advises that Orlon G, Walker 
has been elected president of the Warren (Ark.) 
Hoo-Hoo Club to sueceed J. E. Victor. Other 
officers are: L. H. Derby, vice president; J. S. 
McLemore, secretary-treasurer, and Murray B. 
McLeod and J. S. Harvey, directors. W. A. 
Foote, the new Vicegerent at Warren, named 
as the personnel of his Nine for 1926: Senior 
Hoo-Hoo, L. J. Burbridge; Junior, Edwin Ives; 
Bojum, F. W. Girdner; Jabberwock, Gordon 
Harrison; Gurdon, H. L. Nabors; Arcanoper, 
Benny Seay; Custocatian, M. L. Thrailkill; 
Scrivenoter, J. S. McLemore. 

Thirty-one neophytes were initiated at a con- 
cat held at Coral Gables, Fla., Nov. 4, under 
the auspices of the Miami Hoo-Hoo Club. 


Appointments Confirmed 
The following appointments have been con- 
firmed by Snark Hager: 
Charles L. Schwartz, Charles L. Schwartz Lum- 


ber Co.. Naperville, Ill, Counselor for northern 
Illinois. 


W. A. Foote, Arkansas Lumber Co., Warren, 
Ark., Vicegerent Snark for the southeastern dis- 
trict of Arkansas. 

IHlarry L. Folsom, Leatherbee-McDonough Lum- 
ber Co., Counselor of Massachusetts. 

Robert FE. Cleaves, jr., Robert E. Cleaves Lum- 
ber Co., Vieegerent Snark for Maine. 

Peter T. Langan, P. T. Langan Lumber Co., 
Cairo, I1l., Counselor of the southern district of 
Illinois. - 

N. B. Richards, Manchester Lumber Co., South 
Manchester, Conn., Counselor of Connecticut. 


J. A. Dodd, Middleton, Conn., Vicegerent Snark 
for Connecticut. 
SHA ABLGafZaGGZs 


River Transportation Club Topic 

MINNEAPOLIS, MINN., Nov. 10.—St. Paul and 
Minneapolis, the Twin Cities of the Northwest, 
which have gained their strategie position as the 
manufacturing, jobbing and wholesale center 
because rail rates have been on a water compe- 
tition basis, must move promptly to restore 
water traffic if injurious effects of dry land 
rates now being applied are to be arrested. 

W. W. Morse, president of the Security Ware- 
house Co., Minneapolis, left a message with the 
Twin Cities Hoo-Hoo Club Thursday which em- 
phasizes the importance of water commerce to 
the Twin Cities lumbermen. 

‘With river transportation between the Twin 
Cities and New Orleans, fir lumber can be 
shipped by water to New Orleans, through the 
canal, thence up the Mississippi River, at about 
half the cost of rail transportation from the 
Pacific Northwest to the Twin Cities,’’ he said. 

The club gave the meeting over to a discus- 
sion of the river transportation problem and 
issues now being discussed, all looking to re- 
habilitation of the stream. 

All of the rates which have aided the Twin 

Cities to grow have given an advantage because 
rate making authorities, until the famous 
Shreveport decisions in Indiana in 1918, have 
regarded these two cities as being entitled to 
rates based on the theory that water competi- 
tion enters into the rate structure. Those de- 
cisions virtually put the Twin Cities on the dry 
land basis for rate making and inimical adjust- 
ments have been made which were cited by Mr. 
Morse. 
_The Hoo-Hoo club is taking a forward posi- 
tion in assisting the movement for restoration 
of the Mississippi River. St. Paul and Minne- 
apolis already are moving to complete terminals, 
adequate to take care of grain, flour and ore 
shipments south and coal and other products 
north. 

The Twin City Hoo-Hoo Club, responding to 
4 suggestion at the Hoo-Hoo Annual at Spo- 
kane, Wash., last September, has started a 
Vigorowts campaign for protection of the forests. 
At the same time in Minnesota clubwomen are 
omg an effeetive work in close codperation with 
the lumbermen’s organization. 

The Hoo-Hoo elub’s new committee, which 
met Friday to organize, is named by T. E. 
Youngblood, president, ‘‘The Friends of the 


Forests Committee.’’ Its personnel is: W. G. 
Hollis, M. J. Seanlon, Platt B. Walker, H. E. 
Gipson, Arthur A. Hood, Clifford Sawyer, T. M. 
Partridge, O. E. Deckert, Grover M. Conzet, 
T. E. Youngblood, R., E. Saberson and James 
G. Wallace. 
weaeaaaaaaaaauts 
Lien Law Changes Discussed 

SPOKANE, WASH., Nov. 7.—‘‘An attempt is 
to be made at the special session of the legis- 
lature which convenes at Olympia this month to 
do away with the present building lien law or 
at least to so change it as to do away with the 
features which protect material men,’’ A. L. 
Porter, secretary of the Western Retail Lum- 
bermen’s Association, told members of the Spo- 
kane Hoo-Hoo Club at the regular luncheon 
yesterday noon. Mr. Porter continued: 

Under this law the public has been protected 
and greatly benefited in fact by the liberal credit 
possible. It would be almost a crime to amend 
this law which has operated so successfully. I 
have notified the members of our association and 
we are keeping in touch with what is going on so 
that when there is a bill introduced and we know 
definitely with what we have to contend, we can 
get a delegation to go to Olympia and lay the 
facts before the proper committee. 

Some six or seven months ago a movement was 
started, I believe, by Secretary Hoover toward hav- 
ing a model lien law dratted which could be 
adopted by the various States and be a great help 
especially to those organizations having yards in 
several different States and being obliged to operate 
under several different lien laws. But until such 
a model law can be secured, we should be careful 
that the present law is not spoiled. 

State Senators Westfall and Morgan together 
with State Representatives Collins and Stevens 
were present. It was ladies’ day and there was 
an excellent attendance. A special feature com- 
prised selections from Chopin and other com- 
posers by Miss Hovenden, daughter of one of 
the MeGoldrick Lumber Co. department heads. 


To Organize Hockey Club 


PORTLAND, ORE., Nov. 7.—The Portland Hoo- 
Hoo Club is to organize a hockey elub for in- 
door sports during the winter. First steps in 
this direction were taken at the semimonthly 
luncheon meeting held Thursday of this week at 
Thiele’s restaurant, where the club members 
gather every first and third Thursday of the 
month. It is expected to have the team lined 
up by the Nov. 19 meeting. 

Joseph Gerber, member of the Portland Ad- 
vertising Club, gave an interesting talk on ad- 
vertising. A. R. Graham, field secretary for the 
Western Retail Lumbermen’s Association, spoke 
briefly on the plans for the coming convention 
of the association to be held in Portland Feb. 
18-20. John Honey was chairman of the day. 

W. B. Mack, secretary of the club, again 
urged action toward having the Federal Gov- 
ernment set aside a couple of sections of tim- 
bered land that the lumbermen of today and 
the future may find recreation. He recommends 
a playground along the lines of that main- 
tained by the Bohemian Club of San Francisco 
—a place where ‘‘lumbermen who are savage at 
heart, can recharge their batteries and revive 
their enthusiasm by a trip to the wilds and a 
dip in the primitive.’’ 

Mr. Mack hopes to have the matter placed 
before Oregon’s delegation in Washington at 
an early date and he wants every lumberman, 
timber owner and logger to boost for it. 


Discuss Western Forestry Problems 


DENVER, CoLo., Nov. 9.—One of the most im- 
portant forestry conferences in the West was 
held under the direction of Col. W. B. Greeley, 
United States forester, who with his staff and 
a group of thirty-five foresters were in session 
last week in the Federal Building in this city. 
Forsstry problems as they affected the West 
were under discussion, especially those concern- 
ing the management of the national forests, fire 
prevention, timbering, and marketing. Effi- 
ciency and economy in the Forest Service were 
stressed in the meetings. 
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Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 
coming back when he needs more. Try 
some of it and see for yourself. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 
In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Cc LOUISIANA C3 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
1 car 5/8 Plain Sycamore 
~| 56,000' 4/4 Log Run Willow 

Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 
Red Gum 1 car 4/4 No. 1 Com.Red Gum 
Willow 1 car 4/4 FAS Red Gum 











Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 








B UYERS will find our band sawn 
hardwoods well manufactured. 
Grades guaranteed under rules of 


National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 
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HAMMOND,LA. icRreR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














We can most always furnish orders for 
SAWN RED e 
a wuire Oak Cross Ties 
Standard 6x8-8' Q” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 























Manufacturers 


Short Leaf Pine and Hardwoods 








News from America’s Lumber Centers 








TACOMA, WASH. 


Nov. 7.—Favorable showings of the export mar- 
ket gave rise to discussions at the meeting last 
Wednesday of the Tacoma Lumbermen’s Club in 
the Hotel Winthrop. President James G. New- 
begin called attention to the report of conditions 
in Japan showing improvement in demand, and the 
outlook for its development. 

Several prominent local lumbermen are named 
on committees charged with furthering the aim 
of the Cascade Tunnel Association, the construc- 
tion of a 30-mile tunnel through the Cascade 
range. “Unite the Inland Empire and Puget 
Sound” is the slogan of the backers of this ambi- 
tious scheme. Maj. E. G. Griggs, of the St. Paul 
& Tacoma Lumber Co., is a member of the finance 
committee ; Ernest Dolge, of the lumber company 
that bears his name, is on the committee for loca- 
tion and costs, and George W. Osgood, of Wheeler, 
Osgood Co., on the committee on facts. A dinner 
at the Tacoma Hotel tonight will bring together 
local men interested. 

Lumber carriers at the Tacoma docks during 
the present week included the following: Porta- 
coma, Willhilo, east coast, 1,000,000 feet ; London 
Corporation, United Kingdom, 50,000 doors; Kirk- 
patrick, California, 125,000 feet; Menshu Maru, 
Orient, 1,500,000 feet. Terminal dock, Harry 
Luckenback, east coast, 1,250,000 feet; Celilo, 
California, 400,000 feet piling, 200,000 feet. St. 
Paul & Tacoma Lumber Co., Cacizue, Orient, 500,- 
000 feet. Balfour-Guthrie dock, Kirkpatrick, Cali- 
fornia, 200,000 feet. Baker dock, Ohioan, east 
coast, 1,200 common doors, 150 tons box shook, 
50,000 cross arms, shingles and broom handles; 
Jacoz, 1,500,000 feet, 100,000 bundles lath and 
broom handles, 500,000 bundles shingles. Dick- 
man dock, Wheatland Montana, 500,000 feet; 
Whilaho, 100,000 feet ; Jacox, 400,000 feet. 

Attention of lumbermen was called to the 
growing markets of the Hawaiian Islands by M. 
J. Lindsey, traffic manager of the Matson Navi- 
gation Co., who arrived in Tacoma this week. 

Timber owners of Pierce County are paying this 
year $4,741.55 for State forest fire patrol service. 
The roll shows that 94,831 acres were paroled. 
A tax of 5 cents an acre is levied through the de- 
partment of conservation and development. 

Having disposed of his interests in a small 
sawmill at Castlerock, Ward Rice plans to go to 
Brazil to engage in mahogany logging on a 1,400- 
acre tract in which he and A. E. Morese, former 
Portland lumberman, are interested. Mrs. Rice 
will accompany her husband, and Harry Hedemark 
and Dr. Frank Taylor, of Portland, will make up 
the party, which hopes to reach the tract on the 
Eogoiati River, a tributary of the Rio del Platte, 
within a few weeks. The land was procured 
through the Brazilian colonization bureau. 

Papers of dissolution have been filed in Olympia 
by the Glacier Lumber Co. which formerly oper- 
ated a mill of 30,000-foot capacity at Glacier, 
Whatcom County. The company was capitalized 
at $40,000. 

The Western Lumber Manufacturing Co. today 
took out a permit for construction of a dry kiln 
to cost about $7,000. 


BELLINGHAM, WASH. 


Nov. 7.—Two idle mills resumed activity here 
this week. One was the cargo plant of the 
Bloedel Donovan Lumber Mills, and the other was 
the sawmill of the Morrison Mill Co. soth sides 
of the Bloedel Donovan mill are now running, and 
soon the night side at the Larson mill will be 
shifted to the waterfront plant to cut hemlock 
for boxes. 

Log shipments continue to increase gradually. 
The Milwaukee has reached a daily average of 
eighty-five cars, its largest shipper being the St. 
Paul & Tacoma Lumber Co., which averages thirty 
ears, setween twenty-five and thirty cars are 
shipped by the Puget Sound Sawmills & Shingle 
Co. on the Great Northern. 

Cargo business was lighter in October than in 
September, shipments totaling 13,707,000 feet, as 
compared with 15,930,000 feet. The distribution 
was as follows: Atlantic coast, 4,800,000 feet; 
Japan, 2,700,000 feet; California, 2,300,000 feet; 
Hawaii, 1,737,000 feet ; Cuba, 840,000 feet ; Italy, 
600,000 feet; South America, 380,000 feet; Aus- 
tralia, 850,000 feet. 

This week’s movement was: Bloedel Donovan 
Lumber Mills, Lurline, 430,000 feet; Whitney Ol- 
son, 1,500,000 feet, California; Makena, 20,000 
feet; schooner Columbia (loading), 800,000 feet, 
Hawaii. Puget Sound Sawmills & Shingle Co., 
Daisy Gray (due), 300,000 feet, California. E. K. 
Wood Lumber Co. (from Anacortes), Sierra, 1,200,- 


000 feet, California; Wheatland Montana, 1,500,- 
000 feet, China; El Capitan (loading), 2,000,000 
feet, California. Morrison Mill Co., Lurline, 487,- 
000 feet, Hawaii. 

A movement for the construction of a city- 
county building that will cost $500,000 or more 
has been started through the activities of a Cham- 
ber of Commerce committee headed by Vice Presi- 
dent J. J. Donovan, of the Bloedel Donovan Lum- 
ber Mills. 

H. W. Hunter, president Campbell River Lum- 
ber Co., will be a candidate for Whatcom County 
port commissioner at the December election. He 
is now serving on the commission as a temporary 
appointee. 


SAN FRANCISCO, CALIF. 


Nov. 7.—There has been a general strengthen- 
ing of the pine and redwood markets, with indica- 
tions that the general winter business will be 
even above normal. Retail yards report an abun- 
dance of business for this season, with prices firm, 
Export business has shown remarkable gains dur- 
ing November, with demand above normal and 
prices almost to a desirable level. 

Manufacturers of box shook have instituted 
plans for the standardization. Their first meeting 
was held here this week. 

Bay district Hoo-Hoo will have as guests of 
honor on Dec. 10 members of the ‘“‘wonder team” 
of the University of California. The football 
players will attend luncheon in a body. 

J. C. Mathewson, of the Forest Products Labora- 
tory, Madison, Wis., has temporarily abandoned 
tests and studies of dry kiln stains in white and 
sugar pines, because of suspension of logging and 
cutting. The tests will be concluded next year, 

Charles G. Dunwoody, director forest conserva- 
tion department California Development Associa- 
tion, will have charge of the annual maneuvers of 
the Angeles Protective Association, to be held in 
San Dimas Canyon, Nov. 14 and 15. The associa- 
tion now has thousands of volunteer fire fighters 
as members. Maneuvers include all fighting meas- 
ures, even to the use of airplanes. 

William Beebe, formerly sales manager Long- 
Bell Lumber Co., president Burton-Beebe Lumber 
Co., of Seattle, and more recently in business for 
himself as commission hardwood dealer here, was 
stricken with paralysis and is reported in a critical 
condition at the Hahnemann Hospital. 

Edward P. Ivory, trade extension manager Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation; who has resigned that office, effective Nov. 
15, to accept the post of manager of the newly 
organized Sugar Pine Sales Co., is spending his 
last week with the association attending meetings 
of its grading inspectors. 

Mr. Ellis, of the Garrison-Ellis Lumber Co., 
Springfield, Mass., was a business visitor in San 
Francisco last week. 


COOS BAY, ORE. 


Nov. 7.—October offshore shipments to Japan 
and Australia totaled 3,981,185 feet of fir squares, 
and white cedar logs and lumber. Several mills 
participated in three cargoes which went out on 
the Parana, Hakutatsu Maru and Biyo Maru. The 
Parana, Australia, had 300,000 feet of spruce. 
The Sutermco took 1,550,000 feet of fir for New- 
ark, N. J. The Leikanger is loading redwood 
at the Stout Lumber Co. docks for Australia. The 
Ishukari Maru is to call December under 
charter to J. J. Moore & Co., of San Francisco; 
this cargo goes to Australia. 

The C. D. Johnson Lumber Co., of late has been 
adding conveniences to the Pacific Spruce Corpo- 
ration plant at Toledo, Ore., until it is now pro- 
ducing more than 400,000 feet on an 8-hour shift. 
Two shifts have been operating for many months, 
the daily output being practically 800,000 feet. 
The company now has under construction a new 
concrete base wigwam burner, as an addition to 
its smaller burner. 

The California & Oregon Lumber Co., of Brook- 
ings, is said to be preparing for resumption of 
operations. All the company’s accumulated stock 
has been cleared from the docks, including red- 
wood. 

Frank Boutin, of St. Paul, Minn., has purchased 
a tract on Elk Creek, eastern Coos County, for 
$100,000, and established camps. Mr. Boutin 
will construct splash dams for running his logs 
to the Coquille River. The purchase was made 


from the Menasha Woodenware Co., of Menasha, 
Wis. 

The Vaughan & Bester Mill & Timber Co., of 
North Bend, has been incorporated at $150,000 by 
William Vaughan, J. A. Bester and Minnie Bester. 
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Mr. Bester has been logging on the Siuslaw River 


and Mr. Vaughan has been cutting on Coos Bay for 


the Coos Bay Logging Co. 

Hultin & Paulson, who logged on South Ten- 
mile Lake for the Stout Lumber Co., are moving 
to Black Creek, north of Lakeside. The cut will 
be delivered over Southern Pacific tracks to the 
Stout Lumber Co. in North Bend. 

The Smith-Powers Logging Co., subsidiary of 
the Pacific States Lumber Co., which operates two 
mills in Marshfield and camps in many parts of the 
county, is opening a new camp, No. 7, in an area 
southwest of Powers containing the finest white 
eedar. 

George Weir, sales manager Coos Bay Lumber 
Co., With headquarters in San Francisco, is con 
sulting with the managers of its two mills at 
Bunker Hill. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 7.—November business is starting out well. 
Water business during the week has been very 
active, five large freighters arriving on the Har- 
por on Friday to carry shipments to the East coast 
and Australia. Vessels now loading are: For 
Atlantic seaboard, the Munaires, Grays Harbor 
Commercial Co.; Sucarseco, Wulbert Mill; J’anana 
and James B. Duke, Port Terminal. For Australia, 
Peebles, A. J. West mill; West Nivaria, Bay City 
Lumber Co., and Nordbo, Aberdeen Lumber & Shin- 
gle Co. For South America, Hollywood, Grays 


Co., Vaneouver, B. C., manufacturers of “Edham 
Kolored Shingles,’ passed through Seattle yester- 
day on an extended eastern trip. He expects to 
return in time for the annual Red Cedar Shingle 
Congress. ” 

Much regret is expressed among Seattle lumber- 
men over the news that W. M. Beebee is seriously 
ill in a hospital at San Francisco. 


PORTLAND, ORE. 


Nov. 7.—A fair volume of business is being 
done, but prices are low. Whiie fir lumber prices 
have been sagging of late, there has been no re- 
duction in fir log prices, because the stocks are 
normal, judging from reports from various points 
along the Columbia River. There is a_ surplus 
of hemlock logs, however, and at least one mill is 
going to take advantage of this situation by put- 
ting on an extra crew to cut hemlock only. Con- 
siderable lumber is moving by water from here to 
the Atlantic coast. The steamer Robert Lucken- 
bach, which arrived here today, is to take 1,000,- 
000 feet on the outward return trip. 

The Columbia River Loggers’ Information 
Bureau at its monthly meeting here today dis- 
cussed plans for compensation legislation in Wash- 
ington and Oregon, and a committee will submit a 
report so that recommendations can be ready for 
the Washington legislature, which will soon go into 
session. 

The Saint Helens Lumber Co. is making exten- 











Courtesy Tampa Chamber of Commerce 


Here is a busy scene at the Tampa (Fla.) docks. Lumber stands second on the list of exports 
through this port 





Harbor Commercial Co. For California, Carlosnat, 
Donovan Mill No. 1; Yellowstone and J. B. Stet- 
son, Wilson Bros.; Catherine G. Sudden, Hoquiam 
Lumber & Shingle Co.; Svea, Frays Harbor Lum- 
ber Co.; Santiam and Daisy Putnam, A. J. West 
Lumber Co. For Japan, Erie Maru, Port terminal. 


SEATTLE, WASH. 


Nov. 7.—While steamer space on lumber ship- 
ments to the Atlantic coast has been ruling strong 
at about $15, there is a flurry and a spasmodic ad- 
vance in schooner space for Miami, Fla. There 
has been one booking of 2,000,000 feet at $21, and 
a deal is pending for another 2,000,000 feet at 
$19 for space, and $18.50 for the lumber. Space is 
quoted as high as $238, but no deals have been 
closed at that figure. A light-draft steam schooner 
will make Miami in about twenty days, while the 
Sailing time is about forty-five days. In pending 
deals, one condition is that the charterer guaran- 
tees thirty days’ demurrage at Miami, at a cost of 
about $100 a day. 

The announcement is made of the incorporation 
of the Grant A. Hall Lumber Co., a commission 
firm, with offices at 4442 White-I[enry-Stuart 
Building, Incorporators are Grant A. Hall and 
Ralph H. Wegener. Mr. Hall has been with the 
- E. Morris Lumber Co., and Mr. Wegener with 
L. H. Ives & Co., and both have had wide experi- 
ence in railroad car material business and export. 

J. A. Edgecumbe, president Edgecumbe-Newham 


sive improvements in its mill at Saint Helens, Ore, 
An addition is being built to accommodate an Allis- 
Chalmers 7-foot type “C” horizontal resaw. 

The Westport Lumber Co., Westport, Ore., is in- 
stalling a roller-bearing-equipped T-foot  Allis- 
Chalmers type “C” horizontal resaw. 

Allan Turner, sales manager Gerlinger Lumber 
Co., has resigned his position effective Dec. 1, and 
will be associated with the John P. Wilkes Co., 
Grand Rapids, Mich. Before leaving for Michigan, 
Mr. Turner will make a hurried trip to Pacifie coast 
mill connections from British Columbia to Cali- 
fornia. Mr. and Mrs. Turner will spend Christmas 
with their son Harry, who is a freshman at the 
University of California, Berkeley, Calif. 


SPOKANE, WASH. 


Noy. 7.—Another advance in the price of Pon 
dosa pine shop took place this week. All grades 
of 4/4 common have advanced $1 while, in 5/4 and 
thicker, all items of No. 1 have advanced $5, No. 
2 items have advanced $2, and No. 38 have ad- 
vanced $1. Other prices are holding firm. There 
is a fair movement at present prices and also 
numerous orders at figures which make it impossi- 
ble to place them. 

Walter Leuthold, president Deer Park Lumber 
Co., who has just returned from a five weeks’ com- 
bined business and pleasure trip east, said yes- 
terday: “I return home feeling mildly optimistic 
over the demand for lumber. I feel that we are 
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to keep your investment down 
and yet be able to furnish trim 
and flooring to your customers 
who are planning to remodel the 
interior of their homes. 


Encourage more of this busi- 
ness during the winter months 
and then order McMinnville Oak 
flooring, finish and trim mixed in 
the same car. 
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going to have a good demand for lumber, but that 
our production has been too great to expect to get 
a reasonable price for it. The demand actually is 
big. The manufacturer has only himself to blame 
that he is not making a profit. Prices should be 
high enough to allow for stumpage and a fair profit 
in manufacturing.” Mr. and Mrs. Leuthold spent 
about ten days in New York, much of the time 
engaged in seeking ideas for the furnishing of 
their new home. 

The Ohio Match Co, has cut 12,000,000 feet, 
largely Idaho white pine, in the Burnt Cabin creek 
district this season. Its camps were closed down 
this week and will not be opened till next spring. 

John R. Wotring, vice president and general 
manager Warland Lumber Co., Warland, Mont., 
together with Mrs. Wotring, is spending a few 
days in Spokane. 

William J. Fields, sales manager Great Northern 
Lumber Co., Leavenworth, Wash., has been in 
Spokane on business for the last few days. 

I. N. Tate, assistant general manager Weyer- 
haeuser Sales Co., left this week for an eastern 
trip of several weeks. 


HATTIESBURG, MISS. 


Noy. 9.—-Rainy weather continues to retard pro- 
duction of lumber in this territory. The small 
mills especially are operating only part time, and 
are behind on shipments. Scarcity of woods labor 
is affecting both small and large mills. Stocks are 
being reduced, and will very likely be much lower 
when real winter weather begins. There has been 
considerable activity in car material during the 
last couple of weeks. Decking is in stronger de- 
mand and prices are stiffer. Other kinds of small 
cutting are also in better demand. Local demand 
is picking up each week, as the farmers are be- 
ginning to buy, for their crops have been excep- 
tionally good. 

Cut-over lands are selling better now than at 
any time in several years, sales of from one thou- 
sand to forty thousand acres having been made 


last month. 
OMAHA, NEB. 


Noy. 9.—Some wholesalers of this city have 
noted a marked decrease in business during the 
last few days. Money is plentiful in every bank 
in the State, and retailers have less outstanding 
accounts than for several years. Exceptionally 
unfavorable weather is at least partly account- 
able for the falling off in trade; it is cold, and 
rain or snow falls every day in most localities. 
There has not been enough wholesale business to 
get a clear idea as to what prices actually are. 
About the only lumber that is holding up strong 
is hardwood, owing largely to its scarcity. 


MINNEAPOLIS, MINN. 


Nov. 10.—A large percentage of the lumber and 
lumber products sold in the Northwest today con- 
tinues to pass directly into consumption, and 
despite reports to the contrary, leaders of the 
industry in Minneapolis and St. Paul say that 
business today is normal. The manufacturer also 
has become the jobber, however, and is carrying 
the retailers’ and the industrial consumers’ stocks. 
While there is some breaking away since Noy. 1, 
this condition is expected to prevail to a large 
extent for the remainder of the year at least, but 
there were evidences in the last week that buying 
for forward needs gradually is being restored as 
the policy of some of the largest buyers. Retailers 
and industrials, on their toes to take advantage of 
new business promised, have hesitated until now to 
place orders for future needs until actual orders 
were on their books. Northern white cedar men 
felt the effects of delay in farmers’ purchasing. 
The post sales were off-color this fall. As a result 
woods production this winter will be light. North- 
ern hardwood muinufacturers, whose trade is becom- 
ing more promising, are preparing now to begin 
woods operations. 

Minneapolis lumber organizations are prepar- 
ing to go before the city council in large numbers 
to defeat a proposed antishingle ordinance. The 
measure was defeated two years ago after protest 
of lumbermen. The hearing has been called for 
Nov. 19. 

Heavy rainfall in the fall and late summer has 
made an ideal foundation for snow, which should 
help woods operations this winter, according to 
K. B. Rice, of Blackduck, Minn., who was in the 
Twin Cities last week. 

B. C. Finnegan, of B. C. Finnegan & Son, 
owners of the Itsaca Forest Products Co., Grand 
Rapids, Minn., made known in the Twin Cities last 
week that his company would curtail woods opera- 
tions this year. The company engages in cedar 
and hardwood logging. Some of the northern 


cedar operators will not enter the woods, while 
none of the loggers with whom he had talked plans 
to operate as extensively as in the winter of 
1924-25. 

As a means of determining the market in 1926, 


Fred Blais, who is in charge of production for 
Moss, Blais & Wilson, Shovel Lake, Minn., was in 
the Twin Cities. His company soon will com- 
plete plans for logging operations, and the in- 
formation he gained was regarding the tie needs, 

P. L. Burke, who has operated the Zenith Box 
& Lumber Co., at Duluth, and Thomas Doyle, also 
of Duluth, have purchased the sawmill of FE. F, 
McLeer, at Moose Lake, Minn., and will begin 
sawing lath and box lumber there as soon as logs 
ean be delivered. 

W. M. Erickson, of the Osgood & Blodgett Manu- 
facturing Co., St. Paul, producer of millwork and 
flooring, was reported to be recovering from a 
serious illness in Miller Hospital, St. Paul. 

F. H. Lewis, Minneapolis wholesaler of hard- 
woods, is recovering from a serious operation in a 
hospital at Hartford, Conn., according to informa- 
tion received by R. W. Hasslen. 


MILWAUKEE, WIS. 


Noy. 10.—Building lines and industrial users 
were the principal buyers last week. A good de- 
mand was noted in the lath market, as a number 
of houses under construction are being closed for 
the winter. Ordinary items moved in good quan- 
tities. Southern pine boards had a slight edge 
over the other items used in building. A particu- 
larly good demand has come from flooring manu- 
facturers this season, and hard maple is begin- 
ning to be short. There already is a shortage of 
oak and ash, and supplies of soft elm are being 
rapidly depleted. Lumbermen here report that 
inquiries have been good, but it is very difficult to 
supply wants. Prices are firm. Mills in the South 
are not eager to book very far into the future at 
present quotations. The millwork factories in 
Milwaukee have turned in optimistic reports about 
business done during the week. They are working 
principally on storm sash, and cleaning up their 
building contracts. 


DULUTH, MINN. 


Nov. 10.—There has been no let-up in demand 
for northern pine, trade being good. Cargo ship 
ments to Lake Erie ports showed a falling off of 
about 9,000,000 feet this season, but this was 
offset by increase in carlot shipments to North- 
west retail yards. Quotations are well maintained 
and dealers believe the market will be stabilized 
at around its present level until after New Year's 
at least. Upper grades are distinctly firm, due to 
good consumption by interior finish plants. Job- 
bers reported receipt of some inquiry from the 
East last week for No. 3 and better northern pine, 
which would go by rail. 

The Weyerhaeuser interests, Cloquet; the Vir- 
ginia & Rainy Lake Co., Virginia, and the Inter- 
national Lumber Co., International Falls, are fill- 
ing thejr logging crews and are reported to be 
figuring upon larger outputs this winter. Opera- 
tors are not showing any disposition to accept 
wood contracts at $10 a cord for delivery within a 


50-mile radius of Duluth, the first zone. Larger 
mills have not yet made any contracts. North- 


west railroads offer an average of 85 cents for 
hardwood ties. The Duluth, Missabe & Northern 
and Duluth & Iron Range railroads, that bought 
softwood ties for creosoting last season, are not 
in the market this fall. Portable sawmills work- 
ing on small tracts will figure substantially in 
lath production this winter. _ 

The Duluth Hoo-Hoo Club has arranged to visit 
Virginia next Monday, Nov. 16, where members 
will be luncheon guests of the Virginia & Rainy 
Lake Co. at the Fay Hotel. 

H. S. Robb, agent Newbegin Lumber Co., Duluth, 
reported a good inquiry for western pine shop at 
advanced quotations. He asserted that his com- 
pany has been finding it difficult to fill orders. 


PHILADELPHIA, PA. 


Noy. 10.—The market this week showed a gen- 
erally firmer tone. Yards generally report a fair 
volume of business, with smalfer stocks making 
for more rapid turnover. Shortleaf pine sales 
increased slightly in volume, due to buying by 
yards that had permitted stocks to become de- 
pleted. Eastern spruce lath advanced 25 cents 
in the last two weeks. In West Coast lath, No. 2 
increased about 50 cents, No. 1 remaining station- 
ary. White pine remains unchanged, with some 
price concessions noted in California and Pondosa 
pines. The demand in others of this group }5 
steady, but small. West Coast transit offerings 
increased, but they are being taken up rapidly 
upon arrival. ; 

Cc. A. Baker, a salesman well known to Phila- 
delphia lumbermen, is back with the Wallace Turn- 
bull Co. Mr. Baker was a member of the ‘Turn- 
pull sales staff five years ago, leaving to join the 
Star Wood Products Co., Louisville, Ky. 

In line with their policy of maintaining com- 
plete factory and service organizations throughout 
the English-speaking world, the Henry Disston & 
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sons (Inc.), Philadelphia manufacturers of saws, 
files and tools, have moved their Australian branch 
to larger quarters in a new 2-story factory and 
sales Office building at Camperdown, Sydney, New 
South Wales. This branch is provided with com- 
plete equipment for manufacturing saws and 
knives from steel furnished from the Disston works 
nere, and for all kinds of repair work. The Diss- 
ton organization also includes an English Disston 
company at London, England; a factory and sales 
organization in Toronto, Ont., and branches in 
Vancouver and the principal cities of the United 


States. 
NEW YORK, N. Y. 


Nov. 9.—A week of good weather has served 
greatly to help lumber trading throughout the 
metropolitan district, and a number of local re- 
tailers reported today that they were as busy as 
they had been in the full rush of the summer sea- 
son. The heavy movement to the suburbs of Long 
Island and Westchester County gives no indication 
of slackening, and everywhere building operations 
are being rushed. James A. Hamilton, State 
labor commissioner, has just announced that build- 
ing programs in all sections of New York are 
steadily increasing. The increases he noted were 
all made outside of New York City. The greatest 
residential gain was probably in Westchester 
County. 

An interesting survey of terminal facilities in 
and around New York were made recently by a 
group of lumbermen, who made a tour by water 
as guests of the board of commerce and naviga- 
tion of New Jersey. The tour failed to reveal any 
property of sufficient area to permit of a public 
terminal to meet the needs of the district. Many 
locations were noted at which terminals of con- 
siderable size may be established, which would 
materially improve conditions. 

The Alfred R. Sax Lumber Co. has removed 
to new quarters at 166 West Thirty-second Street. 

J. V. Smeaton, vice president New Jersey Lum- 
bermen’s Association and an officer of the S. M. 
Birch Lumber Co., Passaic, N. J., has just returned 
from an extended trip to the West Coast. Mr. 
Smeaton visited Northwest and California mills. 

S. F. Bailey, treasurer New Jersey Lumbermen’s 
Association, is recovering from a fractured arm, 
which he suffered when run down by an automobile. 
He expects to resume business shortly. He is a 
member of the firm of Bailey & Alling, Newark. 

John Demeling, secretary-treasurer Potlatch 
Lumber Co., Potlatch, Idaho, recently made a mo- 
tor tour of New England. 


PITTSBURGH, PA. 


Noy. 10.—Among wholesale lumbermen, business 
generally is reported to have shown continued im- 
provement, and prices in general are a_ little 
stronger. Southern pine is reported to be slowly 
but steadily advancing, with indications that or- 
ders and shipments exceed production. Some 
Wholesalers expect an advance in Idaho white pine, 
Nos. 2 and 8 common, of $2 to $5 within the 
next thirty days. The reason assigned is demand 
for present dry stocks. While mills are operating 
at full capacity, stock going into pile now will not 
he fit for use until next May or June. Activity 
in hardwoods continues. White and red oak in 
all grades seem stronger. Good FAS Appalachian 
poplar are searce. Chestnut continues to be in 
especially good demand. Builders’ supply deal- 
ffs report No. 1 4-foot spruce lath selling whole- 
sale at $8.25 in carload lots, an advance from 
87.50 about three weeks ago. Retail lumbermen 
report continued improvement in the outlook, with 
the railroads increasing their purchases. 

J. L. Kendall, president Kendall Lumber Co., 
left the first of the week on a trip to the Pacific 
coast to inspect its extensive timber holdings in 
Oregon. 

_F. R. Babcock is spending a few days at the 
New York offices of the Babcock Lumber Co. and 
the Babeock-Angell Lumber Co. 

Daniel Annan, of the Western Maryland Lumber 
Co., Cumberland, Md., is slowly recovering from a 
recent surgical operation. 

Harry Ziegler, of Duquesne, is confined to his 
home by a nervous breakdown. 


BOSTON, MASS. 


_Nov. 9.—Lumber is moving in fair volume in 
New England. Prices are hardly so firm in some 
departments as they were a short time ago. East- 
‘tf spruce frames are moving slowly and there 
are concessions of $1 for ordinary frames and of $2 
for easy yard orders from the regular base price 
of $42. Random spruce is easier this week, but 
‘ome of the Provincial mills are to close down. 
The lath market is still fluctuating. Shingles are 
‘wet but steady. Southern pine flooring and par- 
tition are firm, but some of the lower grades of 
Southern pine are hardly so firm. Irregular prices 
are quoted on West Coast fir, and the local market 


is still oversupplied. Hardwoods are fully a shade 
firmer and demand is improving. 

One of the quickest discharges made here by a 
lumber vessel in some time was recorded by the 
Skegness, from Vancouver and New Westminster, 
B. C., with 1,500,000 feet of fir and hemlock and 
10,000 bundles of shingles. The vessel entered 
Boston harbor Nov. 1 and all the cargo was un- 
loaded by Thursday evening, Nov. 5. The cargo was 
distributed among B. C, Nettleton Lumber Co., 
Krauss Bros. Lumber Co., United States & For- 
eign Sales Corporation, C. W. H. Moulton Co., A. 
Marvin Chace, Shepard & Morse Lumber Co. and 
Robert R. Siver. 

Another large shipment of West Coast lumber, 
including fir, spruce and hemlock scantling and 
boards and red cedar shingles, was landed here 
last week by the Gretaston from Vancouver. The 
entire shipment was for Green & Wood, New Bed- 
ford, Mass., consisting of about 1,000,000 feet of 
lumber and 718,500 shingles. 

The Godfrey Lumber Co. received last week from 
Port Wade, N. S., a schooner cargo of spruce, pine 
and lath. A schooner from Halifax, N. S., brought 
479,061 feet of spruce and 1,372,100 spruce lath 
for Morse & Buffum. The Blanchard Lumber Co. 
received a eargo of spruce scantling and boards 
last week from Parrsboro, N. 8S. 


MACON, GA. 


Nov. 10.—Roofer manufacturers have finally 
found an outlet into Florida. Rail embargoes had 
shut out the Georgia lumber from that market. 
But the manufacturers are now shipping to Savan- 
nah and Brunswick, where the lumber is loaded 
on boats and delivered at east coast points. Even- 
tually shipments will be made to west coast points 
in this way. This is meeting the competition from 
the Pacific coast. Roofers this week were firm 
at $19.50 and $20.50. Although production was 
slowed up because of wet weather, there was a 
good amount of stock on hand. The opening up 
of the water route to Florida has had a strength- 
ening effect on the market and manufacturers 
are hopeful of a further improvement. 


LAUREL, MISS. 


Nov. 9.—Much optimism prevails among south- 
ern pine lumbermen. Bookings last week were 
exceedingly heavy. Sales of one mill here during 
the last few days exceeded any records for several 
years. Prices of all items are strong, and some of 
them advanced last week. Upper grades and tim- 
bers are especially strong. Demand for lower 
grade boards and dimension has improved. Despite 
the price advances, export sales have reached 
larger volume, but mark-ups meet. resistance. 
Most of the small pine mills are inactive, partly 
due to the poor prices for their products, and 
partly to excessive rains. For hardwood there is 
a very active demand, with prices rising and the 
outlook bright. 

John G. Parsons, Pittsburgh, Pa., of the Myers- 
Parsons Lumber Co., which is headquartered at 
Cleveland, Ohio, is visiting friends here and is 
golfing on the famous course of the Laurel Country 
Club. 

William G. Gillespie, of Hattiesburg, connected 
with the Parsons Lumber Co. and with the Nicola, 
Stone & Myers Co., of Cleveland, is another visitor. 

Eber Darling, the Wausau-Southern Lumber 
Co.’s representative in Indiana and Michigan, with 
headquarters at Elkhart, Ind., is visiting Laurel. 


NEW ORLEANS, LA. 

Nov. 9.—The weather clerk seems to have fur- 
nished the market feature for the week. From 
nearly all the producing sections come reports 
of curtailed mill operations, interference with log- 
ging and delayed shipments. Prices on southern 
pine lowers have stiffened according to report, and 
their healthier tone is attributed in part to the 
weather’s interference with the smaller mills that 
turn much of the low grade material. Likewise 
restricted production holds down mill stocks to 
wieldable proportions, strengthening the statistical 
position. Southern pine demand receded some- 
what for the week, but the price situation is im- 
proved and the comment is optimistic. Southern 
hardwoods also are fetching better prices, plus a 
rising demand. The cypress report shows orders 
above production and prices unchanged, but well 
held practically throughout list. The buying drive 
on lath continues and shingles are said to be mov- 
ing in fair volume, notably to southern territory. 

The new New Orleans building code, in process 
of construction for many months, is reported to 
be nearing completion. Submission of the finished 
draft to the general advisory committee, which in- 
cludes representatives of all the building trades, 
is promised this week. When the committee gives 


it approval, the new code will go to the city com- 
mission for study and formal adoption. 

Vice President and General Manager W. H. 
Sullivan, of the Great Southern Lumber Co., Boga- 
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SKOOKUM 





BRAND 





“STANDS ALONE 


Shingles 
Iv’ll Pay You to Sell 


“Skookum” Brand Red Cedar Shingles 
are rapidly growing in favor with retail 
lumber dealers. 


Here is a brand you can recommend 
to your trade and know that they will 
live up to your recommendations. They 
are made from finest live red cedar logs 
that have not been robbed of their better 
sections for other uses. 


Write for our money-saving lists. 


Bucoda Shingle Co. 


BUCODA, WASH. 








2x4 


No. | or No. 2 Common 


S4S 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18° if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O.G. Valentine, P. O. Box, 171, Denver, Colorado 








Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan ark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. 


» $4.50, postpaid. 
s 1 So. Dearborn St. 
American Lumberman “ Chicago. IL 
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alifornia White Pine 
‘alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


TeJ. Harrison 1295 











The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 

















ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWilliams 
C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 
F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


OYALTON, 
Lumber Co., ‘oniroria 


IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 


or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 




















GHA 


Ma lanufacturers of) Nigh: Aude 


Spruce amd Kir Lumber 
On accom, I hashing LON. 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount uf any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. <A 
book every lumberman can use. Price postpaid, bound 
sn leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 4381 S. Dearborn St., Chicago, Ill. 





lusa, announces plans for increase of the capacity 
of the Bogalusa Paper Co.’s plant. The pulp mill 
capacity will be increased from 100 tons daily to 
150 tons. The caustic room will be enlarged and 
improved, an additional turbine, a steam accumu- 
Jator, a laboratory and other betterments are 
promised, the work to begin at an early date, 

The Martin Veneer Works has completed con- 
struction of its mill plant at Ponchatoula, La., and 
last week began its operation. The plant will be 
supplied with hardwoods by the Rathborne Lumber 
Co., which cuts and brings in the hardwood from 
its swamps, along with the cypress which is manu- 
factured in its own mill. 

The Interstate Lumber Co., organized by L. J. 
Patenotte, of Hammond, La., and J. A. Andrus, 
has established offices in the Audubon Building and 
will handle southern pine and hardwoods. Mr. 
Patenotte is a southern pine manufacturer of long 
experience and at present is operating two saw- 
mills. Recently he joined his son in the establish- 
ment of a retail yard at Hammond, under the firm 
style of L. J. Patenotte & Son. J. A. Andrus is a 
young local lumberman who has had experience in 
both the manufacturing and selling divisions and 
as a salesman enjoys a wide acquaintance, 

L. O. Crosby and Lamont Rowland, prominent 
lumbermen of Picayune, Miss., entertained the 
school men of Pearl River County at a banquet in 
the Park Hotel at Lumberton last week. 

William L. Houlton, prominent lumberman who 
has played a leading part in the cut-over land de- 
velopment of Tangipahoa and adjoining parishes, 
has been named president of the First State Bank 
& Trust Co., newly organized at Hammond, La. 

D. Kemper Williams, of the F. B. Williams in- 
terests, returned home last Thursday from an ex- 
tended vacation visit to Europe. Mr. Williams 
landed in New York some days ago, making a brief 
stay there before returning South. 


KANSAS CITY, MO. 


Nov. 10.—Most big southern pine manufacturers 
who have headquarters here report their mills were 
crippled last week by heavy rains and their output 
considerably reduced. A number of bridges were 
washed out on the Pickering logging roads, and 
several of the plants of other companies were 
flooded. As a result of these conditions some 
southern pine stock is hard to get and _ prices 
have run up from $1 to $3 on common items. 
Meantime the middle West has been experiencing 
more bad weather and the demand for lumber has 
continued to decline, both in country and city. 
Some of the loss has been offset by a better demand 
in Chicago and other Great Lakes cities, and from 
some of the eastern inland towns. In Iowa and 
Nebraska and other northern States the demand 
has fallen off heavily. Inquiry last week was 
small and was mostly for fill-in items. 

C. A. Pratt, of the Louisiana Red Cypress Lum- 
ber Co., has returned from a trip to Tampa, Miami 
and other Florida towns. He found a great deal 
of building activity and a strong demand for 
lumber, but shipping conditions very bad. ‘Price 


euts no figure with lumber buyers in Florida,’ Mr. 
“but it is almost impossible to get 


Pratt said, 





a 

The Long-Bell Lumber Co., has completed the 

closing out of its sash and door stock in its North 

Kansas City plant and the building has been leased 

to Koch Butcher’s Supply Co., which will many- 
facture refrigerators there. 


(Continued on page 97) 


(SEERA ELERaAaLAaAAS 


Produce Film of Furniture Industry 


RockFrorD, ILu., Nov. 9.—A photoplay with 
an industrial background of the furniture jp. 
dustry is being produced by the Rockford Fur. 
niture Manufacturers’ Association for use by 





A scene from the photoplay ‘‘ Happiness’’ 
showing the cutting of veneer from a walnut 
butt 


furniture dealers throughout the country. The 
name of the film is ‘‘ Happiness’’ and the story 
depicts American home life into which is woven 
the grubbing and felling of a huge walnut tree 
and the making of it into veneer and then into 
furniture. 

The making of a finished product from the 
raw material is often depicted in films with an 
industrial background, .but this picture goes 
farther by starting with a walnut tree standing 
on the property of a prosperous middlewestern 
farmer, and ending with a Thanksgiving dinner 
scene in which a beautiful walnut dining suite 
is shown. A plot is woven into the industrial 
scenes to carry the picture along. 

A farmer sells some fine walnut trees on his 
property to a log buyer. He sees one very fine 
tree grubbed, the butt .of which promises to 

produce good veneer. 

The tree is felled and 

cut into lengths. The 

farmer expresses his de- 
sire to inspect a furmi- 
ture factory to see what 
becomes of the logs, and 

at a later date makes a 

complete tour of a fur- 

niture factory at Rock- 
ford. He sees every 
* operation incident to 

the manufacture of a 

fine suite of dining 

room furniture. 

The manufacture and 
use of veneer is illus- 
trated in the story in a 
very interesting way. 








le 





A scene from ‘‘Happiness,’’ a photoplay with an industrial back- 
ground of the furniture industry, showing the grubbing and felling 
will be made 


of a walnut tree from which veneer 


delivery. Everything is embargoed in one way or 
other and about the only lumber getting into east 
coast towns is by water, and not much of it is 
getting in that way.” 

Bert Cummings, representative of the McKee 
Lumber Co., is home from his annual hunting 
trip to Montana. 

John Hatcher, representing the Kirby Lumber 
Co. here, is in Texas visiting the new hardwood 
mills of the Kirby company. 


The cutting of ‘‘half 
round’’ veneers from 2 
beautifully figured wal- 
nut butt is shown and 
later this veneer is 
matched, taped and 
utilized in the making of built-up stock. Ani- 
mated drawings are employed in an interesting 
manner to show how veneer is utilized. 

‘‘Happiness’’ is being produced by the Atlas 

Educational Film Co., of Chicago, and a 
fessionals are employed for the principal char- 
acters of the story. The film is design: ated for 
presentation to furniture store employees and 
salesmen and to general audiences. 
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British Columbia Industry Active 


(Continued from page 57) 
finish. At the Rat Portage Lumber Co. hemlock 
production runs only about 10 percent of the cut. 
We now have an output of about 150,000 feet in 
eight hours. 


Sons Follow Father in Business 


New WESTMINSTER, B. C., Nov. 7.—At the 
Mohawk Lumber Co. there is a promising young 
Jumberman, Brooks Pendleton, secretary of the 
company. He is a son of Frank Pendleton, 
president of the Mohawk Lumber Co., also pres- 
jdent of the Straits Lumber Co., with mill at 
Red Gap, B. C., and a director in the Alberni- 
Pacific Lumber Co., with mill at Port Alberni. 
Wayne Pendleton, a brother of Brooks, is man- 
ager at Red Gap, and Ross, another brother, is 
manager at Port Alberni. The boys hold their 
jobs in one-two-three-order, Ross being the 
oldest. There are two other Pendleton boys in 
line for commanding positions in the lumber 
industry. Frank Pendleton is also the senior 
member of Pendleton & Gilkey, Everett, Wash. 

At the Hammond Cedar Co., C. J. Culter de- 
scribes himself as an ‘‘ultimate optimist.’’ 
While the cedar lumber business is undergoing 
seasonal quiet, there is a good outlook after the 


The stage of the Municipal Theater, St. Louis, Mo., showing the oak 
trees which have been insured for $5,000 each against damage or de- 
struction by lightning, storms and other causes 


first of 1926. Mr. Culter is acting president 
of the Red Cedar Lumber Manufacturers’ As- 
sociation. 


Plans to Buy Forest to Save It 


VANCOUVER, B. C., Nov. 7.—J. A. Edge- 
cumbe, Jabberwock of the Supreme Nine, has 
probably done as much constructive thinking 
for Hoo-Hoo as any lumberman in British Co- 
lumbia. His belief is that unless Hoo-Hoo has 
some object in view, unless it can perform some 
act of real service, it will cease to exist. 

One of the big things Hoo-Hoo can do for 
British Columbia, Mr. Edgecumbe thinks, is to 
hecome in truth the friend of the forest. He 
has in mind the preservation of a strip of virgin 
timber along both sides of the Pacific Highway, 
4 short distance south of New Westminster. The 
trees in that glorious stand are privately owned. 
Already the giant machinery of modern logging 
equipment is in sight of them. They are doomed 
unless someone acts quickly. 

Those splendid trees were the object of ad- 
miration by Lord Lovett two years ago when 
he was here as chairman of the British Forest 
Association, whieh has representatives from 
every part of the Empire. As he was driving 
through the forest, he said to Mr. Edgecumbe: 

‘If you can carry on your plen for saving 
these trees, I shall be happy to donate one thou- 
sand pounds toward their purchase, ’? 

When Lord Lovett had spoken these words, a 


timber merchant of London, also a member of 
the party, said: 

‘“And I shall be glad to contribute five hun- 
dred pounds to that fund.’’ 

With approximately $7,500 in sight, Mr. 
Edgecumbe believes that the Hoo-Hoo Club of 
Vancouver can build up a fund large enough 
to buy a portion of that forest five miles long 
and extending back a quarter of a mile on 
either side of the highway. 

He will ask the Hoo-Hoo Club of Vancouver 
to get back of the idea; raise the money, buy 
the property, and give it to the people of Brit- 
ish Columbia as their heritage forever. 


Big Volume of Fir Business 

FRASER MILLS, B. C., Nov. 7.—‘‘ There is a 
fine, big volume of fir lumber business,’’ re- 
marks H. J. Macklin, local manager of the Ca- 
nadian Western Lumber Co., ‘‘but also there 
is too much production.’’ The Canadian West- 
ern operation has been running a single shift 
since Nov. 1, and is cutting 350,000 feet of 
lumber in eight hours. It ran a double shift 
for three months in order to take care of urgent 
business. 


L. ° 
Insure Trees Against Destruction 

Sr. Louts, Mo., Nov. 
10.—Two outdoor the- 
aters here have been 
constructed so that ma- 
jestie oak trees flank 
their stages and this 
part of the theater 
equipment has been con- 
sidered so valuable and 
essential that the trees 
have been insured for a 
total of $60,000 against 
storm, lightning and 
other causes. 

The Municipal Opera 
Association in its Mu- 
nicipal Theater has two 
70-foot oaks which form 
a natural proscenium of 
the stage. Steps have 
been taken by the opera 
association to insure 
these trees with Lloyd’s 
for $5,000 each. The 
new Garden Theater has 











—— asked for $25,000 in- 
suranee on each of the 
two oaks which flank 
its stage. 


Wood Protects When Steel Does Not 


In a report on the San Francisco Chamber of 
Commerce fire, made by a representative of the 
Fireman’s Fund Insurance Co., and published 
in the National Fire Protection Association 
Quarterly for October, appears the following 
significant statement: 

The light. steel files proved no more protection 
to their contents in this particular fire than did 
the wooden files. After the fire an inspection of 
the contents of some of the files showed, surpris- 
ingly enough, that while papers contained in 
wooden files were slightly scorched around the 
edges, they were still legible, whereas those con- 
tained in steel files seem to have been baked clear 
through so that they were crisp and brown. It is 
reported that there was less loss on the files them- 
selves in the case of steel than with the wooden 
equipment. A number of the steel files were re- 
conditioned and are now in use again in their 
offices, whereas the wooden files were a total loss. 


It must be the height of something that the 
steel files should be able to survive the fire and 
be used again, notwithstanding their failure to 
protect their much more valuable contents from 
the destructiveness of the flames. 

°R RARER AAAAEAAAAS 

FINLAND HAS about 53,500,000 acres of land 
under forest growth, nearly one-half of which 
is owned by the State. Finland is a large ex- 
porter, sending out of the country about 300,- 
000,000 eubie feet of wood a year. 








Willapa Ticaiibies Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








"ill - 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








North Portland, Ore. 


‘ /S 








Douglas Fir 


— SALES AGENTS — 
Griswold-Grier Lumber Company 


Evergreen Lumber Company 
Surfaced 
Small 
Long | Timbers 
Dimension a_i Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bldg., PORTLAND, ORE. 


Long 
Joist 




















SumpTER VALLEY PINE 


The breezes of Sumpter Valley are 

soft, but the Pine is soiter. The 

quaiity and texture sell ic—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 
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cE: 
H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


ed Cedar Shingles. 
MIXED CARS 


from 
Minnesota Transfer 


Yards or our 
Granite Falls, Wash. mills. 
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BUSINESS CHANGES, INCORPORATIONS, 









ETC. 





Business Changes 


CALIFORNIA, Santa Cruz Fred M. Houten, of 
Santa Cruz, and H. V. Clark, of Kansas City, Mo., 
have purchased the lumber and mill business of Wilson 
3ros. and will operate under name of Bayona Mill & 
Lumber Co. 

_ Yucaipa—Yucaipa Commercial Co. sold to D. M. Hal- 
singer. 

COLORADO. Alamosa—-Farmers Lumber Co. has not 
sold out as reported but continues in business under 
same name. Chas. H. Galbreath is president of the 
company, S. P. Long, vice president and George G. 
Long, secretary. 

FLORIDA. Lakeland—-North Side Lumber Co. chang- 
ing name to J. C. Webster Lumber Co. Yard has been 
moved to western part of town on the Tampa Road. 

GEORGIA. Sparta—Peden & Guaissert Lumber Co. 
consolidated with Garrett & Layson Lumber Co. 

Midville—-Pippen-Sanford Veneer Co. succeeded by 
Midville Veneer Co. 

ILLINOIS. Hoopeston—J. H. Dyer has sold his inter- 
est in the I]linois Lumber, Grain & Coal Co. to H. C. 
Finley, Dexter Crandall, J. E. Born et al. 


IOWA. Devon—-Devon Lumber Co. sold to Midwest 
Lumber Co., of Dubuque. 

Fredericksburg—F redericksburg Lumber Co. sold to 
Midwest Lumber Co. 

Monona—Monona Lumber Co, sold to Midwest Lumber 
Co. 

Postville 
ber Co. 

Rudd—Rudd Lumber Co. sold to Midwest Lumber Co. 
Staceyville—Staceyville Lumber Co. sold to Midwest 
Lumber Co. 


Postville Lumber Co. sold to Midwest Lum- 


Toeterville—Toeterville Lumber Co, sold to Midwest 
Lumber Co. 
Waukon —Waukon Lumber Co, sold to Midwest Lum- 


ber Co. 

West Union—Fayette County Lumber & Coal Co. sold 
to Midwest Lumber Co. 

KENTUCKY. Central City—Beaver Dam Planing 
Mill Co. sold property to West Kentucky Lumber Co. 

Irvington—Trent & Bruner succeeded by Trent & 
Mitcham. 

MASSACHUSETTS. Boston——John Buffum & Co. suc- 
ceeded by Herbert Gallagher (Inc.). 

MINNESOTA. Gordonsville—Gordonsville Lumber Co, 





MISSOURI. MHannibal—Outdoor Furniture Mfg. (9 
incorporated; capital, $25,000. ° 

Jefferson City—Gundelfinger Wood Products Co., jp. 
corporated; capital, $10,000. 

New Madrid—New Madrid Hardwood Co., 
rated; capital, $15,000. 

NEW YORK. Manhattan—Concrete Lumber Corpora. 
tion, incorporated; capital, $500,000; builders, contrae. 
tors; timber and lumber yards. 

NORTH CAROLINA. Boone—Woodcraft Novelty Go, 
incorporated; capital, $100,000. ; 

OHIO. Smithville—Gilbert Lumber Go., incorporated: 
capital, $25,000; to do general manufacturing ang 
wholesale lumber. 

OKLAHOMA, Oklahoma City—C. D. 
Lumber Co., incorporated; capital, $26,000. 


incorpo. 


Shamburger 


OREGON. North Bend—Vaughan & Bester Mill & 
Timber Corporation, incorporated: capital, $150,000; 
sawmill. 


Portland—Kenton Shingle Co., incorporated; capital, 
$10,000. 

TEXAS. Edinburg—Tewell Lumber Co., incorporated; 
capital, $20,000. 

San Antonio—Tex-Mex Lumber Co., incorporated; capi- 
tal, $60,000. 

WASHINGTON. Aberdeen—H. O. H. 
Co., incorporated; capital, $5,000. 

Aberdeen—Queets Boom & Driving Co., incorporated; 
capital, $5,000. 

Arlington—Eliason & Wilder Luinber Co., 
rated; capital, $4,000. 

WEST VIRGINIA. Charleston 
Co., incorporated; capital, $25,000. 


New Mills and Equipment 


ARKANSAS. Little Rock—Little Rock Furniture Co, 
will erect $12,000 addition to its factory. 

FLORIDA. Brookville—Geo. T. McGowan. president 
of the Garden Grove Properties, will establish a saw 
and planing mill. 

Groveland—Arnold Bros, will rebuild and operate 
a recently burned saw and planing mill. 

Okechobee—Johnston & MeNeill will establish a plant 
for the manufacture of portable houses. 

Plant Citv—-Warnell Crate Co. will rebuild burned 
plant, 6Ox120 ft., and install planers and other ma- 
chinery. 


300m & Driving 


incorpo- 


- Edgewood Lumber 
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to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
sian Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 


| Mountain Hemlock 


[' YOU use BOX SHOCKS or cut 


Anywhere. 





Sullivan Creek Lumber Co., Ltv. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 





BUSINESS MEN ARE LEARNING— 


That no man can kill his competitor without hurting himself. 
That low paid help is the most expensive in the world. 

That moral character is the foundation of economic progress. 
That a soft answer holdeth the trade. 

That extravagant promises make poor advertising. 

That no man holds more popular confidence than he deserves. 
That there is a good profit in strict honesty. 


























Quick Turnover of Stock! 


is essential to you as a lumber retailer, and 
we can help you lower your carrying 
charges. 

Fast freight service is now the rule. We 
can buy your needs, at fair prices, and 
get them shipped right now. 

We will give you the benefit of our ex- 
perience on either wholesale or commission 
basis. 

Let us be your AMBASSADOR at— 


LUMBER CAPITAL 
Tacoma— OF AMERICA 


% Billings Lumber Co. 
AMBASSADOR A. G. Chase 











sold to W. M. Young, of the Glenville Lumber Co., 
Glenville, Minn.; Clair Young will be in charge. 


NEBRASKA. = Fairbury—-Bone-McLucas Lumber Co. 


name changed to D. E. Bone Lumber Co. 


Nebraska City—Otoe Lumber Co. sold to Dierks-Drum 
Lumber Co., of Lincoln, 


NEW YORK. Cazenovia—W. M. Davis succeeded by 


Cazenovia Lumber Co. 


New York—Cockey & Johnson consolidated with Con- 


solidated Supply Co., of Baltimore, under latter name; 
opening branch in Hollywood, Fla. 


New York—J. Griek and George Cahill purchased busi- 
ness formerly conducted by the late John Egan. 


OHIO. Fredericksburg—-S. & S. Lumber Co. succeeded 


by Fredericksburg Lumber Co. 


OREGON. 
W. A. Price. 

PENNSYLVANIA.  Philadelphia—John D. Mershon 
Lumber Co. advises that it is now permanently located 


Boardman—W. A. Murchie succeeded by 


at 104 North 17th St. 


SOUTH DAKOTA. Lebanon—-Atlas Lumber Co. sold 


yard to Home Lumber Co. 


WASHINGTON. Washkiacus—L. G. Talcott has dis- 
posed of his sawmill to the J. Neils Lumber Co. and 
it will be moved to a site near Liberty Bond. 


Incorporations 


ALABAMA. Birmingham—Magie City Lumber Co. 
increasing capital from $15,000 to $18,000. 

CALIFORNIA. Fresno— Crescent Lumber Co., incor- 
porated. 

Mesa—-Mesa Planing Mill & Construction Co., incor- 
porated, 

San Francisco—Richards Hardwood Lumber Co., in- 
corporated; capital, $500,000. 


INDIANA. Fort Wayne—Portable Cottage Co., in- 


’ corporated; capital, $20,000. 


Laporte—Dunes Lumber & Supply Co., incorporated; 
eapital, $50,000. 

Tell City—Obrecht Mfg. Co., incorporated; capital, 
$50,000. 

LOUISIANA. Monroe—Monroe Mfg. Co., incorporated; 
capital, $10,000; caskets. 

New Orleans—Liberty Lumber Yard, 
capital $30,000. 

MASSACHUSETTS. 


incorporated; 


Boston—Dow Lumber Co., in- 


corporated; capital, $25,000. 


GEORGIA, <Argyle—Lon Dickey Lumber Co., of Fitz 
gerald, Ga., will rebuild the plant which was recently 
burned at Argyle. ‘ 

IOWA. 3ritt—Woodford-Wheeler Lumber Co, erect- 
ing planing mill. 

MISSISSIPPI. Jackson—Martin-Parry Corporation, of 
which J. A. Calahan is general manager, is planning 
erection of $206,000 woodworking plant here and will 
make automobile bodies. 

OREGON. North Bend—The Menasha 
Co. is planning erection of plant here. 


New Sheds and Yard Improvements 


CALIFORNIA. Susanville—Lassen Lumber & Box 
Co. will build lumber shed 112x320 ft.; sorting shed 
also to be built, 60x120 ft. 

NEW YORK. Schenectady—Brown & Wick Lumber 
Co. to erect new building at Altamont and Chrisler 
avenues, 

TEXAS. Denton—G. W. Martin Lumber Co. has 
acquired additional land and will make extensive Im- 
provements. 

Seattle—D. L. & D. W. Underwood are engaging 
in business as the Underwood & Underwood Sash 
Door Co. ; 

Seattle—Auburn Lumber Co.; new concern at 426 
Henry Bldg. 

WISCONSIN. 
new concern. 

Waupun—Ira J. Rossman and Elmer Rossman, for- 
merly members of the Rossman-Loomans Lumber Co., 
of this city, who went to Wilmington, Calif., to engage 
in the lumber business, have opened another lumber 
yard at San Pedro, Calif. 


Casualties 


CALIFORNIA. San Francisco—A. H. Kitchin & Son, 
loss by fire, $5, i 

NEW YORK. North Tonawanda—W. Palmer C0» 
loss by fire in planing mill, $25,000. ; — 

Ridgewood—S. Jacobs & Sons Lumber Co., loss Y 
fire, $10,000. 

OREGON. Corvallis—J. W. Best Lumber Co., 108s 
by fire which completely destroyed mill. ' 

PENNSYLVANIA. California—Harris Construction 
Co., loss by fire, $40,000; yard and plant destroyed. 

SOUTH CAROLINA. Denmark—Dry kiins of Zickeraf 


W oodenware 


Kenosha—Home Lumber & Supply Co. 
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Co., sawmill operator, destroyed by fire; loss, $10,000; 
will be rebuilt. 

VIRGINIA. Lynchburg—Adams Bros.-Paynes Co., loss 
by fire, $25,000; planing mill and boiler room badly 
damaged. 

WASHINGTON. 
ber Co. burned. 


Winthrop—Sawmill of Fender Lum- 


New Ventures 


ALABAMA. York—E. S. Evans & Co. (Ine.), with 
main Office in Detroit, Mich., has let the contract for 
factory building here and will manufacture automobile 
shipping blocks. 

CALIFORNIA. Elsinore--Sedco Lumber Co, 
gun a retail lumber business, 

Oroville—Diamond Match Co., of Chico, is planning 
establishment of retail lumber yard here. 

San Francisco—Gritzmacher & Gunton have opened 
a wholesale lumber business at 112 Market St. A. B. 
Gritzmacher and Howard M. Gunton compose the firm. 

San Pedro—Rossman Bros. opening retail lumber yard. 

Tustin—Whitson Lumber Co. has begun business. 

COLORADO. Colorado Springs—-Riddoch Lumber & 
Investment Co. opening retail lumber business. 

FLORIDA. Tampa-—Deal Saw Mills Co., of Tusca- 
loosa, Ala., through its president and general sales 
manager H. B. Wood, is opening branch office in 
Tampa. 

West Palm Beach 
yard. 

ILLINOIS. St. Charles—M. A. Joshel & Bros., coal 
and feed business, building shed 90x60 ft. to enter 
lumber and building materials business; also building 
two-story structure for lime, cement etc. 

Taylorville—J. R. Rhoads constructing building 50x100 
ft., two stories; will open retail lumber yard in con- 
nection with machine shop. 


has be- 


James Ebert has opened a retail 





INDIANA. Royal Center—Brown Tipps has begun 
sawmill operation. 


KANSAS. Eureka—Kepper & Tolman, new concern 
in lumber business, 

LOUISIANA. Hammond—L. J. Patenotte & Son, new 
lumber business. 

MINNESOTA. Duluth—Benj. Finch & Co. (Inc), new 


concern; wholesale posts, poles and piling. 
NEBRASKA. Lewellen—-Home Lumber Co. has opened 
retail lumber business. . 
NEW YORK. Long Island City—-H. R. 
begun retail lumber business. 


NORTH DAKOTA. Brampton—Brampton Lumber Co. 
has begun retail lumber business. 


Woods has 


OHIO. Leesburg—Luft & Murphy recently began 
sawmill operation. 
OREGON. Newberg—Chas. K. Spaulding Logging 


Co., plan opening sash and door factory. 
Prineville—Alta Bowman has begun sawmilling here. 
PENNSYLVANIA. Philadelphia--Vansant & Conrad 

have begun wholesale lumber business at 1138 Real 

Estate Bldg. 

TENNESSER. Kingsport-—-Poarch Bros. have begun 

a lumber business here, 

TEXAS. Fort Worth—Texas & Pacific Lumber Co. 
has opened a commission business. 

Lasara—Spencer Lumber Co. opening retail yard. 

Rankin—West Texas Lumber Co. has begun retail 
business, 

Stamford—c. D. 
retail business’ 

WASHINGTON. Acme—Dieder Bros. will open hard- 
wood sawmill here as soon as building is completed. 


Shamburger Lumber Co has begun 











JOHN EGAN, one of the oldest and best 
known retail lumbermen in New York City, died 


Wednesday, Nov. 4, at his residence in that 
city. Mr. Egan had retired from active busi- 
ness about two years ago, but retained control 
of the firm until two days before his death. 
He would have been 89 years old on Nov. 8. 
A number of lumbermen attended the funeral 
services conducted on Monday afternoon, from 
St. Aloysius Church. John Egan came to the 
United States from Dublin, Ireland, when he 
was sixteen years old. For two years there- 
after he was before the mast, making two 
trips to South America. Then two years he 
was in the pilot service and at the end of that 
time went to work in a lumber yard at Avenue 
D. and Tenth Street, Manhattan, in the center 
of what was at that time one of the city’s 
leading lumber districts. Mr. Egan worked in 
various capacities in many yards that have since 
been absorbed in the city’s growth and eventu- 
ally in 1889 opened his own yard in Fourteenth 
Street. Crowded out of his location there, he 
moved to 609 West Twenty-fourth Street, where 
he resisted the onward march of building and 
held on to the property almost until the eve 
of his death. Mr. Egan’s later years were beset 
by many vicissitudes, that won for him the 
deepest sympathy of all old-line New York lum- 
bermen, whose great esteem he_ possessed. 
About two years ago his oldest son, James, died, 
and a few months ago he lost his son, John, 
who had been in active charge of the lumber 
business. In this time, two of his daughters 
also died. Three daughters survive him. More- 
over, in the past few years the Egan yard was 
visited by two disastrous fires, the last one a 
little more than a year ago. Even in his ad- 
vanced years, Mr. Egan refused to become dis- 
consolate and from the ashes of his plant new 
structures arose and business was resumed suc- 
cessfully. He is said to have realized handsome 
profit from his last earthly transaction, the sale 
of the property he had conducted for many 
years, which he completed a day or two before 
his death. 


JONAS MILLER, a lumberman of the vicinity 
of Trace Fork, Troublesome Creek, Knott 
County, Kentucky, died at his home there on 
Monday, Nov. 9, following an illness of several 
weeks of pneumania-typhoid complications. He 
was 49 years old and left a wife and four chil- 
dren. For ten years or more Mr. Miller oper- 
ated sawmills at different points in Knott 
County. 

ROBERT J. COLLINS, vice president of the 
Frank Paxton Lumber Co., of Kansas City, Mo., 
died at a hospital in that city on Nov. 7 at the 
age of 58. Funeral services were held under 
Masonic auspices on Tuesday afternoon, Nov. 
10, six of the employees of the company acting 
aS active pall bearers. Mr. Collins had been 
connected with the lumber business for over 
thirty years. He was born in Philadelphia and 
went to Kansas City as a young man. For 
twenty years he was with the Huttig Millwork 
Co. as salesman and for the last eight years 
was connected with Frank Paxton Lumber Co., 





first as secretary-treasurer and later as vice 
president which position he held at the time of 
his death. Mr. Collins leaves a widow, a brother, 
John D. Collins, of the John D. Collins Lumber 
Co., of Seattle, Wash., and a sister, Mrs. Marie 
Hyslop, of Philadelphia. 

MRS. RUTH ADOLPHUS HATTERY, wife of 
Wilber Hattery, vice president of the George T. 
Mickle Lumber Co., of Portland, Ore., died at 
her home in Chicago, Nov. 2. Owing to the fact 
that Mr. Hattery’s mother had been very ill 
following the recent death of her husband, Wil- 
ber Hattery, sr., her death was reported by 
error. The loss of his wife following so quickly 
after the death of his father and the serious 
illness of his mother is a severe blow to Mr. 
Hattery and his many friends in the lumber 
trade exténd their deepest sympathy to him in 
his double bereavement. Mrs. Hattery leaves 
five children, Wolfe Adolphus, Patricia, Louis, 
Suzanne and Wilber, III. 


JOSEPH MEREDITH, 66 years old, for many 
years engaged in the lumber and contracting 
business at Columbus, Ind., died at his home in 
Columbus on Wednesday, Nov. 4, after a short 
illness. He is survived by three daughters. Mr. 
Meredith was well and favorably known among 
the lumber and building interests of Indiana, 
and he was a member of the city council of 
Columbus. 


WELDON CRAIG RANKIN, 14 years old, died 
in Seattle, Wash., Nov. 1, of pneumonia, after 
an illness of less than a week. He was the son 
of Mr. and Mrs. William A. Rankin, his father 
being manager of the Port Blakeley Mill Co. 
The youth was a student in the Queen Anne 
High School, where he had attained exceptional 
rank in his studies and also in athletics. An 
elder brother, Elwood Rankin, is a senior in the 
Queen Anne High School. 


TROUBLE AND LITIGATION 

NEW York, Nov. 9.—As a result of proceedings 
instituted by Henry P. DuBois of this city, a 
receiver has been appointed for the Cherryfield 
Lumber Co., of New Haven, Conn., which has 
abandoned business, with nearly $50,000 cash on 
aeposit. James EI. Wheeler is the receiver. The 
corporation was capitalized with 2,000 shares of 
common stock and 750 shares of preferred stock, 
each for $100. The corporation maintained an 
office in New Haven until three months ago. Some 
time ago mortgage holders started foreclosure pro- 
ceedings and as the sale of the property brought 
a considerable amount in excess of the obligations 
the balance was placed in the hands of the cor- 
poration. In his report to the court, the receiver 
sets forth that he found two certificates of deposit, 
one for $45,527 and the other for $393. ‘The re- 
ceiver took charge of the funds. He reported that 
the old bank accounts are of no value. In his 
application, Mr. DuBois set forth that the officers 
of the corporation abandoned the business without 
settling up its affairs and this matter will be at- 
tended to by the receiver. 
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Good Mill 
Connections 


enable us to furnish buyers with 
lumber of high quality and uni- 
form values. Are in excellent 
position to handle orders for 


Southern Hardwoods 


White and Red Oak, Ash, Elm, 

Sap and Red Gum, Willow, 

Hickory, Sycamore, Pecan, 
Cottonwood 








also 


Cypress, Long and Short Leaf 
YELLOW PINE 


Douglas Fir 
Western Hemlock 
Pondosa Pine 
Idaho White Pine. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg.. ST. LOUIS. MO. 
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The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 









OTEEL COMPANY 


LJ 
SIiTTSSuRGH. eA 
FLOHER BUILOINE 
CHICAsO 








The John B. Wiggins Company 
Established 1857 
Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 
Established 1847 


C.B. Richard & Co. 


Foreign Forwarders, 


Customs Brokers. We 

29 Broadway, NEW YORK fandiec all classes of 
‘a - collect a 

an iscount drafts. 

Ocean Freight Commercial Credits 
Brokers for Exports& Imports 


Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 


F hi 
hovers Panama-Pactic GRAND PRIZE 
se ar aera 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500 Axes & Tools 








RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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The Straw That 


Breaks 


the Sawmill’s Back 


is Sales Expense to smaller or single mill operators. 
Let us lighten the load—invoice your stock direct 


to us. 


We handle for 5%, carry accounts and 


advance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago. IIl. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 


Conway Bidg., 


CHICAGO, ILL. 








HUTCHINS Lumber and 
Storage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 
Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 











OUR 


Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 


ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 
R. A. Long Bldg., KANSAS CITY, MO. 


111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 








Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 


concerns. 


This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 


is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
accounts. Just advise us the amount due you. We'll 


get it. 


LumBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 


Eastern Headquarters, 157 East 44th St., New York City 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the mol ~~ machine. Pul 


lished by a practical woodwor 


er who traveled 


many thousands of miles to gather the necess 


information. Bound 
postpaid. 


in Red Leather. $2.50, 


American Lumberman “* 25, Denchos * 











LOCAL AND PERSONAL| 








J. W. McCurdy, of James D. Lacey & Co., left 
Wednesday for an extended trip through the South. 


C. F. Stickler, of the R. M. Merrill Co., South 
Bend, Ind., was here on a short business visit this 
week. 


W. T. Culver, vice president of James D. Lacey 
& Co., spent several days of this week at Stearns, 
Ky. 


Cc. R. Tustin, of the Tustin Hardwood Lumber 
Co., Memphis, Tenn., was in the city this week 
ealling on the trade. 


_C. H. Larrabee, of Houston Bros., Vicksburg, 
Miss., who has been making a trip through north- 
ern territory, was in Chicago last week. 


John I. Shafer, of the John I. Shafer Hardwood 
Co., South Bend, Ind., was among the Indiana 
lumbermen transacting business in this market 
within the last few days. 


Peter P. Flenn, commission lumber salesman, of 
Winnipeg, Man., has been in the city recently call- 
ing on wholesalers and large industrial consumers 
of spruce and Pacific coast products. 


T. R. Early, prominent Kansas City wholesaler, 
called on several local lumbermen while in the 
city this week. Mr. Darly was on a buying trip 
and returned to Kansas City Tuesday. 


W. G. Funck, of the Funck Co., St. Louis, Mo., 
manufacturer of specialty stock, was a Chicago 
visitor last week. Mr. Funck was calling on Tom 
Moore. of the Pacific Lumber Agency. 


Harry Stiles, sales manager of the Ohio Match 
Co., Spokane, Wash., western pine operator, is 
expected to arrive in the city this week on one of 
his periodical trips to middle western and eastern 
markets. 


George B. Osgood, of the Osgood-Corson-Ratcliff 
Co., hardwood wholesaler, has been in the South 
the last two weeks buying lumber and investigating 
market conditions. He is expected to return in 
about a week. 


Ifenry L. Karrick, of The Dalles, Ore., who is 
assistant to the president of the Great Southern 
Railroad and well known to many Chicago lumber- 
men, was in the city recently calling on some of 
his friends in the trade. 


Paul Lachmund, general sales manager of the 
Winton Lumber Co., Minneapolis, Minn., stopped 
in Chicago this week on his way home from the 
East where he has been spending the last month 
looking over business conditions, 


Bb. F. Spencer, general manager and in charge 
of sales, of the T. H. Garrett Lumber Co., south- 
ern pine manufacturer with headquarters at St. 
Louis, Mo., was in Chicago a few days ago ecall- 
ing on the Botts-DeSale Lumber Co. 


Fred G. Eddy, secretary of the Randall Lumber 
& Coal Co., Flint, Mich., was a business visitor in 
the city last Friday and Saturday. Being a Mich- 
igan resident, he attended the Michigan-North- 
western game and did a little shouting for the 
Wolverines. 


W. A. Johnson, formerly a well known lumber- 
man of Milwaukee, Wis., has joined the migration 
to Florida, and his many friends will be interested 
to know that he now is located at 2184 Northeast 
Third Avenue, Miami, where he is engaged in the 
real estate business. 


George Evans, general manager of the El Paso 
Sash & Door Co., El Paso, Tex., is spending a 
week in San Francisco and the Bay cities. Mr. 
Evans’ company buys large quantities of door stock 
in this district. The company ships its product 
throughout the eastern United States. 


J. A. Gillespie, manager of the Chicago office 
of the Peavy-Byrnes Lumber Co., Shreveport, La.. 
left last week for the South where he will spend 
two weeks looking over conditions at the com- 
pany mills and reviewing the business situation 
with officials of the concern. 


A. H. Stange, of Merrill, Wis., manager of the 
Mount Emily Lumber Co., La Grande, Ore., stopped 
in Chicago last week on his way to La Grande, 
where his company is just completing the erection 
of a new mill. He reports that the mill will 
begin sawing within a short time. 


Ed. Snyder, secretary of the Penrod-Jurden Co., 
Memphis, Tenn., plywood, veneer and southern 
hardwood manufacturer, stopped in Chicago a few 
days ago on his way North to call on the Wiscon- 


sin consuming trade. On his return through here, 
he reported that business was good in northern 
territory. 


J. J. Adams, of the Adams-Thom Lumber Co,, 
Wausau, Wis., was in the city last week calling 
on the consuming trade. ‘Prices of northern hard. 
woods are very firm,’ Mr. Adams said in com. 
menting on the business situation. Orders are 
coming in in good volume, and he is looking for 
demand to expand later on. 


C. W. Bodge, of C. W. Bodge & Co., Buffalo, N, 
Y., who represents several large lumber firms in 
the Buffalo territory, was in Chicago Wednesday, 
Mr. Bodge was on his way to St. Louis, Kansas 
City, and Little Rock, to confer with officials of 
the companies whose accounts he handles. Busi- 
ness has been good in Buffalo, he reports. 


Frank Payne, prominent manufacturer and 
wholesaler, of Jackson, Miss., who has been in 
Chicago this week calling on the Charles L. Baxter 
Lumber Co., reports that it has rained in Jackson 
practically every day since the middle of Sep- 
tember and as a result hardly any dry lumber can 
be found among the small mills of that vicinity, 


W. G. Grossman, of the Green Bay Hardwood 
Co., Green Bay, Wis., was a Chicago visitor last 
Saturday. Mr. Grossman was returning home 
from Grand Rapids where he had been calling 
on the automotive trade. The automotive group 
is very active at this time, he says. Mr. Grossman 
also reports that his company has good order files, 


T. A. Bruett, president T. A. Bruett-Lumber 
(Inc.), of Milwaukee, Wis., was in Chicago the 
latter part of last week on one of his periodical 
visits to the trade in this territory. Mr. Bruett 
is making a specialty of stained red cedar shingles 
and reports a quite satisfactory demand for this 
product, which is gaining in popularity all the 
time. 


J. E. Walsh, sales manager of James E. Stark 
& Co. (Ine.), Memphis, Tenn., returned South last 
week after spending ten days in this section with 
W. H. Gleason, manager of the company’s Chicago 
office. Mr. Walsh and Mr. Gleason made a trip 
through Wisconsin during the former’s stay here 
and called on some of the large consumers of 
southern hardwoods in that territory. Mr. Walsh 
returned home by the way of Indianapolis. 


teports of broken mill stocks of southern pine 
and ans active business throughout southern terri- 
tory were brought to Chicago this week by General 
Manager Hutchison, of the Ingham Lumber Co.'s 
Fouke (Miss.) mill, who was a caller at the office 
of the John H. Shook Lumber Co. Mr. Hutchison 
has been spending the greater part of the week 
in Wisconsin, but will return to Chicago before 
leaving for the South. 


Nils Gregertsen, of Gregertsen Bros. Co., who 
with Mrs. Gregertsen has been spending the last 
two weeks at Excelsior Springs, Mo., returned to 
Chicago Monday. Mr. Gregertsen stopped over in 
Kansas City on his way home to call on some of 
his friends in the trade. Business in that mar- 
ket has been rather dull on account of the com- 
parative inactivity of the country yards, he re- 
ports. 


E. H. Luke, manager of the J. E. Pinkham Lum- 
ber Co., Seattle, Wash., cedar manufacturer, 
stopped off in Chicago last week on his way east 
for a short visit with M. E. Botts, of the Botts- 
DeSale Lumber Co., who was with the Pinkham 
organization for nine years. Commenting on the 
business situation, Mr. Luke declared that the 
cedar business was good and that from all indica- 
tions it would continue so the rest of the year. 


W. C. Futvoye, of Futvoye-Paterson Co., Shuqua- 
lak, Miss., manufacturer of southern pine, and 
Mrs. Futvoye passed through Chicago last Satur- 
day on their way to Milwaukee where they were 
planning to spend several days visiting with rela- 
tives. Conditions in the South are not favorable 
to the manufacture of lumber on account of the 
heavy rains, Mr. Futvoye declared during his 
visit here. He reports that business is good, espe- 
cially in the East and that his company has fre- 
quent calls for orders it can not fill. 


Cc. L. Faust, of the Faust Bros. Lumber Co. 
Jackson, Miss., was in Chicago last week attending 
a meeting of the Rotary international directors and 
visiting his brother, J. H. Faust, who has charge 
of the company’s Chicago office and looks after 
its interests in northern territory. Mr. Faust 


brings the same report as do all southern lumber- 
men—heayy rains, curtailed production, light shiD- 
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ments, a good volume of business and rising 
prices. One of the company’s mills has recently 
peen forced to close down on account of a log 
shortage. Mr. Faust expects prices to go higher 
as log prices have advanced to a point where the 
present price of lumber offers little or no profit 
to the producer. 


M. A. Bates, sales manager of the Jerome Hard- 
wood Lumber Co., Jerome, Ark., manufacturer of 
Dixie oak flooring, arrived in the city Sunday and 
spent Monday here with the John H. Shook Lumber 
Co., Which represents his concern in this territory. 
He was called to Detroit on Tuesday, but expects to 
return to Chicago later in the week. While here, 
Mr. Bates received a telegram from Jerome stating 
that it has been raining there almost continuously 
for the last two weeks and that 8 inches of water 
had fallen in the twenty-four hours preceding the 
dispatch of the wire. Also contained in the wire, 
was the information that the price of rough oak 
lumber had advanced from $5 to $7 a thousand 
and that flooring prices could be depended on to 
advance accordingly. 


Truman C. Bledsoe, jr., 18 year old son of ‘T. C. 
Bledsoe, of the Lake City Lumber Co., is learning 
the lumber business from the ground up. On 
graduating from a local high school last June, the 
young man left for Tidewater, Fla., where he 
entered the employ of the Tidewater Cypress Co., 
working under the personal supervision of Harry 
CC. Swartz, president of the company. During 
the summer he came in contact with nearly every 
phase of lumber manufacture and, when the com- 
pany cut out in September was receiving instruc- 
tion in grading from one of-the firm’s experienced 
graders. He is now with the Brooks-Scanlon Cor- 
poration at Eastport, Fla., picking up information 
on the manufacture of southern pine. The young 
man expects to spend the greater part of a year 
in the southern mills before returning to Chicago 
to take up college work. Eventually he hopes 
to enter the lumber business, probably with his 
father, who is seeing to it that his son gets a 
foundation of actual mill experience. 


W. M. Cady, president W. M. Cady Lumber Co., 
McNary, Ariz., accompanied by his wife and their 
daughter and son, W. M. Cady, jr., together with 
S. M. Eaton, general sales manager, was in Chi- 
cago this week looking after some important busi- 
ness matters. Mr. Cady reports extensive improve- 
ments in progress at the plant of his company at 
McNary that will result in even better facilities 
for handling orders and getting: the material out 
in first class shape. W. M. Cady, jr., is general 
manager of the Flagstaff Lumber Co., Flagstaff, 
Ariz., an affiliated organization of the W. M. Cady 
Lumber Co. Mr. Eaton reports a gratifying de- 
mand for the famous “Cady quality’ Arizona 
white pine, and says the greatest difficulty en- 
countered is in producing the lumber as fast as it 
is called for by the trade. He is especially pleased 
with the demand for moldings, siding and finish. 
He has been making a tour of Atlantic coast mar- 
kets, and before returning to his headquarters at 
Holbrook, Ariz., will visit important northern in- 
dustrial centers. 


A. H. Braman, vice president of the Metropolitan 
Lumber Co., returned last week from a trip to New 
York in the interest of the Nicola Pine Mills, 
Merritt, B. C. For two weeks prior to this trip 
Mr. Braman had been in British Columbia in- 
specting the mills of the latter organization 
and making arrangements to represent it in the 
United States. According to Mr. Braman the 
Nicola interests are planning to quit manufac- 
turning Pondosa pine, after fifteen years’ opera- 
tion in this field, and devote their attention to 
the production of spruce. They hope to market 
26,000,000 feet of this wood in the United States 
next year. The Nicola mills, he states, are the 
only manufacturers of Englemann spruce who have 
successfully kiln dried their cut. Mr. Braman 
has been given personal charge of the distribution 
of the output of the Nicola mills in the United 
States for the coming year and will give special 
attention to the needs of the yard, industrial and 
Tailroad trade. He will continue his connection 
with the Metropolitan Lumber Co. but will look 
after the interests of the Nicola organization from 
his office in Room 937 of the Monadnock Building. 


Exhibits Film of Western Operation 


Every means adopted by the Long-Bell Lumber 
Co. to turn out lumber of almost perfect quality 
at its new operation at Longview, Wash., was 
graphically presented to Long-Bell salesmen of 
Chicago and adjacent territory here Thursday with 
the exhibition of a five reel moving picture show- 
ing the successive steps in the manufacture of 
lumber at this mill, as well as details of the plant 
construction and equipment. 

The meeting was presided over by George A. 
Houston, a director of the company, who is man- 


ager of lumber sales with general offices at Kansas 
City, Mo. J. W. Martin, who for a number of 
years has been general manager of several of the 
company’s most successful plants and who was 
prevailed upon to undertake general supervision 
of the production of the film, was also present. 
Mr. Martin has made a thorough study of the 
superiority of the product, both in the volume 
produced and in the processes of drying and manu- 
facturing, and has succeeded in showing these in 
the picture in a masterly way. 

According to C. W. Lawrance, manager of the 
Chicago district for the Long-Bell Lumber Co., the 
finest talent obtainable was enlisted in the produc- 
tion of the film and no expense was spared in 
bringing out every detail contributing to the qual- 
ity of lumber manufactured at Longview. 

Other conferences of the company’s sales or- 
ganization have been arranged for in Cleveland 
and Detroit and these also will be addressed by 
Mr. Houston and Mr. Martin. In addition to 
Mr. Houston and Mr. Martin, the following repre- 
sentatives of the company were present: Frank 
Benson, Indianapolis, Ind.; Fred Berger, Grand 
Rapids, Mich.; J. E. Moses, Minneapolis, Minn. ; 
and P. H. Jordan, W. C. Mitchell, C. A. McVey, 
W. S. Phillips, O. D. Smith and F. C. Van Brunt, 
all of Chicago. 


Lumberman Is New City Official 


INDIANAPOLIS, IND., Nov. 10.—Business friends 
throughout the country of O. D. Haskett, president 
of the O. D. Haskett Lumber Co., here, will be in- 
terested to know of the recent honor which has 
been conferred on him. As a result of a change 
in the Indianapolis city administration due to the 
recent election, Mr. Haskett has been appointed 
by John L. Duvall, the newly-elected mayor, to the 
position of president of the board of public safety, 
to take effect Jan. 1, 1926. Under the city charter, 
the board of public safety 
has charge of the police 
and fire departments. 

Mr. Haskett, a native 
of the Hoosier State who 
has lived in Indianapolis 
for the last twenty-one 
years, has taken an ac- 





0. D. HASKETT, 
Indianapolis, Ind., 
President of Board of 
Public Safety 











tive and prominent part 
in civie affairs, but this 
appointment came as a 
complete surprise to him. 
However, feeling that 
this position gave him a 
chance to render even 
greater service than he 
has heretofore done, he 
accepted. Prominent civic 
positions which Mr. Haskett has held in past years 
include: President and director of the Indianapolis 
Chamber of Commerce; president and director of 
the Associated Employers; president of the In- 
dianapolis Optimist Club, and vice president of 
the Hoosier Motor Club. 

Mr. Haskett is nationally known in the lumber 
industry. He has taken an active part in the 
affairs of the National Retail Lumber Dealers’ As- 
sociation and at present is serving on the board 
of directors. He is also president of the Retail 
Lumber Dealers’ Association of Indiana, and has 
been a director of the association. 

Among his other activities are included member- 
ship in the Indianapolis Athletic Club, Kiwanis 
Club, Columbia Club, Ancient Landmarks Masonic 
Lodge, the Shrine, Scottish Rite and Knights Tem- 
plar. Tor fifteen years he has been a member of 
the board of deacons of the Fairview Presbyterian 
Church. ‘ 

"aa aeaaaeaeaaan 
e 
Many Changes in Personnel 

SPOKANE, WASH., Nov. 1.—To take better care 
of its rapidly increasing volume of business in 
eastern territory, the Weyerhaeuser Sales Co. of 
this city, has appointed two assistant district man- 
agers from within its own organization to work 
under R. G. Keizer, district manager for the terri- 
tory, “Chicago and East.” 

Frank J. Hughes, formerly district representa- 
tive at Omaha, Neb., who, as one of the new 
appointees, has been assigned to the Chicago of- 
fice, Room 688, 208 South LaSalle Street, has 
been connected with the lumber industry for about 
seventeen years. He has spent several years at 
Inland Empire and West Coast mills as well as 
being connected in a sales capacity with various 
branches of the Weyerhaeuser organization. With 
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Scores of Dealers 
Knowit Pays to Buy 
from These Firms 





Their experience has 
shown them that they can 
depend on getting reliable 
values and square, courteous 
treatment. 


They know that as mem- 
bers of the National Associa- 
tion of Commission Lumber 
Salesmen these firms stand 
for the highest business 
ethics. 


Submit your next order to 
some of these firms and be 
convinced that it pays to buy 
from them. 


GEORGE B. ROOKWOOD 
‘ P.O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, IIl. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wd8Bs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, IIL 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, I. 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


( Other members of association are 
invited to join in this advertising. 
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To the Minute ! 


DETEX 


“ECO” 


Portable Watchclock System 
Gives Exact Time Registration 


There are many plants and institutions where watch- 
men must visit certain spots at exacttimes For such 
requirements the Detex ECO Portable Watchclock 
System is uniquely fitted. It records the time of regis- 
tration practically to the minute. No other watch- 
clock built is so precise. 

In addition to its ultra-precision, it is a durable clock 
and makes a beautifully clear-cut punch record which 
cannot be imitated, altered or tampered with in any 
way. For plants requiring such exact time recording 
for 6 to 20 stations, the ECO has no rival. 

Write for literature describing this 
unusual watchclock system 


DETEX WATCHCLOCK CORPORATION 
+1+#2 Ravenswood Ave., CHICAGO 
71 Varick St. 28 Beach Street 
BOSTON 


Other DETEX 
Watchclock 
Systems 


Patrol Portable 
Newman Portable 
Alert Portable 
Boston (Magneto Type) 





C3 SAN FRANCISCO Co 





ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
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Lumbermen’s Exchange 


Wig P INE 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


| 255-257 First National SAN FRANCISCO | 


Bank Building 
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Every Lumberman 
Should Have This Book 


“Tote -road and 
bce the new vol- 
1 ume of verse by Mr. 
TOTE-ROAD Malloch now ready 
AND TRAIL for delivery, is the 
7 most important and 
entertaining that 
has come from his 
pen, It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in ciotn. goia w*tamped. and with silt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 








Mt fA 


77 





j DOUCLAS MALLUCH 


























the exception of two years spent in the army, Mr. 
Hughes has been associated with the Weyerhaeuser 
interests since 1912, when he first entered their 
employ as a salesman for the Potlatch Lumber Co., 
Potlatch, Idaho. 

Max W. Williamson, the other appointee, has 
been elevated from the position of St. Louis repre- 
sentative to assistant district manager with offices 
in room 1908, 220 Broadway, New York City. Mr. 
Williamson’s career in the lumber industry began 
in 1902. In 1909 he became associated with the 
Potlatch Lumber Co., and by the end of two years 
had so proven his ability that he was made as- 
sistant sales manager of the company. Joining the 
Weyerhaeuser Sales Co. in 1923, he was appointed 
district representative with headquarters at St. 
Louis and held this position until his recent pro- 
motion. 

In announcing these advancements, L. S. Case, 
general manager of the Weyerhaeuser Sales Co., 


says: “The promotions announced are well de- 
served. These men have made good in the posi- 
tious they formerly held, and we welcome the 


opportunity to express in a tangible way our ap- 
preciation of the fine service they have rendered.” 

I). E. MeDuffee, who has been looking after the 
Weyerhaeuser Sales Co.’s affairs in Seattle, has 
been placed in charge of the Omaha territory left 
vacant by Mr. Hughes’ promotion, while C. EK. 
McIntyre has been transferred from Kansas City 
to St. Louis and T. H. Goodhue, of New York, 
assigned to the Kansas City territory. 


Reorganized Under Wisconsin Laws 

MILWAUKEE, WIS., Nov. 10.-—The Milwaukee 
Electric Crane & Manufacturing Co. (Inc.), which 
was a New York corporation doing business at Mil- 
waukee, manufacturing overhead electric traveling 
cranes, monorail hoists and Jumber  bandling 





cranes, has been reorganized under the laws of 
Wisconsin as the Milwaukee Electric Crane & 
Manufacturing Corporation, with an increase of 
capital stock from $300,000 to $400,000 preferred 
stock, and from 7,000 shares to 8,000 shares of 
common no-par value stock. 

The Wisconsin corporation has acquired all of 
the property and business of its predecessor, which 
represents upward of $1,000,000 in real and per- 
sonal property. The new concern is preparing to 
largely increase its business and extend its field 
of operations. 

The officers of the new corporation are: M. A. 
Beck, president; Henry S. Wright, vice president ; 
A. J. Pitman, vice president; M. P. O’Brien, secre- 
tary-treasurer. These officials, with the addition 
of Henry M. Thompson, widely known capitalist, 
compose the board of directors. 


Official Hardwood Handbook Out 


The Jatest addition of the National Hardwood 
Lumber Association’s official handbook is just off 
the press and copies are being distributed to mem- 
bers of the organization. While the greater part 
of the book is occupied by the roster of the asso- 
ciation, it also contains lists of officers and direc- 
tors, a review of the various services performed, 
a statement of membership rules and requirements, 
and copies of the association’s constitution and by- 
laws. In spite of the fact that the last year has 
not been conducive to assocaition progress, many 
new names appear in the roster, leading Frank 
Ik. Fish, secretary-treasurer, to declare that, in 
respect to membership, the association is in the 
best position in its history. Practically every 
hardwood market and lumbering center in the 
United States and Canada are represented in the 
membership. 





Sash, door and interior finish plants at Duluth, 
Minn., and Superior, Wis., are still operating on a 


full-time basis with sufficient orders booked to 
assure active operations for some time ahead. A 
feature is that contractors at Duluth are now 
largely working upon contracts for the better class 
of houses, superseding the speculative house build- 
ing that has been prominent during the last three 
years. 

Sash and door manufacturers in the Minne- 
apolis-St. Paul (Minn.) district this week are keep- 
ing fairly busy filling orders for storm goods and 
for widespread repair work. Continued cold 
weather has crowded in the business from the 
rural sections for storm goods, although this trade 
has not strained any of the mills. Only fair fall 
business now is being done, although if the present 
seale of activity is maintained until the end of the 
year the twelve months’ period will be regarded as 
one of satisfactory volume. New building opera- 
tions started recently in the cities are contributing, 
and will continue to contribute, to the total volume 
of sash and door mills. 


The door and millwork trade at Buffalo, N. Y., 
has been affected lately by the unusually cold 
weather which has been prevailing this fall. Mills 
are not getting as many orders as at this time last 
year, and there is more caution exhibited on the 
part of speculative builders. Rents have been 
coming down to a slight extent. 

Plants in Kansas City (Mo.) territory have cut 
their forces some recently as a result of the smaller 
volume of orders for millwork being placed. De- 
mand for yard stock also is falling off. Millwork 
prices are on more of a competitive basis, while 
on yard stock they are very weak. 

A general slump in orders is reported from 
Omaha, Neb., during the past week, and this falling 
off seems to be more than the season would call 
for. There has been a fair amount of building 
going on right along, but the dealers apparently 
will not order until after they have sold the goods. 

The Baltimore (Md.) sash and door men con- 
tinue to report a fair demand, with indications for 
the remainder of the year promising, and the feel- 
ing in the trade is one of confidence. 
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Gets Florida Millwork Orders 

EVANSVILLE, IND., Nov. 10.—The Florida boom 
and resultant expansion of building will bring at 
least $1,000,000 worth of business to Evansville, 
according to William Johann, of the Evansville 
Planing Mill Co., who stated a few days ago that 
he had secured a contract for that amount of work 
to be done by his firm. All of the work will be 
sent to Sarasota, Fla. Most of it will be high 
grade work, such as paneling and other millwork 





for the interior of hotels, theaters and other semi- 
publie buildings. At the present time the mill is 
working on a smaller contract. Mr. Johann says 
the securing of the large contract will mean the 
employment of more men in the local plant. Be- 
cause of the freight congestion and embargoes 
much of this material is being shipped to Way- 
cross, Ga., and cofiveyed from that point to desti- 
nation by motor trucks. 

EVANSVIGLE, IND., Nov. 12.—Announcement was 
made yesterday of the purchase of the Karges 
Wagon Co. by the Evansville Planing Mill Co. The 
plant is located at Read Street and Morgan Avenue 
in this city. The purchase price is said to have 
been $100,000. 

The company will spend about $25,000 in re- 
modeling the building. The plant, which has been 
closed for the past three years, was built in 1903 
for the manufacture of wagons. Under the new 
ownership bodies for motor buses will be built in 
the plant and approximately 100 men will be kept 
employed, 


Finds Millwork Prospects Excellent 

SPOKANE, WASH., Nov. 7.—-L. G. Carr, secretary- 
treasurer of the Western Pine Manufacturing Co., 
is home from a six weeks’ business trip which took 
him to Boston and others of the principal cities 
of the Atlantic seaboard, the East and middle 
West. Summarizing his impressions he said today 
to the AMERICAN LUMBERMAN representative : 

“T look for a very fine volume of business for 
the balance of the year and the general outlook for 
the first three months of the new year is very 
encouraging. This is with especial reference to the 
sash and dcor and general millwork situation, 
which is of particular interest to our company. 
All of the firms that I visited in the East reported 
business, in these lines, of from 15 to 25 percent 
above last year. The price situation is a little 
stronger than at this time last year, but could 
stand improvement.” 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies muy be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 

1,559,692. Intergeared skyline logging engine. Sid- 
ney B. Gorbutt, Portland, Ore., assignor to Willamette 
Iron & Steel Works, same place. 


1,559,856. Loading engine. Merian H. Dickinson, 
Seattle, Wash. 

1,560,021. Log raft. Gilbert G. Davis, Portland, Ore. 

1,560,105. Wood cutting machine. Silas S. See, 
Roanoke, Va. 

1,560,189. Swing saw mounting. William F. Pfau, 


Cincinnati, Ohio. 





f BE; 


Oct 


1X 


54x 


1x4 


UU et ek kt pt 











NovEMBER 14, 1925 AMERICAN LUMBERMAN 89 








I Latest Reports.on Lumber Prices 


Review of Current Lumber Trade Conditions A ppears on Page 37 
SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ending Nov. 7 at Alexandria and Kansas City, and during week ending 
Oct. 31 at Hattiesburg: 





















































Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, andria, burg, City, andria, burg, City, 
La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
Flooring Fencing, S18 ei Dimension, S1S1E Dimension, SISIE 
1x38” EG B&better... 2... Ten Ae ee a ee on. LG No. 3, 2x4” ........ 15.00 ..... 11.00 
| Re wacae SRURY cance Gamet Jethe  acick anlews 34.01 SEO xa Gidwa Sate 20.30 27.52 2x6 GD iwvawe ere 
D pie tales vemee weees Seen Cee tcc eae. eccne gene ae 27.00 27.00 27.72 SE kcececes sé0ea wades 12.55 
ee ee Ee 37.00 Other lgts. ..... «+... Ga wa. sadness 29.00 28.50 29.58 SE sceceue“eeeee wenee 10.00 
WG B&better... ..... 0 0... 56.70 | No. 2 (all lengths): 18 & 20’... ..... veeee 34.08 2xT2” oe. eee. teres ceeee 10.34 
1 RRA SiS eee dy 6 16,88 Caen | ae 16.23 10’ to 20°... BABB wee. eee 
INGE Ueere) Soecter ceareers 26.14 BO ccaseces Gaiuwe ekeek Tae os a Longleaf Timbers 
Ist” EG Bé&better... 6.06. see. 72.59 | No. 3 (all lengths): ois eee 0. E&S S48. 20° 
Sa eee pinccem abe mer 7) He ea eee bd eer bap 24.5) ao No. 1 Sq. E&S S4S, 20’ and under: 
D serrauees wees Teas 62.75 3 (ener ares Sey, 14.63 18 & 0... «BBB 9882 WG asstedudsGhext. wecue cece 22.88 
Der Ge awe Rewee <cwas sauce 10’ to 20". 3 3195 — ee Mt? Sasiscviadianns 33.00 30.54 
FG B&better... 46.97 48.91 50.75 Boards, SIS or S28 To Pe ps See Dag TASa PRE we aKes aren ese See 
=. = er Pe wou ee 38.19 No. 1. Ex@ to 92"... ..ccx 40:08 cccc. 2x 8”, Lo Staecnen whee sa ans pi 16” GRECR SS Ea ces 65.50 54.37 
o e cose then OO. eocee Wr a SF Oo j[_ ff eeteeee cesses 26. 23. 
No. 2 20.75 19.97 25.44 a 16" eee _ Seeeepd 26.00 24.00 27.81 
Other Igts:. ...«.- icne ae pee a ota Shortleaf Timbe 
1x10”, 14 and 16’ 38.00 40.30 37.00 bd _ a ma Pap aes 30.57 ortlea im bers 
AF ; Other Nets. ccc. ccna 37.00 0 20".. 32. 27. sees Nat a sh, 20° & = 
on 1x12”, 14 and 16° 52.50 45.56 52.71 eet ule PE, Bie Chemicon le 
Mae” MOT ceeecck Tee Over Jat. osccs secce BG 2x10", week ees oh sa 29.28 No. 1 S4S, 20’ & under: 
6x4” B&better .... 40.00 ..... 39.22 ? ; 6 eee eee 29.25 33.34 8” 16.00 
Rati ack te eee aa 3215 No. 2 (all 10 to 20’): We ae ken siwes ee ae) Oe ee oes a 
De EB Weumaccn. ‘kiees weaar 18.07 > i aes 
lll ee oy Op re 28.50 34.00 Plaster Lath 
ae SY Fs ee ee eee oO Ae Bee iakeded wanes 26.50 33.78 : wn , 
( F 22. ) %% OS ducnte. coors ‘ o.2 
Partition ee of Maleate 3700 36. a Cee cis, OO Saao | Ne} Be. * Sagal acne ; po 4 + 
x4 & 6” B&hbetter. ..... ..... 45.11 pais ag eee cas a as laa 18 & 20’... «..-. BT SARE ee eee sees is 
ae eee <eaiece § wea <0 ae No. 3 (all lengths): Byrkit Lath 
NO Doo ested. Sotee, 28.38 1x6 to 12”........ Stee WE cree | Rec —— 
rr 17.62 16.00 eatin RS cowaeea. aswee ulead 14.03 
+a X10” woo cece eee e cece tence 3.32 A fF SUI sacnseccnas cease evens 13.62 
Drop Siding ip > Dn 17.22 atte eee se8 « EP GA OMRON hace” -cea0s saeec 18.00 
1x4 or 6” B&better.. 49.00 ..... 45.92 | No. 4, all widths and . ae 21.50 
Ma Bo ec he 12.15 TONGURE wcccuvec Stacia «cme 6.00 BS & OW... .eeee c , 
ar Material 
Pe 2 dts eden ‘cee ee oy aH , 
Shiplap adit Meeanctene a a (All 1x4 and 6”): 
Finish No. 1, 1x8”, 14 & 16’ 34.75 ..... i (| Ae mma pale No. 1, 9 and 18’... dicadt soade 40.00 
. ‘ , po ee ere | 
B&better rough: Clen@e TM. vanen cesies : Ree Se aes. “ceewe - ; 2 
ES pli ae Sétide ie oe, VERO 1x10” 14 & 16’ ..... acaca Onna No. 2, random...... acnee aceuw Se 
ChE Ge CPI cc SES newts 77.00 Other Igts. .....  ..ee. 37.65 56 I ccscaee dees 19.50 20.67 
‘aon rm = No. 2 (10 to 20’): Riese oes: 19.30 20.63 Casing and Base 
Be&better surfaced: 1x Brn eee eee beeen eee 22.08 i seerereres weeee 19.50 24.47 | Benetter: 
PS seca niecawnas 51.50 ..... 57.21 | x 9 on TiS lal coves ERTS 18 & 20’... ..... 23.00 24.39 A Gs iscsi Gaeus 60.87 59.50 
WAN sine oie oe 59.63 soi sa ro ed lace 17.00 16.48 . SGN accvicacccareds 68.73 71.37 
(i Re 2 SS 58.00 ..... 61.13 ame ae ee ee 9 (ian (| a a vind Se 
1x5 atid 10"... 65.00 62... 67.75 i RC Lose en tees: See Weeccescne sascsmaceas 24.00 Jastike 
Oe 62.50 71.7 OP venice: 44aee coeee 2096 | panctter: 
NAMB Joc cmcciewax Gaues eeos, \Gene Grooved Roofing SO OEecs. aieud deena 24.92 pone a ie A 
RaiOee Gy kt, wee) 81.15 No. 1 5 OOH vasctes sedes wens 60.03 
ee BO. eer eee 70.27 EG) POE es -ealecin’ Rvaces 35.50 BHEe a ee aeseuee deuwe wera 29.17 1%, 1% & 2x4 
ChE SRI ne neon scene Cem 5. NN TR ee ieee 35.50 BOS ies acand Gunes 28.51 GG” oan cendss waevs «exes 82.00 
Jacksonville, Fla., Nov. 9.—Following is a recapitulation of f.o.b. mill prices obtained in this territory for two weeks ending Nov. 7: 
Week ended Nov. 7 Oct. 31 Week ended— Nov. 7 Oct. 31 Week ended Nov. 7 Oct. 31 Week ended Nov. 7 Oct. 31 
Flooring , os Siding Boards Longleaf Dimension, No. 2 and 
ix4 No. bk com... ..<<. 39. Bond, 1x6 : B& better : ae Better, D4S 
No. 2 CORD. .<<ces< RPE eet Geran, OP yee a ty 50.00 1x5 to 14 Shortleaf, ‘ , ‘ ‘ 
No; S COM. ..<65«. Novelty, 1x6” Wt ei sikctictuies xacae 47.00 10- to 20-foot Straight cars 
ENS GBS lic ccc wes. ge ie ola . No. 1 common— SEO ia sikageccdase ede 25.00 
INO. 2 COM ee 5 ck chews ~ iq SRS sae 14.00 ma RS PM oh ncks WOOO) <cck< ele 5 Sashes yan a eee 28.00 
ING 2) COM ain. ow otra: a a oe es xt o4'99 | No. 2 common— A oe ae Oo es eae 24.50 
1X0 NO, 2 CODD .c.-6s-c0% No. a Ree he 11.00 = Be Ss Oe a Hea eed ae 24.75 
: Se ae ee oe ee ear a oe 1x8 D4 eeu whwdnene Tanne 25.75 Specific lengths 
Ceiling Square edge, %x6 Dae PUNEMMIN ec 66 cree IEAG@. “neass 27.50 
IOAN N (OOHEE ica ecs easeeeee 22.00 No. 3 common Ee ree rare 25.50 
Ix4 No. 2. com...... 17.63 24.00 No, 2 COM. .....6+665 eee. 15.73 few pce ge veeeeees ey reese DO icv cicbadovaachace den 25.50 
eAT GE BRN. uo cic dak cece 38.00 BE I ames sens We asinks 
INO. I COM, 0.6662 -c%00 « 35.00 Partition , 10- to 20-foot Mixed cars 
. ees oF Pine Lath, Std. 4-Foot s 
NO. 2 COM... 606 wees cele ee er ee 48.00 7 | ee ere noe 33.17 
Weto te ICE DUN, 2k cvkiecd e 6 em 26.50 BOR: P QRNNNDS 5c. kr wa eae 15.00 Nee 3 nee. ae ekcks eae 7.00 BE etadatiavinacasuealawees 32.50 
INO’ 2 COME cs cc aenes 13.55 ING: 2 COMBS «cose ce tiwes 26.00 ING: a OOS 6 va Neceeee aelen 6.00 SE ic takawh hes teeneeee 34.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Novy. 6: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Rage. grain 1x3” p ya B&better “C” No. 1 No. 2 — Page ae ies 
ph aatane % Giackallocnie lary £2.50 i> perpereermerarriracaireer rs a Me 9 x 6” ......... $36.75 $21.00 6.50 
og tter veecceees $82, 00 EA Fa and 8 cee cee: 68.50 54.00 | |” 0% _—— ie a a tect eens 34.00 22.25 Hy Ls 
erent eee es (0.9 > ee a S aeeeeereamr eee | ("Samant sil sites al x vette eees 22.79 -00 
one. ” ne’ $27.00 $29.00 2x 4” 24.00 $25.50 
= wie 1%, 1%, 2”x4 to 8”.... 75.00 ..... vt a 26 5 i se Ys 336 oF Ceiling and Partition 
Flat 2rain Ly, 114. 2”x5. 10. 12”.. 78.00 “0. Wy 26.00 2x 6 21.00 £9.09 
sé be bee) 58.00 51.75 A al ‘ " may ee 26.25 20.75 2x 8” 21.75 23.50 i,” 56” %” 4 
fi cools een een VAG Fencing and Boards 27.00 29.25 2x10" = 24.25 26.00 Cig. Clg. Clg. Part. 
No alsa, pacer A seadoke bo ae anc ae — 29.00 31.00 2412" 26.00 27.50 B&better .$40. 00 $42.50 $48. 00 $50.00 
BW Be eS) o orate aie oleiere eres 23.25 23.50 No.1 No.2 No.3 No. 1 37.00 42.00 
Se Co oes, $34.50 $17.50 $15.00 ; et Saas rp Ra a are S35 
Moldings ee 36.50 20.75 16.25 Casing and Base tied len ey 
= BO cia ana rte 35.00 21.75 17.75 B&better Lath 
154” and under..27 percent discount 3) rer 37.00 22.25 18.00 Ee One CanaueuslS acu utlanmad $76.50 No.1 No. 2 
1%” and over.. .23 percent discount | >) rte 50.00 27.50 19.25 SNE Gtndeacdaledmameraweaes 80.00 SO coe i Pre $5.50 $4.95 
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Edge, rough— No. 2 & better 
Lt ee ere $48.00@51.00 


No. 3 


$29.00@31.00 


BES cicep essa csee ees 53.00@57.00 33.00@35.00 
DP cxveieses ne es ewR 58.00@61.00 35.00@37.00 
BIR. Sssibacecdeewsed 61.00@65.00 39.00@41.00 
mough 4/4 
Msietcncenes te 54.00@56.00 38.00@40.00 
10” re Pree 56.00@58.00  41.00@43.00 
BE” sek basse sesaisolt 62.00@65.00  44.00@47.00 
Bark strips, Nos. 1 & 2.$31.00@32.00 
BOK svase0% 13.50@14.50 hcl 


$23.50@ 24.00 
24.50@25.00 .....@..... 
25.00@25.50 .....@..... 


27.00@28.00 

28.00@ 29.00 

29.50@30.50 

3ark strip wane 
& 


NORTH CAROLINA PINE 


Norfoik, Va., Nov. 9.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


Cull & red heart 
$19.50@20.50 


Box 


| er 


22.00@ 23.00 
23.00@24.00 
23.50@24.50 


jusiw ls Saiaiayeleim $41.00@ 43.00 
10.00@11.00 





Lath, 1.$ 6.00@ 6.25 

No. 2. 4.00@ 4.25 
28.50@32.00 
20.50@ 26.00 


F actory, ae 
Sizes, 2”... 


Finished widths— 


Roofers, 6” 


- $26.50 @27.50 


8”. 27.50@28.50 


10”, 28 
a2 


-50@29.50 
30.00@31.00 


No. 2 & better 


Flooring, 1ix2% Bnd SB? Pith. wince $77.00@82.00... 
2%, 3 and 34” aisle cies wier eee 49.00@60.00 
MORON, SR o ocis vin. cine eis iniale nie aie alee 28.50@30.00 
o> Schanhahinih stags Makin wane Ble ete 29.50@32.00 
POP TIOUE (6S saiedeesebenae ene. 50.00@61.00 


D4S, 


No. 2 & better 


Ss”. 


i 
32”. 


$38. 50043. 00 
24.00@25.00 
25.50@27.00 
39.50@44.00 


6” .$52.00@58.00 


54.00@60.00 
56.00@62.00 
62.00@69.00 


weoeee Veweee 


$23. 50@25. 00 
16.00@17.00 
17.50@18.50 
24.50@26.00 





Duluth, Minn., Nov. 9.—There 
CoMMON BoarpDs, RoucGH— 


6’ 8’ 10’ 12’ 
PaO. 250 - BS ..nsncake $55.00 $57.00 $62.00 $62.00 
| ere 61.0 63.00 69.00 71.00 
| ere 65.00 68.00 75.00 75.00 
Os. By BD vewswanss 38.00 40.00 47.00 49.00 
BD 5:00 62000 41.00 43.00 50.00 50.00 
| en 46.00 48.00 57.00 57.00 
Os. By OB ssesssene 29.00 31.00 33.00 32.00 
| ee 29.00 31.00 33.00 33.00 
: | eT 31.00 32.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 


NORTHERN PINE 


is a good volume of mixed carlot shipments of northern pine. 


14&16’ 18’ 20’ 
$62.00 $65.00 $65.00 
66.00 71.00 71.00 
70.00 75.00 75.00 
47.00 53.00 55.00 
47.00 53.00 55.00 
52.00 60.00 63.00 
33.00 33.00 33.00 
33.00 33.00 33.00 
34.00 34.00 34.00 


8, 10 and 12”, No. 4, $30; No. 5, $21. 


For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. 


Drop siding, grooved roofing and O. 
Shiplap and D&M, 8’ and up, add $1.25 


No. 1 Piece Sturr, S1S1E— 
, MY 


6 10’ 12’ 14’ 
2x 4”......$26.00 $28.00 $30.00 $30.00 $29.00 
BED scans 26.00 27.00 29.00 29.00 28.00 
I LO 27.00 29.00 30.00 32.00 31.00 
2X10” 2.0000 31.00 32.00 34.00 36.00 34.00 
ae: 32.00 33.00 35.00 37.00 35.00 
2x14" 0.000 37.00 38.00 40.00 42.00 40.00 


G. shiplap, 8’ 


and up, add $1.50. 


16’ 18’ 20’ 
$31.00 $33.00 $33.00 
30.00 32.00 32.00 
31.00 34.00 34.00 
33.00 36.00 36.00 
34.00 ri 00 37.00 
40.00 3.00 43.00 


No. 2 piece stuff, $8 less than No. 1; pine, rough, deduct 75 yn D&M 


or S4S, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 





FENCING, RouGH— 


Quotations are steady, prices f.o.b. 


Duluth being: 


6’ 8’ 10,12&14’ 16’ 18&20’ 

Gra) SO te ineawnbiee $52.00 $55.00 $60.00 $62.00 $61.00 
SO ee eee 37.00 41.00 42.0 44.00 44.00 
PRO 204s -RcRrhaeasiaats -. 26.00 28.00 29.00 30.00 30.00 

Os BIO divs ccccsanecanee 50.00 53.00 55.00 61.00 63.00 
INO Bais scies es bineeee - 32.00 38.00 39.00 45.00 47.00 

NOs! Bes.6s ek awieies v6.00 @hs00 27.00 29.00 30.00 29.00 

No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 


5” fencing same as 6”. 


All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 

4” 6” 
BSOCOGULGD oasis idsncecs $40.00 $44.00 
SS a isuecasanskenawe au 33.00 38.00 
DD oxteeneoe awa coecee BOLO 31.00 


ey 


E 
Norway, C&etter.. 


r ad a 
ieee e:siela ee oY $22.00 
. 34.00 36.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it 


grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Nov. 9.—The following cross 
tie prices prevail f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.40 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.30 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.05 85 
No. 1, 6x6”, 8’, 6-inch face..... .95 015 
Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 
Switch Bridge 
Ties Plank 
PERCD IONE: 6005440000 crencnsaaedn $42.00 $41.00 
MORE. snsk.s0enssoneosnaccasaee 38.00 37.00 





CALIFORNIA PINES 


San Francisco, Calif., 
Nov. 


Nov. 7.—For the period 
1 to 7, the California White & Sugar Pine 


Manufacturers’. Association reports sales as fol- 


lows: 


California White Pine Mixed Pines 


Nos. 1 & 2 clr..$ 81.25 Common 
AY | ee 75.75 10); dk srcnee0% $ 45.00 
BD DOU so s:0'0-0-000 62.00 IND: 2D sien ewys 31.00 
i | 64.50 PIO: BD so. 6 wicven 21.50 
Inch shop ...... 33.00 BS Fe ce ciiaceiarere 15.75 
No. 1 shop...... 52.25 No. 1 dimen. 20.75 
No. 2 shop...... 34.25 Timbers ........ 32.00 
No. 3 shop...... 24.25 ; 
Dé&btr., — ~» 46.25 Beveled siding— 
Panel, % & a.w. 68.50 - 
D&btr., std. .... 64.25 Ste xantinn's 40.75 
No. 3 clr, std.. 45.50 § © osereeeveeeee 32.25 
Shop, std. ...... 27.50 D eT ee 23.25 
Sugar Pine White Fir 
A RAE ORE. C6 oe 5c $ 45.25 
oe 86.5 N 3 
D select ........ 75.75 No. 3 com. & | 
No. 3 clr..:..... a ery peent ost oeae 
Inch shop ...... 39.75 AT. cee Daun 
€ gba No. 1 dimen.... 20.00 
Sq : — SSibisiete apd No. 2 dimen 16.50 
fe) ae 38.5 —s aE : 
No. 3 shop...... 22.50 
Dé&btr., std. .... 59.50 Lath 
oT | Se 25.75 
sities _— Mixed pine— 
MMOs 2 éoceceds ee Ripe 
[) a 
spietasmaetied No. Bisbee 4.25 
LL eae $ 50.75 NDS: os0-0%6 x05 3.50 
NO; BOP... .ccccs 27.50 By “aveneenwe uc 2.25 
SMADETS 22.2505 21.25 
Dimension ..... 15.00 Box 
Export Mixed pine— 
Australian ..... $ 57.50 5/4 & 6/4 a.w.$ 21.75 





Portland, Ore., Nov. 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


10.—The following are 


f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 

Boards, S2S No.2 No.3 

com. com. 

A OO AS 0a on. she okeeKseeae $33.00 $18.00 

ie SE, | a i er rene 34.00 19.00 

EON aia wa ssa eweess ae neus 28.00 19.00 

ia i A LOS ae | a ee a eer eee 29.00 20.00 

axis” and wider, 10 to 16" 0.0.0.0 34.00 24.00 

No.4 No.5 

com, com. 

me” @md- Wie? . ccsiccsusarvscssadons $15.00 $ 8.00 

Select, S2S 

TBebtr.””. “C’ “ 

1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 

RBAUS  Ghcmuiwiewmes sea wiusaewee 87.00 77.00 57.00 

REM. gccsmen ccc ns anakteus 93.00 88.00 67.00 

RIS” (QM “WIDOT os. oscicecs cae 98.00 93.00 72.00 

5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 

6/4 ORG WAGE 55 v6 visitcc vee and 98.00 93.00 76.00 

Shop, S2S, f.o.b. Chicago 

No.1 No.2 No.3 

vt ONG 6/4 «.6.6c0000s case estsgoO00 $46.00 $2500 

BPE: éness0n vba seer shweneeenee 70.00 55.00 35.00 


Above prices are 
better, shop. For 
grades, add $5. 


for shipments of No. 3 
straight cars of 


and 
specified 


ee lviectetsiersts 


7 1 & 2. 
3 


No NR 





4” and war... 
WHITE FIR, 6 TO 20- Foor, cen 


No.1 No. 2 


-- $50.00 $47.00 


CY cess 51.00 48.00 
8” 49.00 43.00 
10” 52.00 43.00 
12” 71.50 45.00 


eeeee eeee 


” 


- 19.50 


20.50 


eeeee 


f:0:b.. mill: 

PONDOSA PINE, 16-FT., INCH— 

No. 1 No.2 

© se . $42.50 $34.00 

ee wieieala cians 43.50 35.00 

S éswccedess Sige “seco 

i --- 41.50 30.00 

Oe wecmacielets -. 45.00 30.00 

BOMBS WO niccve, Geiscre  Gs.e-6i8%s 

PONDOSA PINE SHOP, S2S— 

Factory 

C No. 1 

hy & 6/4. eg $51.50 

B acateCereeiteraie 76.50 61.50 

a4 preineisisisninnecincien  Seehiere 


IDAHO WHITE PINE, 16-FooT— 


No. 3 
$21.50 
26.50 
25.50 
25.50 
26.50 


8&10” 


+ 6 $23. 50 $25.50 $26.50 


21.50 


Spokane, Wash., Nov. 7.—Following are prices 


No.4 No.6 
$16.00 $8.00 
No. Com 
ye ie 
| ee 
PE $28.25 
No.4 No.6 
$18.50 $8.00 
12” 4”&war. 
Ce re 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 


10.—The following are 


prices for mixed cars prevailing here today: 


SPARASI SRE ~ Gis sisios ows 
ixé to 1x10... 

Bevel siding, %4x4...... 
Oe 

OED fone eee iptnea sMa kates oct 
Factory stock, 20? vss: 
ar 

Pe 5 s-< 

Sag 

Bae sieves 

Ber, 

Box lumber, green..... 


ee 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 10.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Cincinnati: 
Shingles 
Best Primes Economies 
Bon ee season swine - «$5.70 $3.20 sire 
ar. seme enone Ee 6.70 4.85 $3.90 
Dit ssuareaeenaseuniseenns 6.95 5.45 4.30 
GO" Sbakeuseeeuneseeue ee - 6.95 5.45 4.30 


Lath, 4-Foot, 3gx1!/-Inch 


NOs dussvssaceeccoer 


mill are: 


Extra stars, 
Extra clears 


Eurekas ... 
Perfections 


Common sta 
Common cle 


ROG (1D. 
Eurekas ... 
Perfections 





POTICCtS;. (D/2 s.0060206 


Per square 
4 bunches 4 or 5 bunches 


Of Asis siv00esee 


eee reer reesere 


rs, 5/2. 
ars 


seeeeee 


Sey et ee eS 


wade 


ee 


XX 6/2 16” (Canadian)... 
XX 5/2 16” (U. S.) 


eee eeeees 


1.00 
1.56 


$3. 33 


British Columbia Stock, Seattle Market 
Ao (CANAGIAN): .cscccece 3. 


RED CEDAR SHINGLES 


Seattle, Wash., Nov. 7.—Eastern prices f.0.b. 


Per M 


First Grades, Standard Stock 


mxtra, Stars, -6/2...2 65 s0ewss $2.26 $2.85 
IGXUPA SLOTS, 6/2..000sc00086 B00 2.95 
Extra SE co ccisacnuonian eH 3.25 
PGUECCES, OVS: 66:0:0 <6:6.6s.0:0:0.0:6. Ook 3.90 
sc anecananavaks 5 71@2.81 3.80@3.85 
PerfectionsS .........se+e+- 3.54@3.58  4.80@4.85 


First Grades, Rite-Grade Inspected Stock 
SURATA: SAPS: B72 oc siccccscas * rr 


$2.85 
3.06 
3.50 


3.95 
3.90@3.96 
4.90 


Second Grades, Standard Stock 
Common stars, 6/2......--$ .88 


$1.10 
1.25 
1.95 








~ 


p —_ a Ye 
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DOUGLAS FIR 


Seattle, Wash., Nov. 7.—The following prices 


paid for shop items, f.o.b. mill, were reported 
today: 
Shop 
1% & 1% Sash stock, B&better........... $47.50 
8/4 Kiln dried, rough, No. 1 and 2........ 20. 00 
4/4 Kiln dried, rough, common....... $21.@22.00 
6/4 & 8/4 Vertical grain, kiln dried rough— . 
Factory select ......scccccsscscccssecoces 41.50 
it) a Serer sre re ore ee eC 31.50 
NO. 2 cc esesessece sec erese recess eeesseces 21.50 
4/4, i4 & 8/4 Vertical grain, kiln dried, — 
33s) NGC ina gaat s antes seas cum ewee'ae 35.00 
4/4 Slash grain, 


kiln dried, S2S, No. 1..... 28.00 


[Special telegram to AMERICAN LUMBERMAN J 


Portland, Ore., Nov. 10.—Fir prices today, car 


pasis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
4” NG. 1 ClOBR isc c ccc cece cenciveeseesiowns $48.00 
WG. 2 CIGRE sik 660d 6 heres 65544 Beles CaWaes $1.00 
ING 2 GIOOR Sos becca ce ag mmeteme pet Kelme a 28.00 
1x3 and1%4” No. 2 clear and better........ 45.00 


€ Qn 
With DS CIGSE 6ccckccieussdesceans 35.00 


Slash Grain Flooring 
clear and better 
clear 


1x4” No. 2 
No. 3 


1x6” No. 2 clear and better............-00- 36.00 
TRO So CUM - o oicccwka oednc es se.tite serene 
Vertical Grain Stepping 
14, and 114” No. 2 clear and better........ 64.00 
Finish 
No. 2 clear and Better. 6... ccckecssesceccs GROW 
Ceiling 
5x4” No. 2 clear and better............... 28.00 
NEO, SD GOONIES 6 ooc ck cke mecea Veet neenecna Bene 
1x4” No. 2 clear and better: ...ccccesscces 29.00 
IEG SO GINE Sc ccvawine dees seuee tere ne dd AOU 
Drop Siding and Rustic 
2G” WG. 2 Cie MOU i isc ecike cee ecemeweane 34.00 
We. F CIORE facie cckecwecadcnccunvecevase aaue 
Boards 
jf el Se Pe rea ee re ee eT $16.00@ 17.50 
OW ce it eat eRe Rahs ER OME O UME S Ua wae 11.00 
Dimension—2x4-Inch, S4S 
RO, B Po Oe ee avec reccteecwss ce pnccees 16.50 
1 PRI Ee err rer rece eee ere eee 12.00 
Timbers 
NED, coda Pari neo Mae Reese Rate wae Rms 18.00 
CLG OR INVRON oc cia pis ciceccenesctmenees 19.00 
Miscellaneous Items 
Colter. FAMGOM cos ccwaccwscvcechcd ss vei 15.00 
es PRs SINK cccvlccncidevaedee a nee ce ee andes 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 10.—Present log quota- 
tions are: 


Cedar: $15 to $17. 
Yellow fir: $20, $16 and $12. 
ted fir: $16, $15 and $14. 


Spruce: 
Hemlock: 


$26, $18 and $12. 
$10 and $12. 


Everett, Wash., Nov. 7.—Log quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13@13.50, No. 3, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 





HARDWOOD LOGS 


Memphis, Tenn., Nov. 9.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-ich and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

pal & white oak.$34.00 to = 00 $21.00 to $24.00 
ccccccceccoss 28000 tO 80.00 I9.06to 20.00 
} ll BE Cer Cc Ce 32.00 to 33.00 23.00 to 25.00 
BED “oisveca-ereccaie axeic/ac’ 20.00 to 22.00 12.00to 14.00 
Ash (12” and up). 35.00 to 50.00 28.00to 33.00 
Hickory (12” & up) 27.00 to 37.00 19.00 to 29.00 
Maple (16” & up). 38.00 to 38.00  25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.0.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
Points. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 
Factory 





Brgy FAS Selects Shop Box Peck 

Tk Me $103.50 $ 71.50 $46.50 $34.50 $34.50 
5/4”. 108. 50 81.50 58.50 36.50 34.50 
6/4” 5 84.50 61.50 36.50 34.50 
8/4” 92.25 69.25 35.25 35.25 
40/4" o5 Saiae “EERE ccxcs <ccees 
TS gee 141.25 125.25 98.25 75.25 ere 
16/4”... 146.25 1380.25 103.25 80.25 ..... 47.50 
Common, S$1S or S2S to 13/16-inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 

Ce cawuneawns $52.50 $41.50 = 50 $28.50 
D 52.50 43.50 50 28.50 
52.50 41.50 34°50 30.50 

54.50 45.50 35.50 30.50 

61.50 50.50 6.50 30.50 





Nos. 
For rough, 


1 and 2 specified lengths, add $2. 
add $1; for S4S, deduct 25 cents. 


For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 
Finish, S2S, Random “— to 20-Foot 
Clr. Hrt. A Cc D 
1x4 to 10”...$104.00 $ 99.00 $ aa. 00 $84.00 $74.00 
13° 9 } ile 111.00 107.00 102.00 92.00 81.00 
For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other gre ude 2s, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 
Bevel Siding, '/-inch, Standard Lengths 
A B Cc D 
Mx4, & OF OP occ $45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8 Inches Wide 
—From “— Stock— —From 5/4 Stock— 
A C&btr. A B C&btr. 
$53.75 $4675 $43.75 me eee Maoaes, osu 
64.75 55.75 53.75 54” $71.25 $62 2.25 $60.25 
Vaca —~ekade, »vonewe 3%” 71.25 62.25 60.25 
Lath, 4-Foot 
No.1 No. 2 
SI oie teehee ccddcasaddderwaeeuad $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No.1 No. 1 No. 2 
FAS Selects shop com. com. 
4/4 ie 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 - 135.00 120.00 | eee owe 
12/4 - 135.00 120.00 ere aed 
16/4 145.00 J3008 FORGO  cccue tence 
ene ea No. 1 com. No. 2 com. Peck 
1x4, 6, SO AG vkaviwnacaa $53.50 $43.00 wea 
dca, seb nc eka 60.50 1) | ee 
BE” VAMGOUN a diate cecneccus caves wane $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com com. 
SI asads $ 85.00 $64.00 $43.00 $37.00 $32.00 
GL® wines 95.00 69.00 55.00 39.00 33.00 
Ole wasad 95.00 69.00 55.00 41.00 33.00 
8/4 ..... 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com Peck 
PEO s2ccccaes 75.00 $44.00 $37.00 $29.00 
SOO «causeden 75.00 44.00 37.00 29.00 
BEIO’ fu ccecncs 77.00 44.00 38.00 29.00 
BMS wiesanease 85.00 54.00 41.00 31.00 
EE” WRHGONE ccc) cues adhae  wennd 27.00 





Cincinnati, Ohio, Nov. 10.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
kk eee CCT COT OT weadus avddea cas $69.25 $44.25 
OS® cnncaccdcugacdedceveaeeqesens 79.25 56.25 
CLE ceactccducccdvewenedeeqecedas 82.25 59.25 
GE nadadgeececcccdedsadeaanaas Spey 66.00 
Common, Rough— No No. 2 com. 
1”, random widths and lengths. S53. 35 $42.25 
Finish, S1S or S2S— 

Clear 

Heart B ¢ 
pS Te Bgl > nee $102.50 $97. 50 $92.50 $82.50 $72: 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, Rough— No. 1 Rand. widths 


FAS Sel. shop No.1 No. 2 
lk REC OCCCE $75@85 $60@65 $37@42 $33 $25 
5&6/4 80@90 70@75 52@58 38 27 
io See oe 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
BELG GM O's deawecadiecenenns $40.00 $33.00 
EMIS GIMME Ne decnadeacusuceueaes 7.00 30.00 


St. Louis, Mo., Nov. 9.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 
GIS) cxsvecaences $116.75 8.75 $48.75 $32.75 
WES Vecuncessaues 121.75 78.75 60.75 34.75 
CL = vdlavancaades 123.75 81.75 63.75 34.75 
WI wéecaaddcaxs 131.75 94.00 71.50 33.50 
MOE ideeacda aden 136.75 102.75 40a. ‘sacked 
BELG eeeudecdwaas 136.75 102.75 77.25 P 
NOlG Geavuurcaaws -75 = 107.75 ee 
POG AIM GIS cacdawcdccdbsncdicuuncecd. $24.75 
Common Rough— No. 1 No. 2 No. 3 
en MO sees civedductaaked $52. 7 =$43.75 = $31.75 
x ” 


PT ee 5 31.75 
Add $2 for specified lengths on common grades. 


Finish, S1S or S2S— 


Clear 
Heart A D 
1x4—10” ....$104.00 $ 99.00 ‘ 92. 00 $ > M90 $72.00 
BMS aceaeas 110.00 108.00 00 00 79.00 
BONG edadeus 127.00 122.00 112.00 104 ee ° caeaa 
1 >) ee 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&btr. 
PUR dceendndawaaceasdedes $74.75 $65.75 $63.25 
BUMMER” s¢edeadeetesanseuuund 79.75 70.25 68.25 
— Siding— A B Cc D 
SOM” Kéwideus adiwuas $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
GIS Vadcuwus «<9 15 $60 $38 $31 $26 
tS 80 63 50 35 29 
Ole *vetavtanes 80 65 52 35 29 
Wie acduiaase 85 70 55 37 31 
DONE hi dicnnace 105 80 70 ace ani 
Boards— No. 1 com. No. 2 com. 1” random 
BG. secandecswnoks $42.50 $33.00 emda 
Be” wacae eeceeuad 42.50 ! ee 
EGE cddidccndanes 43.50 SaGe" “ates 
BMG skdéavdcacdaws 53.00 a 8 8=—s seine 
UCM REGEN <avcugiacesa- “ana $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, -Inch, S1S1E 
“sé ‘A” iy 


-—Clear—, -—— 


3’-7° 8-20’ 3°-7' 8-20" 3’-20' 
OP wieedduunes $24.25 $34.25 $20.25 $30.25 sas 35 
Oc cveeuoaw 29.25 39.25 25.25 35.25 27.25 
OO ccvdwaxeras 26.25 86.25 22.25 32.25 26.25 
Bungalow Siding, S1S1E, 4 to 20-Foot 

%x8 %x8 %x10 %x8 %x10 %x12 

CIGAE 6cKc $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
i” -Saawes 35.25 42.25 51.25 64.75 66.75 68.75 

Economy Drop Siding 

Clear heart ‘A” bap 

4, Gd kecansawes oo 0c $49.25 $43.50 $37.75 
Wa See tisnnaceanceses 45.50 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 
1” 14%x1” ow 214” 3° 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. £3.50 62.50 63.50 
$75.00 $73.00 $77.00 
Wide Clear Finish, “‘All Heart,’’ Rough or S2S 
Random, 8-20’ 
1° 14-14%” al $” 4" 5” 
14”, «" 50 $116.50 $115.50 $126.00 $131.00 $134.50 
16”... 110.50 119.50 118.50 131.00 136.00 139.50 
18”. 113.50 122.50 121.50 136.00 141.00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
92”... 119.50 128.50 127.50 14€.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.56 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 


~ r.. 
r. 112.50 50 120.50 131.00 1386.00 139.50 
Kad for 4S, . add for specific lengths, $2. 


4-6” 





Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
Thickness— 

Be Sdddcsauewcadedanes $107 $107 $108 $109 $107 
a Kcsdrcgagebeataidas 111 112 113 114 £112 
Finish, Rough, S2S or S4S 

a ser epee? r star — 
1-inch— 3-444" ’ 8-20’ 3-414’ 5-7’ 8-20’ 
ae atundey $50. 50 $60 50 $72.50 $42.50 $49.50 $62.50 
ee man cas 30. 50 60.50 72.50 42.50 49.50 62.50 
er dea an a 59.50 69.50 81.50 51.50 58.50 76.50 
Oe veucaaa 52.50 62.50 72.50 44.50 51.50 62.50 
ae wadurne 69.50 74.50 77.50 59.50 64.50 67.50 
Me ais aati 79.50 81.50 81.50 69.50 74.50 76.50 
SA. wemnxies 81.50 83.50 83.50 71.50 76.50 78.50 
G1 Ba ee secee sees Wee datae Beeas 72.50 
1% to 1%-inch-- 
O wiaaces $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
Oo «inawes 55.50 65.50 82.50 47.50 58.50 72.50 
OS sudeuds 64.50 74.50 88.50 61.50 71.50 83.50 
| ores 57.50 67.50 82.50 51.50 61.50 72.50 
Se eeataes 78.50 81.50 87.50 73.50 76.50 82.50 
NGe séauwes 90.50 93.50 96.50 85.50 88.50 91.50 
Ee tvcanua 92.50 95.50 98.50 87.50 90.50 93.50 
6 to 12” eam. Jaceke WG adeae sdauae 84.50 
2-inch— 
‘ err $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
oo saneans 54.50 64.50 80.50 46.50 53.50 65.50 
Oe deaweds 63.50 73.50 86.50 55.50 62.50 71.50 
( parr. 56.50 66.50 80.50 48.50 55.50 65.50 
 éaddawe 73.50 78.50 85.50 69.50 =a 72.50 
ane -aaadhawe 87.50 89.50 89.50 79.50 79.50 79.50 
a a@itedaedia 9.50 91.50 91.50 81.50 81. 50 81.50 
OR Basu sauce wawes GROW sceee coda 78.50 
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Cincinnati, Ohio, Nov. 10. 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and a ae np “— 
































QUARTERED WHITE OAK— ~~ a aot $ = BEECH— 5/4&6/4 
Wary rie s DAS 66 isha ausiee 656 > 70 ts 3a 
#/4 S/406/4 —B/4 No. 1 com... 70 65@ 70 No. 1 com....: $ os@ 70 $ 10 so ° 
eae $135 @145 $145@155 $155@165 No. 2 com..... 40 35@ 40 No. 2 com..... 27@ 30 30 30 33 
BROS s0 0090 105@110 110@115 115@120 ee 4 
No. 1 com..... 80@ 85 85@ 9 90@ 9 NU NKS /4 5/4&6/4 8/4 10&12/4 
No. 2 con... 45@ 50 54@ 59 55@ 60 nigh 7 el lade ae oe $ 50a Me $ a 4 $ = = $ . $115 
Sound wormy.. 43@ 45 52@ 57 55@ 60 No. 2 com.................... 3B8@ 48 40@ 45 38@ 43 40@ 45 185 
QUARTERED Rep OAKkK— WHITE ASH— 
| ee $110@115 Ss, ee 6a win ame waa mekemiea ee $ 95@100 $107@112 “= 117 $125@130 $155 @160 
No. 1 com..... 60@ 65 ...@... ...@... NO; L-COM, ANAM. 5 6:5 665. 6:0:60.0-0 55@ 60 72@ 77 78@ 82 100@105 95 100 
No. 2 com..... 40@ 45 Sec+ <eeRbows WON MONS o 6a5 sess @ oecersic cocss Goa 66 35@ 40 40@ 45 45@ 50 
PLAIN WHITE AND Rep OAK— 
a eee $105 108 $115 125 ee 96 VALLEY HARDWOODS 
cacao t 5 — , 
ee eee 60 65 70 45 70 75 Cincinnati, Nov. 10.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 | Gum— 4/4 5/4&6/4 8/4 CoTToONWwoop— 4/4 poe ype 8/4 
No. 3 com..... 21 23 22 25 23 26 Qtrd. red: FAS, 6” & wdr.$ 4 53 $ 54 
Sound wormy.. 43@ 48 55@ 60 55@ 60 PO sx nnch $97%4 @102 $ 90@ 95 $ 95@100 ho Be, § Ge 
No. l com... 683@ 68 69@ 2 Ne cee Be a 
Bass woop— @ No. 2 :Com:...... 30 32 32 ar ee 
ar red, sap no defect: 
FAS ........- $ 4 He $ zs 4 $ = 4 OE Soe 4 58 62 67 QUARTERED WHITE OAK— 
No. i oad o3o 81 6384 38 «88@ 48 Plain oe 42 44 50 As sree eae $120@125 $125@130 $130@135 
S| er 90 95 95@100 100@105 
CHESTNUT— . -. 5 See isint —e aad 4 “> @ 95 No. 1 com..... 70@ 7% 75@ 80 ee 85 
eee $105@110 $115@120 $125@130 a a a a oe oe No. 2 com..... 40@ 45 45@ 50 50 
No. 1 com... 65 70 70 5 75 80 Bxbds., 13-17” 60@ 65 ve. @ Be @. QUARTERED Rep Oak— 
No. 3 com..... 20@ 21 21@ 22 21@ 22 Plain FAS 6” DOE wccccveni $105@110 ...@... .. 
Sd. wormy and SS es a & wider... 50@ 55 55@ 60 55@ 60 No. 1 com..... 65@ 70 g — 
No. 2 com... joa oe > if 39 39a 40 No. 1 com... 32 35 35 38 40 43 No. 2 1) og 40 4 : be @ ~ , : 3 ° eee 
Sd. wormy and No.2 com... 22@ 24 24@ 26 25@ 27 act ecacaletid 
No. 1 com. & —— oq 43 | MaPua— PLAIN WHITE AND RED OAK— 
better ...... seme Net SG ft Spot worms N. BE cuecs ...$ 80@ 85 $ 95@100 $105@110 
BircH— D., log run—$ 40 $ 55 58 — Rae eare oe = 65 = bi 75 
ee 1 12 120@125 $125@130 Sort ELM 4/4 5/4 6/4 8/4 NO. 2 COM s0 00 55 6 0 65 
Not ‘com. a scien what ° TD 5 ipsin adler — $65 $65 $70 No. 2 com..... 35 38 40 45 45@ 50 
ere 72 72@ 77 72 77 No. : com. 45 48 48 55 No. 3 com..... 20 22 22@ 25 25@ 30 
No. 2 com..... 33 35 35@ 40 40 42 No. 2 com. 24 26 26 26 Sound wormy.. 32 34 388@ 43 43@ 48 
nn Cincinnati, Ohio, Nov. 10.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
No.1 No, 2 No. 3 Noo No. 2 No. 3 base, on ‘‘soft texture” poplar, from Virginia, 
KAS Selects “com. “com. com. KAS Selects com. com. com, West Virginia, Kentucky and Tennessee, and on 
BASSWOOD Sorr ELM— Mississippi Valley poplar: 
1/4 $ 65@ 70 $ 55@ 60 $ 45@ 47 $2830 $20@22 | 4974 110@115 —-95@100- 80@ 8h 50@55) «..@.. | Sorr Taxturse— 4/4 5/4&6/4 8/4 
5/4 T0@ 75 GO@ 65 4A8@ 50 80@32 2224 | 1674 125130 110@115 100@105 55@60) ..@.. LW Rae 98@105 $105@112 $105@112 
6/4 T5@ 80 654 70 53a 55 33@ 35 22@24 a ee Saps & select.. 72 %7 82 88 Bea 88 
8/4 SO@ &5 TO@ Td 60G@ 69 38@40 ae 1/4 “30@ 85 65@ 70 55@ 60 33@35 15@17 No. 1 com...... 50 55 65 70 70@ 75 
10/4 95 @ 100 Sh@ 90 T70@ 75 45@50 ..@.. ra \ 85@ 4 70m 75 60@ 6b 35437 16@18 No. 2 com. A.. 36 88 42 45 45 48 
BEECH 6/4 85@ 90 70@ Th 60@ 65 35@37 16@18 No. 2 com. B.. 25 27 27@ 29 28 30 
5/8 No. 2 common & better ~— 30@32) 12@14 8/4 90@ 9 T5@ 80 65@ 70 40@45 18@20 | VALLEY— 
1/4 65@ 70 55@ 60 40@ 45° 26@28) 16G@IS | 4974 105@110 = 90@ 95) 80@ 85 45@50 23025 MEANS scisiciin siete $ 87@ 92 $ 92@ 98 $ 98@103 
5/4 70a 75 60@ 65 45@ 50 30@32 1$@20 12/ 4 115@120 100@105 90@ 95 4550 26 @ 28 Saps & selects. 60 65 70 95 95 80 
6/4 75@ 80° 65@ 70 50@ 55 85@37 18@20 | 4474 130@135 115@120 105@110 50@5> ..@.. No. 1 com..... 45@ 48 52@ 55 55@ 60 
8/4 85@ 90 75@ 80 60M 65 40042 1820 | 1674 445@150 130135 1200125 50@D5 |@, No. 2 com. A.. 33@ 35 37@ 40 40@ 42 
BIRCH— . , am HARD MAPLE FLOORING Svock No. 2 com. B.. 25@ 27 26@ 28 27@ 30 
4/4 105@110 85@ 90 50@ 4 nee tty eet 1/4 a a 50@ 53 20023 20023 
5/4 110@115 90@ 95 55@ 58 32@35 18@2 : ee ae GR oe 
6/4 110@115 90@ 95 60@ b> 37@40 18@20 | B/4 ---@... ...@... 52M 55 32035 22025 POPLAR BEVEL SIDING 
ve ceeeee Goeeee bing i ere a a yt 0G. T5 60@ 65 45@ 50 28@30 18@20 Cincinfati, Ohio, Nov. 10.—The following are 
sot eG tso lose110 900 98 S0@s5 lla.. | 5/4 80@ 85 70@ 75 55q@ 60 33035 20022 ern vec gene ae = Canaan 
¢, 40@145 120@125 115 @ ( 6/4 80@ 85 W@ 77 55@ 60 38@40 20@22 
i a a amen ey HeNEeS 8/4 85@ 90 Tha 80 G0@ 65 40045 200022 No.1 No.2 
Sort MLM— 
4/4. 65@ 70 50@ 55 40@ 45 28430 18@20 | END Dried Wuire MAPLe- ~ certo cee com = com. 
5/4 75@ 80 60@ 65 45@ 50 30@32 20@22 4/4 110@ 145 1@... 85@ 90 @ 5 -@., eee ee BS On) "oe "3800 "19.00 
5 /! @ 85 5@ 7 50@ 55 33@35 20@22 5/ 9@120 ...@... I0@) 96... Wes 2 SOs ete ese aas ee eee ” on aa ~ 
8/4 eo oe 7B 80 30@ 65 10@ 45 "G we 6/4 1204 ae Ce 95@100 ..@.. ..@.. Mes Fale eld. Wisteteieus 48.00 37.00 21.00 17.00 
5 5 ‘ 7 7 50@55 “ 8 /¢ 25@13 a 00@105 ..@.. 6 ss ' hia daar Ts P 
/t NWens my SSS ES 3M neo - Seen : sidecaciaad : : Louisville, Ky., Nov. 9.—Poplar siding contin- 
Following are prices of Wisconsin hardwoods f.o.b. mill points: ues in fair demand with prices steady. Local 
No.1 No.2 No.3 No.1 No.2 No.3 consumption is fair, and there is some good 
oO. oO. oO. 5 ; r scsasbikicines Snnae 3 oo eS . ei 
FAS Selects rin com, oom. FAS Selects com, com com St atte red business in the larger cities. Quota 
tions f.o.b. Louisville are: 
AsH— Rock ELM— No.1 No.2 
4/4 $100@105 $ 85 $ = 4 $33@35 $19@21 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 m. mn. 
g/t tlogiis * 95q100 38040 "21993 | 6/4 800 82 11.0... $00 68 30032 20622 | G-inch ............ — = SS | 
6/4 115@120 100 108 $5 45@48 23@24 6/4 83@ 8 ...@... 55@ 60 32@35 20@22 | 5 inch °: 55 42 30 99 
8/4 120@125 105@110 4 90 50@52 23@24 8/4 85@ 90 ...@... 60@ 65 35@40 21@23 Price Seams cepacia 24 18 
10/4 95@ 98 70@ 75 45@50 WANECRL: 6 'eiye-wisuaiv-s eacde 50 40 
a aon s8@ e480 G0 seen sees | 12/4 1000106 — 75@ 80 50@55 :.@.. 
6/4 72@ 75 tag 65 50@ 53 30@32 22@24 | Harp MaPLe— HARDWOOD DIMENSIONS 
6/4 78@ 80 68@ 70 58@ 60 34@36 23@26 nM = 4 a . ° Pes . bes bong Chicago, Nov. 11.—Actual sales of clear short 
8/4 83@ 85 3@75 63@ 65 38940 ..@.. o/4 ++ 90 75@ 80 60@ 65 38@40 19@21 hardwood dimension, maple and birch selling at 
BincH— 8/4 90@ 95 80@ 8 65@ 70 40@45 20@22 | the same price as oak, were made f.o.b. Chicago 
4/4 110@112  90@ 95 50@ FB Re iez2 | 10/4 100@105 sng 95 75@ 80 58@60 ..@.. | this week at the following prices: 
6/4 116@120 96@100 60@ 65 40@45 20@22 | 12/4 110@115 100@105 90@ 9 63@65 .. Furniture stock— Plainoak Gum 
8/4 120@125 100@105 75@ 80 45@50 20@22 | Sorr Mapia— PN oa are aie on clo pine bwia Uoisa weak $50.00 $48.00 
10/4 125 _ 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 658@ 62 40@ 44 25@28 20@22 | 246x214x19” 2... cc ccc c eee eneee 55.00 60.00 
| Y)  e ee : Semmeers lee 5/4 TO 80 G6 70 GSO G5 SEES BUSS | Sx2KH0" 2... cccccveccvcsscoseces 65.00 60.00 
Sort ELM— 6/4 80@ 85 70@ 75 55@ 60 35@40 21@23 | 24%)x214x80” 2... cece ewe eee eee 75.00 65.00 
4/4 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 75@ 80 60@ 65 40@45 21@23 | 3x3x30” ....... cece ccccccccccvce 80.00 70.00 
6/4 T5@ 78 65@ 6 50@ 55 30@35 23@25 | Oaxk— Chair stock— 
6/4 80@ 85 70@ 75 65@ 60 32@35 23@256 4/4 95@100 75@ 80 60@ 65 38@40 20@22 Tet” DOG WISE S10" b.sis'ccs-eecees 55.00 55.00 
By 5 A .4 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 8 65@ 70 40@42 22@24 1368” and. wider. = 19". cccscccs 60.00 60.00 
10/4 95@100 85@ 90 70@ 76 50 ae 6/4 105@110 85@ 90 70@ 75 44@46 22@24 | 2x4” and wider x 19”............ 75.00 70.00 
12/4 100@105 90@ 95 7T5@ 80 55@60 8/4 110@115 90@ 95 75@ 80 47@50 23@25 | 1x21%4,x40” 2... cece cece ence ccees 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 Hemiock Boarps, S1S— HEMLOCK, No. 1, S1S1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ , 10-14’ 16’ 18-20’ 22-24 
Ix 4” $27.00@28.00 $28.00 a 50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 ey 00 = - oe. 00 36. 00 
1x 6” 29.50@30.00 29.50@31.00 32.00@32.50  35.00@35.50 31.00@31.50 2x 6” 27.50@28.00 28.50@29.00 30.50@31.00 33.00 5.00@36.00 
ix 8” 31.50@32.00 32. hats 00 34.00@34.50 37.00@37.50 33.00@33.50 2x 8”  29.50@30.00  30.00@32.00  31.50@32.00 33.50 $e, 80 3 00@36.00 
1x10” 32.50@33.00  33.50@34.00  35.50@36.00  38.00@38.50  34.00@34.50 2x10” 29.50@30.00 32.50@33.00  33.50@34.00  35.00@37.00  36.00@37.00 
1x12” 33.50@34.00  34.50@35.00  36.00@36.50  39.00@39.50  35.00@35.50 2x12” 30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00  37.00@38.00 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 et ee rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 





For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


wider, $18@20 
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Memphis, Tenn., Nov. 9.—The following is a summary of Chicago/Cleveland average hardwood Sales by Michigan and Wisconsin flooring mills 
prices obtained during the week ended Nov. 3, as reported to.sthe Hardwood Manufacturers’ of maple, beech and birch flooring, D&M, as re- 
Institute: ported to the Maple Flooring Manufacturers’ Asso- 

ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended Noy. 7: 
RED GUM SAP GUM-CONTD RED OAK-CONTD ASH-CONTD CHESTNUT-CONTD 
— ———— ———— —— SS MAPLE— Clear No.1 Factory 
Quartered Plain Quartered . Plain 2x1” Peer. Cl $54.60 $34.60 
ed a ala asa ere ees 82.95 52.95 35 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev A 9146 7126 3870 
7 “a — od. 
Firsts & Seconds No. 3 Common No. 2 Common Firsts & Seconds No. 1 Com & Sels sig” case tepe Lineage i pe zo 3- £7.07 

4-4 111.00 «se |] 4-4 «919.25 nel] 4-4 «47.50 =... 1110-4 130.75... |] 4-4 coo Oe 314" jointed...” 7850 a 

5-4 108.75 eee : 12-4 146.25 132.75 || 5-4 ese 69675 | 41 yo” "Tt" Ue eg fag + 

6-4 107-25 «ee BLACK GUM Piain No. 1 Com & Sels 6-4 soe 67-75 Sesi~ °°" *°***" cry ho 

8-4 104.25 eee Firsts & Seconds 1-2 38.50 ... || 8-4 —. vn erage Rete eeres Paap 43.00 
No. 1 Com & Sels Quartered 1-2 54.75 «coll 5-8 44.50  .. []10=4 tee 97.00 SAE SRNR RRS 39.00 43.00 

4-4 67.25 eee Firsts & Seconds 3-4 78.75 eos 4-4 53.50 65.50 || 12-4 eee 97.00 BEECH— 

5-4 68.00 eee 4-4 57.00 eee 4-4 86.25 109,75 5-4 60.75 eee [116-4 eee 97.00 SEEMED Gasdaeeasas enures 64.90 

6=4 76.25 cee No. 1 Com & Sels 5-4 «ee 115.00 6-4 61.50 «ee ||}No. 2 Common ‘ SR ala er hee aes eees 64.25 

8-4 76.25 orace 4-4 41.25 sealh 6<& 326.25 .ee ||No. 2 Common 4-4 30.25 B es = 
No. 2 Common 8-4 133.50 ...|| 1-2 24.25 ... |I[No. 3 Common. Rreseceer a 

4-4 41.75 ee Plain 16-4 eee 156.75 |] 5-8 25.25 wee |] 4-4 21.50 a2 =e, Fete ences 82.90 61.45 

Firsts & Seconds No. 1 Com & Seis 4-4 eee §40.50 || F. Pee Ss. Wormy yt, Se er eee 55.10 Soames 
Plain 4-4 39.50 cee 1-2 36.75 cee 5-4 32.25 eee eoe 51.00 
— +e ea No. 1 Com & Sels 3-4 50.00 e++ ||}No. 3 Common an te 

am <a cue 4-4 32.50 eoel] 4-4 61.25 67.50 ]| 4-4 21.50 re 5-8 +. 31.00 

4-4 98.28 103.00 iA Gab ass a i a OAK FLOORING 

5-4 lg eee TUPELO 6-4 eee 80.50 SOFT MAPLE 5-4 «s+ 43.00 

6-4 . eee 8-4 .71.50 ‘90.75 6-4 e+. 44.00 The following are averag ices » is base 

8-4 107.50  ... || 13-17" Box Boards ||16-4 +. 112.00 ||Firsts & Seconds éhtntaed oi pent eg "tet a — a 
No. 1 Com & Sels 4-4 62.00 ...||No. 2 Common 4-4 emi sere || Pirate & Seconds p gue ppc bl per ata niger 

424 64.25  65.00|| 9-12" Box Boards 5-8 28.00 see Noe 1 Com & Sele see 73200 > € , ol, oa reported by the Oak Flooring Manu- 

5-4 711.25 eee 4-4 54.00 coe 4-4 43.00 eee 4-4 41.50 eae to. 2 Com & Sels acturers’ Association : 

6-4 73.00 eee Firsts & Seconds No. 2 Common -4 Pa ’ 

8-4 18200 ae 1-2 36.50 sas POPLAR 4-4 32.00 ree er ee 1FX114" FFX2WY” %x1Kh” 3x2” 
No. 2 Common 5-8 40.25 coe No. 3 Common Cir. @td. WNGi so es $136.09 5.93 

4-4 37.00 we |] 3=4 39.50 nn Quarterea St 19:95 «+. Bae. 2 Con & Bede Sap, ne. WAte. ll 8Aee lee 

6-4 39.50 .ee || No. 1 Com & Sels No. 1 Com & Sels 5-8 30.00 Sel. qtd. w.kr..... .... Cte eae 

8-4 44.00 wes 5-8 30.50 eee|] 4-4 59.00 «ea BEECH ie, 2 Geman “ae Cir. pin. wht $72.29 9117 Se1aé 665 

4-4 32.75 ewe || 54 sn ee —_ Cir. pln. red... "6051 8408 “SA11 @1t7 
5-8 20.00 iat Ar. pin. red..... 69.51 84.08 56.11 61.17 
SAP GUM No. 1 Common No. 2 Common Sel l , w0.5 a7 7 ‘ = 
gar SUE WHITE OAK 4 10-00 4.4 30.50 WILLOW i = W _ Wareta pape 77.70 49.84 49.05 
. see . *** virsts & Seconds Sel. pln. red..... 60.83 75.12 50.82 50.07 
Quartered apeseeEae - Pp 

3 4-4 61.75 waa No. 1 common.... 50.69 63. 25.17 26. 
Firsts & Seconds _Quartered Plain WALNUT No. 1 Com & Sels No. 2 common.... 15.83 30. : ; his = 

5-8 52.75 --. || Firsts & Seconds Panel & Wide No. l. hala <e: a<'s'9'9 

aa + ee 3-8 59.00 ...|| 4-4 130.75 138.75 |INo. 1 Com & Sels = an ee | Uyx1I"” x2” 2x1" xO” 

4-4 63.75 wee I] 1-2 «81-25 = 1s. || 9-12" Box Boards 6-4 .+» 110.50 MAGNOLIA a. a 

a4 66.00 es 548 90.25 128. 00 yor 68.50 vee Firsts & Seconds Clr. Gy WEES. ss SRERRAe ckeyes -cxcacc- coe 

Gn GT see 4-4 132.25  ...||Firsts & Seconds SOFT ELM 5-8 49.25 wwe | Clr. pln. wht....  ..... $82.07  ..... $86.89 

8-4-7075 ae 5-4 151.75 en | ee: vee 8975 4-4 73.00 Bees Clr. a ieee 2 , ee 84.35 
10-4 72.00 «+. || 6-4 157.25 ...|| 4-4 96.50 109.50 ||Firste & Seconds 5-4 79.25 wee S| Sel. pln. wht....  ..... G8.95 2... 63.23 
Yo. 1 Com & Sels No. 1 Com é& Sels 5-4 +++ 119.50 |]10-4 66.50 .. |JNo- 1 Com & Sels Sel. pln. red..... ..... CEG csacce. sacra 

304 41.25 ae 3-8 46.00 BH 6«4 92.50 119.50 ||No. 2 Common 5-8 41.25 cme No. 1 common... ..... GG.2Z0) .cccs 36.00 

4-4 47.75 ea 1-2 56.75 weel| 8-4 «ee 134.75 |] 4-4 25.25 Pee | ity 54.25 see 

5-4 49.75 ae 5-8 63.25 . 00 |] 10-4 +++ 124.00 |] 6-4 25.25 a3 oor —, 

6=4 50 cee 3-4 77.00 ooo) Saps No. 3 Common oe s ea 

8-4 57.00 ao 4-4 83.50 83.75|] 4-4 «+ 85.25 || 8-4 21.75 oo [eet 32-50 ++ 
10-4 iy eas 5-4 «+ 95.75 |]10-4 20.50 — Ray OAK FLOORING STRIPS 
Sound Wormy Plain } 6-4 eos 96.75 oO. om els i Th - sitet 

Bes 34.50 a Siesen & Sune 10-4 eee COTTONWOOD yer see 50-25 Chicago, Nov. 11.—The following are carload 

3-4 - 84.00 ..el|No. 1 Com & Sele oS CYPRESS prices, f.o.b. Chicago, on x2-inch square edge 
Plain 4-4 93.75 110.25]| 5-8 «e+ 54.75 |]/Panel & Wide No. 1. ||Firsts & Seconds oak strips, weight estimated at 1,250 pounds a 
13-17" Box Boards 5-4 119.00 125.50]| 4-4 eee 71.25 |] 4-4 80.75 wae 4-4 81.75 92.75 thousand feet. 

4-4 68.75 eee 6-4 eee 125.50]| 5-4 «e+ 74.50 ||13-17" Box Boerds 5-4 90.00 ‘cakes ‘ ——White Red 
9-12" Box Boards 8-4 +++ 133.75]] 6-4 vee 73625 |] 4-4 76.00 wee |] 6-4 = 90.00 -9775 Qtrd. Plain Qtrd “Pl 

4-4 62.25 «.. || No. 1 Com & Sels 8-4 «s+ 79.50 ||9-12" Box Boards 8-4 102.75 113.25 - np ain 
13" & War. Fe iS. 5-8 50.00 .«+||No. 1 Common 4-4 67.50 eee HSelects Clear .......00.. = = $78.00 $112.00 $75.00 

5-8 51.7 Pe 3-4 57.75 69.50|| 4-4 52.00 61.25 ||Firsts & Seconds Aas 70.75 aa RM GMMR sc ceccas MRGG cctee 8 8=6tadee. ennas 

4-4 65. 50 ae 4-4 65.50 eee|| 5-4 55.00 coe || 424 52.25 wee [Gas 78.50 oni ee nes 35. “00 67.00 85.00 67.00 
Firsts & Seconds 5-4 74.00 eoel| 6-4 55.50 eee ||No. 1 Com & Sels 6=4 77.50 84.50 No.1 

1-2 43.25... || 8-4 81.00 85.00|| 8-4 59.00 ... || 4-4 37675 «+. |] 8-4 83.00 88.25 | Common ...............0.. ididedeneuiiaiel $38.00 

5-8 44.50 .e. || No. 2 Common 10-4 67.00 aaa 10-4 103.00 92.75 : 

3-4 52.25 "ee6 3-8 22.00 coe _ eee 88.00 CHESTNUT 12-4 106.50 102.75 

4-4 57.75 eo0 4-4 47.00 ooo o. 2 A Common Fpuap hina 16-4 108.00 “wa 

5-4 60.75 coe 6-4 40.75 evel] 424 38.75 42.00 Quartered No. 1 Shop ' BLACK WALNUT 

ee _ 75 coc No. 3 Common 6-4 40.50 42.00 |j/Sound Wormy 4-4 47.25 aaa 

4 4 oe 4-4 28.25 -ee||No. 2 B Common 4-4 eee 47.00 5=4 61.75 eee Cincinnati hi i ~The swine are 
No. 1 Com'& “sens” 5-4 30.75 te |] 4-4 30-25 we ee Seg BPP e- et ee aoe ee weg Seg 

5-8 28.50 - 6<4 30.75 .e.|| 5-4 31.75 ee Plain B-4 «65.00 eee Aa Dig rican black walnut f.0.b. 

3-4 %. -00 ean 8-4 - 30-50]|No. 3 Common Firsts & Seconds No. 1 Common Cincinnati: 

4~44 075 eee || Sound Wor 4-4 eee 35.50 || 4-4 eee 106.50 |} 4-4 6. tee : 

ot 488 lcee OS ny 54.00|| 5-4 ot. 38.50 || 5=4 vee 123625 |] 874 39.25 ave FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

but 45.75 re ; 6-4 wee 118.25 gone ae Selects, 4/4, $150; 5/4, $155; 6/4, $160; 3/4, $170. 

8-4 50.00 eos RED OAK ASH 8-4 eee 130.50 ie 7 pelt No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 

et ae 6-4 33.75 ae , , 1 > ’ @ ; \, 
No. 2 Common 10-4 eee 137.00 a eS 5: 4 

4-4 26.25 vee Quartered Firsts & Seconds 2-4 «e+ 147.00 Sains _— a 1s Pgs ge 4 and 6/4, $47.50: 8/4, $5 

5-4 26.25 eee |] No. 1 Com & Sels 4-4 90.75 100.50 |f6-4 «++ 147.00 |] 4-4 24.75 aa No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 

8-4 26.00 eco 4-4 75.25 71.75|| 8-4. 130.25 ee Pecky 

. 4-4 28.50 oe 
For Editorial Review of Current Market Con- 
SOUTHERN HARDWOODS papers tn nei 
St. Louis, Mo., Nov. 9.—Current quotations on southern hardwoods f.o.b, St. Louis: 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 NORTHERN PINE 
“oo $103@1 $108@110 $108@11' a pai jrenmaae $120@125 $120@125 pacer cscs Smet gla i et ER get 
PS ORE $103@107 $108@110 $108@110 PA we scewds 5105@ 5 $l: 3) ine manufacturers and tholesalers repor 
No. 1 com... 65@ 68 70@ 74 75@ 78 No. 1 com..... 65@ 68 70@ 72 75@ 77 | bien improved demand for ee ee 
No. 2 com. 34@ 35 36@ 38 38@ 40 No. 2 com..... 44@ 46 Oe 53 st@ 60 | ° So Ree Site tusein as. aa 
ata. ~“, SND.: and box manufacturers are active buyers, while 
vAS 60@ 61 62@ 63 66@ GS PLAIN WHITE OAK— there is some outlet to sash and door manufac- 
. ) € ) ) ( Ino ” ) > . ~ 
ages , > FAS ......... S87@ 89 108@110 118@120 turers. Prices hold firm. 
No. 1 com. & N i 
OG. exes $S@ 49 DO@ 51 D4 56 aoe com. and 19@ 60 67@ 70 72a@ T 
No. 2com... 27@ 28 30@ 31 39@ 37 No. 2 com. i ; ins 37@ 38 39@ 40 42@ 44 BUFFALO, N. we Nov. 9.—Trade in northern 
Plain red: No. 3 com..... 20@... 24@ 26 24@ 26 pine is expected to be a little better this month. 
DAS yo cet 97@ 99 100@102 105107 Sound wormy.. 38@ 54 48@ 49 DIM DT sad crop conditions have affected trade in coun- 
No. 1 com... 63@ 65 65@ 67 TO@ 72 try sections Prices remain about the same 
ae ‘a pie o 2 Sag PLAIN RED OAK— = : a ; 

P om 2 = os oa@e 26 37@ 39 40@ 42 “a... 84@ 85 98@100 108@110 pg — oll one i grades, = = eye 

Jain sap: eT y es No. 1 com. and of um er ‘aval able is not as large as usua@ 

| oS ere 55@ 57 58@ 60 62@ 64 SBM is Soot ig 55@ 56 60@ 62 65@ 68 at this season. 

No.1 com... 36@ 37 39@ 40 50@ 52 No. 2 com..... 35@ 36 38@ 40 42@ 44 - 

No. 2 com... 23@ 24 26@ 28 26@ 28 enean NEW YORK, Nov. 10.—There is not a great 
Corron woop— il - amount of activity and if there should arise 

7.) See eee -52@ 54 56@ 57 ...@... | Se aa wah Se b+ 1 —~ ie is even a fair demand there soon would be a pro- 

No. E COM: 5.6 354 36 38@ 39 ...@... Saee e eens & > 49 ‘ = nounced searcity. Prices hold firm. 

No. 2 com 30@ 31 33@ 34 a No. 1 com. —_- 77 by si a aT pe 

2 @ COM... 3 oo »” ‘és eee No. 2 com. A.. $ 4 ‘ 36 . G : — — 

“eee WHITE —, ” i os No. 2 com. B.. 27@ 28 30@ 31 31@ 32 NORTH TONAWANDA, N. Y., Nov. 10.—A 

No. 1 com. and ae aie ees Sorr MAaPLe— healthy market is reported, industrial concerns 

ee REE igs 75>@ 8oO S2@ 84 90@ 95 Ei TOR) 6 «sacs 40@... 55@ 60 65@ 70 and builders taking supplies in fair volume. 








94 AMERICAN LUMBERMAN 


NOVEMBER 14, 1925 





Most yards have all of their supplies down or 
on the way by boat for the season. Prices are 


"EASTERN SPRUCE 


BOSTON, MASS., Nov. 10.—Eastern spruce 
manufacturers find fall trade somewhat disap- 
pointing. Frames sell slowly and not in sufficient 
volume to match the present activity of build- 
ing. Prices are a little soft. Yard dimension 
is offered at $40 base. Some Provincial random 
mills are preparing to close down and this may 
tend to firm up prices a little. At present 
business in random is quiet and prices barely 
steady. Boards are dull and concessions are 


frequently reported. 


NEW YORK, Nov. 10.—Eastern spruce is the 
weakest lumber on the market‘and there per- 
haps is less of it in the yards. It seems that 


the yards are not using this grade of lumber 
where something else will supply the needs. 
Prices have stiffened somewhat since a week 
ago. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 10.—The whole- 
sale market for northern white cedar posts and 
poles this week is inactive. There is no dis- 
position to stimulate trade by offering conces- 


a HARDWOODS 


CHICAGO, Nov. 11.—There is a brisk demand 
for both northern and southern hardwoods. 
While the automobile industry is probably the 
most active at this time, there is a good move- 
ment to the interior trim, furniture, flooring and 
box groups. Thick maple stock has advanced 
several dollars,-and other northern hardwood 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 
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prices are firm. The price of red and sap gum 
is climbing steadily and quotations have also 
been marked up on oak, 


NEW ORLEANS, LA., Nov. 9.—Local reports 
indicate further improvement in the southern 
hardwood market. Curtailment of production by 
bad weather plus brisker call has further re- 
duced available mill supplies of seasoned stock, 
and it is said that mills are asking and get- 
ting better prices pretty much throughout the 
list. Sap gum is among the active items. For- 
eign. inquiry is also brisk, but there is complaint 
in some quarters that price offers by Icuropean 
buyers have not been adjusted to meet the price 
betterments on the domestic side. 


KANSAS CITY, MO., Nov. 10.—Prices on 
southern hardwoods are stiffening as a result of 
the bad weather in the South which has reduced 
mill output. Buying by industrial consumers holds 
up to the previous week’s figures, but demand 
from retailers is falling off. The demand for 
lower grades and rough lumber is slow. 


ST. LOUIS, MO., Nov. 9.—Prices strength- 
ened this week on a great many items of south- 
ern hardwoods, owing to curtailment of logging. 
There is little dry stock available. Customers 
who held off purchasing are now sending through 
orders and buying more than they require for 
immediate consumption. The demand is heavy 
for red gum and oak, but cypress and ash are 
slow. Inquiries and orders increased over last 
week. 

CINCINNATI, OHIO, Nov. 10.—Prices for Ap- 
palachian hardwoods are steady. There has 
been distinct strength in sound wormy chestnut 
owing to scarcity of stocks and slack production. 
Prices are up several dollars in the two grades 
and various sizes. Valley hardwoods continue 
to display real strength, and advances in red 
and sap gum have been well maintained. Buy- 
ing is restricted to immediate needs. There 
has been a better export trade in oak and poplar. 


COLUMBUS, OHIO, Nov. 9.—Hardwoods are 
in good demand with factories buying slightly 
better than retailers. Dealers have only fair 
stocks and are buying to replenish. Flooring is 
strong. Prices are firm and some advances have 
been made. Chestnut, oak and gum are the 
strongest varieties. Prices of oak at Ohio River: 


FAS No. 1 No.2 No.3 
GMuaertered ..ikssss $155 $90 $50 Siies 
RAGRE ccs bcmannes 107 70 45 $20 


HOUSTON, TEX., Nov. 10.—The hardwood 
business is hard hit by the weather. The low- 
lands of eastern Texas are flooded and stocks 
are not sufficiently dry to ship. A few of the 
larger mills have shut down entirely. Inquiries 
are numerous and prices have strengthened, 
FAS oak being quoted $80, and FAS sap gum, 
$50. Red gum has advanced sharply, but there 
is practically none to ship. 


BALTIMORE, MD., Nov. 9.—Hardwood stocks 
are being called for in increasing volume. Prices 
show a higher tendency, the recent advances in 
red gum being maintained. The export business 
continues to hold out promise of further im- 
provement, with stocks of American woods on 
the other side reduced, and with buyers more 
disposed to place firm orders. 

MINNEAPOLIS, MINN., Nov. 10.—There was 
a slightly improved demand for northern hard- 
woods this week, coming in the form of more 
frequent, small orders. Industrials are taking 
lumber only for immediate needs. Price ad- 
vances and shortage of some items of southern 
hardwoods has improved the northern hard- 
woods’ position. 


BUFFALO, N. Y., Nov. 9.—Hardwood aernana 
holds up fairly well. Yards have pretty good 
supplies of dry stocks. Prices continue steady, 
with the most strength shown in plain and 
quartered red gum. 


NEW YORK, Nov. 10.—Demand for hardwoods 
is brisk. There are shortages in some items, 
but generally the market is well supplied and 
price lists hold firm. 





BOSTON, MASS., Nov. 10.—Hardwoods are 
gradually gaining in both demand and prices. 
Some buyers are coming to the conclusion that 
delayed purchases may mean paying higher 
prices. The call for stock has shown recent 
improvement in the case of nearly all classes of 


consumers. Speedy delivery is invariably asked 
for. Flooring is quiet at unchanged prices. 

OMAHA, NEB., Nov. 9.—Hardwood wholesal- 
ers report that orders are being received from 
both city and country yards in small amounts. 
Offerings of most items are not large, which 
tends to keep prices firm. 


NORTH TONAWANDA, N. Y., Nov. 10.— 
Dealers generally report a fair amount of busi- 
ness. 3uilders and industrials are in the market 
for larger supplies than for several weeks, 
Birch, maple and oak are enjoying a good run 
at steady prices. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 11.—There has been a slight 
improvement in demand for fir but the yards 
continue to buy lightly and show no disposition 
to increase their stocks as inventory time ap- 
proaches. Prices are weak. 


BOSTON, MASS., Nov. 10.—The local fir 
market is gradually recovering from the recent 
depression brought about by heavy offerings and 
urgent sellers. Surplus stock is being slowly 
absorbed. There have been sales within a few 
days of ordinary schedules of No. 1 common 
dressed fir at $31.50@32, ship’s tackle, Boston. 
For direct mill shipment wholesalers continue 
to quote $34 and thereabout. No. 1 common 
boards are $30. 

KANSAS CITY, MO., Nov. 10.—Bad weather 
has cut deeper into demand for fir and little 
business is being placed by country yards. Re- 
quirements of city yards also are small. Prices 
show less strength. 


OMAHA, NEB., Nov. 9.—Fir demand is sea- 
sonable, most activity being shown in boards 
and shiplap. Prices remain steady. 


CYPRESS 


NEW ORLEANS, LA., Nov. 9.—Mill group re- 
ports show shipments leading for the week, with 


’ orders second and production third—and all three 


items above the line of ‘‘normal production,” 
Demand is fairly good, prices unchanged and 
well held, and mill stocks in fair assortment. 


CHICAGO, Nov. 11.—Demand for cypress is 
quiet and very few inquiries are being received. 
Distributers are expecting some increase in 
takings of the yard trade with improvement in 
weather conditions, but voice the opinion that 
business is not likely to develop on any great 
scale before the yards begin buying for spring 
requirements. Industrial consumers are more 
active than the yards but are buying lightly. 
Prices are steady. 


KANSAS CITY, MO., Nov. 10.—There was 
some improvement in the country demand for 
cypress last week. City yards have done little 
buying and the demand as a whole has shown 
a further decline. 


NEW YORK, Nov. 10.—Several cargoes of cy- 
press have arrived days late because of storms 
along the Atlantic seaboard, but the lumber 
found eager takers. The market is much better 
than a year ago at this time. Prices are uni- 
formly steady. 








BOSTON, MASS., Nov. 10.—There has been no 
change this month in the local cypress market. 
Buyers are coming into the market for their 
nearby requirements, but the volume of trade is 
rather light. Prices are unchanged. 





BALTIMORE, MD., Nov. 9.—Cypress trade is 
quiet, buyers placing orders only for actual 
needs. Quotations are steady. 

CINCINNATI, OHIO, Nov. 10.—Country yards 
are still buying cypress in fair volume, but the 
present fall demand has been pretty well sup- 
plied. Prices are steady. 


HEMLOCK 


CHICAGO, Nov. 11.—The recent firming uP 
in the southern pine market has stimulated de- 
mand for northern hemlock in Michigan and 
Wisconsin territory and there is now a fair 
movement to the country yards. Prices are 
steady at $4 off list. 





NEW YORK, Nov. 10.—Eastern and western 
hemlock sell well and the supply of western 
stock is ample for all needs. Good shipments 
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continue to arrive from the Pacific coast and 
prices are very firm. Eastern hemlock is none 
too plentiful, but prices are very strong. 


BOSTON, MASS., Nov. 10.—The hemlock trade 
has been quiet for several weeks. Prices are a 
little soft. Although stocks of dry eastern and 
northern hemlock are reported quite moderate 
for the season, there have been heavy offerings 
of western hemlock and this has tended to 
weaken the market. Eastern clipped boards are 
now quoted $32 and random $30. 

NORTH TONAWANDA, N. Y., Nov. 10.—The 
drop in price, announced several weeks ago, has 
resulted in retailers stocking up for late fall 
and early winter requirements. 


WESTERN PINES 


CHICAGO, Nov. 11.—Yard items of western 
pines are moving in slightly larger volume than 
last week but demand is comparatively quiet, 
and prices are weak in spots. Shop is in good 
eall and prices are firm. 

NEW YORK, Nov. 10.—There are _ several 
items in Idaho pine, especially in the lower 
grades, that are short on the New York market. 
Shipments come through promptly and in the 
upper grades there is just about enough lumber 
to supply the demand comfortably. There have 
been no price changes since last week. 

KANSAS CITY, MO., Nov. 10.—The retricted 
demand from factory consumers constitutes the 
bulk of the orders being placed for western 
pines. Yard demand is slow. 


BOSTON, MASS., Nov. 10.—There is a fair 
demand for Pondosa pine at steady prices. 
Quotations on No. 2 common, the best seller, 
are: 1x4, $49.25@51.25; 1x6, $49.50@52.25; 1x8, 
$47.25@48.25; 1x10, $46.75@48.25; 1x12, $47.75@ 
49.25. A fair volume of orders has been booked 
during the last week for Idaho pine. Prices are 
unchanged. 

OMAHA, NEB., Nov. 9.—The local demand for 
western pines is fair, but country trade is slow. 
Offerings of white pine lath at concessions have 
not interested buyers. Prices show a weak 


tendency. 
REDWOOD 


KANSAS CITY, MO., Nov. 10.—There are few 
redwood buyers in the market. Factory demand 
is slow and retailers appear to be stocked up 
for the present. 

BUFFALO, N. Y., Nov. 9.—Trade in redwood 
is largely confined to siding. Prices are more 
satisfactory than several weeks ago. Dealers 
look for a rather light trade during the re- 
mainder of the year, as building has declined. 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 10.—There is a spread 
of about $1 in the prices quoted by competing 
sellers of roofers. Some transit cars of X-inch 
air dried roofers are offered at $31. Improve- 
ment is reported during the last week or ten 
days in demand for rough edge. The band 
Sawed narrow edge is offered here at $60@61 
but some sellers ask more. Shortleaf flooring 
is quiet at steady prices. 

NEW YORK, Nov. 10.—Good arrivals of North 
Carolina pine have been reported since last 
week, but still there is not too much lumber on 
the market and retailers are buying very well. 
Prices hold firm. Roofers are in heavy demand, 
and there is an absence of bargaining. 





BUFFALO, N. Y., Nov. 9.—No large stocks of 
North Carolina pine are being offered, and mill 
conditions are said to be such that the situation 
is not likely to change in this respect for a 
While. Prices hold steady, with 6-inch roofers 
$30. Good flooring is strong. 3uying is re- 
Stricted to immediate needs. 


BALTIMORE, MD., Nov. 9.—Demand for 
North Carolina pine holds up fairly well. Stocks 
at the mills are not burdensome. Quotations are 
Well sustained. 


SOUTHERN PINE 


CHICAGO, Nov. 11.—The recent firming up in 
the southern pine market has discouraged buy- 
ing for the time being but distributers believe 
that demand will improve as the yards become 


convinced that production difficulties in the 
South justify the advance. Prices are firm and 
advances have been recorded on some items, 
notably No. 2 common boards. 

-— 

NEW ORLEANS, LA., Nov. 9.—Mill reports 
indicate decline in orders, cut and shipments for 
the week. Orders continue in lead, with ship- 
ments second and production third. Bad weather 
continued interference with mill and logging 
operations. Prices on the lower grades, which 
have been a little soft in spots, have stiffened 
perceptibly despite moderate buying. Quota- 
tions are firm practically throughout the list. 
Mill stocks are broken and more or less depleted. 
Shipments are slow. Domestic inquiry is good 
and foreign inquiry, notably in respect of the 
South American markets, shows improvement. 

ST. LOUIS, MO., Nov. 9.—Activity in south- 
ern pine shows a decrease, owing to unfavorable 
weather, although orders for increased quan- 
tities have been placed with some larger mills. 
It becomes increasingly difficult to obtain dry 
lumber from the South, while building is sus- 
pended in the North. Inquiries are satisfactory, 
but all specify prompt shipment which generally 
can not be made. Prices, with one or two ex- 
ceptions, are firm. Common dimension, Nos. 1 
and 2, and all upper grades of flooring and sid- 
ing are strong. There seems to be an adequate 
supply of 1x6-inch No. 2 common S4S and 82S 
& CM, 1x8- and 1x10-inch No. 2 common S458, 
and the same sizes in shiplap, and 1x2-inch No. 
2 S4S. Transit lists are considerably below nor- 
mal. 





KANSAS CITY, MO., Nov. 10.—Scarcity of 
numerous items of southern pine has caused 
sales managers here to advance prices, particu- 
larly on boards, from $1 to $3. Some mills have 
advanced prices on finish. Demand in the mid- 
dle West last week was slow, but a number of 
nice orders from Chicago, Detroit and other lake 
cities were taken. Sales managers say that un- 
less weather improves in the South it may be 
necessary to make further revisions in price 
lists. 

CINCINNATI, OHIO, Noy. 10.—Business in 
southern pine has fallen off. Retailers and other 
consumers are not disposed to pay the advances 
posted by southern mills and actual business 
here is being placed beneath the prevailing 
southern scale. However, advances in the South 
have served to arouse interest of buyers in this 
market and mills and wholesalers are receiving 
large numbers of inquiries. 

NEW YORK, Nov. 10.—Demand continues 
brisk and prices hold firm, with no increases in 
the last week or two. Reports from mill centers 
indicate that there is none too much lumber 
to be offered and yards that are not supplied 
are stocking up pretty well. There is a good 
demand for roofers and a better than seasonal 
call for heavy stock. 





BUFFALO, N. Y., Nov. 9.—Southern pine 
prices show little change but some items are 
scarcer. tetail buying has slowed down in the 
last two weeks. ; 

BOSTON, MASS., Nov. 10.—The local market 
for southern pine is quiet. Demand is about 
normal for the season, however, and prices are 
being well maintained. Retailers are ordering 
for nearby requirements and usually want prompt 
shipment. 


HOUSTON, TEX., Nov. 11.—Order files are in 
fairly good shape, but shipments are moving 
slowly on account of the recent bad weather 
throughout Texas. The upper grades remain in 
strong demand, but the lower grades are slow. 
Prices are practically unchanged. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Nov. 10.—Demand for 
red cedar shingles is the lightest it has been 
any time this year. Wholesalers, however, are 
offering no inducements, since there is no sur- 
plus of stock. In the last week there was 
slight shrinkage in quotations on star grades 
which went from $2.75 to $2.65, although clears 
held at $3.15. 





ST. LOUIS, MO., Nov. 9.—The shingle market 
remains firm. Extra clears are $3.25, mill base, 
and $4.76, St. Louis; extra stars, $2.75, mill 
base, and $4.09, St. Louis. There was no change 
during the week in the volume of inquiries or 
in the amount of orders booked. 


KANSAS CITY, MO., Nov. 10.—With fewer 
orders for shingles coming in, prices have weak- 
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‘Tooth and Shank, 
Fit Each Other 
and Fit Saw 


‘Simonds 
Plates 


More and better lumber, longer ser- 
vice and less power to operate are 
a few of the many reasons why the 
genuine Simonds Inserted Point 
Saw has led and is leading the world. 
Since 1885 the Simonds tooth has 
been most successful. It is so good 
that attempts have been made to 
imitate it, but without success. 
Simonds steel, Simonds. plates and 
Simonds workmanship are un- 
equalled, for inserted tooth saws. 


Order from your supply dealer or 
direct from us. 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 
BOSTON, MASS. SAN FRANCISCO, CAL. 
DETROIT, MICH. SEATTLE, WASH. 


MONTREAL, QUE. 
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For Exterior Woodwork — 


such as siding, frames, cornices, 
gutters, porch flooring, rails, bal- 
usters and lattice. 


Redwood is protected against all 
forms of fungus rot and decay 
by a natural preservative which 
permeates the wood fibre during 


growth. 


The durability of Redwood may 
be judged by the report of the 
U.S. Forest Products Laboratory 
at Madison, Wisconsin. Using 
white oak as the standard, with a 
rating of 100%, it places Redwood 








California Redwood Grades 


amount of bright sap. Ow- 
ing to the contrast between 
the reddish tone of the heart 
wood and the white of the 
sap wood this grade is gen- 
erally used where a paint 
finish, rather than a natural 
or stained finish, is applied. 


“Clear’’ 


Clear Redwood, as the name 
implies, is all clear heart 
stock, entirely free from sap 
and knots and allowing a 
small amount of birdseye. 


This grade is also clear, as 
far as freedom from knots is 
concerned, but allows any 


| “Sap or A”’ 


CHICAGO 
3067 McCormick Building 
332 So. Michigan Ave. 100 





Redwood Finish 


for exteriors and interiors 


“Standard or B’”’ 
This grade allows for a cer- 





NEW YORK CITY 
941 Pershing Square Building 


E. 42nd St. 


THE LARGEST MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA REDWOOD 
MEMBERS OF CALIFORNIA REDWOOD ASSOCIATION 


in the highest class with a value 
of 125% to 175%. The real mean- 
ing of this rating may be better 
appreciated when it is realized 
that some woods used for exteriors 
are rated as low as 35% to 50%. 
Redwood takes and holds paint ex- 
ceptionally well and contains no 
pitch to bleed through and mar 
the finished surface. 

For Interior Finish—Because of 
its remarkable natural beauty, the 
absence of pitch and its resistance 
to shrinking and swelling, Red- 
wood is particularly adapted for 
many classes of interior work. 


tain amount of birdseye, and 
any amount of sap. Also two 
sound knots not exceeding 
1% in. in diameter or their 
equivalent to each six super- 
ficial feet. In the absence of 
sound knots will allow one 
soft knot, 1 in. in diameter, 
or its equivalent, in each six 
superficial feet. 


SAN FRANCISCO 
Robert Dollar Building 
311 California St. 


























Planing Mill 


fidential manner. 


only bona fide correspondents. 


Room 1602, 





ON’T waste time figuring board and surface 
measure. Get “‘The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
St. Thousands in use. Postpaid $10.00, 
Send for special circular. 


Opportunity for 


certain other facilities may be secured on the most favorable terms poss- 
ible, together with a reasonable amount of financial co-operation. 


A market for the entire output of such plant is definitely visible. 


Because of these facts, inquiries are solicited from operators and execu- 
tives in the planing mill field, to whom facts would be sent in a con- 


This is a bona fide proposal and its sponsors will naturally consider 


The Pace Company, Industrial Engineers 


14 E. Jackson Blvd., CHICAGO, ILL. 


Ig 





Through an industrial sur- 
vey which the undersigned 
are now carrying on, we have 
become aware of a bona fide 
opportunity for a planing mill 
in acity where a building and 





MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
ostpald. American Lumberman, 431 So. Dear- 


rn St., Chicago, Ill. 
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ened again and clears now are offered at $3.10 
and stars at $2.55. Demand has been mostly 
from country yards, which want mixed cars at 
5 cents higher. The demand for lath is slower 
with prices stationary. The call for siding is 
mostly in mixed cars from country buyers. 


COLUMBUS, OHIO, Nov. 9.—Shingle demand 
is fairly steady. Retailers, especially in rural 
sections, are buying to fill in stocks for winter, 
Receipts are sufficient for needs. Prices are 
steady with red cedar extra clears. $4.80 to 
$4.85; extra stars, $4.20 to $4.25, Columbus. 
Some demand for British Columbia XXXXX is 
reported. Lath trade is quiet and prices are 
unchanged. 


NEW YORK, Nov. 10.—Eastern spruce lath 
are coming in rather slowly and this has served 
further to tighten up prices. A number of 
wholesalers report they have supplies on the 
way. The demand for West Coast shingles con- 
tinues heavy, at firm prices, even though yards 
in the city and suburbs are well stocked. 


BUFFALO, N. Y., Nov. 9.—Shingle prices are 
unchanged from a week ago. British Columbia 
XXXXX are $5.81; Washingtons, $5.51; Wash- 
ington red cedar clears, $4.91; stars, $4.21. Re- 
tail buying has been limited during the last 
week. 


BOSTON, MASS., Nov. 10.—The demand for 
shingles is quiet but prices are being well main- 
tained. The full range quoted on white cedars 
is $4@4.50 for clears, and $4.50@5 for extras. 
Red cedars are very firm; the best makes of 
British Columbia XXXXX are not offered at 
less than $5.96, rail delivery. The lath market 
is quiet. Eastern spruce 14-inch lath look a 
little firmer but the 15/8-inch remain at $7.90@ 
8.25. Some sellers now ask $7.50 for 1%-inch 
but the full range is $7@7.25. 


OMAHA, NEB., Nov. 9.—Cedar shingles and 
siding are moving slowly, although demand from 
city retailers is a little more active than the 
call from rural yards. Stocks are not heavy, 
but consumers prefer to hold off for the present. 
Prices are weak. 


HOUSTON, TEX., Nov. 11.—Demand for 
shingles has fallen off slightly the last week. 
Extra clears are $3.10, and extra stars, $2.65. 
Lath continue in strong demand at $5.25 for 
No. 1 and $4.25 for No. 2. 


NEW ORLEANS, LA., Nov. 9.—Cypress shin- 
gles aré moving better, especially in southern 
territory. Mill stocks have undergone reduction 
at a rate indicating there may be no more 
than a normal carry-over into the new year. 
Prices stand unchanged and well held. Cypress 
lath demand exceeds mill supply, and a number 
of mills in this territory are restricting accept- 
ances to mixed car orders. Quotations on cy- 
press lath also stand unchanged and very firm. 





HYMENEAL 


STIDHAM-HAMBLIN. The marriage of Miss 
Martha Hamblin, of Krypton, Ky., to Charles 
Stidham, a young lumberman of that region, 
took place at Krypton on Friday evening, Nov. 
6, in the Methodist Church of that place. After 
a brief honeymoon in Florida the young couple 
will make their home in Krypton. 


GOULD-CHASE. Mrs. C. C. Chase, Oshkosh, 
Wis., has announced the engagement of her 
daughter, Eleanor, to Stevens Gould, eldest son 
of H. G. Gould of the same city. The promi- 
nence of the families of the young people in the 
lumber industry makes the announcement of 
interest to the lumbermen of the state. Miss 
Chase is a granddaughter of Edgar P. Sawyer, 
Oshkosh millionaire and lumberman and a great- 
granddaughter of the late United States Senator 
Philetus Sawyer, who was long a leader in 
Republican politics in Wisconsin. Mr. Gould is 
a son of the president of the Gould Manufactur- 
ing Co., one of the largest millwork and veneer 
factories in Wisconsin. 


FYDELL-ALLEN. The marriage of_ Miss 
Irene Allen, of Minneapolis, Minn., to Cliff Fydell, 
of New York City, took place on the morning of 
Oct. 6 in the “Lrittle Church Around the Corner, 
New York. The happy couple have just returned 
from a honeymoon spent in the White Moun- 
tains, New Hampshire, and are now at home in 
New York City, where Mr. Fydell represents the 
Brooks-Scanlon Lumber Co., of Minneapolis. 
Mr. Fydell was formerly assistant sales manager 
at the Bend, Ore., office and moved to Minne- 
apolis when the sales office was moved to that 
city. Later he was placed in charge of the 
New York sales office. 
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(Continued from page 82) 
WARREN, ARK. 


Nov. 9.—Arkansas soft pine demand has become 
stronger, and prices have made advances, particu- 
larly on those items of No. 2 boards that have 
been very weak for some time. Most mills have 
advanced these items to price levels that obtained 
before recent concessions were made. The 8-inch 
in No. 2 boards have been moved up. Virtually 
every other item on the list has undergone a re- 
vision upward. Upper grades of finish and finish 
products are especially strong, being in heavy de- 
mand, and are scarce at most mills. Demand from 
retail dealers has slightly increased, and inquiries 
1 being received in good volume. Industrial buying 
, continues heavy. Car siding, which has been a 
weak item, is expected to advance sharply, due to 
heavy purchases of some roads of new box cars. 
Some mills are putting their car siding prices on 
f levels consistent with the value of the stock. Pro- 
duction in this vicinity has been slightly lower 
than normal, due to very heavy rains. Shipments 
also are slightly below normal, some planing mills 
being down owing to the rains. New business was 
very slightly in excess of both production and 
shipments. Stocks at mills continue — broken. 
Labor supply is slightly more plentiful than it was 
last week, although not abundant. Small mill pro- P waa 
duction has been very materially reduced, due to Assuring strength, flexibility 
heavy rains. The woods are too wet for logging, and minimum stretch on high ™~; La 
- and a lack of good roads prevents small mills from speed machines — 

Ss getting their products to shipping points. 


3. 


f HOUSTON, TEXAS. 


t Nov. 10.—What will be the final result of the 
. extremely bad weather of the last two weeks in 
7» all sections of Texas seems to be the chief interest 
h of Houston lumbermen. Prolonged rains threat- 


ened to interfere seriously with the loggers. Sev- 
eral mills have already closed. The mills are also 


- r 
having considerable difficulty in making shipments. ecia aner e tin 
d The larger pine mills are doing fairly well, but 





 " 


ct? 





n some of the largest hardwood mills have been com- 

6 pelled to shut down temporarily. Practically all 

yy of the smaller pine and hardwood mills are out of z ~ 

t. commission, whe ; RT finds expression behind the 

There is a fair market for pine and a strong 

market for hardwoods. Pine prices are hoiding doors of the manufacturer as truly 

or their own pretty well and are changed only slightly ° “41: _ 

kK. if anything. Hardwood prices have advanced. FAS as it does within the studio. MOBECO 

d- oak has reached $80; FAS sap gum, $50; other H an Be i am i 

or items have strengthened somewhat. Upper grade Special Pl er Iting, for ex ple, 1S 
pine is even scarce, probably due to the numbers definitely a work of art—/eather belt- 
of mills cutting beetle killed timber in southwest ‘ : ‘ 

ie Louisiana and southeast Texas. The latter part ing atits best, the creation of crafts- 

rn of the week just passed saw a resumption of buy- 

on ing in northern Texas and Oklahoma, all orders men who for years have made a study 

re demanding immediate shipment. These sections : 

ir. were almost out of the market for two weeks pre- of the fine art of belt making. 

ss viously. All Houston sales manage 's appear con- F 

er fident of a good market. MOBECO is cut from the heart of 

ibe George Cleveland, jr., of the Cleveland Lumber ° 

y- Co., was back at his duties Monday after a two the backbone of only the finest hides— 


weeks’ absence on account of an operation for 
appendicitis. 

John Shippen, of the Wilson Lumber Co., De- 
troit, Mich., was a Houston visitor last week. 


ATLANTA, GA. 


curried by a special process — treated 
to insure out-of-the-ordinary tough- 
ness and flexibility — then thoroughly 











- Pe ag oe ee ee — —cAnd Remember waterproofed. It is manufactured 
> = SLY y 2 Ti A at 100 g . . . 
a mills, though business is generally reported quite °° 4 Belt is no particularly for high speed machines 
a9 active, suilding trades are doing most of the . i 
le : 5 5 zs 
ile iiiteoes; esd Gime ix ce, ate aetna thee alee Stronger than its which call for great strength coupled 
oe ee Weakest Lap with unusual pliability. The leather is 
_ _ Ceiling lumber and pine flooring continue in ac- stretched and extra stretched and the 
on tive demand, though mills in southern Georgia are ‘ a 
ni- finding their Florida business seriously affected by belt when completed is runinona 
he stringent embargoes. Mills enjoy an especially i i i 
= good business in Georgia, for construction in the special machine, further assuring 
a Southeast shows no signs of abatement. ini i i 
oh Flat grain 1x3-inch flooring shows an average minimum stretch in actual operation. 
tor advance of $4@5. Bé&better averages about $61 
in @62, while No. 1 is $51@52. No. 2 declined 
is about $1.50. Average for 1x4-inch flooring is . : . ‘hi. 
: - 1 1 
1r- around $46@67 for the Babetter: 845046 for Planing Mill Operators will find t s 
aad No. 1; $22@23 for No. 2, and $13.50@14 for belt particularly suited to their needs 
No. 3. No. 2 ceiling, 1x4-inch, has advanced about 
aie $1. B&better averages about $56, No. 1 about 
aL $46 and No. $2, $24@25. Other sizes show no 
a change. Roofer demand is reported fair to good, co 
r,” most mills having good order files. The 6-inch 1k 
ned roofers are about $21 for No. 2. 
an- : The McSwain Lumber Co., of Montgomery, Ala., - 
in ast week shipped to Miami and other Florida ive 
the points 600,000 feet of lumber. It was sent to 124-138 North Franciin Street « CHICAGO 
ger Savannah, Ga., and there loaded on a vessel the ATLANTA, GA. GREENVILLE, S. C. PORTLAND, ORE. 
ne- McSwain company recently placed in operation be- 
hat tween Savannah and Florida ports. 
the The Lon Dickey Lumber Co., of Fitzgerald, Ga., 


Tecently acquired about 20,000,000 feet of timber 
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Vernon Parish Lumber Co., 


For your information would say that I have 
had some very fine compliments from a dozen 
of our customers regarding your lumber, and 
it just suits them to a “T”. 













Kurthwood, Louisiana. 


Emmett G. Godfrey, 
Jackson, Michigan 








Think What 
This Would 
Mean to You— 





Photo of Vernon Parish Lumber Co. Stock. 


Think of the advantages of having your trade 
so well satisfied with the stock you're giving them 
that they come to you and tell you of their satisfac- 
tion. That, as you will note from the above letter, 


is what our 


“Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


has done for Mr. Godfrey at Jackson, Mich. And 
remember, we not only satisfy on quality, but on 
service. We make a specialty of shipping all regular 
items within 24 hours of receipt of order. Try us on 
your next order. 





All Texas sales handled by Angelina County “] 








Lumber Co. — All sales outside of Texas han- [ 
L dled separately by each company. 


Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 


*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 











for prices: 





If We Lumber; If You Lumber; If They Lumber; 


“That Good Ewing Stoc 99 reduces kicks to a minimum. It is 


faultlessly fabricated, reasonably, 


priced, and measured right. The following can be loaded instantly, wire us 


2 cars 4/4 C&B Quartered Red Gum lcar 8/4 FAS Plain Red Oak 

lcar 4/4 C&B Figured Red Gum, 35% FAS lcar 5/4 C&B Plain Red Oak, 50% FAS 

lcar 8/4 FAS Quartered Red Gum 2 cars 4/4 FAS Plain Sap Gum (Steamed) 

Y, car 8/4 C&B Quartered Red Gum, 35% FAS 2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 4/4 No. 2 Common Plain Red Gum 2 cars 3/4 No. 1 C&S Plain Sap Gum (Steamed) 
5 cars 4/4 C&S Plain White Oak, 9” and wider 2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 FAS Plain White Oak lcar 4/4 C&B Quartered Black Gum, 40% FAS 
lcar 5/8 C&B Plain White Oak, 50% FAS 2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 


EWING, TEXAS 








in the vicinity of Argyle, Ga., which will be cut 
by its Argyle mills. Its planing mill and dry kiln 
at Argyle were destroyed by fire recently, but are 
being rebuilt. 


BEAUMONT, TEX. 


Nov. 9.—The outstanding feature of the south- 
ern pine market was the advance of $3@5 on 
B&better finish, and slight advances in No. 2 inch 
boards of 6-, 8- and 10-inch widths. Demand from 
overseas and from the oil fields for 12-inch No. 2 
has fallen off, and this item is dragging. It is 
believed that, with the price gap between this and 
the narrower widths getting shorter, the West 
Indies trade will soon resume taking 12-inch, 
Torrential rains have materially slowed production 
and added considerably to logging costs. This is 
also having its effect on prices, and millmen look 
to a general strengthening all along the line within 
the next week or two. 

Heavy rains are seriously interfering with hard- 
wood operating, and order files are growing 
steadily. Scarcity of red gum is causing heavier 
call for saps, and surplus stocks of the latter are 
being rapidly depleted. Export demand is reviy- 
ing. While new business in oak is not coming 
out as freely as had been predicted, oak items are 
perceptibly stronger. 


LAKE CHARLES, LA. 


Nov. 10.—Southern pine demand for small lots, 
especially from yards, is good. Demand from the 
southern States, particularly Florida, continues 
active. Most mills have good order files. Upper 
grades of building material remain strong and fin- 
ish items are in good demand. There has been no 
decrease in the urgency of demand for timbers, 
During the last few weeks common stocks have 
increased slightly in strength. Export demand is 
very good. A few mills report greater interest on 
the part of the railroads here of late. Rainy 
weather for another week has greatly hampered 
logging. Many camps have been obliged to close 
because of excessive water. Though larger plants 
are operating full time, most small mills have 
been obliged to close temporarily. Shipments are 
below normal, but car supply is ample and labor 
is more plentiful. Prices remain fairly firm, there 
having been a slight increase on common stocks 
lately. 

Contract for rebuilding the Louisiana Central 
Lumber Co. sawmill at Clarks, La., recently burned, 
has been awarded to Thrall & Shea, this city. 
Machinery has been purchased and work will start 
as soon as possible. The mill is to be a 9-foot 
band, capacity 40,000 feet of hardwood a day. The 
same contractors announce that rebuilding of the 
Weber-King mill at Barham, burned several months 
ago, PS nearing completion; the planer has_ been 
running. 

Dr. George D. Sudworth, Forest Service dentrolo- 
gist, of Washington, D. C., a guest here of R. E. 
Krause, addressed the Rotary Club on his work, 
and also discussed certain phases of reforesting 
cut-over pine lands. Dr. Sudworth came to inves- 
tigate a new species of linden discovered by Dr. 
Cox, of Tulane University, and named _ in_ his 
honor tillia corviai. From two such trees near 
Westlake cuttings will be made. 


NORFOLK, VA. 


Noy. 9.—Some North Carolina pine mills experi- 
enced a bett:r demand last week. One thing is 
rather apparent; certain yards are going to be 
caught napping if demand should pick up to any 
extent, for their stocks have dwindled to very 
small proportions. And a great deal of framing, 
roofers, ete. is being shipped to Florida. The 
North and East are overlooking the development 
of southern demand. Bad weather is beginning to 
cause curtailment in production. 

There has been a slightly better demand for 
4/4 edge No. 2 and better band sawn in single 
carlots, price being well maintained. Circular 
sawn stock is not yet moving so well. Lots of air 
dried No. 2 and better are being put on the market, 
but buyers’ offers are very low because they are 
well covered. Edge 4/4 No. 3 continues very quiet. 
Planing mills have more than they need immedi- 
ately. No. 2 and better 4/4 stock widths have not 
been very active except in 6- and 7-inch widths. 
Circular sawn stock is scarce, while band sawn is 
too high for prospective buyers. There is not a 
large surplus of good stock widths, either band or 
circular sawn. No. 3 4/4 stock widths have beet 
quiet. Edge, 5/4 and thicker, No. 2 and _ better, 
has shown a little more life. There is little 6/4 
band sawn to be had for quick shipment, and not 
much good circular stock. Nos. 1 and 2 bark 
strips continue quiet in the rough, but a_ little 
more partition is being bought. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
continue very light, but there are indications that 
buying will soon improve. Most box makers find 
business a little dull. Price is holding steady 02 
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both air dried and kiln dried. No. 1 4/4 box has 
not been very active, although one or two blocks 
of 6- and 10-inch for water shipment to New York 
City have been sold at fair prices. There is not 
much kiln dried available. There is much air 
dried on hand, but box mills offer lower prices 
than most mills will take. Edge 4/4 No. 2 box is 
moving a little better. No. 2 4/4 stock box has 
been dull, but a rather large sale of 8-inch was 
made last week for water shipment to New York, 
along with some other box items. Edge box, 5/4 
and 6/4 air dried and kiln dried, continue very 
quiet. Box bark strips, 4/4 dressed, are in good 
demand but scarce. Rough strips are moving 
fairly well, but mills want more money than box 
makers will pay. Low grade poplar, gum, cypress 
ete. have been selling very freely at good prices 
recently. 

There has been a better demand for flooring, 
thin ceiling, partition ete., solid cars of one width 
being sold more frequently. Prices remain about 
the same. Some mills are quoting high and ac- 
cepting firm offers at slightly lower prices. The 
prospects are that dressed items will move better 
during the rest of the month. Kiln dried roofers 
have not been very active, but rough stock box 
is not plentiful. Air dried roofers are moving 
better, at about the same prices. Lath are moving 
a little better, mostly to Florida. 


WHITESBURG, KY. 


Nov. 9.—Demand for lumber and building mate- 
rial was never better in eastern Kentucky towns, 


and especially in Whitesburg, Blackey, Pikeville, 
Hindman, and Hyden. A number of the mining 


towns are also making improvements, necessitat- 


ing purchases of material. Local dealers in this 
city are having a splendid run of business. The 
Franklin Lumber Co. is a new concern here that 


is starting off well. There are other dealers, in- 
cluding the Hazard Lumber & Supply Co. 


TUSCALOOSA, ALA. 


Nov. 9.—There has been very little southern 
pine business transacted during the last seven 
days. Steady rain for four days greatly handi- 
capped both manufacturing and = shipping, and 


mills did not feel like taking on much new busi- 
ness. Orders, shipments and production were at 
about the lowest of any week in twelve months, 
mainly due to bad weather. Reports from con- 
suming territory indicate that less lumber is 
wanted, but it is harder to purchase than was a 
greater volume some months ago. The most in- 
sistent demand is for high grade shed stock and 


finish. Car material is getting more popular each 
week. Hardwoods have shown considerable im- 


provement during the last three weeks. 


JACKSONVILLE, FLA. 


Nov. 9.—Demand for southern pine is stronger 
than it has ever been before at this season.  <Al1- 
most every retail yard throughout the State is 
short of stock, with those on the lower east coast 
having disposed of practically all salable material. 
Local wholesale dealers report they have orders 
hooked for millions of feet of lumber to be shipped 
as soon as possible, and that it is not an easy mat- 
ter to find a mill that is not already booked ahead 
for several weeks. Both large and small mills are 
operating to as near capacity as labor supply will 
permit. Weather is favorable for logging and all 
camps are active. 

soth the Atlantie Coast Line and the Seaboard 
Air Line railways have modified their Florida em- 
bargoes, and other modifications are expected after 
a conference of railroad officials here next week. 

Sales of shed stock to Florida yards continues 
heavy, even in the embargoed territory, and mills 


accept business wherever they feel there is a 
chance of getting stock through on permits. The 
embargo, contrary to expectations, has not had 


any effect on prices, as they are strong, with ad- 
vances noted. The movement, however, is not of 
large volume. Northern and eastern dealers are 
not inclined to purchase in large quantities, their 
orders are mostly for mixed cars. Sales of 4-inch 
skbetter flooring are being made by the Florida 
manufacturers at $52; No. 1 is strong at $47; 
No. 2 is active and firm at $22; No. 3 is firm. 
Orders for 3-inch B&better are being booked at 
$63; No. 1 is strong, the mills asking $55; No. 2 
is not as easy to buy and price is firm; No. 3 sells 
at $12.50@13.50. Average price paid for 6-inch 
No, 2 is $28; No. 3, $18.50. 

Demand from Florida yards for %4-inch ceiling 
Is strong and modification of embargoes permitted 
the movement of considerable quantities. Price of 
each grade is firm. Southern yards are the best 
customers for resawn ceiling, especially those in 
Georgia and the Carolinas. Most sales are of 
one small car or on mixed orders. Prices of both 
fe- and j-inch are firm. Remilling plants report 
boards are hard to find, and that prices are high. 
Partition is moving on mixed orders at firm prices. 








Eliminate Condensation 


v Condensing steam forms in drops 


MOORE'S 
ECIAL DRY KILN STEAM TR 


pipe 
wate 


Let us tell you how Moore Kilns will 
improve the quality of your lumber. 





which cling to the radiating surface of 
the heating coils. 


As these drops in- 


crease in size and weight they flow, 
by gravity, to the lowest points and 
completely fill any sags or pockets in 
the coils; which causes a decrease in 
radiation. 


Moore Steam Traps develop a pump- 
ing action upon any water lying in 


sags or pockets. Every ounce of 
r is automatically removed and 


every inch of radiation is kept piping 
hot by using them. 


Write for quotation 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. ¥ 


| 





2 Fally Equipped Plants. “~ North Portland, Ore. 














© Center 
CMMIN EG draugnt 
This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 
draught through the entire train. 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
cost. They are especially designed to meet 
the needs of lumbermen. That’s why so 
many of them are in use today on the most 
difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 


8-Wheel Trailer 








SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 3%4”’ x 10” or 4’”’ x12”, long sleeve 
malleable. 
WHEELS 34” diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4x11”, 6’ long; side bars, 4’’x6’’: 
center bar, 414”’x6%”’, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’”, 5’long;reach,4’’x6”,1i’long. 
CAPACITY 10 tons. 


























receive 
for No. 1 and $32.50 for No. 2. 
ship 
handle. 

B&bhetter 
none 
of No. 1 were made at $47. 
are 
are made on mixed orders. 


Southern Florida mills selling direct to the vards 
$56.50 for B&better bond siding; $53.50 
The mills that can 
offered than they can 
extremely hard to locate in 
with the supply of No. 2 
Prices are firm. Several sales 
Bevel and square edge 
but prices are firm. Most 


have more business 


Novelty is 
and No. 1, 


too large. 


not so active, sales 


The market for air dried roofers has not been 


active, as Florida is completely embargoed against 


6- and S-inch, and prices have strengthened. 


is very strong and prices have advanced; 4/4 by 
6- to 12-inch, rough, bringing $45; dressed, $48; 
5/4 and 6/4-inch sells for $5 over these figures. 


Specified widths can be bought only in small quan- 
tities at-a difference of $2. The mills that care 
to do so can obtain all the orders they want for 


three months in advance. Wholesale dealers de- 
pend on small mills for their supply and accu- 
mulation of a earload is slow. No. 1 D4S boards 


are also in strong demand and prices obtained are 
satisfactory. 


No. 2 boards are in good demand in 
No. 3 


the producing section of Georgia. Orders from are being sold by the mills in the western section 
the North and East are not easy to obtain, and at $16. 
prices are not attractive. Orders were for one Orders from the North and East for large di- 
to three cars for prompt shipment at $19.50@20 mension and timbers are coming in somewhat 
for 6-inch and $20.50@ 21.50 for the wider. Most slowly. Yard schedules for eastern yards seem 
every mill has a full order file for Florida ship- to be a thing of the past. Mills have more busi- 
ment, and wholesale dealers have a large amount ness than they can handle. Longleaf mills are 
to buy as soon as shipments can be made. Ala- booked ahead for delivery to southern yards, espe- 
bama mills are obtaining $21 for 6-inch, No. 2. cially Florida. Prices are strong and are advane- 
Weather has not been favorable for hauling and ing. Plank are exceedingly strong in demand and 
drying. The longleaf mills that can make ship- price. Sales of 10-inch, No. 2 and better, dressed 
ments are obtaining good prices for kiln dried green, are being made at $46.50; 12-inch, $50. It 
stock, is almost impossible to place orders with Florida 
Demand for rough and dressed B&better finish mills for special cutting snd long lengths at any 
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price. Long lengths, dressed, are selling at a h 

- — premium, te 

. 4 Railroad material is in strong demand from a 
Nothing Like Nearwhite southern and northern lines. Large sizes and long 
° lengths are the most active in both longleaf and 
to Build Up Sales shortleaf and also cypress. Prices are in keeping 

with what is being paid for other stock. ci 


Export trade is of sufficient volume to take care 
of the few mills catering to it. Usual South 
American schedules bring $44; Cuban schedules, 
$26@28. 


















































di 
“Thus Saith the Law” 
us Saith the Law . 
The Lumber Check ms 
Frank Ogden, proprietor and manager of the 
Glendale Retail Lumber Co., held up a detaining sc 
hand. al 
“What does that total up?’ Ogden demanded. lo 
Harry King, the alert salesman for the Elmo m 
Flooring Co., did some rapid addition. 
“Five hundred dollars,’ King told him. th 
iene a “Tt’s a small order, but I’m sailing mighty close 
ONTRACI ORS, carpenters, to the wind,” Ogden averred, “and if business picks te 
2 x up I can give you a better order next trip through.” 
’ 
and builders just cant help “Of course, I’d like to take your order for a al 
a ss . a m hundred times as much,” King declared, “but I'd ge 
liking Nearwhite Shortleaf Pine. rather get a $500 order and leave a satisfied cus- al 
aes: . tomer, than to load some slow moving stuff on you re, 
It is so soft and nice and works so that you’d have kicking around the salesroom when 
I came round again, and this order’ll be shipped of 
well, so evenly manufactured, so right out, draft as per usual.” cs 
, . ; Ogden reached for his checkbook and picked up ec 
perfectly dried. Hence, there’s a lead pencil. u 
& ” ‘“ . ” ‘ “Not worth while drawing a draft for a little sl 
nothing like ‘““Nearwhite” to build bill like that. I'll give you a check for it right th 
now,’ Ogden averred. 
sales for dealers. “Then you can make it to me, personally,” King te 
suggested, and departed with the check in his 
pocket, the material and dangerous part of which N 
ee 8 88, UR ee was in the words and figures following, as the tl 
lawyers say: n 
“Pay to Harry J. King or order $500.00 FF tl 
“five hundred dollars.” — 
Sl IM I ER i A IMBER CO. When King reached the Bank Hotel, he found 
Jim Malone waiting on the veranda thereof. tk 
“About that little ‘hold-over’ from last night’s w 
ELECTRIC MILLS, MISS. game,’”’ Malone began, “I made it pretty plain to tk 
E. E. HALL, Sales Manager you that it had to be fixed up today. I’ve sat in Ol 
too many games with commercial men to take their n 
—— neal word after they get out’a town.” al 
“T told you that I expected my salary check in pl 
today’s mail, and my letters have been sent up to pl 
fis my room. If you can calm yourself till I go up- th 
Birch hy and nee I’ll give you your filthy lucre,” ne 
a cing assure m. al 
Maple “T’ll be waiting right here,’’ Malone reminded f n 
him. , Ww 
Beech T. U: Hi | | King climbed the “wooden hill” to his stuffy m 
room, ignored the stack of mail on the rickety 
Elm ry Ss on ar woo Ss table, produced the Ogden check—and $15 in cur- Ww 
Basswood . rent coin. , ; 
You will find our stock equal to any you have “That ‘salary check’ bluff won’t work on this a 
Norway . ‘hick tinhorn,’ and I haven’t got enough here to w 
White Pine ever bought—uniform quality, accurate manufacture pay a third’a what I dropped last night,’’ King bs 
: . : : sighed. ‘‘They say experience teaches fools, but 
Hemlock and our prices right. Give us a trial and let us I’ve never seemed to absorb much education along th 
e . ° : ” 
convince you that it pays to buy Stack Northern the card and poker line. . Ww 
Then Ogden’s check caught his eye, and, for the 
i—) Hardwoods. first time, he noticed its peculiar form and struc- pe 
ture—no line after the figures, and the convenient 
space between ‘‘five hundred” and ‘dollars.’ us 
Lath and Stack Lumber Co MANISTIQUE, “That’s too easy. All you got to do is add an- S$! 
Sq Stock e9 MICHIGAN. other 0, move the decimal point one place to the 
ware wtoc right, change ‘hundred’ to ‘thousand,’ and the 
a sg cialty, check being written in lead pencil makes it all the 
pe 
easier,” the tempter suggested. King reached for 
his lead pencil, and, ten minutes later, walked gi 
down the hotel stairs with a confident air and a 7 
$5,000 check in his pocket. 
wh “I’m still waiting,” Malone suggested. 
“And you'll wait till I’ve gone down to the bank sk 
and cashed my salary check,” King retorted. pe 
NDERWRITER “That’s all right—your sample cases are here 
HE LUMBER U S yet,’ Malone retorted. : 
. . 1s s s e Fifteen minutes later King came back from the a 
with unquestioned ability to maintain an un bank, paid his hotel and poker bills, packed his = 
broken record of satisfactory payment of claims, grips, departed on the afternoon train. tat é 
n due time Ogden receiv s monthly state- 
offer Lumbermen ment from the bank, and promptly assailed the 1¢ 
. +e - cashier of that institution. . 
Profit Participating Insurance | ,,.1,nsynt siven 2 $5,000 creck in the lat ors 
e e eye Ay ~ 
W entry mean on the third’a the month?’ ar 
ith N oO Liability fi or Assessment. “Oh it’s something you can’t just recall at the fo 
moment,” the cashier agreed. m' 
“Show me, and I’ll be convinced,” Ogden told kr 
B B k C him, and the cashier promptly ‘flashed’? the King - 
A &3 check. 8 
e % an S ompany, Managers Ogden’s surprise was genuine enough. bs 
“T never gave that check,” he declared. ; 
FORDYC E, ARK. The cashier pointed to the bottom of the check. of 








“It’s my signature, all right, but the check I m: 
gave King was for $500, and I can see now what co 








Western Office, 1421 Northwestern Bank Building, Portland, Oregon Pm “Isn’t that your signature?’ he demanded. us 
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he’s done,’”’ Ogden declared. “He changed the $500 
to $5,000 at the end of the line, erased ‘hundred’ 
and added ‘thousand.’ ” 

“That’s what’s happened,” the banker agreed. 

“Tt sure is.” 

“You filled out the check in lead pencil?” the 
cashier reminded him. 

“F did.” 

“Didn’t draw a line after the figures?” 

“No, I didn’t.” 

“And you left a space between the words ‘hun- 
dred’ and ‘dollars’ ?’”’ 

“T certainly did,’’ Ogden was forced to admit. 

“Well, what do you want the bank to do—catch 
this man King for you?’ 

“No, but I want you to credit me with $4,500. 
All you can charge against my account is the 
amount for which I actually made out the check.” 

“Tf you made out a check as carelessly as that, 
so that it was practically a standing invitation to 
any holder with average eyesight to change it, the 
foss falls on you, and not on the bank,” the cashier 
maintained. 

“T’ll see Bob Simms, my lawyer, before I’ll admit 
that.”’ 

“Simms’s the bank’s lawyer, and we'll see him, 
too,’ the cashier countered. 

“Look here, Simms is the lawyer for both of us, 
and why can’t you and I go down to his office to- 
gether, see what he says on the point, and agree to 
abide by his decision?’ Ogden suggested, and the 
eashier promptly concurred. 

“You’ve stumbled on a mighty interesting piece 
of commercial law,’’ Simms explained, after the 
eashier had stated the facts, “and the American 
courts are divided on the point. The Pennsylvania, 
Illinois and Louisiana courts have ruled that in 
such cases the loss falls on the negligent maker of 
the check.” 

“That sounds all right to me,’’ the cashier in- 
terrupted. 

“On the other hand the Iowa, Massachusetts, 
New York and North Carolina courts have ruled 
that even a bona fide holder of such a check can 
not recover more than the original amount, where 
there was no fraud on the part of the drawer.” 

“That sounds better,” Ogden proclaimed. 

“The latest case on the.point is a decision of 
the Supreme Court of Texas reported in 266 South- 
western Reporter, 393,’ Simms went on, “where 
the court ruled in favor of the maker of the check 
on the ground that, ‘the holder of the check had 
no implied authority to do anything that he did, 
and what he did was utterly beyond the contem- 
plation of the maker of the check.’ The Iowa su- 
preme court has arrived at the same conclusion in 
these words, ‘but could it be anticipated that such 
negligence would cause another to commit a crime, 
and can it be said a person is negligent who does 
not anticipate and provide against the thousand 
ways through or by which the crime is com- 
mitted?’ ”’ 

“But what would the courts of our State say?’ 
was the double query. 

“In view of the cases that I have mentioned, 
and the uniform negotiable instruments law, I 
would say that the decision would be against the 
bank,” Simms announced. 

“As soon as I got back to the bank, I’ll credit 
the $5,000 back to your account, and charge you 
with $500,” the cashier agreed. 

“All right—but I’ve signed my last check in lead 
pencil,’”’ Ogden declared. 

“Yes—it’s that careless kind of work that keeps 
us lawyers in bread and a small pat of butter,” 
Simms reminded them. 


The Chattel Mortgage 


The lumber dealer had insured his stock, and 
given a chattel mortgage thereon, but had not noti- 
fied the insurance company. The stock burned, and 
the company refused to pay. 

“The policy says that it shall be void if the stock 
should be covered by a chattel mortgage,” the com- 
pany pointed out. 

“Yes, but the chattel mortgage calls for a rate 
of interest that is usurious according to our State 
law. That makes the mortgage void, and a void 
mortgage can’t make the policy void,’’ the lumber 
dealer’s lawyer contended. 

The New York court of appeals (in 128 N. E. 
160), however, ruled against the lumber dealer. 

“We may assume that the chattel mortgage is 
void as matter of law. It may, if enforcement is 
resisted, lack legal efficacy, but it exists as a fact 
and has moral efficacy in point of fact. The reason 
for requiring knowledge or notice of the chattel 
mortgage is the same as the reason for requiring 
knowledge of other insurance. The facts relating 
to both are important to the insurance companies 
as bearing on the risk assumed. Property encum- 
bered by a chattel mortgage may cease to be good 
moral risk. That the necessities or the ignorance 
of the insured has forced him into the hands of the 
usurer does not make the information sought a 
matter of indifference to the insurer, but rather the 
contrary,’ said the court. 








Advertisements will be. inserted in this de- 
Partment at the following rates; 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

ht words of ordinary length make one 
ine. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. “ 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
‘under heading Too Late to Classify. 











DO NOT OVERLOOK THE SPLENDID PLANT 
at Narkeeta, Mississippi, offered for sale under ‘‘Busi- 
ness Opportunities,’’ on page 103 





112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 

A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 

AMERICAN LUMBERMAN, 

431 South Dearborn Street, 

Chicago, Illinois. 


DO IT NOW. 





WANTED 
An established company operating in the south wants a 
competent man to take full charge of a factory manu- 


facturing veneer and wire bound boxes. Executive 
ability and business experience more important than a 
technical knowledge of this line. Submit statement of 
experience and references with application. 

Address ““E. 128,’’ care American Lumberman. 


WANTED: HIGH CLASS SALES MANAGER 
By established New York City wholesaler. Must have 
experience and knowledge of buying and selling indus- 
trial trade. Address ‘‘E. 109,’’ care American Lumber- 
man, giving full particulars. 


WANTED—TWO FIRST CLASS 
Lumber inspectors. Must know how to grade hemlock 
and hardwood lumber. Steady work the year around. 
Address “E. 107,’’ care American Lumberman. 


STENOGRAPHER AND GENERAL OFFICE MAN 
For manufacturers’ hardwood lumber office. Excellent 
living conditions. Location Tennessee. Prefer knowl- 
edge of bookkeeping. Splendid opportunity for right 
party. Give references, salary and full particulars. 
Address “E. 101,’ care American Lumberman. 


WANTED—BY LARGE ILLINOIS WHOLESALER 
Man of good habits, well acquainted with southern hard- 
wood sawmills, with some experience in selling south- 
ern hardwoods through Indiana and Ohio. Duties to 
make regular trips to southern mills and selling trips. 
Very good opportunity for advancement for capable man, 
Advise age and experience. All replies strictly confi- 
dential. 
Address 














“EB. 102,’’ care American Lumberman. 


WANTED 
Car Material Buyer; young man well known in South 
and experienced in buying and shipping car material. 
Must have wide acquaintance among mills. Will expect 
him headquarter New Orleans. Must be sober. Cannot 
use a booze fighter. Have good proposition for right 
party who can get results. 
Address “E. 119,’’ care American Lumberman. 


WANTED—LIVE COMMISSION MEN 
With established trade to sell soft tupelo wood, finish, 
moulding, trim and boxing. 
Address “S§. 7,’ care American Lumberman. 


WANTED—MAN 
Capable of taking off and estimating special millwork. 
State age and salary required. 
Address “1D, 120,’ care American Lumberman. 
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WANTED ALL ROUND ASSISTANT 
TO MANAGER 


Some office work required. 


GEORGE T. KOCHER LUMBER CO., 
Lima, Ohio. 





WE WANT A MIDDLE AGED MAN 
To run our sawmill in Northern Wisconsin, operating 
one shift, who can handle men and understands manu- 
facture of lumber. State salary, experience and refer- 
ence in first letter and if you are not capable of keep- 
ing mill up to high production do not reply. 
Address “E. 140,’’ care American Lumberman. 


WANTED—YOUNG MAN ASSISTANT 
Having some knowledge and acquaintance with Chicago 
yard trade by manager Chicago office. West Ooast man- 
ufacturer and wholesaler. 

Address ““B. 108,’’ care American Lumberman. 


WANTED 
Experienced Hardwood Sales Manager by well known 
and reliable wholesaler; one knowing the factory and 
industrial trade and capable of placing orders with good 
responsible shippers. Have good proposition for right 
man. Address ‘“‘E. 117,’’ care American Lumberman. 


DRAFTSMAN AND BILLER. 
Young man, familiar with millwork products and draft- 
ing, as junior biller. Apply with references to WAR- 
REN-HUCKINS COMPANY, East 4th St. and Railroad 
Ave., Jacksonville, Fla. 


YOUNG MAN WITH RETAIL EXPERIENCE 
To act as phone and office salesman (not an order-clerk), 
figure estimates, take off bills of material, assist in 
bookkeeping and office work generally, doing whatever 
needs to be done in an up-to-date large city lumber and 
building materials store. Ability to take dictation and 
write a neat letter an advantage. This is a real he-job 
for a man who wants to be something in the business, 
but will not appeal to sheiks or cake-eaters. Salary will 
be in keeping with the qualifications. Location Northern 
Ohio. Address ‘‘D. 114,’’ care American Lumberman. 


; WANTED 
High grade Fir Sales Manager by large reliable whole- 
saler located in Chicago. Party must be able to produce 
results from industrial factory and retail yard trade. 
Will pay good salary and bonus to right man. 
Address “E. 118,’’ care American Lumberman. 


EXPERIENCED FOREMAN, DETAILER AND 
Biller in special millwork, such as frames, interior 
woodwork, cabinets, etc, understands working men eco- 
nomically. Apply THE MARKERT MANUFAOTURING 
CO., Syracuse, N. Y. 


EXCEPTIONAL OPPORTUNITY 
Manager wants secretarial stenographer experienced in 
wholesale Southern Hardwoods competent to handle 
routine sales and purchase correspondence, and ability 
to assume heavier responsibilities with development. 
Address “C, 109,’’ care American Lumberman. 


WANTED YOUNG MAN 
By Chicago House, about 25 years of age with some 
experience in wholesale sash and door business. Good 
salary and splendid opportunity for energetic and ambi- 
tious young man who wants to progress. State age, 
experience and salary expected. 
Address *“C. 110,’’ care American Lumberman. 


WANTED—PRACTICAL MAN 
Familiar with Kentucky to run country sawmill with 
lathe. Prefer man familiar with manufacture of plow 
handles, bolsters, spokes and similar work. Want work- 
ing foreman, not an executive. State age, wages ex- 
pected. Reference required. Profit sharing considered. 
Address “CC. 108,’’ care American Lumberman. 


LUMBER YARD FOREMAN 
Must be good stock keeper and able to wait on trade. 
Also accountant and assistant manager. Must be good 
credit man and collector and understand estimating. 
County seat town near Indianapolis. State salary and 
give references. 
Address 
































“B, 119,’ care American Lumberman. 











“VENEER LATHE OPERATOR WANTED 
On face stock; vicinity New York City. State quali- 
fications and salary. 

Address “E. 132,’’ care American Lumberman. 

CABINET WORKERS. 

Skilled men. Open shop, excellent working conditions, 
steady jobs. Give references and state pay desired. 
WARREN-HUCKINS COMPANY, B. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 


DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 


reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 











AMERICAN LUMBERMAN 


NOVEMBER 14, 1925 

















WANTED—SALESMAN 
For large West Coast fir millwork distributor to cover 
entire northern half of United States, selling in car- 
load lots only. Long trips will be necessary. Head- 
quarters in either Chicago or Indianapolis. In reply, 
state age experience and approximate salary expected, 
Address ‘E. 139,”’ care American Lumberman. 


WANTED—EXPERIENCED 
Sash and door salesman or salesman who has been 
calling on retail lumber dealers with some other line. 
Apply by mail only, giving experience, age and refer- 
ences, "J. HUGHES & SONS COMPANY, Louisville, 
Kentucky. 








MANUFACTURER 
Wants immediately three energetic lumber salesmen 
acquainted with trade in Ohio, Indiana and Michigan 
between ages of 25 and 40 years. Must have light 
weight car, coupe type preferred, and be willing to 


establish headquarters in territory assigned. Salary 
and expenses based on profit sharing plan. We only 
want a producer. If you meet qualifications apply in 


writing, stating experience, references, and send us 
small photograph of yourself if possible. 


Address “KE. 137," care American Lumberman, 


SALESMAN WANTED 
Excellent opening for man with real sales ability in 
territory adjacent to New York City. Must be familiar 
with West Coast stock. 
LINDSLEY LUMBER CORPN., 
Newark, New Jersey. 


SALESMAN WANTED 
3vy manufacturer. Experienced in selling northern white 
pine, hemlock and hardwoods to travel Ohio, Indiana 
and Southern Michigan. 
Address “BE. 106,’’ care American Lumberman. 


SALESMAN WANTED 
TO SELL LUMBER AND COAL TO RETAIL 
Yards in New Jersey territory. Commission basis and 
drawing account. Address with full particulars, stating 
experience, age and former or present connections. 
“E. 108," care American Lumberman. 


WANTED—SALESMAN 
To sell by mail and telegraph industrial trade crating 
or any kind of specials. Must reside here. Satisfactory 
salary and commission to producer. Expect you to have 
a built up business and show us what you can do and 
have done in specialization. None but experienced with 
ideas need apply. BOX 442, Andalusia, Alabama, 


WANTED—GOOD SALESMAN 
To represent large lumber and building material whole- 
saler, on fifty-fifty split of profits. Will give exclusive 


territory. 
“DP. 110,’’ care American Lumberman. 


Address 
BUILDING MATERIAL OR 
LUMBER SALESMAN WANTED 

By Weatherbest Stained Shingle Co., North Tonawanda, 
New York, thickly populated territory. Must be thor- 
oughly experienced, willing to do some intensive and 
creative work and own car. Will be supported by strong 
advertising campaign and have exclusive sales agree- 
ment. Capable salesman will earn substantial income. 
Write advising sales experience. 


WANTED—A YOUNG MAN 
For sales work throughout Pennsylvania and Western 
New York by a West Virginia hardwood manufacturing 
company operating two large band mills. 
Address “C. 1038,’’ care American Lumberman. 


WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, ete., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 


WANTED 
A-1 salesman Detroit and neighboring towns, with thor- 
ough knowledge of white pine, hemlock and other north- 
ern products, and good working knowledge of yellow 
pine, by large manufacturer. Only high-calibered men 
need apply. 
Address “A. 114,”’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and west coast products 
and personally acquainted with trade in Chicago and 
vicinity to take charge of West Coast department for 
large wholesaler. Advise fully your qualifications and 
experience. State age and salary wanted. 

Address “T, 27,"’ care American Lumberman. 



































WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 
COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 





High-class references required and given. Exclusive 
territory. 
Address “RR. 23,’’ eare American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 


machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by avertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Ill. 





WANTED—POSITION WITH RELIABLE 
Concern as supt. of band mill operation or yard man or 
supt. of mfg. Experience from stump to car. Know 
grades of white pine and hardwoods thoroughly. Mar- 
ried, age 36. 

Address “EE, 138,’’ care American Lumberman. 

EXPERIENCED LUMBERMAN 
Wants position. Can qualify as retail yard manager, 
auditor or salesman. Must have good future. 

Address “E, 135,’’ care American Lumberman. 








EXPERIENCED COMMISSARY MANAGER 
Wants position. Results guaranteed. Ten years’ tore 
experience. Seven years buyer and manager for large 
operations. Age 30, married, references. 

Address HOBERT THOMPSON, Auxier, Ky. 


COMPETENT BOOKKEEPER 
Desires position. Eight years’ experience. Good habits 
and character. Other clerical work considered. 
3518 SECURITY STREET, Vicksburg, Miss. 


FULLY QUALIFIED, ENERGETIC SALESMAN 
Seeks connection with mill or wholesaler as exclusive 
saluried representative in Chicago district. Wide ac- 
quaintance with retail trade and with local conditions. 
Many years’ experience in southern pine and coast prod- 
ucts. Highest references, 

Address “EE. 130,’’ care American Lumberman. 


SITUATION WANTED AS ESTIMATOR 
Detailer or biller familiar with all classes of work. 
Address “EK. 131,’’ care American Lumberman. 














WEST VA. QUALITY AND QUANTITY 
Band saw filer wants job. Address H. 8S. D., P. O. 
sox No. &8, Alderson, West, Va. 


WOODS SUPERINTENDENT 


Thirteen years full charge from stump to mill, including 








logging railroad. Ope mn for position Dec. 15, 
Address “KE. 125,’’ care American Lumbe rman, 
BUYER 


Young man experienced in production and maintenance 
buying. Also experienced in accounting, sales promotion, 
traffic, factory and office management. Open for re- 
sponsible connection. 

Address “KE. 126,’? care American Lumberman, 


I WANT TO REPRESENT 
In Indiana, Illinois and Wisconsin, a high class manu- 
facturer, or large wholesaler of northern hardwoods. 
Address “Ee, 127,”’ care American Lumberman. 


ESTIMATOR, BILLER AND DETAILER 
Competent, accurate. Thirty years of age, ten years’ 
experience, Can prepare estimates, take measurements, 
detail and bill special work into the mill for large 
or small buidlings. Graduate of Millwork Cost Bureau’s 
estimators course. Desire to make change about Jan. 1, 
1926. Address ‘‘E, 123,’’ care American Lumberman, 


BIGGER JOB 
And more responsibility wanted. 
department of some organization. 
retail yard at present and own some stock. 
can give good references, 
Address “i aak,* 


BAND SAW FILER WANTS POSITION 
Guarantee results. State what you have and wages. 
Address ‘“*E. 114,’’ care American Lumberman. 


WANTED—POSITION 
By hardwood inspector and yard foreman. 
ences, 
Address “EK. 115,’’ care American Lumberman. 


MALE STENOGRAPHER 
Two and one-half years with Montana lumber manufac- 
turer in sales department wants position with good re- 
tail or wholesale lumber company in Michigan. Can be 
on job January first. For quick reference, ask Ferris 
Institute, Big Rapids, Mich. 
Address “i. 116,’ care American Lumberman. 
WANTED—POSITION AS 
Lumber inspector, fifteen years’ experience in southern 
hardwoods and five years in the north. Address 3498 W. 
137TH ST., Cleveland, Ohio. 














Preferably in sales 
Manuging fair sized 
Married, 


care American Lumberman. 








A-1 refer- 








BOOKKEEPER—ACCOUNTANT DESIRES 


Position. Experienced cost accounting and all tax mat- 

ters. Familiar with all phases hardwood and yellow 

pine business. South preferred. Reasonable salary. 
Address “DPD. 105,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN AND 
Retail manager in all departments. Wants to make 
change. Thorough, experienced. 
Address “BE, 124,’’ care American Lumberman. 


INSPECTOR OR YARD FOREMAN 
Wants situation. Hardwoods. Young man. 
Address “EK, 122,’’ care American Lumberman. 


TIMBER CRUISER AND SURVEYOR. 
Wants position. Twenty years’ experience in the South- 
ern States, both hardwood and pine, and mahogany in 
the tropics. Single. References. 

Address “D. 102,’’ care American Lumberman. 


POSITION WANTED FEMALE 
STENOGRAPHER-BOOKKEEPER 
Secretarial, cashier, order clerk, thorough training buy- 
ing, selling, freights, routing and tracing. Neat and 

dependable. Anywhere. West preferred. 
Address “DPD. 118,’? care American Lumberman. 


WANTED POSITION AS MANAGER 
In small yard or assistant in a larger one. 
Address “1D, 117,’’ care American Lumberman. 


EXPERIENCED SALESMAN 
Yellow pine and fir; twenty years’ mill, sales office and 
road. Familiar Ohio, Michigan and Chicago markets. 
Can sell odd, special items. Want connection reliable 
firm. Address ‘‘A, 124,’’ care American Lumberman, 


BOOKKEEPER—CASHIER 
Capable of taking full charge of accounts in wholesale, 
retail or manufacturing line, wants permanent connec- 
tion. Excellent references. 
Address “TT. 8,” care American Lumberman. 


BAND SAW FILER 
Wants position either hardwood or pine. Can give good 
reference in fast, up-to-date mill and make them stand 
the feed. 
Address 


























“©, 118,’ care American Lumberman. 
POSITION WANTED 


As manager of good retail yard, or assistant to man- 
ager in the Pittsburgh district, or suburb. Twelve years’ 
experience in all departments. Have own car, can be 
used for company business. Available at once. 
Address “OC, 116,’> care American Lumberman. 


EFFICIENT, COMPETENT 
Superintendent of large eastern corporation desires con- 
nection with a California lumber company. He is 30 
years old; married and financially responsible. 

Address *C, 122," care American Lumberman. 


FILER—18 YEARS’ EXPERIENCED 
On bands and horizontal resaws; can go anywhere. 
Address “©, 101,’’ care American Lumberman, 


FIRST CLASS BAND SAW FILER 
Wants position, 20 years’ experience. 
Address “Pp, 17,”’ care American Lumberman, 


POSITION WANTED 
Manager of good retail yard or assistant to manager of 
a city yard. Fifteen years’ experience in all depart- 
ments. nn at once, 
Address 31,’’ care American Lumberman, 


vELLow PINE LUMBERMAN 
Now available as sales manager or representative, broad 
experience, thoroughly familiar with consuming trade 
in Western New York and Ohio. 
Address “B, 132,’’ care American Lumberman. 


SOUTHERN HARDWOOD SALESMAN 
Now open for position as representative in Pennsylva- 
nia, Western New York and Ohio territory; fifteen-year 
established trade, 
Address “B, 181,’’ care American Lumberman. 
































WANTED—POSITION AS SALESMAN 
Young married man desires position as salesman with 
good reliable wholesaler handling yellow pine. Prefer 
Ohio territory, but will consider other territory. Well 
experienced and a hard worker. 
Address “BE, 110,”’ care American Lumberman., 


EXPERIENCED HARDWOOD SALESMAN 
Wishes to get in touch with manufacturers of southern 
hardwoods of selling their products in New York State 
and Pennsylvania, either on commission or some other 
satisfactory arrangement. Ready to start on January 
1st. 

Address “EK. 105,’’ care American Lumberman. 


MANAGER—EXECUTIVE 
Desires change. Age 35, Protestant; 15 years’ expe- 
rience wholesale retail building products, coal, feed. 
General knowledge house, industrial and farm trade. 
Aggressive, mixer. Prefer city 30,000 up in good farm- 
ing community central states or south. Now employed 
in charge of building material business doing quarter 
million Chicago suburb. 
Address “KE, 104,’’ care American Lumberman. 


PRACTICAL HARDWOOD MANAGER 
At present employed wishes to change; prefer large 
operation where low cost, perfect manufacture and good 
grades appreciated; sales average high; good line of 
trade. Address ‘‘W. 35,’’ care American Lumberman. 














PATENT-SENSE 
Valuable book (free) for inventors seeking largest de- 
served profits. Write LACEY & LACEY, 728 F &t., 
Washington, D. C. Established 1869. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





WANTED: 
4-A-1 wholesaler, well established, 
invites correspondence relative handling output No. 


centrally located, 


and better pine dimension mill—percentage basis. 
Would make liberal advances. 
Address “W. 4,"" care American Lumberman. 





WANTED—POSITION AS AUDITOR OR 
Manager of large yard, by well-experienced lumberman, 


WANTED—DEPENDABLE SOURCES ONLY 
For oak poles, reaches, bolsters and hickory axles, mixed 





age 35. Best of references as to ability and character. or straight cars. Terms 75 per cent against S/D and 
Address “DPD, 122,’’ care American Lumberman. B/L. ROBERT ALBRIGHT, Minneapolis, Minn. 
HARDWOOD INSPECTOR AND BUYER WANTED 


Wants position. Twelve years’ experience National rules 
on all hardwoods and mahoganies, four years’ road work. 
Married man. Can report Nov. 15th. 

Address “D. 107,’’ care American Lumberman. 





Twelve inches and up 


Five hundred cars walnut logs. 
We inspect at ship- 


diameter, eight feet and up long. 
ping point and pay cash. : 
GEO. W. HARTZELL, Piqua, Ohio. 
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